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Cre ae ore for True Americanism 
| NSURANCE stands for safety and conservation. It is construct- 


ive. It is the enemy of all destructive, anarchistic forces. In- 
surance means the preservation of property values, the home, 
the factory, the store, the farm, the church, the school. 


The insurance men of this country, if they exert their influence, can 
become a powerful army for the maintenance of those principles for 
which our government has always stood. There is today stalking 
through our great domain the giant of Bolshevism. This giant 
breathes fire, unrest, revolution. His influence is sinister. His words 


are backed by the torch and bomb. 


We must wake up to the nearness and growing power of this rad- 
ical, red-handed menace. The time has come for insurance men to 
combat this force... They must talk. They must act. They must 
stand for the fundamentals on. which our country is based. 


Socialism means the destruction of private insurance. _ It means the 
end of ‘insurance companies and agents. It means that the people 


will be deprvied of working out their individual lives along the lines 
that will mean the largest achievement. 





























Let the people have some other incentive than working solely for 
the government. 


Don’t allow America to be Russianized. 
Continue our Government for the benefit of the people. 


The peril of the Red Giant is right in our midst. Let insurance men 


be massed to overcome this monster. Volunteer your services to this 
end with the National Board of Fire Underwriters. 


This space contributed to preservation of Americanism by the Glens Falls Insurance Company, Glens Falls, N. Y. 
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Brokerage and Service Department 





WE have established a WORLD WIDE 

BROKERAGE and SERVICE DE-. 
PARTMENT, which will enable us to bind 
insurance on acceptable risks throughout the 


WORLD. 


Brokers and Agents anywhere in the country 
will find this Department of great assistance in 
covering property situated in the United States 
or Foreign Countries. 

The BROKERAGE and SERVICE DE- 
PARTMENT will be under the supervision of 
George P. Davis, Manager, Charles Weller Jr., 
Assistant Manager, No. 76 William Street, New 
York, N. Y. Telephone John 5620. 





Binders may also be obtained from George 
H. Batchelder, Manager, Western Department, 
Pennsylvania Fire Insurance Company, 1437 In- 
surance Exchange, Chicago, Ill. Telephone 
Harrison 8726. W. S. Hutchins, Manager, Cook 
County Department, 1443-45 Insurance Ex- 
change, Chicago, II]. Telephone Wabash 322. 














North British and Mercantile Insurance Company 
Commonwealth Insurance Company 

Mercantile Insurance Company 

Pennsylvania Fire Insurance Company 
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Fire & Allied Lines ofj Insurance 
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Questions and Answers 


REGARDING THE OHIO CASUALTY INSURANCE CO. OF HAMILTON, OHIO 





Q.—What volume of business dees The 
1 Ohio Casualty Insurance Company 
expect to do during the year 1920? 


A.—$300,000.00 Fire, Theft and Tor- 
nado, and $300,000.00 Liability, 
Property Damage and Collision. 


Q.—Will the capital be increased as the 
need of additional capital arises as 
business expands? 


A.—If absolutely necessary in the fu- has been located. 


ture capital will be increased. 


eker. 
3 Q.—Are stockholders limited to a cer- 


tain number of shares each? 


A.—Yes. business. 


4 Q.—How much of the capital is now B. D. Lecklider, 


subscribed? 


A.—$180,000.00 capital which repre- Charles Sohngen, 
sents $195,000.00 of the amount to 
be raised, which was subscribed in 
a very few hours among Hamilton 
financial and business men who will 
increase their subscriptions any 
time if necessary, but we are re- 
serving stock for all our agents. 


ings Bank, Hamilton, Ohio. 


Don W. Fitton, 


S. M. Goodman, 


5 Q.—When do you expect to begin writ- 
ing Liability, Collision and Prop- 


erty Damage? Hamilton, Ohio. 


Howard Sloneker, 
A.—About February ist, 1920. 


6 Q.—Is stock taxable in Ohio? 


A.—No. . 
for it success. 





WHO ARE THE OFFICERS OF THE COMPANY ? 
President—B. D. Lecklider. 


Mr. Lecklider was for thirteen years connected with The Union Central 
Life Insurance Company of Cincinnat 
the production of svlid business. 
with The Union Central Life Insurance Company to go overseas be- 
cause of the World War, he had been instrumental in placing on the 
books of that company over two million dollars of insurance. 

Mr. Lecklider for three yéars has been president of The Union Mutual 
Insurance Company and is thoroughly familiar with the automobile in- 
surance business. He is an active member and a trustee of the Hamil- 
ton Chamber of Commerce, and a Trustee of’ the Ohio Good Roads 
Federation. He has been actively identified with the Y. M. C. A. and 
has been active in all movements for the common good wherever he 


i, and had an enviable record for 
hen he gave up his connection 


The Secretary and Agency Manager—Howard Slon- 


To Mr. Sloneker more than any other man is due the success of The 
Union Mutual Insurance Company. 
but he knows men, and has shown his capacity for developing an agency 
organization and has directed the organization to a large production of 


DIRECTORS 


President of the Union Mutual Insurance Company, Hamilton, Ohio; 
formerly District Manager Union Central Life Insurance Company. 


He not only knows the business, 


Manager American Malt & Grain Company; Director of the Second 
National Bank, Hamilton, Ohio; Director of the Hamilton Dime Sav- 


Assistant cashier First National Bank 


Hamilton, Ohio; Captain 824th 
Field Artillery, 32nd Division, A. E. F. yiae 


Director The American Rolling Mill Company, Middletown, Ohio; for- 
mer Secretary-Treasurer of the Champion Coated Paper Company, 


Secretary-Treasurer of the Union Mutual Insurance Company. 

The directors of the Ohio Casualty Insurance Company are representa- 
tive men in every sense of the word. They are recognized by their fel- 
lowmen as men of the strictest integrity, as leaders in the business world 
and as directors they will direct. They are not figureheads by any means, 
but are all stockholders, thoroughly believing in the company and its future 
and are willing and able to give it the business knowledge that will win 


Q.—Will you accept Liberty Bonds in 
7 payment of stock? = 


A.—Yes, at market value. 


Q.—Do you intend making this an 
8 agents’ company? 


A.—Yes, we are reserving stock for all 
agents, a large majority of which 
have assured us already they will 
take stock. 


Q.—Will The Union Mutual Insurance 
Q Company write general mercantile, 
stock and buildings in the future? 


A.—Yes, The Union Mutual Insurance 
Company will be operated to ac- 
commodate our agents for this line. 


Q.—Are your home town te taking 
1 0 stock in this Company 


A.—Yes, the officers of every bank in 
our City and practically all manu- 
facturers have already subscribed 
and will increase their subscriptions 
if necessary. 


1 1 Q.—How is this money invested? 


A—The law governing insurance in 
Ohio designates the kind of invest- 
ments that can be made, viz., first 
mortgages on real estate in the 
amount equal to and not greater 
than fifty per cent of the value 
thereof, government, state, county 
or municipal bonds. This assures a 
safe and sound investment to all 
persons. 


Q.—Who will have the authority to 
1 2 make these investments? 


A.—Our Finance Committee at all times 
will be made up of bankers. 








WHAT HAVE THE ORGANIZERS ACCOMPLISHED IN THE PAST? 


The men who have guided the Union Mutual Insurance Company of Hamilton are the men who will guide 


the Ohio Casualty Insurance Company. 


The agents who have represented the Union Mutual are the men who will represent the Ohio Casualty. 


The record of the Union Mutual Insurance Company is therefore 
of interest to the prospective shareholder, the prospective agent and 
the prospective policyholder of the Ohio Casualty Insurance Com- 


pany. 


The Union Mutual Insurance Company was organized February, 1916, with cash assets of $10,000.00, and September, 
1919, showed assets of $94,281.21. The premium income shown in 1916 was $20,425.54, and for the first eight months of 


1919 is over $109,000.00. The exact figures are shown below. 
Dec. 31, 1916 
weceeees $10,676.09 
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The above figures show the profit to be derived from the writing of fire, 
tornado and theft insurance. The profits of the Ohio Casualty Insurance 
Company will be much greater for the same territory because it will 
write—in addition to fire, tornado and theft—Personal Liability, Property 
Damage and Collision Insurance. 


An idea of the possible profits from writing Liability, Property Damage 
and Collision Insurance may be gained from: 


1. The twenty-nine leading companies writing this kind of insurance in 
Ohio had in 1917 premium incomes of $3,685,000 and a loss: ratio of 


Dec. 31,1917 Dec. 31, 1918 Sept. 1, 1919 


$23,534.43 $44,658.04 $ 94,281.21 

1,152.32 1,955.00 5,945.59 25,050.68 

20,425.54 43,656.87 78,260.59 109,038.92 

8,861.22 8,834.73 18,810.16 16,460.40 
43% 20% 24% 16% 


35% ; in 1918 premium incomes of $4,382,000.00 and a loss ratio of 37%. 


2. In Illinois, one of the States in which we shall establish agencies, 
premium incomes in one year, 1918, were $5,034,000.00 and the loss 
ratio only 30%. 


3. A purely automobile insurance company operating along the lines laid 
down for the Ohio Casualty Insurance Company started in 1911 with 
practically the same resources as this company and has increased its 
resources from $250,000.00 to $2,300,000.00, almost ten times, in seven 
years. 


Ohio Casualty Insurance Company 


Hamilton 


Ohio 
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IN TWO 
PARTS— 


Part One 





JOHN H. STODDART 
DIES UNEXPECTEDLY 


General Agent of New York Un- 
derwriters Passes Away After 
long Illness 





WAS FORCEFUL EXECUTIVE 





History of Sturdy Institution Founded 
by Alexander Stoddart—Prob- 
able Changes to Fill Vacancy 


NEW YORK, Jan. 6—John H. 
Stoddart, senior member of the firm 
of A. & J. H. Stoddart, general agents 
of the New York Underwriters 
Agency, died last Sunday after an ill- 
ness of several months. Mr. Stoddart 
has been the active head of the New 
York Underwriters since the death of 
Alexander Stoddart, the founder of the 
organization, in 1907. Almost continu- 
ously throughout his business life of 
45 years, he has been with the New 
York Underwriters. He entered the 
employ of the company in 1875 and 
became assistant general agent in 1883. 
Twelve years later he became junior 
partner in the firm of A. & J. H. Stod- 
dart, organized in 1895. Mr. Stoddart 
was a strong man of marked charac- 
teristics. He was a man of high ideals, 
and succeeded in attracting to him a 
most unusually competent and high 
minded corps of lieutenants. Mr. 
Stoddart is survived by a widow, two 
sons and his brother, Alexander R. 
Stoddart. John H. Stoddart was a 
cousin of the late Alexander Stoddart, 
and not a nephew, as was generally 
supposed. ‘ 

Two Sons With Company 


Alexander R. Stoddart has never 
given much attention to the underwrit- 
ing end of the business. He has charge 
of the office in New York and has de- 
voted himself more particularly to 
office management and the details of 
the business. Mr. John H. Stoddart’s 
two sons, John C. and Robert S., are 
both with the company at its New York 
office. John C. Stoddart, the older of 
the two boys, has already had a rather 
thoreugh. insurance experience. He 
went with the New York Underwriters 
as a boy, filled various desks, was with 
the North British in Texas for a time, 
and then went into the field in the 
east for the New York Underwriters. 
_ When Robe Bird resigned as super- 
intendent of the sprinklered risk de- 
partment to go with the Milwaukee 
Mechanics, Mr. Stoddart was called in 
to succeed him and still retains the 
position. Robert S. Stoddart is com- 
paratively young and at the beginning 
of his career, 

To Continue Firm Name 


It is planned to retain the firm name 
of A. & J. H. Stoddart in spite of any 
changes that may be made. Fred C. 


binge who is a member of the firm, 
las been regarded as next in line to 
Stoddart. 


Mr. He has spent many 





LOSS RECORD IN 


FIGURES SHOW IMPROVEMENT 


1919 





Results in December Disappointing, 
Reaching $27,366,500—Total for 
Entire Year $269,000,775 





Fire losses in United States and 
Canada for 1919 as compiled by the 
Journal of Commerce reached a total 
of $269,000,775, as compared with $317,- 
014,385 in 1918 and $267,273,140 for 
1917. The loss record for the year just 
closed has been exceeded only twice, 
in 1918 and in 1906 when the San Fran- 
cisco conflagration caused a loss total 
for the year of $459,710,000. 


Reasons for High Figure 


It is pointed out by those who have 
made a study of the figures that last 
year’s losses were paid on the basis 
of greatly increased valuations, esti- 
mates of property destroyed being 
based more nearly on actual replace- 
ment costs than in 1917 when consid- 
erable guess work was indulged in by 
adjusters. With this fact in mind, it 
is seen that the loss record for 1919 
as compared with the previous year is 
much more favorable than the figures 
alone would indicate. It is felt that the 
conservation work carried on by the 
field men and the systematic inspection 
systems that have been inaugurated 
by the companies writing the larger 
lines were in no small way responsible 
for an improvement in last year’s loss 
figures. High pressure production was 
to some extent eliminated last year 
and the industrial war hazards that re- 
sulted in some heavy losses in 1919 
were to a very large extent not present 
last year. 


December Losses Heavy 


December losses reached a total of 
$27,366,500 as compared with $15,737,- 
750 in 1918 and $26,360,300 in Decem- 
ber, 1917. Fire insurance officials were 
very much disappointed to observe an 
unaccountable and sudden increase in 
the burning ratio throughout the en- 
tire country during the closing month 
of the year. A cold wave swept over 
the United States in December and un- 
usually severe temperatures prevailed 
in many sections. There were more 
than the ordinary number of losses on 
valuable sprinklered properties last 
month. 








years in the service of the New York 
Underwriters, is a keen student of fire 
insurance and has made a name for 
himself. He is an authority on use 
and occupancy insurance. He is a 
member of the general agency and it 
is not at all unlikely that he will be 
elevated to the position of manager of 
the New York Underwriters Agency. 

Robert M. Bennett, now executive 
assistant, will also in all probability be 
advanced when official changes are 
made to fill the vacancy caused by Mr. 
Stoddart’s death. Mr. Bennett was 
formerly in the Illinois field for the 
company and has made good as an 
official at New York. 

The passing of Mr. Stoddart brings 
to mind the fact that the New York 
Underwriters Agency, since its organi- 


TO INCREASE CAPITAL 


GREAT AMERICAN TO EXPAND 





Will Double Its Present Stock to 
Give It More Ballast in 
Worid’s Trade 





NEW YORK, Jan. 5—The Great 
American is to increase its capital from 
$5,000,000 to $10,000,000, this to pro- 
vide a larger fund so that it can take 
its place to a better advantage among 
the large institutions that will engage 
in the insurance market. The Great 
American sees a big opportunity in the 
field abroad. A special meeting of the 
stockholders has been called for Feb. 
2 to act on the increase. The company 
is a member of the American Foreign 
Insurance Association. The $5,000,000 
new stock will be offered to the pres- 
ent shareholders at par share for share 
in proportion to their holdings. When 
this is paid in it will mean the com- 
pany will have a combined capital and 
surplus of $22,000,000. President 
Charles G. Smith announces the pro- 
ject to stockholders as follows: 

“The last increase of capital in 1918 
made it possible for the company to take 
advantage of the unusual opportunities 
created by the withdrawal of German 
capital from the insurance world and 
the general advance in insurance values 
throughout the country. The volume of 
business transacted by the company 
during the past year has completely 
justified the expectations of the direct- 
ors in recommending the previous in- 
crease of stock, and the conditions at 
present are such that further capital 
is advisable to keep pace with the com- 
pany’s enlarged opportunities for ex- 
panding and developing its business at 
home and in foreign fields, and to enable 
it to meet the steadily increasing com- 
petition.” 

New York stock brokers have been 
quoting “rights” on Great American 
stock at between $180 and $190 a share. 
Present stockholders have the right to 
subscribe at par for an amount of stock 
equal to their present holdings. As the 
book value of the stock is over $200 a 
share and the dividend rate for some 
time has been 30 percent, this right 
enjoyed by present stockholders is 
very valuable. 








zation in 1864, has been continuously 
under the guidance of the Stoddarts. 
Alexander Stoddart, who preceded 
John H. Stoddart, was a most interest- 
ing figure. He was the creator of the 
underwriters’ agency idea. He was but 
26 years old when he organized the 
New York Underwriters Agency. He 
came to America from Scotland, and 
early in life connected with the old Cin- 
cinnati general agency of the Aetna, 
then under the management of J. B. 
Bennett. At that time he was asso- 
ciated closely with C. C. Hine, and 
wrote considerable of the material 
that went into the now famous “Hine’s 
Instruction Book.” Mr. Stoddart was 
also responsible for a great deal of 
what appeared in what is known as 
the ‘Aetna Bible.” 


How Organization Started 


At the outset Mr. Stoddart induced the 
Hanover, Germania, Niagara and Repub- 








(CONTINUED ON PAGE 4) 


INSURANCE STOCKS 
REGULAR IN ENGLAND 





Heavy Demand from Investing 
Public for Shares of Big 


Companies Continues 
NEW CONCERNS FORMING 


London Financial Journal Sees Room 
for Expansion with Big Busi- 
ness in Prospect 





NEW YORK, Jan. 6—According to 
the “Financier” of London, insurance 
stocks continue highly popular with 
the investing public of Great Britain, 
and despite the high prices demanded 
for shares of established companies 
such securities find ready purchasers 
whenever offered for sale. The won- 
derful prosperity attained by the in- 
stitutions, and particularly by those 
transacting a world business, during: 
the past five years, and the confident 
belief that the success is likely to con- 
tinue in even greater degree as general 
business conditions throughout con- 
tinental Europe returns to normal, 
makes the moneyed men of London 
and throughout the provinces eager to 
get hold of insurance stocks. Of 
course, added impetus has been given 
this feeling through the advantageous 
terms resulting to shareholders in the 
four great companies that fused their 
interests during the past few months, 
and the wide publicity given to these 
important transactions. At the pres- 
ent -time shares of the London and 
Lancashire are worth over 2,500 per- 
cent, while those of other corporations 
are scarcely less valuable. 


Few Shares on Market 


In the light of these facts it is not to 
be wondered at that stocks of well 
known offices are hard for the man in 
the street to obtain, and it is only when 
an estate has to be settled, or a drive is 
made by financial brokerage houses, 
and excessive figures offered, that any 
considerable number of shares can be 
had. In fact, many of the wealthy 
families of Great Britain have held 
stocks in insurance companies for gen- 
erations, and consider them among the 
most valuable of their investments. 

Dealing with the general subject of 
British insurance stocks, the “Finan- 
cier” in a recent issue said: 

Of new insurance ventures the cry is 
still they come. Within the past three 
or four months about a dozen new com- 
panies have been floated and have raised 
in the aggregate some £6,000,000 of capi- 
tal. Many other important insurance en- 
terprises are in process of incubation 
and will appeal for public support at an 
early date. 

Still Room for Expansion 

This rush of insurance undertaking4 is 
very remarkable, and at first sight a 
little mystifying. Many people were un- 
der the impression that the field of in- 








surance enterprise had been fully covered 
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by existing corporations and that there 
was no-.room for newcomers, however 
influential and energetic. They have 
since discovered their mistake and have 
noted that in the opinion of acknowl- 
edgéd experts there is still ample scope 
for an extension of the activities of all 
branches of insurance. Even within the 
past few years insurance business has 
grown at a strikingly rapid rate, as some 
estimates given by W. Pasco Rutter, gen- 
eral manager of the London & Lan- 
cashire Fire Insurance Company, clearly 
testify. 


Income Increased 70 Percent 


According to Mr. Rutter’s calculations, 
the total premium income of British 
offices, including fire and life institutions, 
increased from £88,000,000 in 1910 to 
£151,000,000 last year, an expansion of 
over 70 percent in eight years. He esti- 
mates that the liabilities on these insur- 
ance policies, on the basis of premium 
income, amount to fully £10,000,000,000, a 
sum considerably exceeding even our war 
inflated national debt. The figures give 
some idea of the recent growth of insur- 
ance business in this country and its 
present imposing magnitude. 

Highly developed as are operations of 
existing British offices, there are im- 
mense opportunities for new undertak- 
ings under the changed conditions 
brought about by war. The enhance- 
ment of values has been general and 
substantial. Buildings, ships, plants, 
machinery, every kind of produce, food 
or raw materials, clothing, jewelry and 
personal effects of all descriptions—in 
fact, all things that can be purchased 
and used—have at least doubled in price, 





Increased Cover Required 


The result is increased risks and con- 
sequently need for increased insurance 
cover. Neither firms nor individuals can 
afford to rest content with the provision 
made against risks in prewar days. Even 
in life and endowment insurance every 
prudent policyholder must substantially 
increase the amounts insured, if only 
because the value of purchasing power 
of money is only half what it formerly 
was. Existing companies have met re- 
auirements of their clients with charac- 
teristic enterprise, but, even when all 
their extended activities are allowed for, 
there remains scope for entirely new 
undertakings with adequate capital, re- 
sources, efficient organization and man- 
agement and influential business connec- 
tions. 


Expansion in All Lines 


The great extension of industrial plans 
has created opportunities for -a very 
large expansion in fire insurance, espe- 
eially when transacted in independent 
and progressive lines. Marine insurance 
affords splendid scope for profitable bus- 
iness now that there is a sure prospect 
of a great extension of overseas com- 
merce at a time when hulls and cargoes 
are enormously increased in value, while 
the risk of mishap or disaster is steadily 
diminishing. There is a wide field for 
successful enterprise in the domain of 
miscellaneous insurance, where the va- 
riety of risks against which protection 
can be obtained is steadily being en- 
larged. 

Enough has been said to show that 
no enterprising insurance corporation 
that starts operations today need be un- 
der apprehension that it will not secure 
& large premium income within a com- 
paratively short time. So long as its 
business is conducted on prudent lines 
handsome profits will be assured and 
new companies attain in due course 
financial prosperity no less conspicuous 
than that of the great old established 
offices which have made British insur- 
ance enterprise famous and respected 
throughout the world. 


Using Fleet Rates in Missouri 


Automobile companies may now write 
commercial cars at fleet rates in Mis- 
souri. Until now this has not been per- 
missible. Companies may now write 
cars at fleet rates in every state in West- 
ern Union territory except Kansas and 
Indiana. 


Fire Extinguisher Company’s Change 


The sales and contracting departments 
of the business carried on since 1892 by 
the General Fire Extinguisher Company 
at Cincinnati were taken over Jan. 1 by 
the Grinnell Company, Inc. The manu- 
facturing end of the business will still 
be under the name of the General Fire 
Extinguisher Company. The new com- 
pany will retain the executive, engineer- 
ing and construction staff of all the five 
sections of the business. 





Big Men Are Now Handling the Affairs of 


National) Association 


HAT the National Association of 
ai Insurance Agents has been able 
to knit the agents of the country 
into a 


more compact and a more 
earnest and enthusiastic body than 
ever before, and at the same time 
secure the sympathy of insurance 


company executives with the purposes 
and methods of the organization, is due 
very largely to the caliber of men 
called to its leadership in recent years— 
the Allens, Coxes, Millers, Cases and 
others, each of whom has the vision 
to see clearly and the courage and 
energy to act promptly and decisively 
in all measures that make for general 
improvement in the insurance field. 


For Cooperation, Not Antagonism 


Co-operation and not antagonism is 
the watchword of the association, as 
it is with all progressive bodies, and 
it has been through an observance of 
this policy that the organization has 
been able to secure for its members a 
number of concessions that would 
never have been had through a wield- 
ing of the “big stick.” 

As “a stream cannot rise higher than 
its source,” so any organization must 
be a reflex of its management; be- 
cause of this fact the National Asso- 
ciation of Insurance Agents is to be 
complimented upon the character of 
the men chosen to leadership at the 
recent annual gathering of the organi- 
zation, for as the business of insurance 
ramifies problems of increasing per- 
plexity arise, the solution of which 
calls for ability of the highest order. 


President Cox a Big Man 


Viewed from any angle Fred J. Cox, 
now president of the National Asso- 
ciation, is very much of a man; a fact 
the members of the organization were 
not slow to discover when he became 
active in the big movement, and which 
they promptly endorsed, first by elect- 
ing him to the chairmanship of the 
executive committee, and more re- 


cently by elevating him to the presi- 
dency. 

For his success in life Mr. Cox has 
no one to thank but himself. Like the 


great majority of men in America who 
have attained front rank, he forced his 
way steadily and determinedly, de- 
pending upon push instead of pull; 
never whining over temporary setbacks 
but rather inspired thereby to greater 
effort; fixing his eye constantly upon 
his objective and holding on grimly 
until it was attained. Men of the Cox 
stamp will not be denied; they simply 
compel success; the word “defeat” is 
not in their vocabulary. 


Worked Way Through College 


Of sturdy American stock, Mr. Cox 
entered this mundane sphere at Haver- 
hill, Mass., in 1880. He early began to 
rustle for a living, a practice in which 
he speedily became proficient and 
which he has since continued. After 
leaving high school, he entered Brown 
University, paying for his tuition by 
playing the chapel organ and waiting 
upon the table. That this work did not 
hamper him in his studies is evidenced 
by his graduation with the degree of 
A.B. in 1903. He further found time 
to interest himself actively in athletics, 
and was manager of the crack univers- 
ity baseball team. 

After his collegiate course had been 
completed Mr. Cox went to Perth Am- 
boy, N. J., entering the insurance and 
real estate office of Boynton Brothers 
& Co., Inc. Two years later he became 
a member of the firm, being elected its 
secretary, an office he still holds. The 
Boynton Agency was established in 
1885, and today is one of the largest 
and most progressive in its home state. 
The office owns and. fully occupies a 
three-story building on the main street 
of the city, and employs a large num- 


ber of clerks, inspectors and solicitors. | travel as much as did Mr. 


It transacts all kinds of insurance, save 





of Insurance Agents 


life, and operates largely in real estate 
as well. Aside from its home state 
the firm has a large business in New 
York and even beyond. The com- 
panies represented are leaders in their 
several lines and the business of the 
Boynton agency has been continuously 
profitable, being of a class all offices 
are eager to secure. 

As might be expected, Mr. Cox is 
also interested in civic affairs, and has 
held a number of responsible offices, 
with credit to himself and satisfaction 
to his constitutents. 


Active in Local Agency Movement 


Mr. Cox has been connected actively 
with the local agency movement since 
1912, when the fire insurance business 
in New Jersey was threatened with 
demoralization through the hostile at- 
iitude of a number of state legislators. 
Realizing the need for prompt and co- 
operative action, Mr. Cox aroused the 
local agents to the dangers that men- 
aced them, and by effective work man- 
aged to avoid the pitfalls and placed 


the business upon a safe plane. For 
three years he was secretary of the 
New Jersey Association, later becom- 


ing president of the organization for 
two successive terms. As a delegate 
to the St. Louis convention of the Na- 
tional Association he was not particu- 
larly impressed with the spirit then 
manifest in that body, and would have 
withdrawn entirely from the movement, 
had he not realized the great oppor- 
tunity for efficient work that the asso- 
ciation offered if the proper impetus 
were given it. His progressive views 
being shared by a number of kindred 
spirits, Mr. Cox was induced to accept 
membership upon the executive com- 
mittee, and threw himself heart and 
soul into the work. In association with 
President Allen, Secretary Miller and 
others, he labored in season and out, 
with the result that the National 
Association became a force in the 
business and today commands the un- 
qualified respect of local agents, com- 
pany executives and insurance commis- 
sioners. 
Lays Out Ambitious Program 


Willing that the organization be 
judged by its accomplishments, and de- 
termined that its activities be well 
worth while, Mr. Cox this year has 
laid out an ambitious program; the ac- 
complishment of which, even in part, 
will more than compensate for the ef- 
fort and expenses entailed in bringing 
it about. Of outstanding importance 
is the fight against bolshevism in its 
every form, to which the organization 
is committed. Other big problems to 
be seriously studied are the competi- 
tion of mutual companies and kindred 
organizations, reduction of the national 
fire waste, the ownership of casualty 
expirations, and the brokerage move- 
ment. It will be the policy of the 
association to cultivate a closer rela- 
tionship between insurance men and 
the general public, to the end that the 
existing blind prejudice of the latter 
against the former may be overcome. 
Greater sympathy between agents, and 
company executives and insurance com- 
missioners, will be striven for, the as- 
sociation management appreciating that 
much of the hostility that now obtains, 
is born of misinformation or of unin- 
formation, and can-be removed by a 
free and frank exchange of views. For 
that purpose committees have been 
formed, and are functioning: As the 
work of the National Association of 
Insurance Agents is constantly broad- 
ening, it is President Cox’s idea that 
the various state bodies employ paid 
secretaries, or where this is not feas- 
ible, that several associations should 
combine in hiring men of the right 
caliber. 

Although Mr. Cox will not be able to 
Allen, his 


immediate predecessor in the presi- 








dency, he plans to make a number of 
trips during the year and already has 
spoken before gatherings of the Massa- 
chusetts, Connecticut, New Hampshire 
and Ohio associations. As a platform 
speaker President Cox is forceful in 
expression, clear in enunciation and 
logical in his deductions. Moreover, 
he is terribly in earnest, for he thor- 
oughly believes in his message, and has 
no time to waste on irrelevant things. 

Under the guidance of Mr. Cox the 
National Association of Insurance 
Agents is sure to enhance the reputa- 
tion for successful accomplishment it 
now enjoys. 


JOHN H. STODDART 
DIES UNEXPECTEDLY 


(CONTINUED FROM PAGE 3) 


lic of New York to unite to form the 
combination to be Known as the New 
York Underwriters Agency. None of 
these companies had much of an agency 
plant in the west ard it was agreed to 
try Mr. Stoddart’s plan for a period of 
ten years, the New York Underwriters 
Agency to operate only in the west and 
south. At that time all four companies 
except the Niagara had only a small 
amount of capital and were eager to get 
a foothold in the western country. The 
New York Underwriters Agency was 
launched while the war was on and 
while there was a great need of addi- 
tional insurance facilities. Mr. Stoddart 
saw the opportunity and made the most 
of it. 


Struck Patriotic Note 


During the first days of its existence, 
the New York Underwriters got out its 
stationery in red, white and blue. Its 
policy forms embodied the color com- 
bination and even the business cards 
used carried the patriotic note. The 
organization was a success from the 
start and ten years later, in 1874, the 
Republic and the Germania withdrew, 
leaving the Niagara and the Hanover in 
the combination. Ten years later, in 
1884, these two companies decided to 
go it alone, leaving Mr. Stoddart with- 
cut company or representation. 


Deal With Hartford 


He offered to turn over his plant to 
the two companies for $150,000, but the 
offer was declined. He then went to 
Hartford to interview George L. Chase 
of the Hartford Fire with fhe idea of 
interesting that company in backing the 
New York Underwriters. Mr. Chase paid 
Mr. Stoddart $150,000 and asked him 
to remain with the New York Un- 
derwriters until the company got 
going under the new management. 
Mr. Stoddart had no idea of remaining 
with the organization longer than a 
year, but stayed until his death. Mr. 
Stoddart originated a short, terse form 
of policy that was considerable of an 
improvement over what was being used 
in the early days. He invented the daily 
report system, which brought the agent 
and the company into immediate contact. 
It is interesting to note that Mr. Stod- 
dart attempted to secure the universal 
adoption of the daily report system and 
appealed in person to the leading com- 
panies, which without exception pro- 
nounced it “an impracticable scheme.” 
The introduction of this feature earned 
for Mr. Stoddart the title of “Father of 
the Daily Report.” 

The New York Underwriters Agency 
was the first New York insurance office 
to enter the south after the war at a 
time when insurance production was an 
absolute necessity for the revival of 
trade. The New York Underwriters 
Agency has a few firsts to its credit, 
among them being: First combined pol- 
icy, 1864; first use of daily report, 1866; 
first to test the question of state or fed- 
eral supervision in which it was ruled 
that an underwriters’ agency is ‘fone in- 
strument and not several and therefore 
subject to only one tax,” 1866; first to 
declare non-solicitation of agency ex- 
pirations, 1878; first dwelling house pol- 
icy, 1890; first typewriter policy with 
full carbon record attachments, 1906. 


Dicontinues Marine Insurance 


The Northwestern National of Milwau- 
kee announces that it has discontinued 
wwmting marine insurance. The ocean 
marine business has been handled by the 
Overseas Underwriting Agency of New 
York, while the lake marine business has 
been conducted by Prindiville Co. of Chi- 





cago. 
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NEW MARINE COVERS 





AUTOMOBILE MAKES CHANGES 





Steps Are Taken to Broader Field— 
Edward J. Perrin, Jr., Is Appointed 
as Manager 





Plans contemplating important 
changes and development in inland ma- 
rine business are announced by the 
Aetna Life on behalf of one of its affil- 
iated companies, the Automobile. Of 
particular interest to agents and brok- 
ers is that element of the plans pro- 
viding for the writing of new forms of 
coverage for which there has been a 
demand and which therefore presents 
an enlarged field of business possibili- 
ties. The public generally will be in- 
terested also in well defined steps 
taken by the Aetna to simplify and 
standardize the transaction of this busi- 


ness. 
New Forms of Cover 


Inland marine business has in the 
past been more or less shrouded in 
mystery as to rate making, conditions 
of cover, ete., due no doubt to its close 
association to ocean marine as a class. 
The Aetna’s plan takes the agent into 
its confidence. Among the new forms 
of cover which the Aetna is placing on 
the market are motor truck contents 
floaters, a new and attractive cover 
drawn to meet a growing and insistent 
demand. This policy covers contents 
of automobile trucks against the perils 
of fire, self-ignition, lightning, cyclone, 
tornado, flood, collision, overturn and 
collapse of bridges. The company’s in- 
land and coastwise transportation 
floater covers property while in the 
custody of railroads, express compan- 
ies, licensed public carriers and United 
States coastwise and inland steamers, 
against the perils of fire, lightning, cy- 
clone, tornado, flood, and the perils of 
transportation and -navigation. 

Combinations of those covers are ob- 
tainable dependirig upon the particular 
requirements of individual risks and 
the cover of riot, strike, civil commo- 
tion and explosion may also be added. 
The Automobile has also taken steps 
to broaden and develop the field for 
other lines in its inland marine depart- 
ment, such as salesmen’s floaters, reg- 
istered mail, parcel post; personal ef- 
fects floaters and tourist baggage, and 
this department bids fair to become of 
very considerable importance not only 
to the company but to its organization 
of agents and to brokers. 


Perrin Made Manager 


The Aetna announces, in connection 
with the foregoing plans, the appoint- 
ment of Edward J. Perrin, Jr., as man- 
ager, to take charge from the home 
office of the department. Much of the 
work done in preparation for its pres- 
ent moves has been done by Mr. Per- 
tin during the past few months. Mr. 
Perris began his insurance career with 
the New York Fire in 1904, later join- 
ing the office of Weed & Kennedy. He 
entered the service of the Aetna about 
Six years ago, taking charge of the 
underwriting of miscellaneous lines at 
the company’s New York branch. He 
later acted as assistant superintendent 
of the automobile department of which 
department he became joint manager 
with Edmund Ely, the present head of 
that department. 

Mr. Perrin views the possibility of 
development of inland marine lines 
throughout the country with much 
optimism feeling that constructive aid 
furnished agents and brokers, the pro- 
viding of the company’s many agents 
throughout the country with facilities 
for development, and the marked 
Progress in furnishing simple and com- 
plete policy forms all point to wonder- 


ful business possibilities in his depart- 
ment 











; CHANGES IN THE FIELD | 











FLICKINGER LEAVES FIELD 





North America’s Ohio Special Agent 
Purchases Interest in an Agency 
at Cleveland 





W. E. Flickinger, for several years 
special agent of the North America, 
Philadelphia Underwriters and AI- 
liance for northeastern Ohio, has pur- 
chased an interest in the office of 
Richey, Kroll & Co., of Cleveland, and 
after Feb. 1 will be active in the local 


business. The style of the firm will 
hereafter be Richey, Kroll & Flick- 
inger. 


After graduating from the electrical 
engineering department of Cornell Mr. 
Flickinger engaged in. electrical work 
for two years. This was followed by 
a period of seven years with the Mich- 
igan Inspection Bureau, where his 
work covered all branches of inspec- 
tion and engineering activities. In 
June, 1917, he became special agent in 
the Ohio field for the companies men- 
tioned 

A son of W. B. Flickinger, assistant 
western manager of the North Amer- 
ica, he grew up in an insurance atmo- 
sphere and naturally took up this line 
of work when making a choice of oc- 
cupation. 

Of the members of the firm up to 
this time, W. E. Richey was formerly 
state agent of the American Central 
for Ohio and Michigan. H. R. Kroll 
has been in the local business all his 
life, having gone into one of the local 
offices from commercial school. These 
two men have developed the business, 
since it. was established eight years 
ago, into one of the large offices of the 
city. Its record for profits to its com- 
panies is unexcelled. : 





R. C. Christopher, Jr. 


R. C. Christopher, Jr., who has been 
connected with the Metropolitan de- 
partment of the Liverpool & London 
& Globe, has been appointed junior 
special agent in New Jersey. He is the 
son of R. C. Christopher, assistant 
United States manager of the Cale- 
donian. 





G.. W. McClure 


The Fidelity-Phenix has appointed 
Gilbert W. McClure as special agent 
for Wisconsin, assisting State Agent 
A. P. Skowrup. Mr. McClure is a son 
of John McClure, special agent for the 
St. Paul Fire & Marine in Minnesota. 





David D. West 


David D. West of Grand Rapids, 
Mich., who recently resigned as special 
agent of the Inter-state Fire of De- 
troit, in Michigan, Ohio and Indiana, 
has become state agent of the Penin- 
sular Fire of Grand Rapids, a new com- 
pany that has just been licensed. 





J. C. Brown 


J. C. Brown, of Richmond, Ill, has 
been appointed special agent of the 
Globe Fire of Pittsburgh. Mr. Brown 
formerly lived at Rockford and was 
connected with the old State of Illinois. 
He is a son of John R. Brown, the 
well-known field man of Wisconsin 
who is now special agent for the Fish 
& Schulkamp general agency of Madi- 
son, Wis. 





E. B. Leighton 


E. B. Leighton, Illinois state agent 
of the Phoenix of London, returns to 
the Continental as special agent and 
will travel in Ohio. Mr. Leighton 
formerly traveled for the Continental 
in Ohio and later was assigned to IIli- 





nois. He is a remarkably good man. 


GOES WITH HARTFORD FIRE 





Hillas C. Rhyan Resigns as the 
Wisconsin State Agent of 


the Niagara Fire 





Hillis C. Rhyan of Milwaukee, state 
agent of the Niagara Fire in Wiscon- 
sin, has resigned and on Feb. i will go 
with the Hartford and Steriing in Wis- 
consin, taking charge of Milwaukee 
and the eastern portion of the state. 

G. F. Risley, who has been with the 
Hartford several years and has his 
headquarters at Baraboo, will have the 
western portion of the state. These 
two men have been closely identified 
in a personal way and have been asso- 
ciated together in various activities of 
the state. Mr. Rhyan is now the most 
loyal gandet of the Wisconsin Blue 
Goose and has been conspicuous in 
field work. They will make an un- 
usually strong team for the Hartford 
in Wisconsin. Their joint special 
agency headquarters will be continued 
at 373 Broadway, Milwaukee. 


Je. Stuart and F. D. Young 


J. C. Stuart, who has been special 
agent of the Aetna in Iowa, has been 
appointed state agent of the company. 
Frank D. Young, who has been state 
agent of the Svea and Hudson in Ohio 
is made special agent in the Aetna in 
Iowa. Both men will have their head- 
quarters in Des Moines. 





Fred C. Haupt 


Fred C. Haupt, formerly state agent 
of the American of Newark in Okla- 
homa, has resumed work with the com- 
pany and has taken his old position, 
beginning work at once. 


Albert C. Word 


Albert C. Word of Richmond, Va., 
has been appointed state agent of the 





!Phoenix of London and Imperial in 


Virginia and North Carolina. He suc- 
ceeds A. H. Dixon, who becomes field 
supervisor of the automobile depart- 
ment of the Phoenix of Hartford, 
Connecticut and Equitable. Mr. Word 
recently resigned as special agent of 
the Liverpool & London & Globe in 
Virginia. 


Fred W. Weineck 


Fred W. Weineck, of Milwaukee, has 
been appointed Wisconsin special agent 
of the North America and Philadel- 
phia Underwriters, assisting State 
Agent Wm. B. Calhoun. These com- 
panies now have three field men in 
Wisconsin, H. C. Busack having been 
special agent for several years past. 

Mr. Weineck is a nephew of Fred 
L. Weineck, Wisconsin state agent of 
the Sun. 





W. E. Jowien 


W. E. Jowien, who has been special 
agent in Ohio for the Automobile of 
Hartford, has resigned to become spe- 
cial agent of the Phoenix of England 
in Illinois, succeeding E. B. Leighton, 
who has resigned to go with the Con- 
tinental in Ohio. 





Keith P. Wiley 


Keith P. Wiley of Chicago, who has 
been special agent of the Yorkshire in 
Illinois, Wisconsin, Minnesota and 
Missouri, has resigned to become spe- 
cial agent of the Phoenix of England 
in Michigan, succeeding Oscar D. 
Wiche. Mr. Wiley before going into 
the field for the Yorkshire was with 
the Ohio Inspection Bureau and is well 
known in rating bureau circles. He has 
had an excellent training. He is a 





brother of Rodney D. Wiley, formerly 


NEW BUSINESS GOTTEN 





BIG AVENUE FOR PREMIUMS 





Hartford Fire Is Now Planning for 
Some Big Things in Its 
Acreage Departure 





The Hartford Fire has already writ- 
ten two or three hundred policies cov- 
ering loss on crops under its acreage 
investment plan. This is a tremendous 
innovation and one that opens vast 
avenues for premiums. The Hartford 
has employed an expert soil chemist 
who has analyzed the soil of different 
localities, made surveys as to atmo- 
spheric conditions, depth of top soil, 
frequency of drought and so on. Rates 
will be graded according to average 
crop conditions. 

The Hartford gets at the rental value 
of a farm as an insurance basis. For 
instance if a man desires to get acre- 
age insurance the rental value is fig- 
ured, the average being $10 per acre. 
Then the expense of ploughing and 
getting the ground ready for the crop 
is arrived. Next the value of the seed 
is secured. To the rental value is 
therefore added the actual expense of 
getting the soil ready and the cost of 
the seed. The Hartford becomes liable 
for any differences between the amount 
secured from the crop and the amount 
insured. For instance suppose the 
rental value and expenses reached 
$3,000 and insurance were taken for 
that sum. If drought or some pest 
struck the crop the man insured might 
realize only $1,500 from his land in- 
sured. The Hartford therefore would 
be liable for the other $1,500. The 
rates are to be graded according to 
the conditions that are found. This 
crop policy does not cover hail. The 
main hazards insured against are 
drought, insects, rust and so on. 


SPRINKLER LEAKAGE MEETING 











Conference to Hold Session in New 
York Early Next Month—New 
Policy Prepared 





NEW YORK, Jan. 6.—Early next 
month the Sprinkler Leakage Confer- 
ence will hold its annual gathering at 
the Down Town Club in this city. 
While the growth of the sprinkler leak- 
age business has not been sensational 
during the past year, the increase has 
been satisfactory, both as to volume 
and general underwriting conditions. 
By far the most important work of the 
conference during 1919 has been the 
preparation of the new standard policy, 
known as “Form B,” which is not only 
more comprehensive as to coverage 
than was the contract it superseded, 
but its printing and side indexing 
makes it far more understandable by 
agents and assured than was the old 
form, where the text matter was run 
solidly and without attempt at para- 
graphing. 

A further noteworthy effort of the 
conference was the clarification and 
codification of its rules, and the unifica- 
tion of a number of the requirements 
with those of the Western Conference 
has been secured. The two organiza- 
tions now work in complete harmony, 
each profiting from an exchange of 
views upon underwriting practices and 
conditions with the other. 








special agent of the Yorkshire in Ohio. 
Mr. Wiche left the Phoenix in Michi- 
gan to assume the management of one 
of Detroit’s rapidly growing real es- 
state offices. 


R. P. Elder 


R. P. Elder, a local agent in Law- 
renceburg, Ind., has been appointed 
special agent of the Fidelity-Phenix in 
southern Indiana. 
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ES AS SEEN FROM CHICAGO | 








SERVICE STATION OPENED 


The Perry Auto Lock Sales Com- 
pany has opened a sales and service 
office in Chicago at 1120 So. Michigan 
Avenue. The Perry Lock people pro- 
duce automobile locking devices of 
every type and description, including a 
tilting wheel lock. These locks are 
made so that they can be attached to 
all makes of machines, 

* 


RETURNS TO COOK COUNTY 


E. F. Schneider, who has been spe- 
cial agent of the North British in IIli- 
nois, has been appointed chief clerk 
and counterman in the Cook county 
department of the North British, Com- 
monwealth, Mercantile and Pennsyl- 
vania. Before going into the Illinois 
field Mr. Schneider was Cook county 
special agent of the North British. He 
has had an excellent insurznce train- 
ing. During the war he served in 
France. 

ee 


ILLINOIS DIRECTORY ISSUED 


The 1919-1920 edition of the THlinois 
Insurance Directory has-come from the 
press of THe NATIONAL UNDERWRITER. 
This includes a complete directory of 
the city of Chicago. The Illinois book 
is a complete compendium of insur- 
ance information by cities and towns, 
it giving a complete list of agents and 
their companies in all points in the 
state. It is a most valuable reference 
book for any insurance man interested 
in Illinois. One of the features of the 
book is a digest of the Illinois insur- 
ance laws by Guilford A. Deitch, the 
insurance attorney of Indianapolis. The 
usual statistical information will be 
found valuable. | " 


OPENS BROKERAGE DEPARTMENT 


The western department of the Aetna 
has opened a brokerage department in 
Chicago to bind business throughout 
the United States and Canada. This ts 
in line with the present tendency for 
companies to have a service station at 
Chicago covering the whole country 
so that the agents at any point can have 
the advantage of the company binding 
business for brokers located in Chi- 
cago who control business throughout 
the United States. The Aetna broker- 
age end will be in charge of Albert 


Staebler. 
t * = 


WILL COVER FRUIT TREES 


The Hartford Fire through its west- 
ern department will start to write hail 
insurance on growing fruit at the open- 
ing of the season. Until it gets its 
bearings and has some experience it 
will confine its writings to so-called 
hard fruit, such as apples and pears. 
Later it may extend its coverage, but 
for the time being will move rather 
slowly. Its rate will be based on the 
estimated barrel capacity of a tree. 
An experienced fruit man can tell how 
many barrels of apples a tree will 
normally bear. There has been much 
demand for this kind of hail insurance, 
especially in sections where there are 
many valuable orchards. The Hart- 
ford had one of its men go to West 
Virginia and investigate the fruit situ- 
ation there, getting at values, condi- 
tions and so on. ; 

ce es 


MADE ASSISTANT SECRETARY. 


President Henry Evans announces 
the appointment of M. E. Moriarty as 
assistant secretary of both the Amer- 
ican Eagle Fire and the Continental, 
effective Jan. 1. 

Mr. . Moriarty, heretofore assistant 
secretary of the Fidelity-Phenix at the 
western department, Chicago, was 
placed in charge of the joint brokerage 
office of the three companies upon its 
establishment in Chicago. As assistant 
secretary of each of the companies Mr. 





Moriarty will be better able to develop 
his new office in conjunction with the 
brokerage departments also maintained 
at New York, San Francisco and Mon- 
treal for the benefit of his companies’ 
agents throughout America. 
* * * 
GOOD U. & 0. PROSPECTS 


An agent who has been keen to ob-. 
serve the possibilities of use and oc- 
cupancy insurance, conceived a new 
selling scheme the other day. He said 
that he has found that some of the best 
prospects for use and occupancy in- 
surance are the owners of private 
schools, located in the smaller towns, 
or at the more remote points. Stu- 
dents attending such institutions, pay 
their tuition quarterly, semi-annually 
or annually in advance. At most of 
these schools the siwdents live in 
dormitories, provided by the schools 
and eat at the school dining rooms. 
Should a fire occur, operations would 
have to be suspended entirely. It 
would not be possible to secure living 
accommodations for the students with 
the result that the school would have 
to disband until a new structure could 
be erected. This would mean that the 
tuition paid would have to be refunded 
to the student body which would be a 
considerable loss to the owners of the 
institution. In other words from the 
time the fire occurred until the time 
studies could be taken up again, there 
would be a total loss of profits. This 
would not be true if the school were 
located in the larger cities where temp- 
orary quarters could be secured but in 
the smaller towns this would be out ot 
the question. For instance, there are 
a number of military academies, girls’ 
schools, schools for boys at the 
younger ages, etc., in smaller centers, 
some of them located right out in the 
country. In the event of a serious fire, 
these institutions would be entirely de- 
prived of their patronage, and for this 
reason can easily be made to see the 
wisdom of taking out use and occu- 
pancy insurance. 

Rese 2% 

annual meeting of the Chicago 
Board will be held Thursday of this 
week. The nominees for executive com- 
mittee are A. I, Ullmann, Phoenix of 
Hartford; L. H. Dudley, of the Purnell- 
Dudley Co.; Alexander Smullan of A. 
Smullan & Co.; T. E. Gallager of the 
Aetna, and C. R. McCabe, Sr., of McCabe 
& Hengle. 


The 


* * * 


Rollin I. Read, who has been con- 
nected with the Chicago office of Marsh 
& McLennan as a broker, has gone into 
the manufacturing business. He was at 
one time state agent of the Sun in Illi- 
nois and Missouri. 


* * * 


William P. Byrne has combined with 
the office of Thomas J. Byrne & Bro., bro- 
kers in Chicago. William P. Byrne is 
the father of the Byrne brothers, Thomas 
J. and P. Francis. All the men are well 
known in insurance circles in Chicago. 
Mr. Hann, who has been associated with 
William P. Byrne, goes with the com- 
bined office, the new firm name to be 
Byrne, Byrne & Hann. 

* * * 

Richard Lyons, examiner in the head 
office of the North British & Mercan- 
tile in New York, who was formerly an 
examiner in the old western department 
in Chicago, has returned to Chicago to 
be an examiner in the western depart- 
ment of the Pennsylvania. His place 
is taken in New York by Arthur A. Nel- 
son, formerly an examiner in the New 
York office, but for the past two years 
an examiner in the Pacific Coast office. 

*x* * * 


The new general agency of the Flagg- 
Burden Company held its official office 
opening in the McKlinlock building, 
Jam 2 and 3, at which time the mem- 
bers of the company welcomed and en- 
tertained their friends and clients. Mr. 
Flagg was formerly connected with the 
Pennsylvania Fire, of which Mr. Burden 
was superintendent of the automobile 





department. 
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Preferred Risk Commissions 
on Special Hazard Business 


N underwriting circles it has frequently been stated that the average farm was 
becoming a special hazard risk because of the growth of the “big barn”, the 
use of artificial lighting systems, the inherent hazards of the stored products of 

the farm and expansion of power machinery. 


_ While, in a measure, this is true, the significant fact from the agents’ stand- 
point is that thousands of farms are becoming special hazards from the standpoint 
: premium production though they still yield the same commissions as preferred 

usiness. 


Insurable values on the farm today reach enormous totals. There is the ever 
present big barn and numerous other buildings, including a home that is being en- 
larged and improved steadily. And in these high value buildings will be found 
crops that are worth thousands, machinery that is expensive, stock that costs more 
than a whole farm did a score of years ago. In the home is good furniture, includ- 
ing talking machines, pianos, player pianos, and in fact many things that are unnec- 
essary in the city home. There is also on the farm one or more automobiles. 


But there is more than big in- 
surable values to recommend the 
farmer as a prospect to the local 
agent. The farm has no public fire 
protection; the farmer needs fire in- 

surance on all buildings, machinery, 
automobiles, tractors and live stock. 
He needs short term insurance while 
the crops are stored onthe farm. He 
also needs tornado and hail insurance. 























The SPRINGFIELD makes a specialty of writing farm insurance to meet the 
needs of farmers. 


SPRINGFIELD 


FIRE AND MARINE INSURANCE COMPANY 
Home Office: Springfield, Massachusetts 
A. W. DAMON, President G. G. BULKLEY, Vice-President F. H. WILLIAMS, Treasurer E. H. HILDRETH, Secretary 


Western Department: Chicago, Illinois 
A. F. DEAN, Manager J.C. HARDING, Assistant Manager .H. LININGER, Assistant Manager E.G. CARLISLE, 2nd Assistant Manager 


Pacific Coast Department: San Francisco, Cal. 
JOHN C. DORNIN, Assistant Manager 
Agencies in All Prominent Localities Throughout the United States and Canada. 


General Marine Managers: TALBOT, BIRD & Co., Inc., 63-65 Beaver Street, New York 
The Springfield Has Been Accumulating Good Will for Seventy Y ears 


GEO. W. DORNIN, Manager 
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Companies Should Protect Themselves 


THE revelations as to the peculations of 
State Agent McANALLY of the ConTI- 
NENTAL in Illinois involving his district 
farm and local agency at Kankakee, III, 
show that a company for simple business 
reasons should adopt a policy to protect it- 
self fully where an agent pays claims 
with his own check. In this case Mc- 
ANALLY paid losses by his own check, the 
company remnuerating him. The investi- 
gation shows that losses were padded, the 
assured not being paid as much as Mc- 
ANALLy charged up to his company. In 
other cases losses were paid where none 
had occurred. This same condition came 
out in the Strronm & Stone agency at 
Decatur, Ill. and the Fire & Fire agency 
at Jackson, O. 

Following the disclosures at Decatur, 
lil., the ConTINENTAL adopted the plan of 
sending out a formal notice from its head 
office to all claimants stating such and 


such an amount had been paid to them 
where an agent paid the losses on his 
own account. If there had been any ir- 
regularity the company would catch it. 
Some agents feel that this reflects on 
their honesty and they are rather sensitive 
to having this practice followed. An 
agent is entirely too thin-skinned if he 
objects to any plan of this character that 
seeks to protect a company against the 
dishonest. Certainly the ConTINENTAL 
had every reason to trust State Agent 
McAnatty who has been connected with 
it for over 25 years. Some employes ob- 
ject to a fidelity bond and yet it is simple 
business protection. It is no reflection on 
the honest agent when a company adopts 
any plan to protect itself against the dis- 
honest one. We believe that the custom 
of notifying claimants of exact amounts 
paid is a good one and would have made 
these recent peculations impossible. 


Need of Greater Production 


JouN S. Capper, president of Capper & 
Capper, well known men’s furnishing 
goods house, which has stores in various 
cities, brings out a point in an advertise- 
ment he is running in some of the daily 
papers that should set everybody think- 
ing. He calls attention to the fact that 
the entire world is lacking in supplies. It 
is hungry and it lacks proper clothing. 
Prices have gone skyward but in the face 
of the great demand and the need of the 
hour the working people are demanding 
shorter hours and more pay. This shoots 
up the prices still further. Mr. Capper 
asks if we will never see that it is more 
hours we need and that to reduce the cost 
of things we need we must produce not 
less but more. 

He states that his firm sent his brother 
and another member of the organization 
abroad to purchase merchandise inasmuch 
as the market was so short over here. 
He hoped to find what was needed and at 
lower- prices. He received a cablegram 
from his brother stating that the market 
abroad is bare, prices are “awful,” and 
the situation is hopeless. In other words, 
Mr. Capper says that merchandise is even 
shorter on the other side than it is here. 
People abroad have nothing to sell. Their 
shelves are bare. They want to buy and 
they want to buy from America. But, 
says Mr. Capper, the answer of the worker 
is to reduce the hours to 44 hours and 
cut production 25 per cent. 

Mr. Capper in his powerful advertise- 
ment brings out the fact that he has 
worked hard during his life. In his 
earlier years he got out of bed at 3 





o'clock in the morning to milk 15 cows 
in the winter. He has put 15 hours a day 
in his store. He is a son of a steel 
worker. He says that he sympathizes 
with the working people. He contends, 
however, that the waste of time by the 
carpenters, plumbers and other workers 
has in turn raised the price of rents and 
the price of the very clothes that the 
wage earner himself wears. 

Short hours in the city, declares Mr. 
Capper, make the farm worker restless. 
He wants shorter hours. In closing, Mr. 
Capper said, “We may keep high wages, 
we may keep our present scale and still 
reduce the cost of living by a simple rem- 
edy—work—good, honest, faithful ser- 
vice—not eight hours, rather ten and then 
some. Let us work for one year and re- 
solve to work and work like hell.” 

Mr. Capper thus gets at the very heart 
of the trouble that is confronting the 
world to-day. Unless people are willing 
to put in more hours and do more pro- 
ductive work high prices will continue to 
soar. At the recent meeting of the Asso- 
CIATION OF Lire AGENCY OFFICERS in Chi- 
cago the prediction was that the apex 
of values had not been reached, and that 
we are confronted with an increase of 
from 15 to 25 per cent. more unless labor 
troubles are adjusted and the producing 
power of the workman is better employed. 
Mr. Capper has performed a distinct ser- 
vice in the remarkable advertisements that 
he is presenting in the daily papers. They 
are causing all of us to sit up and take 
notice. 

Seemingly all of us want to have an 


| 


PERSONAL SIDE 
OF THE BUSINESS 














The Chicago insurance , friends of 
John Marshall, Jr., consisting of the 
managers, assistant managers and ex- 
ecutives of the various insurance or- 
ganizations, gathered at the Midday 
Club of Chicago Saturday noon to pay 
tribute to him and to bid him God 
speed on taking up his new position at 
San Francisco, he having been re- 
cently elected as vice-president of the 
Fireman’s Fund. It was the largest 
gathering of the kind ever held in Chi- 
cago, there being present 85 people. 
F. W. Bowers, secretary of the Con- 
necticut, and B. N. Carvalho of the 
Rossia came on from Hartford. George 
K. March of the Detroit National, 
formerly state agent of the Fireman’s 
Fund, was present from Detroit. H. C. 
Eddy of the Commercial Union read 
a number of telegrams and letters from 
insurance officials from all parts of the 
country. A. G. Dugan of the Hartford 
presided. W. R. Townley of the West- 
ern and British America, on behalf of 
those present, gave Mr. Marshall an 
elegant coffee service. Mr. Marshall 
responded very feelingly and spoke of 
the intimate associations he had sus- 
tained with the fraternity at Chicago 
since he went to that city over 20 years 
ago. A number of men paid high trib- 
ute to Mr. Marshall. 

During the week Mr. Marshall has 
been the guest of honor at a number 
of functions. The Joys & Glooms gave 
a farewell dinner at the Midday Club 
Wednesday evening in his honor. He 
leaves Saturday of this week for San 
Francisco. His family will remain at 
Hinsdale, Ill., where he has resided for 
a number of years, until June. 

When Mr. Marshall reached his 
office Tuesday morning he was con- 
fronted with a magnificent chest of 
silver, it being the gift of the field men 
of the department. There were two 
drawers in this chest all filled with 
silver. The Hawkeye & Des Moines 
department of the Fireman’s Fund at 
Des Moines, presented Mr. Marshall 
with a large silver fruit bowl: Mr. 
Marshall gave a farewell dinner to the 
office force of the western department 
at the Union League Club of Chicago 
Tuesday evening. 


John Sime, assistant general man- 
ager of the Western Assurance and 
British America, died at his home in 
Toronto, Monday of this week. Mr. 
Sime had been ill for about three 
months. He was ‘formerly connected 
with a Scottish company and went to 
the Western and British America in 


1907, taking the position of assistant 
general manager. He was 61 years of 
age. 


Charles Pilling Engelmann has now 
opened his independent adjustment 
office at Marion, Ill., calling it the 
Southern Illinois Adjusting Office. Mr. 
Engelmann is one of the old time ad- 
justers who has had a wide experience 
and is very competent. He will handle 
losses in central and southern Illinois, 
southern Indiana, Kentucky and east- 
ern Missouri. 


Let the howlers howl, 
Let the growlers growl, 
Let the scowlers scowl, 

And the gee-gaws go it. 
You keep in the light, 
Be brave in your fight, 
You'll win alright, 

And I know it. 


—A. S. Jacobs, Ill. 








easier time and we are shunning hard 
work. Let us improve working condi- 
‘tions, make the wage earner worthy of his 
hire. Let us in America take advantage 
of the present situation and become the 





real market place for the world. 





HAD ANNUAL MEETING 


NEWSPAPER WORKERS RALLY 








Field Men, Office Heads and Editorial 
Staff of The National Under- » 
writer Confer 





Tue NatTIoNAL UNDERWRITER and its 
allied publications, held their annual 
convention in Chicago last week, meet- 
ing for three days in business confer- 
ence. There were sessions both 
morning and afternoon each day and 
the annual banquet was held Friday 
night at the Hotel LaSalle. The chief 
speaker at the banquet was Stuart B. 
Edmondson, who recently retired as 
Chicago manager of the Illinois Life, 
forsaking his $10,000 job to become 
pastor of the Lake Forest Methodist 
Church. Mr. Edmondson is a man of 
great eloquence and power. THe Na- 
TIONAL UNDERWRITER called in its field 
men and department heads from New 
York, Cincinnati, Dallas and Indian- 
apolis. Allied with THe NATIONAL 
UnpERWRITER are the four monthly 
papers, “Rough Notes,” “Casualty Re- 
view,” “Insurance Salesman” and 
“Fire Protection.” During the year 
Tue NATIONAL UNDERWRITER established 
an art and copywriting department in 
‘the way. of extra advertising service. 
The discussions hinged about the ques- 
tion of larger service for advertisers 
and subscribers and the improvement 
of THe NATIONAL UNDERWRITER service 
all along the line. 


New Service Started 


Abner Thorp, head of the life in- 
surance educational department told of 
the “Diamond Life Bulletin” service, a 
new feature that THe NATIONAL UNDER- 
WRITER is starting for life insurance 
agents. It was announced at the meet- 
ing that the “Insurance Salesman,” the 
monthly life insurance paper allied with 
THe NATIONAL UNDERWRITER, has now 
reached a circulation figure of upwards 
of 13,000. This paper has had a tre- 
mendous growth during the year. 

The comments of the various men 
and women in the organization could 
be taken as a reflection of the develop- 
ment in all lines of insurance. The 
newspaper people are impartial and 
non-competitive observers in a won- 
derfully interesting field of endeavor 
that is making great strides. This is 
the golden day of insurance and the 
service being rendered by the various 


companies and insurance men_ has 
never before been equalled. 
SCHMITT MADE PRESIDENT 





Advanced to Chief Position in Na- 
tional-Ben Franklin—Thomas A. 
Hathaway Made Secretary 





PITTSBURGH, PA., Jan. 7—H. M. 
Schmitt, who for many years has been 
secretary and general manager of the 
National-Ben Franklin Fire, has been 
elected president of the company to fill 
the vacancy caused by the recent death 
of Samuel McKnight. Thomas A. 
Hathaway, who has been assistant sec- 
retary and general manager, becomes 
secretary. For some time Mr. Schmitt 
has been the active and directing head 
of the company. He has been in close 
touch with the agents and field force 
and to a very large extent has shaped 
the underwriting policy of the com- 
pany. He is active and progressive and 
has done much to build up the business 
of the National-Ben Franklin. Mr. 
Hathaway has been his right hand man 
and has had a long experience in fire 
insurafice work. 


John W. Hoffman of Kansas City, Mo., 
state agent for the London & Lancashire, 
left last week with his wife for Florida, 





where they expect to spend the winter. 
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Fire Insurance Americanization Movement 



























th 
rs To American Fire Insurance Agents : 
B . 


The Home Insurance Company of 


‘a New York and The Franklin Fire 
few Insurance Company of Philadel- 
i phia heartily endorse the Fire 


Insurance Americanization Move- 
ment of the Committee on Public 


: Relations of the National Board of 

Fire Underwriters and earnestly 
of recommend to all American Fire 
: Insurance Agents, and especially 
" their own representatives, every- 
= where that they give this worthy 
7 movement their unqualified sup- 


: port. 
The present may prove to be an 


exceptional opportunity for favor- 
able action along the lines indi- 


cated. 
ELBRIDGE G. SNOW, President. 


. THE HOME 


INSURANCE COMPANY 


NEW YORK — 
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By G. A. 





WRITING ALL LINES 


FIELD man who is in close touch 

with insurance conditions by 
reason of his wide acquaintance, said 
the other day that one of the interest- 
ing tendencies of the times is the 
rather general desire on the part of the 
fire companies to write all branches of 
the business. He has noticed that fire 
companies, both large and small, are 
equipping themselves to write every 
branch of the business for which there 
seems to be a demand. It is the aim 
of companies today to offer their 
agents a complete underwriting serv- 
ice: It is the desire of a majority of 
the progressive companies to write 
every branch of the fire insurance busi- 
ness for which the agent in the aver- 
age community feels a demand. 


Not sO many years ago, even the 
biggest companies declined to get into 
some of the side lines. Instead the 
field men of the big companies not 
writing parcel post, tornado, hail, reg- 
istered mail, sprinkler leakage, and 
other side lines, would offer to get into 
the offices of their agents, companies 
that would write these classes for 
those who desired this representation. 

In other words, the companies writ- 
ing only the principal fire insurance 
lines, would assist their agents in get- 
ting other companies, rather than to 
undertake to furnish them with the 
facilities for writing the minor lines. 
The attitude is changed today. The 
companies which were 
stricted in their underwriting opera- 
tions found that the new and progres- 


VIEWED FROM NEW YORK 


WATSON 





rather re- | 


sive companies that came into their | 


agencies were getting the business. 
The idea of having complete facilities 
in one company appeals to most 
agents. The company which would 











not write this and not write that, was 
soon getting very little business. The 
company which was offering a broad 
comprehensive service, got the cream 
of the business and because of the 
service it rendered, received the favor- 
able consideration of the majority of 
agents. Companies now realize that 
what they get from agents is measured 
very largely by what they give and this 
accounts for the desire on the part of 
most companies to broaden their un- 
derwriting facilities and to take on the 
various side lines. 
* * * 


BRITISH REINSURANCE CONCERN 
With an authorized capital of £50,- 
000, £30,000 of which has been paid in, 
the Treaty Reinsurances, Limited, has 
newly been organized in London. stock 
of the corporation is held by six direct 
writing companies—the Atlantic As- 
surance, Century, London & Scottish, 
London Guarantee & Accident, Scot- 
tish and the Western Australian, 
whose combined capital amounts to 
£1,615,000. The new organization sells 
treaty reinsurance contracts for fire, 


| marine and accident lines, and will also 


accept accident risks facultatively. 
Membership in the Fire Offices Com- 
mittee and the Accident Offices Asso- 
ciation, has been secured by the Treaty 
Reinsurances Limited, insuring thereby 
full tariff rates and sound underwrit- 
ing practices. C. E, Golding is secre- 
tary of the company. 
coe. & 

RENEWED DEMAND FOR RIOT COVER 

Eastern fire insurance men say that 
there has been a revival of the demand 
for riot and civil commotion insurance. 
The renewed interest in this form of 
protection on the part of property 
owners is accounted for largely by the 


fact that the educational process car- 
ried on by local agents some months 
ago when the writing of this business 
was very general, has made the fact 
sink in that the protection afforded by 
riot and civil commotion policy is not 
embodied in the standard fire contract. 
Banks and trust companies which are 
back of some of the big mercantile en- 
terprises of the country are demanding 
that this form of insurance be carried 
to protect their interests. Where 
banks are heavily interested in a con- 
cern, they are taking every means to 
safeguard their interests. Large lines 
on this class have recently been writ- 
ten in Boston, Philadelphia and Balti- 
more and other eastern points. The 
character of the business and the wide 
variety indicates that this form of cov- 
erage has come to stay and that there 
“s to be a steady and legitimate demand 
or it. 





TO EXPAND CALEDONIAN-AMERICAN 


It is planned to make the Caledonian- 
American a much more active factor 
in the fire insurance world than it has 
been in the past. Until now the com- 
pany has been comparatively inactive, 
but during his recent visit to the 
United States, General Manager R. 
Hill Stewart of the Caledonian Insur- 
ance Company, decided that its sub- 
sidiary should adopt a more aggressive 
policy in this country. Since his re- 
turn to the other side the Caledonian 
has paid into the surplus of the Cale- 
donian-American $275,000 and now has 
$526,063 admitted assets, based on ac- 
tual market values; $200,000 capital and 
$307,797 net surplus, or a surplus to 
policyholders of $507,797 in addition to 
a contingency reserve of $500,000. The 
company will enlarge its agency plant 
and commence the writing of independ- 
ent lines. 
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Chicago, Ill.—Fire in the warehouse of 
Albert Pick & Co., 35th street and Ra- 


cine avenue, practically destroyed the 
entire interior of the structure. The 
fire started in the new addition, rear 


end section, owing to the difficulty in 











Great American 
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New Vork 


ORGANIZED IN 1872 


STATEMENT JANUARY 1, 1919 
CAPITAL 


$5,000,000.00 


_ RESERVE FOR ALL OTHER LIABILITIES 


$15,231,512.92 


NET SURPLUS 


$10,619,509.09 


ASSETS 


$30,851,022.01° 


*Includes $134,574.96 excess deposit in Canada. 
Western Department, Chicago 


WALTER H. SAGE, General Manager 
GEORGE B. SEDGWICK, Assistant Manager 


INGRAM & LERCH, Managers 
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$200,000.00 
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VICE-PRESIDENT AND 
GENERAL MANAGER 











FIRE INSURANCE COMPANY 





CENTRAL DEPARTMENT 
COVERING 


MLLINOIS—OHIO—INDIANA 
WISCONSIN — MICHIGAN 


CHAS. P. HALL 


SPECIAL AGENT 


2019 INSURANCE EXCHANGE 
CHICAGO 


getting material to install fire doors be- 
tween the new and old buildings. The 
fire managed to spread to the 4th floor 
of the old building, resulting in a heavy 
sprinklered loss to that section. Ad- 
justers’ estimate is 5 per cent. to the 
front building covered by $550,000 in- 
surance, and 35 per cent. to the rear 
buildings covered by $290,000 insurance. 
There is also a 25 per cent. loss to the 
;contents which is covered by $2,103,750 
| insurance. The rear buildings are 
owned by Spohr, Leonard Company. 

Va. F. & M. $15,000 Fid. Phen...$ 2,500 


Springfield . 30,000 In. Co. of N A 50,000 





but was checked before a great deal 
of damage was done. 
* 


Chicago, IIL, Dee. 28.—Fire originat- 
ing on the second floor of the building 
located at 1010 W. Roosevelt road, 
owned by E,. Epstein, caused a 60 per 
cent. loss to the stock of baby carriages 
owned by the Atlas Reédware Mfg. Co., 
occupying the second and third floor. 
Insurance: 


rena aa $1,000 ‘Bn oti cs $1,000 
Goal "OR... 1,080 DMekio .. ss, 1,000 
ROG s ssces 1.000 Western .... 1,000 
| ae 1,000 


There is also a 40 per cent. loss to the 
Pilot Knee Pants Company, 





City of N. Y. 25,000 Assur Amer. 50,000 
Mer. Un. . 16,000 Birmingham 20,000 
Palatine .... 55,000 Columbian . 40,000 
Hudson - 45,000 Alliance . 30,000 
Amer. Mer.. 35,000 L. L. -190,000 
Ben Frank. . 25,000 Franklin ... 27,000 
U. S. Un. 25,000 Pitts. Un . 42,500 
Northern 10,000 Com’l Un. .. 25,000 
Buffalo 10,000 Lon. & Lanc. 170,000 
National 25,000 Superior . 50,000 
City Ins Co. 20,000 Col. Nat’l 2,500 
Repubile 20,000 Westchester 92,000 
American » RE ,O00: BOCRR. 663 0%. ,000 
Home ..s...:; 25,000 Mil. Mech 15,000 
Imperial 25,000 Royal ..... ,000 
3. a 25,000 Royal Ex 20,000 
Netherl’ds 10,000 Det. F. & M. 10,000 
Connecticut 25,000 Wheeling 8,250 
No. Branch . 20,000 Century ... 50,000 
Union Fire 20,000 Fid. Phen 25,000 
Mich. F. & M. 10,000 Svea ....... 80,000 
West. Assur. 5,000 Orient ..... 165,000 
New Zeal... 10,000 Buckeye N’t. 11,000 
Phoen. As. . 15,000 Attem. ..... 65,000 
N. B. & M. .. 25,000 Boston ..... 52,000 
Globe & Rut 100,000 Nat’l Un 25,000 
Contenental 25,000 Northern 10,000 
Reliance 10,000 Mech, ...... 10,000 
Security . 15,000 Com'l Un 12,500 
Camden . 10,000 Caledonian 5,000 
ee ee W. 35th street— 
London -$35,000 Pitts. Un. $25,000 
Htf. Life .150,000 U. S. Un. .. 20,000 
St. Paul ... 25.000 LL. & L. & G.. 15,000 
National .. 25,000 Brit. Amer.. 15,000 
Phoenix .. 60,000 Westchester 45,000 
Citizens .. 40,000 Ben. Frank. 30,000 
Niagara . 45,000 Gt. Amer. 20,000 
* * * 


Chicago, UL, Dee, 31.—Fire consider- 
ably damaged the building located at 
640-646 W. Randolph street, owned by 
Jennie Smeeth. Basement and first floor 
of building 642 occupied by August 
Kirchoff Company. Damage 40 per cent. 


Insurance: 
MOCHA. 45 053s $5,000 Hanover ...... $500 
There is also a 40 per cent. loss to 


the stock of cheese owned by the Amer- 
ican Cheese and Product Company. There 
is a 60 per cent. loss to Joseph Staller, 


wholesale grocery. Insurance: 
California ...$1,000 Phenix ..... $1,000 
Det. Nat’l . 1,000 Un, Amer. 1,000 


Second floor 640 and 642, occupied by 
William H. Piske & Co., printers; dam- 


age 40 per cent. Insurance: 

mtiae .. ewes 2,000 Ohio Farm ..$1,000 
ACtME |. o:ce cen 1,000 Prov. Wash. 1,000 
Glens Falls .. 1,000 St. Paul - 1,000 
N. Y. Und. 600.-3: GON. ...... S00 


There is a 40 per cent. loss to the 
stock of tools and dies owned by Eric 
S. Strand. 

There is a 40 per cent, loss to the 
stock of stoves owned by Janows and 
Kramer Range Company. Insurance: 
7. eee ee $2,500 Nat’l Und. ..$3,500 
Home 00 

There is a probable 40 per cent, loss 
to the Western Vulcanizing Company. 
The fire communicated to the building 

















located at 648-50 W. Randolph street 


occupying 
the fourth —s Insurance: 

Keystone -$1,0005. U. & N. ....$800 

NE. Of: 1,200 

The damage to the building was 
small, 

a * * 

Indianapolis, Ind. Jan, 3—Griffith 
Brothers’ wholesale millinery store at 
24 to 32 West Maryland street suffered 
a $15,000 fire. The cause of the fire was 
unknown. Stock in both the east and 
west buildings was damaged. Insurance 
as follows: 

Stock west building— 

Agricultural $2,500 Queen ...... $5,000 
Franklin .... 5,000 Boston ..... - 3,000: 
L. & L. & G.. 2,500 New Hamp.. 1,500 
Ins. Co. N. A. 3,000 Continental 5,000 
Hanover .... 2,500 North. Eng.. 2,000 
Firemans F.. 5,000 Hudson ..... 2,500 
Phoenix, Ct.. 2,500 Camden ..... 2,500 
Bt. PeR se... 5,500 Imperial .... 2,500 
Superior - 1,000 Standard .... 2,500 
Newark ..... 6,500 Fire Asso.... 5,000 
co 2,500 Connecticut . 2,500 
Security, Ct.. 5,000 Nat’l, Ct. .... 5,000 
Com’l Un.... 2,500 Hanover . 2,500 
fae | 2,500 a & Trad. 2,500 


Roval 5.000 Fid. Phe. ... 2,500 
Stock east ‘puilding— 





Com’!l Un 98 500 Fire Assn. -$1, 500 
Milw. Mech... 2.500 Boston ...... 1,500 
Hartford .... 5,000 —— ......... 2,000 
Rhode Island 2,500 3 
Fixtures and machinery west build- 
ing— 
Springfield ..$5,000 Amer, Eagle...$500 
St. Paul...... 2,500 F 
Fixtures and machinery east build- 
ing— 


Eagle, 8. ad nw 000 Ins..Co. N. A.. $2,000 
Com’l Un. 2,500 
ee ee 
Cairo, IL, Dec. 31.—Fire attacked the 
grain elevator of Thistlewood & 0., 
and completely destroyed the building 
and stock of grain. Insurance: 


Home ....... $5,000 Queen ...... $2,000 
Northern .. 1,000 London ...... 1,000 
Col. Und. ... 1,000 New Hamp. 1,000 
Amer, Alli. 1,000 Granite St .. 1,000 
Niagara ..... 2,006 Royal... >.< 1,000 
Urbaine .... 3,000 Caledonian .. 1,000 
Grain— 

Lon. Assur. ..$3,500 Aetna ....... $2,500 
Urbaine ..... 3,500 Westchester. 2,500 
Amer. Alli. .. 3,500 Northern 000 
New Hamp .. 2,500 Royal ...... 2,000 
Nin@ara. .3°.% 2,500 L. L. & G 1,000 
Home ....... 5,000 Caledonia 1,000 
Queen ...... 2,500 Col. Und. ... 1,000 
Granite St. 1,000 a 


Lake Forest, Il., Jan, 5.—The Hobart 
Chatfiield-Chatfield Taylor home was re- 
ported destroyed by fire. The fire was 
of mysterious origin and it is believed 
that it may have been started by 
burglars. The residence was one of the 
show places in Lake Forest, and was 
situated on Lake Shore road. The loss 
is estimated at $150,000. 


Orchard Park, N. Y.—Fire destroyed 
a waggn and blacksmith shop, fire hall, 
Cook’s undertaking establishment and 
did damage to a hardware store. Total 
damage, $30,000 to $35,000. Buildings: 
either totally destroyed or damaged 
were: Wagon and _ blacksmith shop, 
owned by H. L. Thiel, destroyed; build- 
ing used as undertaking establishment 
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by Lemuel Cook, destroyed; fire hall, de- 
stroyed; hardware store, owned by W. 
G. Arthurs, damaged by fire and water. 
Caused by overheated | stove. 


Danville, Va., Jan. 3—Seven business 
structures, including the Masonic Tem- 
ple, were destroyed and a property loss 
of $750,000 was caused by a fire here. 

s = a 





Grand Rapids, Mich. Dec, 24.—De- 
fective wiring is believed to have start- 
ed a fire in the mercantile building 
owned by The Thomas M. Peck Estate, 
17 Library street, N. E. The building 
was burned to the ground. Insurance 
(partial list): 

Hanover ....$1,000 N. Amer. ...$3,000 
Aetna ....... 2,500 


Insurance carried ............. $17,000 
x * 


Elmira, N. Y., Dee. 31—The wholesale 
dry goods store of Jacob Locks has been 
badly damaged by fire resulting on 
a defective furnace. There is a 35 per- 
cent loss under $65,000 insurance, as 
follows: H 


Amer. Eagle.$ 5,000 County ..... $5,000 
QUGOR. 5 0s. ,000 Amer. Cent... 5,000 
Franklin ... 10,000 Unit. Amer... 2,000 
Camden .... 5,000 Dubuque ... 5 

Firemen’s .. 5,000 New. Bruns.. 1,500 
City N. Y.. 3,000 Unit. Firem’s.2,000 
Globe & Rut. 2,000 Imperial ---+ 5,000 


Le Roy, N. Y¥., Dee. 27—The dwelling 
of S. C. Wells was totally destroyed yes- 
terday. His place of business also re- 
cently suffered .heavy damage by fire. 
The dwelling and furniture were insured 
for $35,000 as follows: 


Amer. Cent..$5,000 Nat. Lib. ....$2,500 
Amer. Eagle. 5,000 New Hamp... 2,500 
Citizens ..... 2,500 Scot. Un. .... 2,500 
Franklin .... 5,000 Royal Exch. . 2,000 


Firemen’s F.. 3,000 Westchester. 5,000 


Chicago, Ill, Dee. 29—A 40 per cent. 
loss by fire is reported by the Majestic 
Phonograph & Cabinet Company, 2100- 
2110 W. Van Buren street, to its stock 
of phonographs. Insurance: 


Alliance ....$1,500 Keystone Un. $1,000 
Col. Nat’l ... 2,000 Law Union .. 1,500 
Franklin ... 1,500 Ohio Valley. 1,000 
George Home 1,000 Penn. ....... 3,000 
Henry Clay .. 2,000 Un. Amer. .. 1,000 


The building is owned by Robert F. 
Schenck, not covered by insurance. 


Chicago, IIL, Dee, 29.—There is a 60 
percent. loss to the stock and the build- 
ing owned and occupied by the Apex 
Appliance Company, 3223-3229 W. 30th 
street. Insurance: 


Building— 
AGtHR: © <iccaen $6,000 Nat’l Un. ...$9,000 
Agricultural. 9,000 N. B. & M. .. 7,500 
Caledonian .. 5,000 Palatine .... 5,000 
Gt. Amer, ... 7,500 Security .... 5,000 
HOMS. Fiivsian WO WA Lee cedewa 10,000 
Contents— 
ACth®. “scan ss $4.000 National ...$10,000 
‘aledonian .. 5,000 N. B.& M. .. 17,500 
Gt. Amer. ..10,000 Palatine ... 5,000 
Home . .««csnn 10,000 Security .... 2,500 
Natl Wiki ss. 6,000 ‘Sun et iewaas 5,000 


Chicago, IIL, Jan. 2.—Fire caused a 60 
per cent. loss to the two-story and base- 
ment brick, 809 to 813 W. Randolph 
streetowned by Rentz and Kramer. In- 
surance: 

Gr. Amer. ..$3,000 New Hamp.. .$6,000 

2,500 


pany, wholesale grocery. Damage es- 


timated at about 60 per cent. Insur- 
ance: 


AGREE . nudes $2,500 Mechanics ...$1,500 
Amer. Alli .. 2,500 Merchants .. 2,500 
Allemania_ ... 2,500 Mech. & Trad 2,500 
Amer. N. J. .. 8,500 Mich. F. &. M. 1,500 
3rit. Amer. . 2,500 No. Eng. ... 7,500 
Ben Frank. .. 2,500 Norw Union 10,500 
Camden ..... 6.500 No. River .. 2,500 
Com’l Union .20,000 N. B. M. .... 5,000 
Com’wealth ..2,500 National .... 6,000 
Connecticut . 5,000 Northern .... 2,000 
Concordia .. 5,000 Nat. Union .. 5,000 
Cal. Amer. .. 1,000 Phoen. Eng. ..9,000 
Caledonian .. ‘2,500 Pitts Und. .. 7,500 
Detr. F. & M. 2,000 Phoe of Hart 4,000 
Del. Undt ... 2,500 Patriotic .. 2,500 
Fid. Phen. .. 5,000 Queen ...... 7,500 
Gr. Amer. .. 4500 Hoval ...<<. 8,500 
BOMmG = 5 va cx - 5,000 Royal Exch. 2,500 
Hanover .... 2,500 Reliance .... 2,500 
Ins. Co. N. A, 2,500 Springfield .. 9,500 


Lon. Assur. .. 7,500 Security N. H. 5,500 | 

Lumbermen’s 1,500 U. S. Undt. .. j 

L. L. & G. .. 7,500 Westchester. 3,000 
Fire originated, in, basement. 


Detroit, Mich.—Fire considerably dam- 
aged the stock of shoes owned by Harry 


Albinger, 2580 E. Jefferson avenue. In 
surance: 








Mil. Mech. ..$1,000 Boston ..... $3,000 
Nat’l Lib, 500 Mich. S. D... 4,000 
Ben Frank .. 1,000 Penn. ....... 4,000 | 
N. H. Und. .. 1,000 Law Un. .... 1,500 | 


Nationale ... 3,500 Amer. Alli. .. 1,000 
N. W. Nat'l 2: 2'500 
* . . 


San Antonio, Tex., Jan. 2.—The first 
fire of consequence to occur in the down-— 
town district since Jan. 9, 1918, broke out 
in a two-story building at Crockett and | 
Lenoya streets. The building was par- | 
tially destroyed as was also the contents | 
of the Business Men’s Athletic Club, the 
Young Women’s Christian Association 
Cafeteria and the Mexican Inn, all in the 
Same building. Total damage is es- 



















































































THERE are, 

IN the United States, 
TWENTY-THREE million 
DAIRY cows. 

THEY produce 

EACH year, 

EIGHTY-FIVE million 
POUNDS of milk. 
CONSIDER their cash value! 
CONSIDER their productive value ! 
ASK yourself these questions— 
DO these dairy cows not 
REPRESENT one of the 
REALLY big classes of 
INSURABLE values ? 

CAN a farmer 

AFFORD to go without 
INSURANCE on such 
VALUABLE property ? 

DOES the farmer not 

NEED insurance against 
DEATH from any cause ? 
CAN the farmer 

PAY for such protection ? 


3,284,000 
Dairy Cows 


AFTER answering 
THESE questions 
PUT your conclusions and 
THESE facts together; 

LIVE Stock Insurance 

RATES are high in 
COMPARISON to rates for 
OTHER kinds of insurance; 
CONSEQUENTLY premiums are 
BIG; Commissions as a 
RESULT are substantial: 
POLICIES are for one 

YEAR or less, meaning 
RENEWAL Commissions 
COME soon after 

INITIAL Commissions. 

LIVE Stock Insurance is a 
BIG Income producer for 
MANY agents, 

WHY not for you? 

WHY not right away? 





FOR more detailed information address: 


National Association of Live Stock Insurance 


Companies of America 


Pythian Building 


Indianapolis 







~ Indiana 


Member Companies 


Central Live Stock Insurance Co. 
Kankakee, Illinois 


Farmers Live Stock Insurance Co. 
s Moines, Iowa 


Hartfor Fire Insurance Co. 
Live Stock Department 
Chicago, Illinois 


Iowa State Live Stock Ins. Co 
Des Moines, Iowa 


Kaskaskia Live Stock Ins. Co. 
Shelbyville, Illinois 


This is the third of a series of advertisements being published in The National Underwriter by the National Association of Live Stock Companies of America. 


National Live Stock Ins. Co. 
Des Moines, Ia. - 
Nebraska Live Stock Ins. Co. 
Omaha, Nebraska 
Standard Live Stock Ins. Co. 
Indianapolis, Ind. 
Western Live Stock Ins. Co. 
Peoria,_ Illinois 
American Live Stock Insurance Co. 
maha, Nebraska 
Capital Live Stock Insurance Co. 
Topeka, Kansas 
Underwriting Office, Chicago 
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THE AUTOMOBILE 


INSURANCE COMPANY 
OF HARTFORD, CONN. 
MORGAN G. BULKELEY, President 


CASH CAPITAL 


$2,000,000.00 
$9,216,200.73 


LIABILITIES, EXCEPT CAPITAL 


$5,382,334.00 


SURPLUS TO POLICYHOLDERS 


$3,833,866.73 


LINES WRITTEN 


FI MARINE WAR RISK 
RNADO WINDSTORM MAIL PACKA 
RENTS LIGHTNING TOURIST BAGGAGE 
PROFITS EXPLOSION SPRINKLER GE 
LS COMMISSIONS U a 
CARGOES UTOMOBILES AND MAR 
FLOATERS LEASEHO NLAND TRANSPORTATION 





LD I 
REGISTERED MAIL 


Affiliated with 
AETNA LIFE INSURANCE CO. 
AETNA CASUALTY & SURETY CO. 
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Obviously business relations are but temporary when other than 
pleasant and satisfactory. 

Promises had something to do in inducing Five Thousand men to 
sell NATIONAL UNION Insurance. But promises alone would never 
have retained their services. 

Working with the NATIONAL UNION enthusiastically---loyally---the 
retention of these Agents bespeaks falthful performance on our part. 
It reflects satisfaction---service--good will. 

Agents interested in additional capacity with service of excep- 
tional merit will do well to investigate the excellent facilities and 
good treatment accorded by the NATIONAL UNION, which has proved 
its desire to serve faithfully and well. 

With nothing to lose and something to gain, WHY delay? 

CASH CAPITAL, $1,000,000. 
SURPLUS, $959,552. 


ASSETS, $5,524,294. 
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timated at $15,000. The building was 
valued at $30,000 and was insured for 

5,000. The greatest loss, comprising 
furniture and gymnasium equipment, 
was to the athletic club. The loss there 
was placed at $5,000, with no insurance. 


East Chicago, Ill., Jan. 3.—A probable 
total loss to $112,000 insurance is the re- 
sult of a fire in the machine shop foundry 
at 1450 Railroad street,,owned by Geo. 
B. Limbert Company. Insurance: 


Springfield .$15,000 Aetna ....... $6,000 
FOme sisi DOGO: SAR & vice vias 0. os 3,000 
Hartford . 22,500 Fid. Phen.... 6,500 


N. B.& M... 6,000 Phoen. Assur. 2,500 
Atlas is253 5,000 


Harrodsburg, Ky., Jan. 3.—A fire start- 

ed in the Public Garage, 14 W. Lexington 
street,- when a negro employe lighted 
a lantern to find the trouble with one of 
the machines. The tank caught on fire 
and an explosion followed which spread 
flames to the garage. About 80 to 90 
automobiles and trucks in the premises 
were burned with a loss estimated to 
reach $20,000. Si 

Wood River, Nebr., Dec. 25.—There is 
a total loss to the frame building and 
stock owned by A. Jarvis. ae to o 
building is estimated at $15, S. 
Turner & Co., occupied the Uttaing ae 
suffered a bad loss to the stock of fur- 
niture. The fire communicated to an ad- 
joining building owned by Thomas 
Langan, considerably damaging the 
building and the stock of general mer- 
chandise owned by the Brett Mercantile 
Company. 

ca s 2 

Cleveland, O., Dec. 20.—There is a 4 
per cent. loss to $242,500 insurance, the 
result of a fire in the chemical plant of 
The Harshaw Fuller & Goodwin Com- 
pany, Newburg road. The fire originated 
in the hydrofluoric building. 

* . * 

South Bend, Ind., Dec. 30.—Fire caused 
a 50 to 60 per cent. loss to the building 
owned by Reuben N. Miller, 319-21 
Hydraulic avenue. Insurance: 


Stock— 
Hartford SBP OO0-Atiag ... «2%: $1,500 
Springfield — . 3,000 Hanover .... 2,500 


The Lamb Shirt Company occupying 
part of the building suffered a total loss 
to its stock of shirts, machinery and 
equipment. Insurance: 

Hanover .$2,500 No. Amer. ..$4,500 
Fire Ass’n .. 2,000 

Machinery and po egy eo 
Fire Ass’n ..$ 500 No. Amer. ..$2,000 
Lon. Assur. . 1,500 

The stock of mattresses of the San- 
itary Mattress Company was totally de- 
stroyed. The South Bend Woolen Com- 
pany also suffered a bad loss to its 
stock. Insurance: 

NR i is ion F. 0 ttn eee ae oe on Ve $10,000 


Indianapolis, Ind., Jan. 3.—Fire caused 
a 50 per cent. loss to $136,000 insurance 
covered on the stock of merchandise, 
such as is usually kept for sale in 
wholesale millinery stores, owned by 
Griffith Brothers, 28-32 W. Maryland 
street. Gees 


Hurley, Wis., Jan. 1—Fire of in- 
cendiary origin caused a 25 per cent. loss 
to $32,000 insurance covered on the stock 
of cigars, furniture and fixtures of the 
Badger Distillery Company, 300 Silver 
street. Insurance: 


Lon. & Lanc $5,000 Scottish ..... $5, o94 
Continental . 5,000 Penn. ....... 
Niagara - 5,000 Ins. Co. N. A. 3000 
National 5,000 | ‘ 


Kansas City. Kans., Jan. 6.—<A _ fire 
occurred last week in the sprinklered 
plant of Wilson & Co., badly damaging 
the building, stock and machinery. The 








loss is estimated at $30,000. Insurance 
carried aggregates $6, 400,00 0. 


Chicago, IL, Jan. ‘tt fire practical- 
ly destroyed the five-story building at 
214 West Monroe street last night. The 
loss was $200,000. 

Flames were first discovered on the 
second floor of the building. The firms 
in the burned building are Bensiger 
Brothers, religious books, first floor}. 
Ries Mercantile company, shoes, secon 
floor; Keehn Brothers, shoes, third floor; 
John’ Malloy & Co., dry goods, fourth 
floor, and the Gargoyle Manufacturing 
company, fifth floor. 

Some of the companies involved in the 
Reise Mercantile Company loss. Insur- 
ance: 

Lon. & Lanc. $8, 000 Pitts Und. ..$3,000 
Cleveland ... 1,000 


Chicago, Ill, Jan. 4.—Fire caused 40 
per cent. loss to four-story and base- 
ment brick, 301 W. So. Water street. 
Owned by Crowe Estate. Insurance: 
Com’! Union $5,500 Springfield - ae 
Camden ..... 1,500 Security . 2,000 
Phoenix .... 3,0 

First floor occupied by Ernest Segel- 
ken, saloon. No insurance. Loss small. 
Second, third and fourth floors occupied 


by Max Robin, chemicals. Loss es- 
timated at 60 per cent. Insurance: 
City N. Y. ..$1,000 Sterling ....$1,500 


Ins. Co. N. A. bred Rao! eee © 
Palatine . 2,500 Westchester . 2,000 
Fire originated, on third floor. 


Oakland County, Mich., Dec. 29.—The 
George homestead, one of the most 
beautiful summer homes in this city, 
was badly damaged by fire. The cause 
as yet remains undetermined. The loss 
is estimated at $125,000. Insurance car- 
ried, $173,750 

ie, See 

Albion, Nebr., Jan. 5.—There is a total 
loss of the stock of general merchandise 
owned by The Ryan Company, the re- 
sult of a fire of undetermined origin. 
The loss to insurance is considerable. 

s * 


Brunswick County, Va., Dec. 26.—Fire 
believed to have been due to a defective 
flue destroyed the handsome country 
home of A. M. McCrea, entailing a loss 
estimated at $100,000. The schedule of 
cover on the entire building totalled 
$97,550 but it was said that the actual 
loss to the companies would hardly ex- 
ceed half that figure. Insurance: 


Fe ae ee $7,500 Phoen., Eng. $5,000 
Continental . 5,000 Petersburg .. 5,000 
bo > > Reapers, Seana 20,000 Springfield .. 5,000 
Home, N. Y... 5,000 Virginia ....12,000 


Lon. Assur. . - 22,000 » orshire .-..11,050 
Milwaukee, Wis., Dec. 31.—An_ es- 
timated loss of $20,000 was caused by fire 
in the three-story brick store and office 
building at 406-408 Milwaukee street, 
owned by the A. K. Pierce Estate. The 
blaze is supposed to have originated 
from defective wiring. The loss is main- 
ly on the building. The Rhea Shop, silks 
and lingerie, suffered most damage 
among tenants. Insurance: 

Building 

Com’! Union..$6,000 Phoen. Htf...$4,000 
Contents of the Rhea Shop 
L. 


Girard 55.0% ,000 ere $3,000 
Cy ke Sear 2,000 Aetna ....... 2,000 
Fid. Phen . 2,000 Fid. Phen ... 2,000 
Nat. Ben 8,000 


. 

Courtland, Neb., Dec. 30.—Fire of un- 
known origin destroyed the Bank of 
Courtland building, and the stock of the 
Cc. C. Wolfe Cash Grocery store in the 
same building. The loss to the building 
was practically covered by insurance. 
The store stock was partially covered. 
Cash and securities in the bank were 
saved by a fire-proof vault. 








LESSONS FROM 











MILBURN LOSS 





The Western Factory has promupl- 
gated a few sprinkler risk “dont’s“ fol- 
lowing the loss to the Milburn Wagon 
Co. at Toledo, O. This fire developed 
some new features, and upset some well 
established theories. The conclusions 
drawn follow: 


ist. The importance of properly dispos- 
ing of all accumulations of rubbish and 
to use care in seeing that they are not 
left in dangerous locations over night. 

2nd. The importance of. equipping with 
automatic sprinklers all minor adjoins 
and exposures. This experience has 
clearly demonstrated that an apparently 
minor unprotected loading platform catch- 
ing fire was able to overpower the sprin- 
kler protection in four brick sections of 
one of the main groups. 

8rd. An elevator shaft not properly en- 
closed or trapped, contributed to the con- 
veying of fire throughout one of these 
sections, 

4th. Avoid combinations of hazards 
that tend to destroy the efficiency of 
sprinkler protection. When fire from the 
covered platform “B” entered the win- 











dows of the brick sections, it found haz- 





ardous occupancy, such as painting, var- 
nishing, etc., making it impossible for the 
sprinklers to cope with both exposure and 
contents fire. - 

5th. ‘The importance of having some- 
one on the ground at all times who has 
full knowledge of how to properly oper- 
ate pumps and properly utilize other fire 
fighting facilities. 

6th. Avoid concentration of values in 
rooms containing hazardous processes. A 
large value in*finished parts, awaiting as- 
sembling, was in these rooms where sev- 
eral hazardous processes were conducted. 
The storage of stock values should *be 
segregated as much as possible from ex- 
posure contact with hazardous processes. 

The foregoing ideas are submitted for 
your. careful consideration. This, and 
other fires of comparatively recent occur- 
rence, demonstrates that sprinkler equip- 
ments cannot accomplish the impossible, 
nor can they be expected to stand up suc- 
cessfulty as against fires originating in 
adjacent unprotected areas. Sprinklers, 
though automatic, must have your earnest 
cooperation in order to measure up to the 
requirements for which they were in- 
stalled. 
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A Service to Local Agents. 
OF THE UNITED STATES AND CANADA 


Earle C. Smith, Inc. 


51 Maiden Lane 


New York 


Representing local agents, under contract, wherever situated; 
guaranteeing to them the SERVICE of a “branch office” in New 
York, the greatest insurance center in the country. 

Lines located in the territory of agents and controlled by 
brokers, will be SOLICITED from the latter and sent to local men 
for writing, together with all essential information pertaining 
thereto. 

Also surplus lines of agents PLACED with responsible companies. 

Accuracy, despatch and reliability assured; and all correspond- 
ence treated with the utmost confidence. 

Full details concerning the ‘service’ and references FURNISHED 
betes: APPLICATION. 


STIPE 








GEO. A MOWRY 


Twin City Fire Ins. Co. 

















President 
. A. GORDO! 
* pote ne ” MINNEAPOLIS 
WM. WALSH 
Patrice: na Capital $500,000 
EDWARD —- tes ent 
GEORGE M. Lovesey. Vice-President KNOX, Secretary 
THOMAS C. MPLE, Secretary GEORGE Cc. LONG, 7g Secretary 
HENRY P. WHITMAN Ass’t ee FRED C. GUSTETTER, Ass’t Secretary 
EDWARD V. CHAPLIN, Ass’t Secretary F. MINOT BLAKE, ya Secretary 
Gee Surplus to Policyholders ...... $10,506,412 
NPT? UNS Total Losses Paid ......... 91,623,036 
a P ERT o o elie 
Sit Cash Capital - Three Million Dollars 
p H (EN | X Reinsurance Reserves ........ $7,601,014 
Reserve for Outstanding Losses and all 
Fe? as other Liabilities . ......-.-. 1,598,770 
Me, —~ BR ees Geter a eee ae 7,506,412 





Total Assets . . . . ~. $19,706,197, 








Inspections : Tunis eporarens very properly gauges the expectancy of fire risks 
and intelligently anticipates events before they occur. {The under- 
signed selis this talent to companies, agents, brokers and the busi- 
ness public, herewith tendering counsel to all State Insurance Officials, Legislative — Municipal 
Committees and all those who formulate insurance laws Cw for the public weal. 





? 
in Chicago, Cook County and the Greater Metropolitan District. 








20 years in this field. —Dixit et Fecit— 
Office with Knight, Smith & Co. I E R Cc E 
Room 1568 las. Exchange, CHICAGO, ILL. Phone Wabash 3033 Cc. W linpeter and Fire Prevention Counselor 
HENRY J. WOESSNER WM. L. DICKELMAN 


WOESSNER & DICKELMAN 
GENERAL AGENTS eee: 


Insur Ball | aaa Specializing in Floaters, Surplus and Excess Lines Wabash 8127 
“6 CHICAGO, ILL. Wabash 8128 








ON HEAVY RISKS BY USING THE 


NATIONAL INSPECTION COMPANY 





ECON OMIZE| 


J. G. HUBBELL, Mgr. 108 So. La Salle St., CHICAGO 








HAWKEYE SECURITIES FIRE 


INSURANCE CO. 
Inc. 1918 


FIRE, TORNADO, HAIL AND AUTOMOBILE 
Applicants for agencies address Home Office, Masonic Temple, Des Moines, la. 











lished 


The Fireman’s Fund Insur- 
ance Company was estab- 
and started in 
the fire business in 1863, 
organized a marine depart- 
ment in 1867 and originated 
the agency system for auto- 
mobile business in 1904. 
Today the company stands 
=/in the front rank in all three 
lines throughout the country. 














Capital 
Assets- - - 8,636,661.00 


United States Fire Insurance Co. 


Western Department 
FREEPORT, ILL. 












INCORPORATED 1824 


- - $1,400,000.00 


Home Office Pacific Coast Dept. 
95 William Street SAN FRANCISCO, CAL. 
NEW YORK 
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Great Lakes 


Insurance Company 
Home Office, Insurance Exchange 


CHICAGO, ILL. 


N. L. Piotrowski, President 
A.C. Mack, Managing Underwriter 









CASH CAPITAL - - - - $200,000.00 
SURPLUS TO POLICY HOLDERS $323,174.71 














Exceptional facilities for handling Surplus and difficult lines 
and unusual forms of insurance in best American and Foreign 
companies and at Lloyds, London. 


L. i N E Ss AN D Re-I nsurance Contracts Drawn and Placed. 
YOUR BUSINESS SOLICITED; 


FLOATERS F.R.THOMPSON 
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Insurance Exchange Chicago, Ill. 








TOTAL ASSETS 
$4,737,532. 


FIRE, TORNADO, AUTOMOB! L USE AND OCCUPANCY 
* INSURANCE. AGENTS WANTED WHERE NO NOT REPRESENTED 





STATE: OF PENNS YAVANTA, 


GUSTAVUS REMAK, Jr., Pres. 
WAITE BLIVEN, Vice-Pres. 
H, W. STEPHENSON. Vice-Pres, 


76 









1794—125th ANNIVERSARY—1919 
WALNUT ST., PHILADELPHIA, PA. 


JOHN J. P. RODGERS, Sec’y and Treas, 
SAM’L P. RODGERS, Asst. Sec’y 








CASH CAPITAL $1,000,000 
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PROBLEM OF MACHINERY REPLACEMENTS 

















pancy insurance have commenced 
to look very carefully into the 
question of machinery replacements. 
When the war was on, difficulties in 
placing machinery were natural and not 
unexpected. Companies made full 
allowance for the unusual conditions. 
Since the war has passed and some- 
thing like a normal aspect has returned 
to business generally, it has been ob- 
served that there are still certain classes 
of business that will bear close inspec- 
tion so far as the writing of use and 
‘occupancy insurance is concerned. 
* * 
ae particular the companies are fight- 
ing shy of those classes of business 
which are forced to purchase their ma- 
chinery from a very limited source. It 
is sometimes the case that one factory 
produces all of the machinery used in a 
particular branch of industry. For ex- 
ample, practically all of the tobacco 
drying machinery used in this country 
is manufactured by the Philadelphia 
Textile Machinery Company. The shoe 
manufacturing machinery used in the 
United States is produced at two or 
three plants and the majority of it is 
leased. A certain type of linotype 
machine comes from only one source. 
It has occurred to thoughtful under- 
writers who are accepting rather large 
quantities of U. & O. business that it is 
not enough to pass upon the risk upon 
which the business is offered. Where 
large sums are involved in order to get 
a true estimate of the real hazard as- 
sumed in writing the business, it is 
necessary to probe a little deeper and 
determine what kind of a plant the 
machinery in the particular trade under 
consideration is made in. 
N agent may present a piece of use 
A and occupancy business on a risk 
that is first class and acceptable in all 


€ OMPANIES writing use and occu- 





1espects, but if a fire should destroy 
the machinery and shortly afterwards 
damage of any kind should occur to 
the one plant manufacturing the ma- 
chinery used in the particular trade, the 
company writing the business would 
suffer a severe loss, not because of bad 
underwriting judgment in passing upon 
the risk offered, but because of lack of 
judgment in not considering all the 
possible sources of a use and occu- 
pancy loss. 
x * x 
HERE machinery is produced 
from a very limited source, the 
underwriter who wishes to be fully in- 
formed about all of the loss possibilities 
of the risk, must know a few things 
about the machinery manufacturing 
plant. He must know what the output 
has been for the last six months or a 
year, how long it takes to produce 
machines, how many orders are on 
hand, how far the company is behind 
in its orders, if there is any surplus 
stock on hand, and if stock is stored 
in warehouses, whether these structures 
are fire proof or frame and what they 
look like from a fire. insurance stand- 
point. 
ee ee 
HERE are certain classes of busi- 
ness that use only special made 
machinery. That is, the type of ma- 
chinery used is of such a character that 
there are no standard machines made 
to fit the requirements and each order 
for a machine is a special job. It is 
often quite possible to secure machines 
of a standard type and make, but ma- 
chinery manufacturers will not be 
thrown off schedule in order to pro- 
duce special jobs. Thus the replace- 
ment of ordinary machinery is often 
quite a simple matter, while special 
jobs cannot be completed for 12 or 18 
months. Companies are especially 





chary of use and occupancy offerings 
on paper mills just now. 
* * X* 
AEA” all of the machinery used 
in the big paper mills is specially 
designed for the purpose and it is hard 
to secure replacements. Companies 
have had an unfavorable use and occu- 
pancy experience on paper mills be- 
cause of this fact. A great deal of the 
machinery used in candy dipping and 
wrapping has to be made to order. 
Knitting machinery is very delicate 
and has not become fully standardized. 
* 


QINCE the war, it has been found 

that there are many new products 
being manufactured. The concerns 
turning out these new articles, have in 
most cases constructed their own ma- 
chinery as the need presented itself. 
When enlargements were necessary and 
the installation of new machinery was 
felt to be expedient, the machinery was 
manufactured by regular workmen in 
the plant. No machines on the market 
have ‘been found to fit the requirements 
of many of these new industries. Com- 
panies are not inclined to look with 
favor upon use and occupancy risks of 
this character, because a loss on a 
plant of this kind would mean that 
before the plant could be in full run- 
ning order, it would have to be in the 
first place rebuilt and then the work- 
men who conducted the original ma- 
chinery called in and ordered to pro- 
duce duplicate machines. 

* 


HESE various features bearing 

upon the replacement of machinery 
are being given very careful thought 
by use and occupancy underwriters at 
this time. It is being more and more 
recognized that the physical hazards of 
the risk constitute only part of the 
underwriting features. Also the fact 
that the concern from which new ma- 
chinery could be purchased, is produc- 
ing goods, normally and regularly is 
no assurance that this will continue. 
The underwriting features of the ma- 





chinery manufacturing risk, moral and 
physical, cannot be dismissed as not 
bearing on the case. They must be 
given consideration. They must be 
studied. The underwriter who hopes to 
avoid a serious or total use and occu- 
pancy loss must know something about 
the possibilities of machinery replace- 
ments, before accepting the business. 








POINTERS 








CORRECT USE OF GASOLINE 

PERMIT 

Question—We will greatly appre- 
ciate it if you will kindly advise if 
in your opinion the following: permit 
would give permission for assured to 
keep benzine, gasoline or naphtha in 
the building insured: 

“Permission granted to use and keep 
on hand all such articles, supplies and 
materials as may be necessary to or 
used by them in the conduct of their 
business, anything in the printed con- 
ditions of the policy notwithstanding.” 

Answer—The clause as quoted would 
give permission to the assured to keep 
benzine, gasoline or naphtha in the 
building insured, providing these ma- 
terials were necessary to a proper con- 
duct of the business or were regularly 
used in the business. If, however, the 
nature of the business was such that 
these materials were not necessary, the 
writing of the policy with this clause 
included would merely be an evasion 
of the regular gasoline permit clause 
and would be not acceptable to the fire 
companies. The only point in connec- 
tion with the clause you suggest is 
whether or not these three materials 
are regularly used in the conduct of 
regular business. The form as sug- 
gested is usually used in a manufactur- 
ing risk and not where mercantile 
buildings are insured. 
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FOR RENT | 


INSURANCE 


Apply to the 


CAMDEN FIRE 


INSURANCE ASSOCIATION 


CAMDEN, NEW JERSEY 


Rent Insurance is the key to the door of increased business 
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MANY SPRINKLERS CRIPPLED 





Zero Temperatures Cause Consider- 
able Trouble at Cincinnati— 
No Serious Fires 





CINCINNATI, O., Jan. 7—The re- 
cent cold spell, with night tempera- 
tures ranging down to zero and for 
three days no temperature higher than 
22, put a number of sprinkler equip- 
ments in this territory out of commis- 
sion by freezing. Seven dry pipe sys- 
tems and two wet systems were re- 
ported to the Ohio Inspection Bureau 
as crippled, from Saturday to Monday, 
but by Monday night all were restored 
to operative condition. Several others 
were frozen, but were put in working 
order without reporting to the Bureau. 

Trouble on the dry pipe systems 
seemed to be due to improper drain- 
age, caused by uneven settling of the 
buildings. This is a factor that is 
not given proper consideration by own- 
ers of sprinklered buildings. If ma- 
chinery is thrown out of alignment by 
settling of foundations, it is caught at 
once and correction made; but the 
owner of a sprinkler equipment, on 
which depends the safety of the entire 
plant, dismisses it from memory unless 
something goes wrong or a fire de- 
velops. Then, when a cold snap 
comes, undrained pipes or heads freeze, 
and the safety of the business is seri- 
ously menaced. 

Fortunately, there were no fires in 
sprinklered risks during the cold per- 





icd, so inconvenience and small ex- 
pense for repairs constituted the sum 
of the cost. 

Another factor that is given con- 
sideration with respect to machinery 
but is wholly ignored as affecting 
sprinklers, is the fact that metal under 
strain outlives its usefulness. Sprink- 
lers are set with link and cap under 
5, 8, 10 or 15 pounds pressure, and are. 
allowed to stand for any number of 
years without examination so long as 
there is no demand on them for op- 
eration. 

Under this constant pressure the 
solder deteriorates by a process of 
granulation which affects its fusing 
point, and at the same time the rest 
of the operative mechanism loses its 
elasticity. Then; when fire develops, 
if the solder melts, in many cases the 
cap has become firmly set at the fixed 
pressure, and water in the pipe has ‘not 
enough force to overcome its inertia. 
The result is defective operation and 
unsatisfactory control of fire. 





BUREAU IS LOSING MANY MEN 





Companies Have Taken Away Five 
Since Christmas by Offers of 
Higher Salaries 





COLUMBUS, O., Jan. 7.—Work of 
the Ohio Inspection Bureau through- 
out the state continues to be seriously 
hampered because the companies per- 
sist in a policy of taking men away 
from the Bureau as fast as they are 





sufficiently trained to be of value, at 
salaries beyond what the Bureau is 
able to pay. Four resignations between 
Christmas and New Year’s and one 
thus far this month constitute the 
record for the Bureau to date. 

Men taken are in the general inspec- 
tion and rating department, rather than 
specialists, and therefore are eagerly 
sought by companies as field men and 
by local agencies seeking to establish 
their own engineering departments. 
There is general feeling among 
thoughtful insurance men of the state, 
however, that the companies are op- 
erating against the best interest of 
underwriting in following this policy, 
as the men taken are of greater value 
to all the companies than they pos- 
sibly can be to any one of them. 

The reaction is more serious in an- 
other direction. Insurance in Ohio is 
conducted under an anti-discrimina- 
tion law, and the taking of these men 
from the Bureau is so delaying its 
work that complaints are made to the 
state insurance department of inability 
to obtain corrections in rates, which 
in effect amounts to discrimination. 
The result is seen in a growing an- 
tagonism on the part of the depart- 
ment toward the Bureau, which there 
seems to be no way to overcome unless 
the companies will allow the Bureau 
to retain enough men to do its work 
properly and in reasonable time. 





Veteran Ohio Agent Retires 


After being actually engaged in the 
insurance business for 33 years, William 
Vieth of Circleville, O., has retired, sell- 
ing his agency to Fred R. Nicholas, who 
for 10 years was city auditor of Circle- 
ville and for two terms county auditor. 

While selling his agency, Mr. Vieth 
will not entirely retire from active work 





in the insurance business but will as- 
sist Mr. Nicholas until mutual interests 
have been taken care of. 

Mr. Vieth made a wonderful record in 
Circleville and all his companies are 
sorry that he has retired from active 
business. . 





Cincinnati Insurance Society 


CINCINNATI, O., Jan. 7—‘Red” and 
“Blue” tickets for the annual election 
of the Cincinnati Insurance Society, to 
be held the middle of this month, have 
been filed with Secretary Earl Wagner, 
by committees headed by Miss Ida F. 
Dahling and Martin Vold, Jr., respec- 
tively. Nominations are for member of 
the board of directors, and the success- 
ful candidates will hold an organization 
meeting immediately after the election. 
Tickets nominated are: 

Red—William Nienaber, Martin Vold, 
Jr., Henry Heckle, Bertha Conrad and 
Josie S. Descher. 

Blue—Henry H. Vanderburg, Anna 
Klasson, Henry Heckle, Josie S. Descher 
and Henry E. Alberts. 





Ohio Notes 


The Victor H. Sage Agency Company, 
Mansfield, O., has changed its name to 
the Sage-Rohrer Company. 

Roger E. Boose, son of J. M. Boose, 
has entered his father’s agency at Lima, 
O. The firm will be known as John M. 
Boose & Son. 

The D. W. Patton Agency at Akron, 
O., has been transferred to the Kauf- 
man Realty Company. Mr. Patton will 
manage .the realty firm’s insurance de- 
partment. 


M. C. Willis, who has been associated 
with the Fred P. Thomas Company at 
Cleveland for the last four years, has 
become vice-president and manager of 
the surety department. 

Special Agent J. H. Clinton of Colum- 
bus has been in Cincinnati revamping 
the Liverpool & London & Globe Agency 
plant. The four agencies to handle the 





EASTERN OHIO. 


Cleveland, Ohio. 


WESTERN OHIO. 


Cincinnati, Ohio. 
INDIANA, 


3922 Ivy Street, 


Chieago, Ill. 





Geo. W. Brinsmaid, Special Agent, 
1015 Rockefeller Bldg., 


W. T. Porter, State Agent, 
909 Fourth National Bank Bldg., 


D. &. Barrett, State Agent, 
1015 Fleteher Savings & Trust Bldg., 
Indianapolis, Ind. (P. 0. Box 74). 


L. B. Fowler, Special Agent, 
Indiana Harbor, Indiana. 
ILLINOIS (Excluding Cook Oounty). 


C. R. McCabe, Jr., State Agent, 
1564 Insurance Exchange, 


Wm. M. Aris, Special Agent, 
1564 Insurance Exchange, 
Chicago, Tl. 


NIAGARA 


Fire Insurance Company 


ESTABLISHED 1850 
123 William Street, NEW YORK 


WESTERN FIELD STAFF 





COOK COUNTY, ILLINOIS. 
E, B. Vickery, Manager, 
1564 Insurance Exchange, 
Chicago, Ill. 


MICHIGAN, 


WISCONSIN. 


IOWA. 


MINNESOTA, 


Cc. BR. Fidlar, State Agent, 
1607 8S. University Ave., 
Ann Arbor, Michigan. 


Hillis C. Rhyan, State Agent, 
Free Press Building, 
Milwaukee. Wis. 


W. F. Collins, Special Agent, 
611 8. & L. Bidg., 
Des Moines, lowa. 


W. F. Sweazea, State Agent, . 
947 Plymouth Bidg., P. O. Box 463, 
Minneapolis, 


MISSOURI. 


J. B. Bush, State Agent, 
801 Sharp Bidg., 
Kansas City, Mo. 


KANSAS. 


OKLAHOMA. 


ARKANSAS, 


Minn, 


NORTH AND SOUTH DAKOTA, 
Clyde ©, Putnam, Special Agent, 
800-5 Ave., East, ® 
Mitchell, South Dakota. 


COLORADO, NEW MEXICO, WYOMING. 
Geo. S. Whitford, State Agent, 
622 Colorado Bidg., 
Denver, Colo. 


A. 8. DaSilva, State Agent, 
801 Sharp Bidg., 
Kansas City, Mo. 


W. H. McClain, State Agent, 
State National Bank Bidg., 
Oklahoma City, Okla, 


T. Ray Phillips, Special Agent, 
Hot Springs, Arkansas, 
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THOMAS-E. GALLAGHER 
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JOSEPH BERNING 
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DIRECTORS 


HENRY REIS, M. D. 
JOSEPH BERNING 
HUGH O'NEILL 


NAPOLEON PICARD 
Secy-Treas. 


NAPOLEON PICARD 
ANTHONY MATRE 
FRANCIS J. MATRE 


A good company for good agents 


MARQUETTE NATIONAL 


FIRE INSURANCE COMPANY 
INSURANCE EXCHANGE 
ASSETS OVER ONE MILLION 


CHICAGO ¢ 

















H. C. WHALEN, Pres. 


Writing 

FIRE :: TORNADO :: HAIL :: AUTOMOBILE 
Entered 

KANSAS OKLAHOMA 


A. S. BUZZE, Secy. 
THE CENTRAL STATES FIRE 
INSURANCE COMPANY 
Wichita, Kansas 
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ASSETS “ - 





| A Reliable, Picanaeibis ‘cutted Company 


SURPLUS TO POLICYHOLDERS ~ - 


LICENSED IN 
Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin, Iowa, Minnesota, New York, Massachusetts, 
Rhode Island, Louisiana, California, 
Tennessee and Kansas 


The COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 
DETROIT, MICH. 


~ $1,765,472.60 
- 1,096,744.07 


Representatives solicited 


| 








*H. M. BARFIELD 


President 


H. S. BASSETT 


Secretary 


CHARLES H. HARRADEN 


Managing Underwriter 


Surplus to Policyholders .. . 


Buckeye National Fire 
Insurance Co. 


$149,508.34 





ECONOMIC MANAGEMENT MAKING SPLENDID PROGRESS 








OHIO AND MICHIGAN AGENTS WANTED! 





L. & L. & G. business now are the J. 
Gano Wright Company, the Gray, 
Dolle & Latta Company, Fred Rauh & 


Co. and Neare, Gibbs & Lent. The Mag- 
ley Ireland Agency and the A, R. Wil- 
liams Agency will handle the Star. 














CENTRAL WESTERN STATES 























A USEFUL AND DESIRABLE AGENCY COMPANY 


For Agents in Iowa, 
Kansas, Colorado, 
Wyoming and 
Nebraska 


ai 
qn al 
eee Office: 


TORNADO, 


FIRE, 
AUTOMOBILE, 


FARM AND CITY PROPERTY 


1406 Farnam St., Omaha, Neb., 
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THEODORE STEIN, JR. 


GENERAL AGENT FOR INDIANA 


GLOBE INDEMNITY COMPANY OF NEW YORK 
AGENTS WANTED IN INDIANA 


INDIANAPOLIS, IND 


241-44 LEMCHE ANNEX 











Capital Fire Insurance Company of California 
Agents wishing to represent a high class progressive company, apply to 


BIERCE & SAGE Co., Michigan State Agents 


219-220-221 Hammond Blidg., Detroit 


Correspondence solicited for direct lines or re-insurance on mercantiles and special hazards where not represented ° 


Prompt Service 


Telephone, Cherry 5154 














NEWNAN TO LOCAL BUSINESS 





Executive Representative of Western 
Factory Association Becomes Vice- 
President of Detroit Agency 





DETROIT, MICH., Jan. 7.—Henry 
L. Newnan, executive representative of 
the Western Factory of Chicago, has 
been elected vice-president of the De- 
troit Insurance Agency of Detroit. Mr. 
Newnan has beeri with the Western 
Factory for the last five years and has 
become an authority on sprinklered 
business. Detroit has become one of 
the great manufacturing and industrial 
cities of the country with large values 
involved. These big plants require 
special treatment by people thoroughly 
trained for the work. Mr. Newnan has 
been very successful in promoting the 
cause of stock insurance in large in- 
dustrial plants. The big mutuals are 
making headway in some directions 
and Mr. Newnan therefore has given 
particular attention to this phase of 
competition. Mr. Newnan is also one 
of the best posted men on use and 
occupancy in the west, so that he is 
able to present this line of indemnity 
with intelligence. There is a growing 
demand for it in the large cities. Mr. 
Newnan has a pleasing personality, is 
a deep student of insurance and is well 
equipped for the work in which he is 
engaged. 

Before’ going with the Western Fac- 
tory, Mr. Newnan was for ten years 
with the Millers National of Chicago. 
He has always given the major part of 
his attention to the handling of big 
sprinklered plants. Among the larger 
plants in the central west that he has 
successfully negotiated with are the 
General Motors, National Cash Reg- 
ister of Dayton; Oliver Chilled Plow, 
South Bend, Ind.; Timken plants, De- 
troit and Canton, Ohio, and the Dia- 
mond Alkali Company, Painesville, O. 





McANALLY BUSINESS IS SOLD 





Continental Makes Arrangement for 
Agency Following Revelation as 
to Loss Claims 





Owing to the exposure of the irregu- 
larities of Frank T. McAnally of Kan- 
kakee, Ill., state agent of the Conti- 
nental, who had a local agency at Kan- 
kakee and a district farm agency, the 
city business has been transferred to 
the Moisant-Brosseau Agency which 
has represented the Continental, while 
the farm department will be handled 
by Harry W. Eller. Mr. Eller has been 
located at Crawfordsville, Ind., and 
will shortly move his family to Kan- 
kakee. He has been one of the live 
agents of the Continental and was 
selected to take charge of the Mc- 
Anally territory, because of his wide 
acquaintance with farm business. He 
gained quite a reputation as Manager 
in athletic sports, having been in charge 
of the athletic teams at Wabash Col- 
jiege. Mr. 
tinental faithfully both in its western 
cepartment office and in the field. He 
has an all round training. 

The Continental is still checking up 
on losses and premium notes in Mr. 
McAnally’s territory. Seemingly Mr. 
McAnally has been guilty of irregu- 
larities whose aggregate is not such 
a large amount but in number and 
variety they are many. The Conti- 
nental became suspicious of loss re- 
ceipts and proofs which seemingly had 
been forged.- These were turned over 
to State Fire Marshal Gamber for in- 
vestigation. He soon unearthed the 
fact that Mr. McAnally had been pad- 


Eller has served the Con-° 


ding losses and paying losses where- 
none existed. It also developed that 
he had grafted off the company on 
farm notes. Mr. McAnally carried on 
his own business at Kankakee, having 
something of a department, paid his 
losses there and handled most of the 
details. He had built up a large busi- 
ness and was very liberally compen- 
sated. He has left town and no one 
knows where he is. He had bought 
a farm near Aberdeen, N. Dak. and 
was paying for that. Just what led 
him to engage in these peculations 
is a mystery. He had the confidence 
of the company and he was entrusted 
with rather large responsibilities. He 
has always been regarded as an “off 
ox” so far as the other agents at Kan- 
kakee were’ concerned and other field 
men of the state. He traveled pretty 
much to himself and did not flock with 
the crowd. His family claim that he 
has skipped to Canada. The Conti- 
nental felt that it was its duty to lay 
such facts as it had before State Fire 
Marshal Gamber and let him make the 
investigation. No_ policyholder or 
claimant has lost a cent. The loss if 
any will fall on the Continental. 

An attachment suit for $18,000 was 
filed Saturday in Kankakee by the Con- 
tinental against Mr. McAnally, to cover 
premiums collected in the last three 
months of the year which have not been 
paid. This does not cover the shortage 
as this item has not been definitely de- 
termined. The attachment covers Mr. 
McAnally’s farm in Essex township and 
his home in Kankakee. He has 320 acres 
of land in the Jim River valley in South 
Dakota. He has also an equity in the 
Swannell property in Kankakee. 





Grand Rapids Fire Figures 


GRAND RAPIDS, MICH., Jan. 6.—Ac- 
cording to the records of Fire Marshal 
Boughner, Grand Rapids suffered an un- 
usually heavy fire loss during 1919, but 
fires from preventable causes have not 
grown in the same proportion as the 
total losses. To Dee. 1, the losses on 
buildings and contents in 1919 totalled 
$622,450.25. Fires during December will 
bring the total for the year to nearly 
$750,000. 

A loss of $195,000 to the Standard Oil 
company warehouse in July helped swell 
the year’s total. In this fire the under- 
writers lost nothing as the company 
carried its own insurance. Insurance 
losses, covering both buildings and con- 


tents, to Dec. 1 total $422,851.11. The 
total loss in 1918 was $215,090.74 to 
buildings and contents. The insurance 


loss for that year was $206,103.43. 





Champlin With Western Adjustment 


Frederick M. Champlin of Grand 
Rapids, Mich., an independent adjuster 
and former field man, has gone with the 
Western Adjustment in its Grand Rapids 
office. Mr. Champlin has had many 
years’ fire insurance and loss experience. 





Swindler Poses as Fire Special 


MILWAUKEE, WIS., Jan. 6—The Mil- 
waukee police department is looking for 
aman giving his name as A. C. Browne 
and representing himself to be special 
agent of the Yorkshire Fire, who fleeced 
five Milwaukee banks out of $2,750 by 
one of the cleverest tricks known to 
local police annals. The man deposited 
$200 in each of ¢he five banks several 
weeks ago and made further deposits 
and some withdrawals. Just before 
noon, Dec. 27, a Saturday, he presented 
supposedly certified checks for $550 at 
each bank, received the money and dis- 
appeared. The certification stamp and 
signatures were forgeries copied from 
an original made out by one of the 
banks. 





Milwaukee’s Fire Figures 


MILWAUKEE, WIS., Jan. 6-—Chief 
Thomes A. Clancy of the Milwaukee fire 
department estimates the aggregate fire 
loss in Milwaukee during 1919 to be 
$850,000, with the month of December 
estimated for the last three or four 





days. The 1919 loss is $231,873 less than 
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that of 1918, which was $1,081,873. The 
department responded to 2,595 alarms, 
of which 2,005 were actual fires. The 
actual umber” sf: fires in the previous 
year was 1,902. In only six fires of 1919 
did the individual loss exceed $10,000. 
The heaviest loss was that of Feb. 20, 
when the Lion department store, Fourth 
avenue and Mitchell street, was de- 
stroyed, with damage of $429,260.92. 









Wisconsin Field Men’s Meetings 


MILWAUKEE, WIS., Jan. 6—The Wis- 
eonsin Field Men’s Club will hold its 
quarterly meeting in the rooms of the 
Milwaukee Board, Jan. 13, and the Wis- 
consin Insurance Club will hold _ its 
morning session at the same time in the 
Hotel Wisconsin. 

Chas. E. Varley, superintendent of the 
improved risk department of the Spring- 
fieid Fire & Marine, will present to a 
joint meeting at 2 p. m. in the Milwau- 
kee Board Rooms, a paper on riot and 
civil commotion insurance, one of the 
most important branches of the insur- 
ance business’ today. Vice-President 
tobe Bird of the Milwaukee Mechanics 
will also address the meeting. 

At the close of the joint meeting of 
the field clubs the Conservation & Fire 
Prevention Association will hold a brief 


session. 
Indiana Losses Heavy 
Indiana is having an unusual run of 
fire losses. These are the typical losses 


of this season of the year and include 
many dwelling fires, attributable largely 
to wooden shingles. In Indianapolis there 
has been such a demand upon the salvage 
corps for covers to protect dwellings that 
have suffered roof fires that practically 
every cover has been in use at times. For- 
tunately there have been no severe snow 
or rain storms for several weeks and 





WANTED — Counter man and 
map clerk, familiar with Cook 
County business. Apply A. J. 
Sigmund, Milwaukee Mechanics In- 


surance Co., 1605 Insurance Exchange, 
Chicago. 








FIELD MAN WANTED 


State Agent for Northwestern Territory 
by old established (Fire) Company. An- 
swer in confidence as to experience, age 
and salary expected. Address 17-I care 
The National Underwriter. . 











Special Agent Wanted 


by eastern (Fire) Company, in Middle West 
State. Good opportunity for right man. 
Auswer in strict confidence, as to age, ex- 
perience and salary expected. Address 18-J 
Care The Nationa! Underwriter. 





damage from this source has been slight. 
The losses individually have not been for 
large amounts but the total will make an 
accountable figure. 


Sues for Refund of Taxés 


The Millers National of Illinois has 
brought suit before the superior court 
judges at Indianapolis, sitting as a court 
of claims, against the state of Indiana, 
asking $1,200 refund of taxes to which 
the company asserts the state was not 
entitled. The amount is involved in 
taxes on premiums received on policies 
returned to policy-holders and policies 
that were cancelled. Part of these taxes 
were paid under protest. 


J. A. Haas Incapacitated 


J. A. Haas, Illinois state agent of the 
American Eagle, suffered a paralytic 
stroke recently and will not be able to 
resume his work in the field for sev- 
eral months. For a time it was thought 
that Mr. Haas would not recover but 
he is now improving slowly. 


Milwaukee Club Meeting 


The Fire Insurance Club of Milwau- 
kee will hold its regular meeting Jan. 
12 in the Milwaukee Board rooms. C. G. 
Whipple of Chicago, assistant manager 
of the Union of Canton, has been se- 
cured by the educational committee as 
the speaker. Mr. Whipple will talk on 
the principles and history of fire insur- 
ance. 


Indiana Mutuals’ Meeting 


The twenty-fourth annual meeting of 
the Mutual Insurance Companies’ Union 
of Indiana will be held this week in In- 
dianapolis. Among the speakers on the 
program are Governor Goodrich, Actuary 
Miles Schaeffer of the Indiana insurance 
department; Herman L. Ekern, attorney 
for the National Association of Mutual 
Insurance Companies; Harry P. Cooper, 
of Crawfordsville, Ind., and J. P. Brana- 
man, of Bedford, Ind. 


Illinois Notes 


Brandt & Reihm have bought the Gil- 
let & Son agency at Avon, Il. 

A. T. Ahlin, who has been a local agent, 
has been appointed special agent of the 
Royal and Newark in Illinois. 


B. H. Kunkler, a local agent at Sigel, 
Ill., has aecepted a position in the auto- 
mobile department of the secretary of 
state’s office. 


The Rockford, IIL, city council has en- 
gaged Prof. D. W. Mead, University of 
Wisconsin engineering college, Madison, 
to supervise a $500,000 municipal water 
works improvement project, to be under- 
taken early in 1920. Prof. Mead formerly 
was city engineer of Rockford and has 


ro ng as its consulting engineer since 


Dave Vasen, a prominent local agent of 
Quincy, Ill., suffered a paralytic stroke 





dition. Mr. Vasen has been conducting 
the local agency of B. G. Vasen & Bro. 
Ben G. Vasen, who was also a prominent 
local agent of Quincy, and also Illinois 
state. secretary of the! Building & Home- 
stead Association of Illinois, died a few 
years ago. 





Wisconsin Notes 


A. J. Meidl, a well known local agent 
of Marshfield, Wis., has returned from a 
month’s trip to the far west to inspect 
agricultural holdings in California. 

Mrs. Christina S. Patton, widow of 
Wilford M. Patton, who for many years 
was president of the Northwestern Na- 
tional (Fire) of Milwaukee, died at the 
family residence in Milwaukee Dec. 25, 
aged 67 years. 

William McDermott, who has been in 
the insurance business in Fond du Lac, 
Wis., for the past 53 years, has sold his 
insurance business to his son, Jay P. 
McDermott, and will devote all of his 
time to real-estate and loan business. 
Alex G. Dana, a prominent local agent 
of Fond du Lac, Wis., and president of 
the Dana Agency, Ine., was married to 
Clara Hegerbart Sawyer of Oshkosh, Wis., 


tracts for water main extensions to serve 
a new residence and industrial district. 
Appleton, Wis., has accepted the bid of 
the American LaFrance Fire Engine Com- 
pany for furnishing a triple combination 
hose, chemical and pumper truck at a 
price of $10,250 

The Rusk County Farmers’ Mutual of 
Ladysmith, Wis., reports an increase of 
$125,000, or 33% per cent in amount at 
risk during 1919, making the insurance in 
force $501,000. The assessment is 3% 
mills, or the lowest since organization. 
E. F. Brainerd and J. W. Carrow are 
president and secretary, respectively. 

G. H. Guenther has purchased the inter- 
est of J. H. Bruns in the Hoppe Insurance 
Agency, Sheboygan, Wis., and becomes 
sole owner of the business established 
by his grandfather in 1855. Mr. Guen- 
ther virtually was brought up in the 
agency and has the distinction of writing 
his first policy when only 8 years old. 
Fred Hoppe, Sr., founder of the agency, 
died in 1897. Mr. Bruns was connected 
with the business since 1894. He will 
retire from active business affairs. 


Indiana Notes 


L. S. MacEnaney, who is organizing 
the Universal Lloyds Underwriters at In- 
dianapolis, has taken a suite of rooms 
on the twelfth floor of the City Trust 
building. 

The Jones Insurance Agency, owned 
by Fred Jones at Lynn, Ind., has been 
sold to Ernest H. Jones and Willard Jor- 
dan. The Jones agency is the largest 
agency at Lynn and represents several 
large companies writing all lines of in- 
surance. 


Charles A. Ferguson, for some time 
treasurer and sales manager for the J. 
W. Bailey Company, at Lansing, Mich., 
has disposed of his interest in the com- 
pany and has opened a real estate and 





on Dec. 23, and has been in a critical con- 


loan office in Lansing. 











STATES OF THE NORTHWEST | 





SPECIAL AGENT now em- 
ployed by old established Company, 
desires change of position, or position 


2 as State Agent. Preference Illino's 
=e Would —— any state in Western 

Union Tonitery. Address 20-L, care The 
National Underwriter. 








ANTED to buy established 
Insurance Agencies in either 
Flint or Jackson, Michigan. Address 
21-M, care The National Underwriter. 











Show How “Industrial Democracy” 
Works Out 





FARGO, N. D., Jan. 6.—The opera- 
tions of the Bank of North Dakota in 
placing farm loans constitute one of 
the most interesting chapters of the 
North Dakota era of “industrial democ- 
racy” of which so much has been said 
and written within the last few years. 
In operation six months, the much 








FOR RENT 


Desk room for Field Man in Insur- 
= Exchange, Chicago; above twelfth 

oor. 

Apply—Address 23-O, care The 
National Underwriter. 





touted bank, which its sponsors as- 
serted would sound the death knell of 
“money lenders” in North Dakota, has 
supplied just 1.6 per cent of all the 
demands made on it for farm loans. 
The total of loans applied for 
through the Bank of North Dakota by 
farmers of the state, as revealed in a 





statement made public by F. W. 





— 
INSURANCE LAW 
a JOHN WEAVER 


901 CORN EXCHANGE 
BANK BUILDING CHICAGO 














Cathro, director general of the bank, 
is $8,017,991. Only $127,612.65 has been 
loaned by the bank, and Mr. Cathro 
indicates in his statement that few ad- 
ditional loans will be made this winter. 

Something of the dissatisfaction that 
farmers evidence at the failure of the 
Bank of North Dakota to do that 








which the Nonpartisan league advo- 








NONPARTISAN SCHEME FAILS 


Operations of Bank of North Dakota 


cates have asserted it would do, is 
disclosed by the fact that farmers have, 
in six months, withdrawn applications 
for $485,560 of the loans they had 
asked, the failure of the bank to give 
them attention being responsible for 
the withdrawals. 


Madden Named Deputy 


J. J. Madden of Aberdeen, S. D., has 
heen appointed deputy insurance com- 
missioner of South Dakota, succeeding 
Fred Mueller. Mr. Madden will not as- 
sume his new duties until early in spring. 


Railroad Blamed for Fires 


ST. PAUL, MINN., Jan. 6—Responsibility 
for the heavy fire losses sustained in for- 
est fires in northern Minnesota in the 
fall of 1918 was placed on the Soo rail- 
road by a district court jury at Duluth, 
which awarded damages to a farmer 
against the railroad. The suit, brought 
against the Soo railroad and Walker D. 
Hines, head of the federal railroad ad- 
ministration, attracted 150 witnesses, and 
required six weeks for trial. It is one 
of many similar actions against the rail- 
road. 





Minneapolis 1919 Fire Figures 


MINNEAPOLIS, MINN., Jan. 6—Minne- 
apolis had a lighter loss by fire in 1919 
than it had the previous year by about 


on Dec. 27. Mr. and Mrs. Dana left for Rents Use and Occupancy 
the east for a fortnight’s tour and will 
be at home at Fond du Lac after Feb. 15.) k= 

Fond du Lac, Wis., has awarded COT- | gemmme 





The Concordia Fire | 


Insurance Company 
of Milwaukee, Wis. 


Total Assets, 
Jan. 1, 1919... 


Capital Stock .... 
pS ee ae 


— to Policy- 
holders . 


ee 





$3 404,843 8 
750,000.00 
1,904,913.89 


1,253,367 64 


— Writing— 
Fire Tornado 
Sprinkler Leakage 


























London & Lancashire 


FIRE 


Insurance Company 
Limited 


of Liverpool, England 





CHARLES E. DOX, Manager 
Western Department 


39 S. La Salle St., Chicago, Illinois 





A. G. McILWAINE, JR., Manager 
Hartford, Conn. 





SAM B. STOY, Manager 
San Francisco 














Apply to your Agent for Insurance covers on 
EXPORTS and IMPORTS 


PARCEL POST—Domestic and 
Foreign 


HOUSEHOLD FURNITURE and 
MERCHANDISE IN 
TRANSIT 


TOURIST BAGGAGE and 
PERSONAL EFFECTS 
Domestic and Worldwide 


























SECURITIES and CURRENCY 
by REGISTERED MAIL 





| Prompt and Efficient Service 


Insurance Company of North America | 





Marine Department 
GEORGE L. McCURDY | 
MANAGER 
1101-209 W. Jackson Blvd., CHICAGO, ihe. 


Telephones: 


Wabash 1543—1027 























$100,000, according to Chief Charles 








Strictly Fireproof 





NEW HOTEL 


BREVOORT 


Chicago, illinois 


On Madison St., near La Salle 
One minute from the 
Insuranee Distriet 
of in- 
is 


Losrence & Adams, Sce’y and Mer. 
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New Jersey Insurance Company 


CAPITAL ONE MILLION DOLLARS 

Head Office: | 

40 Clinton Street, 
Newark, N. J. 


Arthur Hoyt, Vice-President. 
J. B. Guthrie, Secretary 


















































. P. Stewart, President. 
F. L. Brokaw, Treasur 





WESTERN DEPARTMENT: 
Insurance Exchange Bldg., Chicago, III. 
H. H Ingalls, Manager. 


PACIFIC COAST DEPARTMENT: 
140 Sansome St., San Francisco, Cal. 
Seeley & Co., Managers. 























PITTSBURG UNDERWRITERS 


ok owe ey Commonwealth Bldg., Pittsburgh, Pa. 





Underwritten by 
Allemannia Fire Ins. Co. 


National-Ben Franklin Fire Ins. Co. 
All of Pittsburgh, Pa. 


Combined Capital $1,900,000 Assets, $10,011,358 
Surplus to Policyholders $3,899,135 


G. R. Goodsell, Columbus, Ohio, State Agent for Ohio 
Eliel & Loeb Company, General Agents for Illinois and Indiana 
C. Upham, Mgr., Indianapolis, Ind. 
Fish & Schulkamsp, Madison, Wis., General Agents for Wisconsin 


NEW AGENTS SOLICITED 


ational! Hiberty 
Insurance Gompany 
of Amevira. 


INCORPORATED UNDER THE LAWS OF THE STATE OF NEW YORK IN 1859 
STATEMENT JANUARY 1, 1919 


Republic Fire Ins. Co. 
Superior Fire Ins. Co. 

















Cash Capital $1,000,000.00 
Assets - $9,609, 646.00 Net Surplus $2,395,417.89 
eee inchading Capital - 7,214,228.11 Surplus to Policy ‘Holders - 3,395,417.89 


HEAD OFFICE: 62 WILLIAM STREET, NEW YORK 








INCORPORATED 1720 


ROYAL EXCHANGE ASSURANCE 


LONDON, ENGLAND 


UNITED STATES BRANCH i ial te einen 
92 WiLLIAM STREET, NEw YorK 4 


UNITED STATES MANAGER 


* SECURITY x* 


Fire Insurance Company, of Davenport, Ia. 


CASH CAPITAL $200,000 


This Company has had 36 years of successful business experience, and is now doing business in 
Iowa. Illinois, Wisconsin, Ohio and Indiana. It is a govd company for the agent, because in addition to 
writing a ge neral business, it accepts practically all classes of farm risks. 


We want agents in the above states, and would appreciate 
h-aring from agents desiring to represent us. 


JAMES W. BOLLINGER, Pres. E. E. SOENKE, Secy. 














Ringer of the city fire department. His 
figures show total losses in 1919 were 
$1,082,305.60, the loss on buildings being 
$444,474.34 and on contentS $637,831.26. 
There .were 2,571 alarms turned in dur- 
ing the year. Losses in February were 
the heaviest of the year. 





North Dakota Notes 


Russell Hagen, the 4-year-old son of 
Melvin Hagen, special agent of Fargo, 
has been seriously sick of scarlet fever, 
and for several days his life was 
despaired of, but he is now recovering. 
The engagement of Charles Page, 
of the Morton Page & Son agency of 
Fargo, to Miss Marion Sutherland of 
Fargo, has been announced, the wed- 
ding to take place in June, Miss Suther- 
land is the daughter of James Suther- 





land, chief of the Fargo fire department. 

Julius Baker of the Thomas Baker, Jr., 
agency at Fargo, had a thrilling ex- 
perience with robbers whom he and his 
brother, Roy Baker, also of the agency, 
surprised in the basement of the lat- 
ter’s residence in Fargo. One of the 
burglars covered Julius Baker with a 
gun while he and his companions made 
their escape from the home, and he fired 
at Julius Baker two or three times while 
being pursued down the street. 


Minnesota Notes 


L. D. Baird of Austin, Minn., has sold 

his local agency there to A. Page. 
Frank Priest, formerly manager of the 

Shubert Theatre of St. Paul, has opened 


a local agency there in the Merchants 
Bank Building. 














IN THE MISSOURI VALLEY 














ST. LOUIS RATES INCREASED 





Advance of 5 Cents Is Made by Bureau 
on Dwellings and Certain 
Store Buildings 


ST. LOUIS, MO., Jan. 6.—Fire in- 
surance rates in St. Louis for dwellings 
and certain store buildings have been 
increased 5 cents on the $100 for a 
period of three years, it has been offi- 
cially announced by Paul W. Terry, 
manager of the Missouri Inspection 
Bureau. The state insurance depart- 
ment has given permission to make the 
advance. 

Rates on flats, apartments and their 
contents have been proportionately in- 
creased and all special reductions 
which have been in effect for store 
buildings have been withdrawn. The 
new rates, Mr. Terry said, were based 
entirely upon construction and hazard 
involved and will result, in many in- 
stances, in decreases rather than in- 
creases if their owners can qualify 
property as a higher type of risk. 





Reinsurance Fire Ready to Go 


DES MOINES, IA., Jan. 6—The new Re- 
insurance Fire of Des Moines is now 
tully organized and ready to go. Frank 
Hathorn, formerly well known in the 
Iowa field, has taken active charge as 
secretary and it is announced that the 
new concern will begin to go after the 
excess insurance that used to go to Ger- 
many. The new company is capitalized 
at $1,000,000. 

Patrick J. Clancy, secretary of the 
Iowa Association of Local Fire Insurance 
Agents, is president of the company. 
Scott Rawson-is vice-president; Frank 
Hathorn, secretary, and Gilger E. Mac- 
Kinnon, treasurer. These are well known 
men in Iowa financial and insurance cir- 
cles. 





Plans of Booster Club 


The Central National Fire of Des 
Moines has a Booster Club which meets 
early each January. President G. J. Del- 
mege carried out this annual proposition 
when he was president of the old Cen- 
tury Fire. An agent who writes busi- 
ness, the premiums on which amount to 
$1,500 or more, will be entitled to mem- 
bership in the Booster Club, which will 
entitle him to a seat at the Booster Club 
banquet, to be given in January, and all 
expenses will be paid. These banquets 
are most enjoyable affairs, as the busi- 
ness for the year is discussed. 


Travis to Seek Reelection 


TOPEKA, KAN., Jan. 6—Frank L. 
Travis, state superintendent of insurance 
for Kansas, will be a candidate for re- 
election, he announced this week. Tra- 
vis was elected on the Republican ticket 
while on duty with the American Expe- 
ditionary Forces in France, largely on 
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of WatertowuN. EH 


STUART MORGAN, State Agent, 
CASHMAN & EVANS, General Agents, Colorado, Denver 
re % JULIAN, State Agent, Ohio and West Virginia, Columbus 
G. HERMAN, State Agent, Indiana and Kentucky, Indianapolis, Ind. 
oO. te PRICE, State Agent, Missouri, Kansas and Oklahoma, Kansas City, Mo. 
.. Ss. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, Nebraska 
J. D. LA TEU, 2127 ‘Ins. Exc., State Agent, Illinois and Wisconsin, P. O. Box 225, Chicago 


FIRE, MARINE, WINDSTORM, 
AUTOMOBILE, SPRINKLER, 
LEAKAGE, RIOT AND 

EXPLOSION INSURANCE 


Michigan, East Lansing 





his war record up to the time of the 
election. He returned home months 
ahead of his outfit—he was lieutenant- 
‘colonel of the Supply Train of the Rain- 
bow Division. No other candidates have 
been mentioned for the nomination at 
this time. 


Nebraska Fire Loss Record 
OMAHA, NEB., Jan. 7—Fire losses in 











Nebraska for the year 1919 were ap- 


Beach, chief of the department of fire 
prevention at Lincoln. The total losses 
for the year are placed at $2,158,204.81. 
Lincoln had 136 fires with losses amount- 
ing to $108,034.25; in Omaha 436 fires, ex- 
clusive of the court house fire, totaled 
$243,768.53, while 387 fires in-other towns 
and cities of the state caused losses to- 
taling $1,076,140.81. 

Omaha losses, however, totaled at least 
$250,000 more than in 1918, according toa 
report of Fire Chief Charles Salter, the 
figure being $782,768.53, as compared 
with $501,767 for 1918. The larger losses 
for the year are accounted for by the 
burning of the Douglas county court 
house, with $539,000 loss, by a mob which 
lynched a negro on Sept. 28, and which 
the chief does not consider a “fire” in the 
ordinary sense of the word. The losses, 
exclusive of the court house fire, are 
$257,998.47 less than for 1918. 


National American Fire Moves 


OMAHA, NEB., Jan. 6—The National 
American Fire of Omaha is moving into 
its new quarters on the sixth floor of 
the Barker block, Fifteenth and Farn- 
ham streets, from the third floor of the 
same building. The company will occupy 
the entire sixth floor and will have ap- 
proximately 2,600 square feet of floor 
space. As soon as the remodeling has 
been completed the company plans to 
give a big house-warming party. 





Western Millers Statement 


The Western Millers Mutual of Kansas 
City, Mo., is always one of the first com- 
panies to present its financial statement 
as of Jan. 1. The premiums for the year 
amounted to $175,355, the total receipts 
$198,147. The losses were $48,944 and 
total disbursements were $121,383. Its 
cash assets amount to $464,335. Its lia- 
bilities amount to $27,000. 


Iowa Notes 


Ellis & Holland of Des Moines have 
been named general agents for Iowa for 
the Cleveland National. Prior to this 
time the company has had only a rein- 
surance business in the state. It now 
seeks business direct. : 

Des Moines issued from 1919 with 400 
fewer fires than in 1918 and a .greatly 
diminished fire loss. Chief Burnett has 
not his totals complete but he says that 
the great majority of the blazes orig- 
inated in the attics.. “Too much in- 
flammable stuff stored in attics,” he says. 

Des Moines was fortunate in not hav- 
ing a blaze Saturday or Sunday for a 
cavein at the pumping station cut off 
the water supply in a large section of 
the city for two days. Enough water 
seeped throught the siphon, which be- 
came dammed with sand, to permit the 
usual amount in the down town districts. 
Residences suffered seriously, however, 
and the pressure would not have been 
sufficient for fire fighting. 


Nebraska Notes 


The fire warden at Beatrice, Neb., re- 
ports that there were forty-nine fires 
in that city during the past nine months, 
entailing a loss estimated at over $300,- 
000. Less than one-half of the property 
destroyed was covered by insurance, his 
report says, 


During 1919 a total of 468 insurance 
companies were licensed in Nebraska and 
licenSes were issued to 28,150 agents, ac- 
cording to a report of the bureau of in- 
surance of the department of trade and 
commerce. Of the companies licensed, 30 
were Omaha companies and 27 were Lin- 
coln companies. 





proximately 34 percent less than in 1918, 
according to figures compiled by E. D. 


A large number of firemen from 
Nebraska towns and cities are expect- 
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ing to attend the annual fireman’s con- 
vention at Scottsbluff, Jan. 20, 21 and 
22. Firemen. of Fremont and nearby 
towns are planning an excursion by spe- 
cial train. The East Nebraska delega- 
tion will give a banquet at Sidney, Jan. 19. 

The Wilcox-Burns Company of Omaha 
has incorporated with a capital of $100,- 
000. Two young men of the company 
have been taken in as Officials of the 
new corporation, J. N. DeFrance, who 
has been manager of the automobile de- 
partment, becoming second vice- presi- 
dent, and Philip Downs, who has been 
manager of the bond department, be- 
ing made secretary. W. L. Wilcox is 
president and Robert T. Burns, first 
vice-president. 








NORTH BRANCH FIRE. company” SUNBURY, PA. 


Incorporated 1911 


CITY 


Incorporated 1870 


PITTSBURGH FIRE Sean’ PITTSBURGH, PA: 


Capital $500,000 Assets $1,392,556.14 


cwrany OF PENNA., PITTSBURGH 


COMPANY 
Capital $250,000 Net Surplus $68,381.07 Assets $660,328.77 


Net Surplus $160,493.14 
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BUTTON SEEKS RATE CONTROL 





Virginia Commissioner Also Has Bill 
Prepared for Repeal of Special 
Deposit Law 





RICHMOND, VA., Jan. 6.—Several 
measures scheduled to be introduced in 
the Virginia general assembly which 
convenes in regular biennial session 
Jan. 14, will prove of more than ordi- 


Incorporated 1851 Capital $200,000 Net Surplus $116,057.35 Assets $644,677.62 
CASH CAPITAL $839,580.00 
E. KIMBALL 
PRESIDENT 








nary interest to the insurance fra- 
ternity. Commissioner Button is now 
preparing a bill calling for repeal of 


CLEVELAND NATIONAL 


FIRE INSURANCE COMPANY 
GLEVELAND, OHIO 


APPLICATIONS FOR AGENCIES DESIRED 


—— KEMP 
ECRETARY -TREASURER 
* MANAGING UNDER- 


SURPLUS TO 
POLICY HOLDERS 
$1,209,812.34 

















the special deposit law. While some 
of the local agents seem disposed to 
oppose the measure, he feels confident 
that he will be successful in his efforts 
to have the act wiped off the statute 
books. 

The commissioner will also sponsor 
a bill giving him supervision over fire 
rates. He announced his intention of 
endeavoring to secure the enactment 
of this legislation several months ago. 
Whether or not the companies or 
agents contemplate opposing such a 
bill has not been disclosed. 

A special joint committee of house 
and senate appointed at the last ses- 
sion will submit a report as the feasi- 
bility of the state adopting either a 
monopolistic or competitive plan of ad- 
ministering the compensation act. The 
committee is scheduled to hold a 
meeting in Richmond Jan. 12 to com- 
plete the drafting of its report. 





Richmond’s Good Fire Record 


RICHMOND VA., Jan. 6.—The best 
record in seven years, Richmond, Va., 
had a fire loss of only $134,426 in 1919, 
according to the annual report of Chief 
Joynes. The actual estimated loss would 
doubtless have been considerably less, 
the chief said, but for higher valuations. 
A total of 723 alarms were turned in 
during the year. Of these, seventeen 
were false. There are 252 fires in brick 
buildings and 254 in frame structures. 
Five calls for assistance came from Hen- 
rico county. These resulted in losses 
estimated at $7,760. 





Insurance Man for Trade Board 


LOUISVILLE, KY., Jan. 6.—The Louis- 
ville Board of Fire Underwriters is en- 
deavoring to elect H. V. Davis as a 
director of the Louisville Board of Trade 
as insurance representative. Mr. Davis 
is well posted on legislative matters, 
and will be needed this year during the 
legislative sessions at Frankfort. The 
Board of Trade is also working to com- 
bat any ill advised legislation, and there 
is every reason to believe that Mr. Davis 
will become a director. A committee of 
five members, composed of Emile Pragoff, 
R. H. Menefee, Allen Smith, Alex W. 
Tippett and C. D. Harris, is endeavoring 
to get enough member votes to pull Mr. 
Davis through the coming election. 





Louisville Building Outlook Good 


LCUISVILLE, KY., Jan. 7—Building 
operations in Louisville for 1920 give 
much promise, the past year closing as 
the best since 1914, the total being 2,261 
new permits for work costing $4,038,664, 
as compared with 2,287 permits costing 
$4,388,480 in 1914. A dozen or more good 
contracts have been made or announced 
in the past few days. 

Attention has recently been called to 
the fact that the vast increase in sales 
of electrical merchandising, including 
washing machines, appliances, etc., is re- 
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FRED. S. JAMES & CO. 
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United States Managers 


General Fire Assurance Co.—Paris. Organized 1819 

Urbaine Fire Insurance Co.—Paris. Organized 1838 

Eagle, Star & British Dominions Ins. Co.—London. 1807 
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123 William Street 
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FIRE AND 


Minneapolis iseixe Insurance Company 


MINNEAPOLIS, MINNESOTA 


This company will be glad to receive agency applications and will take up with union offices the 
question of its representation. 

The underwriters are former field men who had had long experience in agency operations. 
There are many striking features in the Minneapolis F. & M. which make it attractive. 
tell them to you. 


F. C. VAN DUSEN, President 
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F. H. Hawley, President W. E. Haines, Secretary 
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Ohio Farmers Insurance Co. 
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ORGANIZED 1854 


The Mechanics ‘ov of Philadelphia 





COMPANY 


JANUARY 1, 1919 


Cash Capital, $250,000 Net Surplus $311,705.23 
Surplus to Policyholders, $561,705.23 
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JOHN KAY, VICE-PRES. PHILADELPHIA 

A. _H. HASSINGER, SEC’Y PENNA. W. T. BASSETT, ASST. 
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ORGANIZED 1855 
FIREMEN’S ‘Comeany OF NEWARK 
JANUARY 1, 1919 


Cash Capital, $1,250,000 Net Surplus, $2,246,144.07 
Surplus to Policyholders, $3,596,144.07 


WESTERN DEPARTMENT 
NEAL BASSETT, 
VICE-PRES. & — 
W. T. BASSETT, A 
CHICAGO. ILLINOIS 


JOHN KAY, VICE-PRES. 
A. H. HASSINGER, SECRETARY 
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Incorporated 1852 


MILWAUKEE MECHANICS’ 


INSURANCE COMPANY 


Milwaukee, Wisconsin 





NOW IS THE TIME TO SOLICIT SPRINKLER LEAKAGE INSURANCE 











By PROF. DODD’S 


Most perfect 


FAMOUS SYSTEM 


Will ab- 


lightning protection ever developed. 


olutely prevent more than 99.9% of losses due to lightning. 
250 000 users recommend it—2.009 successful insurance com- 
panies endorse it. as a 25-year record of practically 100% 
efficiency. Originatea by Prof. West Dodd, America’s 
Lightning Specialist. Every job absolutely guaranteed—rod- 
ding done by eepenatte. skilled men ONLY. 

Investigate the Dodd Syste m _bow—urite for full information 


DODD & STRUTHERS 


118 Eighth Street DES MOINES, IOWA 








St. Paul Fire & Marine, of American Central Insurance 


Minnesota Co., of St. Louis 
Hawkeye Securities Fire In- Agricultural ‘nsurance Co., 
surance Co Marine Dept. 


Camden Fire Insurance Ass'n, 
of N. J. 


Minnesota Und. Agency, of 
St. Paul 


Eagle, Star & British Domin- 
jons, Ltt. 


Detroit Fire & Marine In- 
surance Co. 

Michigan Fire & Marine, of Firemen’s Underwriters, of 
Detroit 


Union Insurance Society, Ltd. Central States Fire Insurance 


Firemen’s Insurance Co., of 





i Kaskaskia Live Stock Ins. Co. 
Mercantile Fire & Marine Und. 7 Northwestern National Life 


Fire, Tornado, Hail, Drutenaihtle; Farm, Casualty, Surety, Marine, Life 
and Livestock. 
Facilities for handling very large lines on fire risks. 
An unexcelled organization for rendering every kind of insurance service. 
Agency openings in many cities and towns for persons of intelligence 


PIONEER FARM & HAIL WRITERS OF TEXAS 


DETROIT NATIONAL FIRE 


Insurance Company 
41-43 John R. Street 
DETROIT - - - - - 











MICHIGAN 

















PHILIP BREITMEYER, Pres. 












GEORGE K. MARCH, Sec. & Gen. Mgr. | | 








overloaded through use of stronger fuse 
plugs, and two to four way extension 
cord plugs. Many installations that 
formerly carried six ampere plugs are 


-carrying twenties today. 


Childrey Scott Leaves Field 


RICHMOND, VA.,. Jan. 6—Childrey 
Scott has resigned as special agent un- 
der Hugh T. Nelson, Virginia state agent 
for the New York Underwriters, with 
Richmond headquarters, the resignation 
being effective Jan. 1. It is understood 
that he contemplates going into another 
line of business. Mr. Scott was con- 
nected with the local agency of Gibson, 
Moore & Sutton for several years in 
Richmond before going with the under- 
writers agency. 


Becomes the Pilot Fire 


The name of the Southern Stock Fire 
of Greensboro, N. Car., has been changed 
to the Pilot Fire. This is the 25th an- 
niversary of the organization of the 
company. The Pilot is a member of a 
group of fire companies controlled by 
the Southern Life & Trust of Greens- 
boro. 


Farewell Dinner to Dixon 


RICHMOND, VA., Jan. 6—A dozen or 
more of Allan H. Dixon’s associates in 
the field tendered him a farewell din- 
ner at Richmond, Jan. 2, preliminary to 
his departure for Hartford to become 
field representative of the joint automo- 
bile departments of the Phoenix, Con- 
necticut and the Equitable. F. H. Briggs, 
special agent for the Great American, 
presided. Mr. Dixon was formerly with 
the Phoenix of London. 





May Goes With Royal 


LOUISVILLE, KY., Jan. 6—Interest is 
being manifested in the appointment of 
a successor to Will May, who recently 
resigned from the Louisville department 
of the Home of New York, to become 
superintendent of the farm department 
of the Royal at Atlanta, looking after 
thirteen states. Mr. May was with the 
Home for 25 years, having handled Home 
insurance as a local agent at Owens- 
boro, later becoming special agent of 
the Home’s western farm department in 
Kentucky. 


Abolish Kentucky Fire Marshal 


LOUISVILLE, KY., Jan. 6—Announce- 
ment was made at Frankfort Monday, to 
the effect that Gov. Morrow in carrying 
out his pledge to abolish useless offices, 
had State Auditor J. J. Craig, inaugurate 
his four year term of office by abolishing 
the state fire marshal’s office. Heretofore 
the department has contained 13 people, 
including State Fire Marshal Pannel and 
12 assistants. The department will be 
transferred to the insurance department, 
through W. T. Crosswaite of Lexington, 
appointed for the purpose. Four of the 
Democratic employes of the office will be 








retained, these being Henry Ware, A. B. 
Jones, E. W. Gaines and C. F. Saunders. 





Kentucky~Notes 


The annual meeting of the Louisville 
Board will be held Jan. 14. H. V. Davis, 
who has served for two years will not 
run again. Several changes are expected 
to take place in the present officers. 

Owen ‘R. Mann, who for several years 
has been active in Louisville local agency 
circles, has resigned from Gy A. 
work, which he followed during the war 
period, and has gone with Stith & Schus- 
ter, local agents. 

D. J. O'Keeffe, special agent at Louis- 
ville for Kentucky for the Hartford Steam 
Boiler, has been given Indiana, with the 
exception of the Chicago district, and 
hereafter will look after Kentucky and 
indiana from Indianapolis, to which point 
he has moved. 

The Kentucky Fire Underwriters Asso- 
ciation held the postponed December 
meeting at the Louisville Board Rooms 
Dec. 30, nothing of any importance com- 
ing up. At this meeting it was decided 
to skip the January meeting and meet 
again on the first Tuesday of February. 

Joe Rogers and Ben F. Weitzel, Louis- 
ville special agents who recently filed 
suits against an oil operator, alleging 
misrepresentation in sale of stocks, had 
the goods on the operator, and secured 
full settlement of their claims out of 
court within a week of the filing of the 
suits. 

William F. Klair, a local insurance 
agent at Lexington, Ky., who is deep 
in Democratic politics, was defeated in 
the fall for a return to the state legisla- 
ture, but is county chairman for the 
Democratic party, and member of the 
state executive committee, with the re- 
sult that he still wields considerable 
power. 

M. B. Russell, special agent of the 
Firemen’s Fund in Kentucky, who was 
given a two months’ leave of absence in 
which to rest up from a breakdown, is at 
present at Norton Infirmary, anda in such 
weakened condition that doctors have ad- 
vised against visitors. It is doubtful 
whether Mr. Russell will be able to go 
back to work for some months. 





Virginia Notes 


No immediate change is contemplated 
in the style or management of the real 
estate and insurance agency of Chapin & 
Hume in Richmond, Va., as a result of 
the recent death of C. C. Chapin, senior 
member of the firm. B. Stewart Hume, 
the surviving member, announces that 
he will continue to look after the insur- 
ance side of the business as heretofore. 
Mr. Chapin was a brother of W. E. Cha- 
pin, widely known southern manager with 
Atlanta headquarters. 

Through Special Agent Oliver H. King, 
the Aetna Fire Underwriters Agency, 
which reeecntly entered Virginia has 
planted with the following local agen- 
cies: Childrey & Metts, Norfolk; Bryan 
& Nelm, Newport News; Union Trust 
Company, Petersburg; Hubbard & Barrow, 
Farmville; W. C. Sowers & Co., Lynch- 
burg; L. Ashton Dodd, Fredericksburg; 
Keeling Bros., Danville; W. S. McClana- 
han & Co., Roanoke; B. H. Baird, War- 
saw; Graham & Ogden, Alexandria; M. H. 
Morgan & Co., Hampton; A. F. Dodd & 
Co., Emporia; T. L. Alfriend & Son, Rich- 
mond. 
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NEW LOW RECORD FOR TEXAS 


Fire Loss Ratio for State for the Year 
1919 May Descend as Low 
as 40 Per Cent 


AUSTIN, TEXAS, Jan. 6.—State- 
ments submitted to the Texas State 
Fire Insurance Commission showed 
that the Texas loss ratio for 1919 is 
going to be low in a record breaking 
degree and that it may descend to 40 
per cent. It was 50.5 for 1918, which 
was the lowest in several years and 
followed a period of heavy losses with 
large percentage against premiums. It 
was welcome in the best sense of the 
word and the 1919 returns cause jubila- 
tion. 

Until the annual statements are filed 
the commission has no way of obtain- 
ing the premium and loss figures, there- 
ore, it will be eight or ten weeks be- 
fore the exact result is known. There 
were no conflagrations or extremely 
large losses in Texas in 1919 and it is 
hard to aggregate the results from a 
number of small fires. 

With the small aggregate loss ratio 
for the state the number of towns in 





Texas allowed the reduced rates for 
low loss ratio on three years’ experi- 
ence will necessarily increase. At this 
time there are a number of towns 
which enjoy a reduction of the final 
rate from 3 to 15 per cent, depending 
on the loss ratio for the next preced- 
ing three years. Quite a few have the 
maximum of 15 per cent otf the final 
computation of the rate. 





New Equipment at Little Rock 


LITTLE ROCK, ARK., Jan. 6—Several 
new pieces of equipment are being used 
by the Little Rock fire department, in- 
cluding a wide belt to be strapped about 
the waist to rescue persons trapped in 


burning buildings; the cellar pipe to be 


used in fighting basement fires, and a 
gun to throw a line of hose to the top 
of a building. 





Oklahoma Agency Appointments 


OKLAHOMA CITY, OKLA., Jan. 6— 
Several new Oklahoma agency appoint- 
ments have been made by the T. E. 
Braniff Company. E. M. Dempsey of 
Eni@ W. J. Lawrence of Okemah and 
J. R. Bradley of Bartlesville will repre- 
sent the United States Lloyds. J. A. 
Turner of Wynona will represent the 
Maryland Casualty, the Maryland Assur- 
ance and the Boston. P. H. Campbell of 
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OHIO’S OLDEST—43 Years in Business 


C. A. L. PURMORT, Secretary 


Central Manufacturers’ Building 
VAN WERT, OHIO 


CENTRAL MANUFACTURERS’ MUTUAL INSURANCE COMPANY 


OHIO’S LARGEST—Cash Assets $1,500,000.00 
AUTOMOBILE INSURANCE COMPANY 


Providing all forms of automobile coverage in conjunction with 


LUMBERMENS MUTUAL CASUALTY COMPANY 
Cash Assets over $500,000.00. Net Cash Surplus over $200,000.00. The only legal reserve mutual writing automobile liability insurance in Ohio. 


For Representation Address 


OHIO’S STRONGEST—by Any Measurement * 








JAMES S. KEMPER, Manager 
11 South La Salle Street 
CHICAGO, ILLINOIS 











More than 60,000 property owners 
cooperate through the Northwestern 
Mutual Fire Association to insure 


their own property and to combat 
the fire waste. To date they have received over $3,000,000 in losses paid, and 
an even larger amount in dividends and savings, while the Company has re- 
sources of over $1,000,000. Associated with the Northwestern Mutual are 20 


other strong mutual Insurance 
Northwestern Mutual 


companies. 
Fire Association 
Main Offices: Central Building, Seattle 


F, J. MARTIN, Pres. 
H. K. DENT, Vice-Pres. 
M.D.L. RHODES, Sec'y. 








Nothing but hail insurance—naturally the best service on 
this highly profitable, quick return line of indemnity. 


K.T. MARTIN & CO. 


FORT WORTH TEXAS 


The only exclusive hail insurance general agency in Texas. A low 
loss ratio for the seven years in business, a fine record on returns 
to agents, a reputation second to none among buyers of hail coverage. 











THE AUTO OWNER WANTS Sitingtcutsmes anaramen we wise 
THE AGENT WANTS THE SAME KIND 


MID -WES at’s ano er reason 


MUTUAL AUTOMOBILE INDEMNITY ASSOCIATION 
Wichita, Kansas. J. B. HENDERSON, Secretary 

















The greatest automobile state 
in the Union today is Ohio. 


The largest and strongest auto- 
mobile insurance company in 


Ohio is 
THE GREAT AMERICAN 


Full coverage automobile in- 
surance at reduced rates. 


MANSFIELD,OHIO. 











The Security Automobile Mutual Ins. Co. 


YOUNGSTOWN, OHIO 


It ie the Age of the Specialist. Our Specialty is Automobile Insurance. 
Organized under and supervised by the Ohio Insurance Department 
To Ohio Agents: Give us your Automobile business! 
Agents wanted where not represented 








LIVE AGENTS WANTED 


TO WRITE HAIL AND CYCLONE INSURANCE. 
TERRITORY OPEN IN ALL NORTHWEST STATES. 
TWENTY PER CENT COMMISSION. 


WRITE ST. PAUL MUTUAL HAIL & CYCLONE INS. CO, 
TODAY 805-6 Pioneer Bldg., St. Paul, Minn. 








MINSTER MUTUAL FIRE 


INSURANCE CO. Inc. 1849 MINSTER, OHIO 
2 





J. B. RATERMAN, President JOS. E. SCHMIEDER, Secretary 
" VERNON B. ARNOLD, Special Agent, Lima, Ohio 





* Nearly Fifty Years of success under same managemen}? 


INCORPORATED 1876 


THE OHIO MUTUAL FIRE INSURANCE CO. 


Total Cash Assets $300,319.63 SALEM, OHIO Net Cash Surplus $221,123.76 
Losses Paid Since Organization, $1,252,848.24 


J. R. VERNON, President J. AMBLER, Secretary 











Dayton Mutual Fire 
Insurance Co., Ono 


B. C. COLEMAN, Secy. 


PHILIP LEHR, Pres. 





—The Original auquieey rive _iaanee Company— E. J. Forney, Pres. 
ncorporat 
THE RETAIL DRUGGISTS’ MUTUAL FIRE INSURANCE COMPANY 
Cincinnati, Ohio, 81 Atlas Bank Bldg. 
Total Assets $282,855.70. Operating --a Som in Ohio and Indiana 
_ ROBT. GROENLAND., 
Agent: C. C. FELTS, Hee: Wipek Ind. 


J. M. Cook, Sec’y 
Incorporated 1873 


Mansfield Mutual 


Fire Insurance Company 


C. L. McINTIRE, Secy. 





OF MANSFIELD, OHIO 











Conservative and Careful 
Managemeut The Mutual Plate Glass Insurance Co. 
Shelby, Ohio 
AGENTS WANTED Organized 1883 
HENRY WENTZ, President 
Address Home Office. The only Ohio Company Specialising on Plate Glass Insurance. Not an Experiment. 
a SERVICE TO OUR REPRESENTATIVES AND POLICYHOLDERS 
a wintonll = 














Insurance = 38,918.528.00 


Total Assets 472,284.09 
L. A. DENNIS, Sec. and Gen’! Agent 








| | An Agency Company 











Surplus to Policy Holders over $160,000 


’ AMERICAN MUTUAL INSURANCE COMPANY 


Agents Wanted in Ohio, Indiana and Illinois 
FIRE, TORNADO, AUTOMOBILE and MARINE 
J. W.McGINETY, Secretary Indianapolis 





KNOX MUTUAL INSURANCE CO. 


Incorporated 1838 MT. VERNON, OHIO 
SURPLUS OVER $200,000.00 — 
Business Confined to Ohio 
B. M. ALLEN, President H. S. JENNINGS, Secretary 
— 














Richland Mutual Insurance Company 
MANSFIELD, OHIO 
Incorporated 1850 
TOTAL ASSETS - - - - - - $2,486,445.48 











rac. CUMMINS, President BUSINESS CONFINED TO OHIO 


Saeeeee 








R. SMITH, Secretary 


CUSTOMERS’ EXPIRATION BOOKS 


Give your customer something useful. 
ALL STYLES AND SIZES. 


THE NATIONAL UNDERWRITER CO. 


Insurance Exchange, Chicago 











THE NATIONAL 





UNDERWRITER 


. January 8 


























WHEELING FIRE 


INSURANCE COMPANY 
OF WHEELING, W. VA. 


Organized in 1867 




















Cash Capital $200,000 
Assets $624,780 
Net Surplus $151,269 





WM. F. STIFEL, Pres. 


F. RIESTER, 
Secy. 


O. E. STRAUCH, 
Asst. Secy. 


WM. V. FISCHER, Supt. of Agencies 


E. A. KEELER 
714 Hippodrome Bldg. Cleveland, Ohio 
Special Agent for Ohio, Indiana and 
Pennsylvania 


HERRICK & AUERBACH, Managers 
Western Department 
Insurance Exchange Bldg., Chicago, III. 


























ORIENT 


INSURANCE 
COM PANY 


of HARTFORD, CONN. 





A. G. McILWAINE, Jr. - President 
HARTFORD, CONN, 





CHARLES E. DOX, Manager 


WESTERN DEPARTMENT 


39 S. La Salle St., Chicago, Ill. 





SAM B. STOY, <- =» = « Manager 
SAN FRANCISCO 













































LIGHTNING 
RODS 
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MARK 
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TRAOE MARK 


ST. LOUIS LIGHTNING ROD 
COMPANY 


DeKalb and Trudeau Streets 
ST. LOUIS, MO. 














a week is the cost of The 
6c National Underwriter by 
ann subscription. 








Okmulgee will represent the Boston for 
all lines. W. D. Hancock at Vanita will 
represent the Maryland Casualty. 





New Agency at Tulsa 


The Kentling, Siegfried & Mooney 
agency has entered the general insurance 
field at Tulsa, Okla., with offices in the 
Cosden building. Mr. Kentling, who at 
the present time is secretary of the Okla- 
homa Petroleum & Gasoline Company 
and associated companies, will give up 
his present employment to go actively 
into the insurance business. Mr. Sieg- 
fried also leaves a lucrative position 
with the same company. Before his 
connection with that company he was for 
eight years with the Texas Company 
and for some time with the Pierce Oil 
Corporation. Mr. Mooney-was, before his 
21 months of overseas service, sales 
manager of the Electric Supply Company 
at Tulsa. All three members of the firm 
will devote their entire time to the in- 
surance business. The agency of the 
Maryland Casualty at Tulsa has been 
transferred from the Dickey-Ashby- 
Fountain Company to the new agency. 





Texas Field Changes 


Ray R. McDowell, for nine years spe- 
cial agent for the American Alliance and 
Great American in the Texas field, re- 
signed to enter the local agency busi- 
ness in Dallas. Mr. McDowell, who is 
a brother of Vice-President Jesse E. 
White of the Great American, has been 
in the fire insurance business since boy- 
hood, having received his first training 
in the general agency of the Hartford 
Fire in Dallas. 

Robert B. Price, special agent of the 
American Alliance has severed his con- 
nection with that company and will as- 
sume the managership and be a partner 
of the-combined local agencies of 
Scruggs & Stuart and the Slaton Insur- 
ance Agency in Dallas. 


North Little Rock Cuts Force 


NORTH LITTLE ROCK, ARK., Jan. 6— 
The fire losses in North Little Rock for 
1919 amounted to only $19,440. As a re- 
trenchment measure the city council has 
discontinued one fire station and reduced 
the number of men from 12 to seven. Six 
men, including Fire Chief B. Carroll, 
have been released. It is announced that 
the office of chief will remain vacant 
until such time as the city’s finances will 
justify the employment of another man 
in that capacity. 


Pollard Succeeds Baker 


AUSTEN, TEX. Jan. 6—Capt. R. L. 
Pollard, well known in insurance circles 
throughout the country, is back with 
the Texas Fire Insurance Commission. 
Captain Pollard has been appointed 
chief inspector in charge of the Division 
of Fire Prevention to fill the vacancy 
caused by the resignation of T. F. 
Baker, who, on Jan. 1, became manager 
of the Arkansas Actuarial Bureau at 
Little Rock. Captain Pollard was sec- 
retary of the old Texas Fire Rating 
Board and later served as secretary- 
member of the present Fire Insurance 
Commission. : 

Some months ago Captain Pollard re- 
signed as a member of the Fire Insur- 
ance Commission to accept appointment 
as state purchasing agent. That depart- 
ment was abolished by what is known 
as the board of control act, which be- 
came effective Jan. 1. 


New Companies in Texas 


AUSTIN, TEX., Jan. 6—With the be- 
ginning of the New Year several new 
insurance companies have entered 
Texas. The Old Bay State of Boston, 
Mass., which left the state in 1911, re- 
turned. It will write fire, sprinkler 
leakage and lightning reinsurance ex- 
clusively. Millican & Hamby of Austin 
are state representatives. 

A permit was issued to the Baltica of 
Denmark. It qualified to write fire, 
marine, lightning, tornado and sprinkler 
leakage. 

License also has been granted to the 
Victory of Philadelphia and the Kas- 
kaskia Live Stock of Shelbyville, Ill. 
Both are new companies in Texas. 

The Fitchburg Mutual Fire of Fitch- 
burg, Mass., entered the state through 
Glen Walker of Fort Worth. 


Dallas Suburbs Seek Reduction 


AUSTIN, TEX., Jan. 6—An effort to 
have the key rates reduced for Vickery, 
Belmont and other Dallas suburbs is 
under way and they will soon be in- 
spected by State Fire Marshal S. W. 















gineer of the state fire insurance com- 
mission. Some of them are paying a $1 
key rate against 16 cents in the city of 
Dallas proper. They have additional 
paved streets, laying larger water mains 
and more fire alarm boxes are being in- 
stalled, all of which will contribute to 
the lowering of the rate. 

City Fire Marshal F. F. Bennett of 
Dallas says only about one-half the 
buildings down town are equipped with 
fire escapes and that the new law must 
be observed. An inspection is to be 
made shortly to ascertain the number 
of buildings not complying with the law. 
When they are located and designated 
court proceedings may follow to require 
compliance. 


Agency Branching Out 


The Approved Fire Appliance Company 
of Houston, Tex., which acts as general 
agent for Texas for devices for extin- 
guishing and preventing fire, has added 
Louisiana to its territory. The company 
distributes chemical fire extinguishers, 
chemical engines, fire hose, gasolene 
safety tanks and similar devices 
throughout Texas and has been very suc- 
cessful. The Approved Fire Appliance 
Company has a general agency for the 
Nu-Ex Extinguisher. 


Texas Commissioners Hunt Deer 


AUSTIN, TEX., Jan. 6—Deer hunting 
is a faverite sport in Texas during the 
open season of November and Decem- 
ber, but all insurance nimrods are not 
lucky. Fire Insurance Commissioner 
Mack Scott killed his own buck and en- 
joyed the venison hams. George Wav- 
erly Briggs, commissioner of insurance 
and banking, hunted faithfully and saw 
the elusive bucks, but his aim was 
erring and he enjoyed the venison 
brought in by the other fellows. But 
it was a great party. 


Arkansas Notes 


Guy E. Burke of St. Louis and John 
Reeves of Conway, Ark., have organized 
a new real estate and insurance firm at 
Conway. 

The Sullins-Hawn Insurance Agency 
has been organized at Huntsville, Ark., 
by Judge G. T. Sullins and Alfred Hawn. 
They will specialize in fire, lightning 
and tornado, 

The Mutual Fire Insurance Associa- 
tion of Arkansas has been organized at 
Camden, Ark., and licensed to do busi- 


ness. The officers are: President, T. S. 
Sandefur; vice-presidents, N. E. Greer 
and G. W. Sandefur; treasurer, I. A. 


Clark; secretary, C. J. Allen. 


Texas Notes 


The Law Union & Rock is entering 
Texas, being represented in Dallas by 
R. R. McDowell. 


The Dallas agency of the Aetna Un- 
derwriters has been transferred from 
the Slaton Insurance Agency to R. R. 
McDowell. 


The city of Uvalde, Tex., is contem- 
plating the purchase of motor driven 
apparatus for the fire department of 
that town. 
and the hook and ladder truck are be- 
ing hauled by autos, or, if not available, 
by man power. 


The citizens of Eagle Pass, Tex., are 
seeking a reduction in their insurance 
key rate. The reduction will be asked 
by reason of improvements in the fire 
department. Two pieces of apparatus 
have been added as the result of the 
ingenuity of the members of the fire 
department. One of the pieces is an au- 
tomobile runabout, which has been con- 
verted into a hose truck, and the other 
is a discarded hook and ladder truck 
which has been renovated and is now 
good as new. 





Oklahoma Notes 


M. L. Tanner is new agent at Caddo fo 
the Mechanics of Philadelphia. . 
T. D. Wagner & Son have taken the 


agency for the Great American at Ard- 
more. 


The Commercial Union of London has 
named Maude Stobaugh its agent at 
Crescent. 


The Rochester Department of the Great 
American has appointed George W. Yea- 
ger its agent at Duncan. 

C. W. Soderstrom of the state insur- 
ance department, returned last week from 
a holiday trip to Chicago. 


The state insurance department has 
mailed to all insurance companies blanks 
for the annual reports. The blanks are 
later than usual in being sent out be- 
cause of delay in printing. 

The Fred E. Marshall agency in Okla- 
homa City has been bought by the T. E. 
Braniff Company. This deal will add con- 
siderably to the volume of business 





Inglish and A. M. Vaughan, chief en- 


already had by the Braniff Company and 
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SAMPSON & DILLON 


ATTORNEYS & COUNSELORS AT LAW 
Suite 601 Register & Tribune Bldg. 
DES MOINES - - - - = IOWA 
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HENRY E. SAMPSON 


For six years Assistant AttorneyGeneral of Lowa 
and Special Counsel of the Commissioner 
of Insurance 
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brings to the new owners mostly a pre- 
ferred class of business. Mr. Marshall’s 
retirement from business was made neces- 
sary by ill health. 


Eli W. Hardin of Oklahoma City, has 
been appointed by Governor Robertson to 
succeed T. F. Gafford as secretary of the 
state insurance board. Mr. Gafford re- 
signed to become connected with a fire 
insurance company at Wichita Falls, Tex. 
Mr. Hardin formerly was an agent for the 
Penn Mutual Life and manager for the 
Northwestern National Life. 
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MONTANA FIRE QUITS FIELD 





Sells Agency Plant to Home Fire & 
Marine and Reinsures Outstand- 
ing Contracts 





HELENA, MONT., Jan. 7.—Dispos- 
ing of its agency plant in the states 
of Montana, Idaho, Washington and 
Wyoming to the Home Fire & Marine 
of San Francisco, the Montana Fire 
has announced its retirement from the 
field while in an excellent financial con- 
dition rather than face the possibility 
of loss through increase of capitaliza- 
tion to meet competition. 

Its retirement removes from the 
business world of Montana one of the 
foremost home institutions. The board 
of directors has left it to the stock- 
holders to dispose of earnings, which 
compare favorably with any similar 
business operating in Montana. This 
will be done at the stockholders’ meet- 
ing in February. 

The announcement by the company 
states that it has reinsured all of its 
liability under its fire and automobile 
contracts, thus releasing it of further 
responsibility under the existing con- 
tracts of insurance. All unearned out- 
standing premiums are, therefore, as- 
sumed by the purchasing company, and 
all losses on outstanding policies will 
be paid by them. A loss ratio of 60 
percent for 1919 was primarily re- 
sponsible for the decision to retire. In 
that connection the company’s state- 
ment says: 

The Montana Fire was confronted 
with many problems if it hoped to be- 
come a factor in the fire underwriting 
world. In that while the company has 
operated successfully in its own home 
state, and to a profit, the time had come 
either to extend its field of operations 
over a much wider area, which would 
make it necessary to double its capital 
and surplus, or to continue with the 
possibility of a loss ratio which would 
wipe out our surplus entirely. 





COAST CHANGES IN FIELD 





Numerous Shifts Been Made in the 
Pacific and Mountain Terri- 
tory Recently . 





SAN FRANCISCO, CAL., Dec. 7— 
George N. Cusick has been appointed 
special agent in the central California 
coast counties for the Geo. H. Tyson 
General Agency of San Francisco. Mr. 
Cusick was formerly metropolitan spe- 
cial agent for the W. W. Alverson 
Agency, but for the past six months 
has been cashier for the Pacific Coast 
department of the Bankers & Shippers. 

Edwin Pendry, for several years 
northwest field examiner for the W. W. 
Alverson General Agency, has been ap- 
pointed special agent for that office in 
Montana, with headquarters at Helena. 

H. A. Connors, for the past two 
years surveyor for the Pacific Board 
at Salt Lake, has been appointed spe- 
cial agent for the North British and 
allied companies in Utah and Southern 
Idaho with headquarters at Salt Lake. 

Harry C. Rowles, who has been in 
the local agency business at Spokane, 
as been appointed special agent for 
the North British companies in east- 
étn Oregon, eastern Washington and 
daho. Mr. Rowles succeeds A. A 
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THE WESTERN INSURANCE COMPANY 


OF PITTSBURGH 


THE OLDEST FIRE INSURANCE COMPANY WEST OF THE ALLEGHANY MOUNTAINS 


JOHN D. MILLER, Secretary and Treasurer 


THREE SCORE YEARS AND TEN—A LONG 
AND HONOURABLE RECORD 


1919 

















FEDERATED FIRE RE-INSURANCE COMPANY 


_ NOW ORGANIZING 
When Completed Will Have Capital of $1,000,000.00 


Will Do a Re-insurance Business Only 


314-320 M. B. A. Building 


Home Office 


Mason City, lowa 

















RE-INSURANCE FIRE COMPANY 


P. J. CLANCY, President 


DES MOINES 
F. E. HATHORN, Secretary 


Open for business January |, 1920. Re-insurance contracts now 


being negotiated with standard companies. 


Correspondence solic- 


ited. Conservative underwriting. Experienced management. 





Organized by Fire Insurance Men Many Years in the Business 
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D. McGREGOR, ot: gee - 
: MONROE, -_ - 


INS. CO. OF AMERICA 
NEW YORK 


**One of the Giants”’ 


Western Department 
CHICAGO 


Manager 
Assistant Manager 
. McCULLOUGH, - Agency Supt. 





STATEMENT JANUARY 1, 1919 





ASSETS  petomber 31.1018 LIABILITIES 
U. S. Liberty Loan Bonds ......... $2,025,000.00 
Bonds of States and of Foreign Unearned Premium 
2 eee 1,125,735.84 |  _Reserve......... $6,162,361.72 
Bonds and Stocks of Municipalities 2,232,277.16 
Bonds of Railroads ............... 4,316,588.67 Losses in the 
G d Stocks of Railroad: 093.50 Adjustment ..... 989,574.90 
Preferred Stocks of Railroads ...... 275,635.00 
Miscellaneous Securities ........... 490,750.00 | Commissions and other 
Loans on Bond: ¢ amen jabilities....... 644,763.63 
rtgages . . - I e171) ORA ORD 17 
Cid tet os FIZOBOOT | Capital Stock .......0- 2,000,000.00 
| eee 927,503.43 $9,796,700.25 
Premiums in Course RS te 2 5k 
of oe 1,174,819.13 
Accrued Interest a Net beyond Capital and all 
Assets ..  __266.519.29 ¢ 2.430,841.85 PN Gis icincadecnseed $4,660,450.04 
TOTAL ASSETS...........+.- $14,518,922.02 
Less Spec: Dep, in Excess of Linbilit 61,771.73 Net Surplus to Policy Holders....... $6,660,450.04 
AL ADMITTED ASSETS $14,457,150.29 





“Security valuations on basis fixed by National Convention of Insurance Commissioners. 











Its Name Indicates Its Character. 


American National Fire Insurance 
Company “onto” 
Capital $500,000 
JOHN W. ZUBER, President JOHN A. DODD, Secretary 


Progressive, Yet Conservative. 


Operating Along Sound Lines. 
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GLOBE NATIONAL FIRE INSURANCE CO. 


EDD G. DOERFLER, Secretary and General Manager 


REINSURANCE ONLY 


SIOUX CITY, IOWA 


Paid Up Capital, $1,000,000.00 
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Western Department, 








[surance (0. 
OF NEW HAVEN. CONNECTICUT. 
CASH CAPITAL, $ 1,000,000 


Roc «ford, Illinois 


WALTER D. WILLIAMS, Mer. 








CAPITAL, $259,150 
SURPLUS TO POLICYHOLDERS, 


THE INTER-STATE FIRE INSURANCE CO. 


ASSETS, $616,934.38 
$317,696.71 


110 FORT STREET, WEST, DETROIT, MICHIGAN 











Got enough accident and health imsurance? Want to sell more? 
trated monthly magazine for accident and insurance salesmen. Full o’ pep! 
samp.e copy or a dollar for a year’s subscription to The Casualty Review, 


A tip—read The Casualty Review, an illus- 
Send ten cents for 
1362 Insurance Exchange, Chicago. 


Full of ideas. 











Hougaards, who covered’ the same 
field for some of the companies and 
P. W. Gedney, who handled that ter- 
ritory for the balance of the North 
British fleet. Mr. Hougaards has been 
transferred tod San Francisco to cover 
San Joaquin Valley and Mr. Gedney to 
Los Angeles to handle the southern 
California field. 

H. R. Jackson, special agent for the 
Atlas Assurance in southern California 
and Arizona, has been made executive 
special agent for the Pacific Coast de- 
partment at San Francisco, but will 
continue in his present field until the 
return of A. E. Erhorn, special agent 
in the Pacific Northwest, whc is on a 
leave of absence to visit his father in 
Bolivia. On his return, Mr. Erhorn 
will take southern California and Mr. 
Jackson will come to San Francisco. 

Craig Owens, who has been cover- 
ing central California for the Atlas, has 
been transferred to Seattle, where he 
will cover western Washington, suc- 
ceeding Mr. Erhorn. 

W. D. McAllen, formerly in the local 
agency business in the Pacific North- 
west, has been appointed special agent 
for the Atlas in Oregon with head- 
quarters at Portland. 

W. J. Stobener, who has beén coun- 
terman for the Pacific Coast depart- 
ment at San Francisco, is appointed 
special agent for the Atlas in eastern 
Washington, Idaho and Montana, suc- 
ceeding Edmund K. Lower, who has 





Automobile 





Agents, 





Attention ! 





insurance and 


THE GENERAL AGENCY OF 


NEARE, GIBBS & LENT 


CINCINNATI 
“The Office with the Quick Service” 
Handles eight companies for automobile, fire, theft and transportation 
as an agency organization, with first class special 
agents’ and adjusters’ service, in fourteen states. 
Prompt correspondence with agents, quick adjustments and settlements. Only 
high grade companies handled. 


Write Us for an Agency: 


We also handle river hull, yacht, river cargo, ocean cargo, parcel post, registratered mail, tourist 
floater, transportation floater and traveling salesmen floater insurance. 
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The Leading Fire 
Company of the World 


Fire, Tornado 


ROYAL 


INSURANCE COMPANY, Limited 


Assets in United States $18,269,657 


Invested in the highest grade of American Securities and held in trust for sole protection of 
American Policy Holders by United States Insurance Departments and United States Trustees. 





P. W. CADMAN, Asst. Mgr. 


WESTERN DEPARTMENT, ROYAL INSURANCE BUILDING, CHICAGO 
GEORGE W. LAW, Manager 


Not Here for a Day 
But for All Time 


Sprinkler Leakage, Automobiles 


L. C. STARK, Genl. Adj. 














HOME OFFICE, PIERCE, BUILDING 


St.Louis 


CHAS. W. DISBROW, PRESIDENT 





“All Kinds of Insurance on Automobiles” 




















been transferred California 


coast counties field. 


to the 


Plan Patrol of 18 Planes 


HELENA, MONT., Jan. 6—Plans for the 
use of airplanes in patrolling the forests 
of western Montana, worked out by the 
fire control board and recommended for 
adoption, contemplate the establishment 
of a patrol of 18 planes, with Missoula, 
Mont., as the base of operations. 

An important feature of the plan pro- 
posed for adoption is that of making ex- 
periments in the use of bombs _ for 
fighting forest fires, according to L. C. 
Stockdale, former supervisor of the Deer 
Lodge reserve. The air patrols would be 
headquartered at Missoula, but there 
would be two flyers each at Butte, Hel- 
ena and Kalispel, with hangars erected 
at each of the four cities. Army flyers 
would be used in the work. 


Seek to Collect Idaho Fees 


BOISE, IDA., Jan. 6—The state legisla- 
tive auditing committee, created by the 
assembly during its last session, in check- 
ing up payments of fees by insurance 
companies, found that approximately 
$800 of fees had been overlooked. Colleec- 
tion of these fees has been enforced 
against the companies, according to State 
Senator M. B. Yeaman, who said that the 
failure to pay had merely been an over- 
sight. All departments of the state gov- 
ernment are being checked up by the 
legislative auditors. 


Spokane Protectionists Organize 


Spokane, Wash., Jan. 6—This city is 
to have the first chapter of the National 
Fire Protective association west of the 
Rocky mountains. Fire Marshal C. D. 
Wentworth has signed up 20 business 
firms and individuals and has wired to 
Boston headquarters for the charter. It 
was the closing act of 1919 by the fire 
authorities and the fire prevention com- 
mittee of the chamber of commerce. 


Spokane Fire Losses 


SPOKANE, WASH., Jan. 6—Fire losses 
for 1919 in Spokane with the total for 
December estimated by Chief Weeks on 
the basis of unofficial figures, exceed last 
year by $110,000. The total is $283,335, 
as compared with $173,885 for 1918. The 
losses sustained by the insurance com- 
panies are relatively lighter this year, 
the total being $215,934 as against $134,- 
508 for 1918. 





Will Report to Rockford 


The Security of Connecticut is entering 
New Mexico. The state will be in charge 
of the western department at Rockford, 
Hl. Utah, Idaho and Montana, which 
have been attached to the Pacific Coast 


department, are now reporting to the 
western department. 
A. P. Lange’s New Deal 
A. P. Lange, former well known 


Pacific Coast field man and former as- 
sistant manager of the coast department 
ef the Evans companies, has been made 
insurance manager of the Stockholders 
Auxiliary Corporation of California. 


, This is the Bank of Italy company. It 


has branches in San Francisco, Los An- 
geles and many interior towns in Cali- 
fornia, possessing assets of $137,000,000. 
The Stockholders Auxiliary Corporation 
is general agent for the Nevada Fire and 
will take on more companies for fire and 
automobile business. 


Special Agents’ Meeting 

SAN FRANCISCO, CAL, Jan. 7—On 
account of the dates of the annual meet- 
ing of the Fire Underwriters Association 
of the Pacific Coast at San Francisco 
being advanced to Jan. 13-14, the annual 
meeting of the Special Agents Associa- 
tion of the Pacific Northwest at Seattle 
has been postponed to Jan. 31. Officers 
of the Northwest Association for the 
coming year have been nominated as 
follows: President, Walter P. Porep; 
first vice-president, Walter E. Bliss; sec- 
ond vice-president, E. J. Young; third 
vice-president, Frank S. Giover; secre- 
tary-treasurer, Horace Reed. 


Inman With North British 


G. A. Inman, who resigned last week 
as special agent in southern California 
for the automobile department of the 
California, Commercial Union and Pala- 
tine has been apointed automobile 
superintendent for the Pacific Coast de- 
partment of the North British and Mer- 














cantile and allied companies. 
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NEWS FROM EASTERN FIELD — 






































RECOMMENDS MANY CHANGES 


Commissioner Hobbs Submits Sixteen 
Suggestions for Laws to Massa- 
chusetts Legislature 


BOSTON, MASS., Jan. 6—Commis- 
sioner Hobbs, in his annual report pre- 
sented to the state legislature, which 
convened today, made some sixteen 
recommendations, accompanied by bills, 
covering all branches of the business. 
In brief, the recommendations are as 
follows, covering fire lines and general 
conditions: 

Would Repeal Burlingtor, Rule 

The commissioner wishes the present 
law allowing him to appoint the first 
deputy, actuary and chief examiner 
amended so that he may also appoint 
other subordinates requiring technical 
skill. 

It is recommended that the require- 
ment of the statute which provides that 
deposits in foreign countries shall be 
deducted from the assets of an insur- 
ance company be repealed (known as the 
“Burlington Rule’). 

It having been some time the custom 
to issue licenses as insurance brokers, 
agents and adjusters to partnerships, al- 
though the authority to do so is obscure, 
it is recommended the _ statute be 
amended to make the practice legal. 

Legal authority is desired for charging 
fees for providing certificates of the 
authority of an agent, broker, company 
or adjuster, or fraternal beneficiary cor- 
poration. 

Use and Occupancy Statute 


Clarifying the statutes covering loss 
of use and occupancy except in case of 
fire is recommended, also an amendment 
to specify whether certain policies is- 
sued against risks of inland navigation 
and transportation must be connected 
with an ocean marine risk. 

An amendment to section 29 is desired, 
inhibiting conditions making any person 
appointed and licensed as an agent of a 
company the agent of the applicant or 
insured for any person, and providing 
that no person shall be deemed an agent 
of the company unless authorized by the 
company in writing. 

The commissioner would make impera- 
tive the submission and filing of such 
policies as are not now specifically re- 
quired and the filing of copies of circu- 
lars and other advising matter. 

Extension of the statute giving the 
commissioner power to examine wit- 
nesses. 


Extend Fraudulent Statement Law 


Extending to all classes of insurance 
the provisions of. the law relating to 
false or fraudulent statements of solici- 
tors, agents, examining physicians or 
other persons relative to applications 
for life insurance, 

Extension of the penalty provided for 
negotiating insurance with a Yoreign 
company not lawfully admitted to cover 
adjustment of losses arising under such 
Instance, 

Change in the language of the anti- 
rebate law, so called, so that there shall 
be no question of the legality of certain 
practices which are innocent in them- 
Selves and should be allowed. 


Montreal Without Water 


Montreal has been facing a serious fire 
hazard during the past week, as a result 
of the strike of the engineers at the 
city water works, which cut off the city’s 
entire water supply. For a time the 
only means of securing water to fight 
fires was two holes cut through the ice 
of the canal. Later on a private com- 
pany which supplies the outlying dis- 
tricts turned its surplus into the city 
Mains, and the mayor began to hire 
new engineers, which relieved the sit- 
uation Somewhat. Attempts to induce 
the police and firemen to strike in sym- 


pathy with the engineers were unsuc- 
cessful. 


Name New England Agents 
Simpson, Campbell & Co. of Boston, 
Mass., have been appointed general agents 
of the California Fire for New England. 
They are also general agents of the 
American Central and Michigan Fire & 
Marine. The California Fire plans to in- 


licensed in Massachusetts, but until now 
has done no direct business there. The 
capital of the company will be increased 
from $400,000 to $1,600,000 on Feb. 1. 


Ruling on Mutuals’ Reinsurance 


BOSTON, MASS., Jan. 6—Mutual com- 
panies seeking authority of the insur- 
ance department of Massachusetts to 
commence business, according to an 
opinion of the attorney general, may not 
include reinsurance contracts in those 
risks which are covered as a prerequi- 
site to organization being approved. The 
law requires not less than 400 separate 
risks for not less than $1,000,000 in 
insurance to be bound before the com- 
pany will be permitted to commence op- 
eration. Attorney General Wyman holds 
that since a contract of reinsurance is 
not the insuring of property but rather 
the insurance of another company’s con- 
tract risks, it does not come within the 
provision of the law and cannot, there- 
fore, be allowed. 


Massachusetts Federation Meeting 


BOSTON, MASS., Jan. 6—The annual 
meeting and dinner of the Insurance Fed- 
eration of Massachusetts will be held at 
the Boston City Club on Jan. 16. Fred- 
erick Richardson, president of the Insur- 
ance Institute of America; Arthur E. 
Childs, president of the Columbian Na- 
tional Life, and others will speak. 





Joseph F. Burnside Dead 


BCSTON, MASS., Jan. 6—Joseph F. 
Burnside, prominent as a general agent 
for several companies in New England 
during many years past, died suddenly 
at his Brookline home last week while 
preparing to go to his office. 


Fred R. Paine Leaves Field 


To associate with the New York City 
brokerage house of William F. Fuerst, 
Inc., as office manager, Fred R, Paine 
will on Feb. 1 resign the Connecticut 
and New York suburban special agency 
for the New Jersey and the United 
British, a post he has filled most ac- 
ceptably for the past three years. The 
Connecticut field will in future be han- 
dled for the company by Special Agent 
Gray, in addition to New York State 
which he now covers, while the sub- 
urban territory will be looked after by 
the headquarters office at Newark. 





Eastern Notes 


Woodbury, N. J., will better its pro- 
tection by either motorizing the hook and 
ladder truck or purchasing an up-to-date 
apparatus. 

W. L. Perrin & Son of New York, have 
been appointed general agents of the 
Metropolitan automobile department of 
the Agricultural. 


A contract has been awarded for a 
triple combination motor pumping en- 
gine, hose and chemical wagon for the 
fire service of Singerly, Md 
The New York Suburban Insurance 
Agency in New York City in charge of 
Manager Fred W. Kentner has changed 
its name to the New York General In- 
surance Agency. 
Upon completion of the new fire station 
at Ninth and Morgan streets a new fire 
company will be added to the fire depart- 
ment of Camden, N. J., mainly for the 
protection of the newly acquired terri- 
tory, known as Yorkship Village. 


The Peoples Fire of Frederick, Md., has 
applied for admission to New York State 
to write fire risks. The company has a 
capital of $200,000 and a net surplus of 
$115,636. During the year it increased 
its capital from $100,000 to $200,000. 

The London & Scottish of London has 
been licensed in New York for marine 
business. The company has been licensed 
for some time to write fire and inland 
marine with H. N. Kelsey as manager. 
Its marine department in the country 
will be in charge of Appleton & Cox of 
New York. 


Massachusetts Notes 


D. E. Timmerman & Co. of Boston, have 
been appointed Boston agents of the Dela- 
ware Underwriters of Philadelphia, suc- 
ceeding John Paulding Meade & Co. 


Thomas A. Ralston of Boston, who re- 
tired as sub-manager of the Eastern de- 
partment of the Northern Assurance the 
past week, was presented a gold watch 
from the office and field staff of the com- 
pany. 

Frank E. Dunham, for many years in 
charge of the New England business of 
the National Union, has been given the 





crease its activities in the east. It is 





title of general agent and will have the 


INCORPORA 


CAPITAL $200,000.00 Total losses 


sylvania. 


M. S. CREMER, President 





ILLINOIS FIRE 


INSURANCE COMPANY OF PEORIA 


Reliable Agents Wanted in Illinois, Indiana, Wisconsin and Penn- 
For Particulars Address Home Office 


TED 1876 


paid since organization. $6,618, 180.00 


HENRY F. TUERK, Secretary 




















GEORGE €. FEENEY, President 
# EDWARD T. LYONS, Secretary-Treasurer 
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Department for the Protection 
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The Columbian Insurance Co. 


430 N. Pennsylvania St., Indianapolis, Ind. 


Surplus to Policyholders P 


The Securities of this Company are deposited with the Indiana Insurance 


Agents Wanted in Indiana, Illinois, Ohio, Michigan, Wisconsin and Minnesotz. 


A. M. WAGNER, Supt. of Agencies 


$529,005.00 
344,529.00 


of Policyholde s and Creditors 








American Merchants 
Fire Insurance Company 


Capital and Surplus 
$250,000.00 
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Kansas City 
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Missouri 
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Live Agents Wanted 





AUTO-OWNERS INSURANCE COMPANY 
LANSING - - MICHIGAN 


Most protection offered by any Company in Michigan 
V.V. MOULTON, Sec., F. P. WRIGHT andF. A. WALL, Field Secretaries 


where not represented 




















INDEPENDENT ADJUSTERS 











(LLINOIS MISSOURI 

QUINCY ADJUSTMENT 
and SERVICE BUREAU 
Well’s Bidg., Quincy. GEORGE C. GILL, Mgr. 


ILL., WIS., IND. 
Cc. H. TAYLOR 
1885 Insurance Exchan Chicago 
Phone Wabash 
ADJUSTER OF FIRE LOSSES 


«LLINOIS AND EASTERN IOWA 


Western Illinois Adjustment Byreau 
62 S. Cherry St., Galesburg, Ill. 
a. F. Arnold F. R. Hazlett . A. Bartlett 
Fire and Automobile Losses 


ILLINOIS INDIANA 
ELDRIDGE H. SPERRY 
606 & 7 Robeson Bldg., ‘ hampaign, II. 
Western Union or Long Dist. Phone (Office 147, 
Res. 458) facilitates nromnt service 


IOWA 














‘LLINOIS 


THOMAS A. PETTIGREW 
Eades Building, Streator, Illinois 
«e loss adjuster for the companies. Building Losses 
a specialty. 


Ben. C. Cooper, shine 





SOUTHERN INDIANA 


KENTUCKY 
H. L. MAURY 
ADJUSTER OF LOSSES 


612 Columbia Bidg. uisville, Ky 
Kansas Okiahoma Eastern Colorads 


WARREN ADJUSTMENT: BUREAU 
R. B. WARREN, Manager. 


Fire Loss Adjustments for the Companies Only 
No. 229 Beacon Building Wichita, Kansas 
NORTHERN MICHIGAN ADJUSTMENT COMPANY 
Adjusters of Fire Losses 
206 Schirmer Bldg. 304 Federal Ave., Saginaw, Mich. 
MINNESU1A AND TRIBUTARY STATES 
J. F. MAIN & COMPANY 
General Adjusters. 14 years experience 
506 Palace Bidg., Minneapolis, Minn. 

MISSOURI 
F. W. LITTLE, JR., Adjuster 
FIRE and AUTOMOBILE LOSSES 
1025 New York Life Bldg. KANSAS CITY, MO. 
Over 30 Years Experience 
KANSAS 


JOHN M. KINKEL W. P. KINKEL 
KINKEL ADJUSTMENT AGENCY 




















Phones 913R and 791 


Li 
in insurance work 





IND iLL. KY. 
H. N. ODELL 


110 Upper Second Second St., i: vansville, Ind. 
Adjusters of Fire, tomate, Automobile and Iniaad 
formn> lasses 


Central Life ‘OTTAWA, ILL. 
Adjuster of FIRE AND WINDSTORM OSSES for Companies 
years 


FIRE, TORNADO and AUTOMOBILE 





LOSSES ADJUSTED 
HUTCHINSON - - - - 3 
NEBRASKA WESTERN IOWA 


CONFIDENTIAL ADVICE & ADJUSTMENT BUREAU 
W. H. Hatteroth, Attorney and Manager. 
Inspection reports. Anvestigation and adjustment of 
all classes of claims. 
essary. 


i 


handled in_ court Deo- 
1418 First National Rank Building OMAHA 





WISCONSIN and NO. MICHIGAN 
Fire Loss Ad ts 
Over 30 Years’ Experience 
J. STEPHENSON ‘ 
624-26 M. & M. Bank Bidg., Milwaukee, Wis. 


OHIO—WESTERN PENNSYLVANIA 
FRANK A. DUNNING CO. 
Claims & Adjustments 
Ohio Bidg., Akron, O. Main 50, O. C. 266) 











WISCONSIN AND MICHIGAN 
Fire Loss Adjustments Wisconsin and Northern 





SPECIALISTS GATHER THE IN- 
FORMATION THAT APPEARS IN 
The NATIONAL UNDERWRITER. 





assistance of Special Agent C. W. Sexton 





/20 


Over 25 years’ experience. 
DAVID LAWSON 
Room 1, Cook Block Oshkos Witeseee 


Local and Leng Distance T: 
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169 





2.1 
2412, 
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TOTAL LIABILITIES $4374,107.74 
POLICYHOLDERS SURPLUS $3,637, 302.08 











WESTERN 
Roeci al 


SPECIA 
Terre Haute, Ind; 
Mieh. 


L AGENTS— 
re acm 8, Moore, Exee- 


» Ind; Wm. 
wt itiedais, 














LIGHTNING RODS 


Prevents 
Lightning 
Losses 


Shinn-Tlat is the only 
Lightning Conductor 


made in the form of a ' 


woven flat cable. which 
electrical authorities say 
is more efhicient. 


Shinn-Flat has 36 per 
cent more conducting 
surface than any round 
rod or cable containin: 
the same amount otf 
material, and it is con 
sequently more effec 
tive in controlling a: 
electrical discharge. 


Shinn-Felt is woven 
in a continuous ribbon 
like form without joints 


and the machines used i1 
its construction are pat 


ented. 
Ask for agency infor- 
W. C. SHINN MFG. CO. 


W. C. SHINN, President 


General Officee: 1234 Lytton Bldg., CHICAGO 





Cincinnati Underwriters 


121 East 3rd St, CINCINNATI, O. 


Eureka F. & M.Ins.Co. Security Ins. Co. 
Organized 1864 


Capital 
Assets 


Surplus to Policy Holders - 


F. A. ROTHIER, Prest. 
ADAM BENUS, 





+ G BARTON, Asst. Secy. 
R. B. HEATON, State Agt. 


COMBINED STATEMENT 





Organized 1881 
$250,000.60 
959,818.98 
631,728.12 











ROSSIA INSURANCE CO. 


HARTFORD, CONN. 
FIREand MARINE REINSURANCE 








in charge of Connecticut and western 
Massachusetts. 

Henry F. McLean, for some fifteen 
years connected with the Boston offices 
ot R. A. Boit & Co. and the Wm. A. Hamil- 
ton Co., has become associated with Kim- 
ball & Gilmour, local managers of the 
North British & Mercantile and the Penn- 
sylvania, where he will have charge of 
the brokerage department. 


Simpson, Campbell & Co. of Boston have 
been appointed New England managers 
of the California Fire and it is proposed 
to establish agency plants in Massachu- 
setts and throughout the remaining New 
England states by February. The com- 
pany has long been licensed in Massachu- 
setts but has previously confined its 
activities to reinsurance business. 

John W. Chapman, of the inspection 
staff of engineers of the New England 
Exchange, has resigned and will soon be- 
come general inspector of the Improved 
Risks Department of the North British & 
Mercantile and its affiliated companies, 
specializing on New England business. 
Mr. Chapman is a graduate of the Massa- 
chusetts Institute of Technology and was 
formerly with the Underwriters Bureau. 





Pennsylvania Notes 


The total 1919 fire loss of Pottstown, 
Pa., was less than $12,000. 

The 1919 fire losses in Reading, Pa., 
aggregated $138,218.01, being about $40,- 
000 less than the 1918 total. 

J. B. Canning has been appointed rep- 
resentative of the Minneapolis Fire & Ma- 
rine for Philadelphia and vicinity. 

The Philadelphia Fire Underwriters’ 
Association announces the appointment of 
John J. H. Evans as superintendent of 
the rating department. 

The five story brick building in Phila- 
delphia, at the southwest corner of Third 
and Walnut streets, formerly owned and 
occupied as the home office by the Union 
Casualty, has been sold by Insurance 
Commissioner Donaldson, in liquidating 


i the affairs of the defunct corporation, to 


Hare & Chase, one of Philadelphia’s long 
established general insurance agencies 
and brokerage offices, which will occupy 


4 the entire building. 








IN THE MOTOR FIELD | 























WRITE HAILINSURANCE 


Establish your connections now for 1920 with 


A. J. Shaw General Agency 


HAIL INSURANCE BUILDING, McPHERSON, KANS., 





Five high class stock companies covering the states 
of Kansas, Oklahoma, Nebraska, Colorado, 
New Mexico and Wyoming. 





Many of our agents made from $1000 to $2000 in commissions in 45 days in 1918 
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PIONEER 


Fire Insurance Company 


of America 


29 South LaSalle Street 
CHICAGO 














AN ILLINOIS 
COMPANY 








The Best Field in the Insurance Business 
Today is Live Stock Insurance 


We want good men who work among farmers and stockmen to communicate with us 
Territory in Ohio, Indiana, IHinois, Michigan, Minnesota and Oklahoma 
THE KASKASKIA LIVE STOCK INSURANCE CO. 


INCORPORATED 


Home Office: - - - Shelbyville, Illinois 





OPINION FROM LABORATORIES 





Seriousness of Hazard Introduced by 
Use of Kerosene as Anti-Freeze 
Solution Discussed 





Automobile underwriters have been 
somewhat disturbed over the growing 
use of kerosene as an anti-freeze solu- 
tion for automobile radiators. It has 
been the opinion of many that the use 
of kerosene for this purpose introduced 
a serious and unnecessary hazard which 
companies should not tolerate and 
should make every effort to eliminate. 
Some have gone so far as to cancel 
and decline business where the owner 
was known to be continually using a 
kerosene mixture to prevent the radi- 
ator freezing during severe weather. 
It has been the custom of automobile 
drivers to use some sort of an alcohol 
solution during the cold weather to 
prevent freezing, but in many sections 
of the middle west and particularly 
in the smaller towns it has been al- 
most impossible to regularly secure 
industrial alcohol and as a result, the 
use of kerosene has become very 
general, 

Text of Opinion 


Recognizing the widespread use of 
kerosene as an anti-freeze solution, one 
company asked the Underwriters Lab- 
oratories for an opinion as to whether 
kerosene were more hazardous than 
alcohol and if so in what particular 
and to what extent. The reply em- 
bodied the following interesting facts: 
“Hazards resulting from the use of 
kerosene in automobile radiators are 
no greater than would follow from the 
use of an alcohol mixture of sufficient 
strength to take care of low tempera- 
tures. Where kerosene is used the 
rubber hose connections should be new 
and in good condition and coated in- 
side with shellac. Automobile engines 
run hot enough to raise the tempera- 
ture of kerosene in radiators above its 





flash point, which is anywhere from 
100 to 150 Fahrenheit. Kerosene has a 





AMERICANIZE YOUR HOGS 


American Live Stock InsuranceCo.Cx" 


THE PIONEER NEBRASKA COMPANY 
Agents Wanted 








AGENTS OF — rene A megs Gene FIRE RISK 
to competitors by not submitting to the assured an estimate for equipping thei 
premises with AUTOMATIC SPRINKLERS. We will co-operate aa cient ph 
assured and submit figures showing sprinkler cost as well as insurance saving, 
= one hme payments over several years. 
VENTION COMPANY, First Natl. i i‘ i 
909 Sharp Building, ashes oe, _ mee a ara 








ACTUAL RESULTS FROM 


Scientific Fire Loss Adiustments 


EXPLAINED FULLY IN OUR NEW BOOKLET 


“PROOF OF SERVICE” 


Mailed Free to Fire Insurance Brokers and Agents 


Standard Appraisal Co. 


56 Pine St., New York 
CHICAGO 


BOSTON 
DETROIT PHILADELPHIA 
TORONTO KANSAS CITY 














The one big complete weekly newspaper of insurance, covering all the news of all 
lines of insurance in all parts of the country —That’s The National Underwriter. 
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self-ignition point of above 700 degrees 
Fahrenheit, at which temperature en- 
gines would refuse to run. The prob- 
ability of, ae’spark being introduced 
into an atmosphere of kerosene vapor 
above the flash point is slight, and in 
all such cases the mixture would be so 
rich as to make the probability of an 
explosion very remote. The kerosene 
vapor passing through the discharge 
tube from the radiator would probably 
condense very rapidly; hence the pos- 
sibility of a garage being filled with 
sufficient kerosene vapor to cause a 
burning or explosive mixture is also 
quite remote. 





Seek to Hold City’s Business 


DES MOINES, IA., Jan. 6—The Des 
Moines city council has a row on its 
hands. The city purchasing agent, W. O 
Welker, insured twenty-three automo- 
biles owned by the city with the Illinois 
Automobile Insurance Exchange of 
Bloomington, Ill. The city council was 
about to O. K. the transaction when 





local agents heard of it and descended 
upon the city dads like a swarm of 
bees. P. J. Clancy and Joel Tuttle were 


spokesmen for the Des Moines delega- 
tion. They insisted that the cars be in- 
sured in Des Moines and Iowa companies 
and questioned the rights of the city to 
insure in a mutual concern. C. S. Vance 
of the lowa National Fire and J. I. Petty 


of the Ford agency were others on the 
job. Welker insisted that he had ob- 
tained a much lower rate and Agent 
Black, who recently removed to Des 


Moines, to represent the Illinois concern, 
insists that he is now a Des Moines man 
representing a company authorized to do 
business in Iowa the same as any other 
out of state company. 





H. J. Shepard with Bankers 


H. J. Shepard, formerly underwriter 
and manager of Terbush & Powell, gen- 
eral agents of the Travelers at Schnec- 
tady, N. Y., has been appointed special 
agent of the Bankers Automobile of 
Lincoln, Neb. Mr. Shepard is a _ well 
known automobile underwriter and 
should prove a valuable asset to the 
Bankers. He is at present assigned to 


home office work, assisting H. R. Spur- 
rier, in charge of the agency and un- 
derwriting department. 

It is expected that Mr. Shepard will 


be given field work in the near future as 
the Bankers Automobile is extending its 
activities into other states. Up to a 
short time ago this company operated 
in Nebraska “only, but recently Has en- 
tered the state of Iowa and is con- 
templating a general operation in the 
middle West. 





Organizing Theft Bureau 


Cc. G. Nunemaker is organizing the 
Auto Recovery Bureau in Chicago, with 
headquarters at 139 North Clark street. 
Mr. Nunemaker’s company will handle 
automobile theft losses exclusively and 
obtain recoveries through the use of an 





ihiteonadis card system and cooperation 
with local police authorities. 





Motor Notes 


The Pennsylvania highway depart- 
ment anticipates that the number of 
1920 licenses for motor cars and trucks 
will pi celge rg A 000. The 1919 total 
was about $445,000. 

Leon Devorak has been appointed in- 
spector in the western department of 
the automobile department of the Royal 
succeeding James E. Guy, who recently 
resigned to become manager of the 
automobile department of the Fidelity- 
Phenix in Chicago. Mr. Dvorak is an 
ex-aviator and has a good army record 
to his credit. 











AUTOMOTIVE 


Insurance Company 
Cash Capital $100,000.00 
Home Office - 
Mason City, lowa 
Offers an attractive agency contract to IOWA AGENTS. Insures Motor 


vehicles against the hazards of FIRE, THEFT, TRANSPORTATION, 
TORNADO and WINDSTORM 


E. H. WARNER, Secretary-Manager 
STANLEY K. WILLIAMS, Agency Supervisor 


G. H. BUNTEN, Special Agent 








LIVE STOCK INSURANCE | 


1919 BUSINESS GROWTH 














BIG 





Companies Show Handsome Increases 
in Premium Incomes and Some 
Profit for Last Year 





Live stock insurance premiums 
passed the $5,000,000 mark in 1919. 

One leading company showed a 50 
percent increase in premiums and 
another aggresive institution tripled 
its business. Practically every com- 
pany showed a nice growth. 

A dozen new companies entered the 
live stock field in 1919 and seven of 
these were organized for the sole pur- 
pose of writing hog insurance. The 
hog field is the experiment laboratory 
of the live stock insurance business at 
present. In Great Britain hog insur- 
ance has been conducted chiefly by 















































“Tf he’s worth raising—he’s worth insuring.” 


NATIONAL HOG 
INSURANCE CO. 


SPRINGFIELD, 
Capital $150,000.00 


ILLINOIS 


Illinois Agents Wanted 


hog clubs, which are very loosely or- 
1 ganized local mutuals and are not 
| really classed as insurance organiza- 
| tions. Sincere efforts to put the hog 
| business in the United States on a 
fren basis are being made by both 
these new live stock insurance com- 
| panies and a few of the older com- 
| panies. 

| While part of the growth of the live 
| stock insurance business has been due 
| to the increase in values of live stock, 
| extensions of agency forces and 
growths of individual agents are im- 
portant factors. 

The business also showed a profit 
for 1919. This has not always been 
true of live stock insurance for horses, 
cattle and hogs have epidemics and 
pandemics despite all the work of the 
| agricultural bureaus and associations. 





Heavy Losses in Nebraska 


i 

| OMAHA, NEB., Jan. 7—Reports of 

| shippers to the Omaha stock market tell 
of the loss of hundreds of head of live 

| stock in the western part of the state, 


| grain, due to inadequate transportation 








| 
| resulting from a shortage of hay and 
| 
| 


| facilities. 





Flynn Building 
Des Moines, Iowa 


NATIONAL LIVE STOCK INSURANCE CO, we are the orici- 


Cash’ Capital $100,000.00 
AGENTS WANTED IN IOWA 


NATORS of HOG 
Insurance 








Michigan Livestock Insurance Co. 
308 Davidson Building, Bay City, Michigan 


COLON C. LILLIE, President and Superintendent of Agencies 
HARMON J. WELLS, Secretary and General Manager 


Organized, owned and managed by Michigan men. 
the substantial interests of Mich igan. 
and owners of livestock against death from any cause. 


AGENTS WANTED 


Backed by 


Insuring Michigan farmers 











FIRE 


CAPITAL, 


WILLIAM G. WILLCOX, President 








EUGENE V. R. THAYER, President of Board 


COLLISION 


UNUSUAL OPPORTUNITY FOR LIVE AGENTS TO SECURE ATTRACTIVE TERRITORY 


AUTOMOBILE INSURANCE 


PROPERTY DAMAGE 


1 South William Street, New York City 


$1,000,000.00 


AMES BARBER, Vice President 
AROLD STANLEY, Vice President 


NET SURPLUS, $1,000,000.00 


J. SCOFIELD ROWE, Vice Presid-nt 
CLINTON V. MESEROLE, Vice President 


SECURITY AND SERVICE UNEXCELLED 


BANKERS and SHIPPERS INSURANCE CO., oF sew vorx 


ROBERT VAN IDERSTEIN, Secretary 
RAYMOND T. MARSHALL, Treasurer 















Asset, over $1,000,000.00 


The Indemnity Co. of America 


St. Louis, Mo. 












AUTOMOBILE INSURANCE In All Its Branches 





LIABILITY 
PROPERTY DAMAGE 
COLLISION 
FIRE 
THEFT 


FULL COVERAGE 





ROLLINS BURDICK HUNTER CO., General Agents, Chicago 













ONE POLICY 
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CASUALTY 


INSURANCE 


CEC 4 
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MARYLAND CASUALTY ‘GCOMPANY 


BALTIMORE 


A TOWER OF STRENGTH 





TOTAL RESOURCES 
OVER $17,000,000.00 


SURETY 
BONDS 














GREAT 
EASTERN CASUALTY 
COMPANY 


Organized 1892 


55 John Street, NEW YORK 


HE New York Insurance Department in a recent 
examination says: “While the business of the 
Company has increased, its liabilities have borne 

a decreasing ratio totheadmicted assets and thesurplus 
a corresponding increase in the ratio to liabilities. The 
growth or the Company, therefore, has been healthy. The 
affairs of the Company are being efficiently and con- 
servatively conducted. Liberal reserves have been set 
aside for outstanding losses and other liability items 
and policyholders are being accorded fair, equitable 
treatment.” 


OVER 


THREE-AND-A-HALF MILLION DOLLARS 


PAID IN CLAIMS 


Cash Capital - - - - - - $350,000 
Surplus to Policyholders - - $571,753 


LINES WRITTEN: 
Accident-Health (Commercial and Industrial) 
Burglary, Plate Glass, Automobile, 
Teams, and General 
Liabillty 
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Workmen's Compensation 
All Liability Lines 

Automobile Insurance 

Accident and Health 


Where We Are Doing Business: 


Cal., Conn., D. C., Ills., Ind., Ia., 
Md., Mass., Mich., Minn., Mo., 
N. J.,N. Y., Ohio, Pa., R. I. and Wise. 


United States Head Office : 
431 Insurance Exchange, Chicago 
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January 8, 1920 CASUALTY AND SURETY SECTION Bias tenia 
MARYLAND CASUALTY |LANE TO HEAD F. & D.?|TO SOON WRITE LIFE|COMMENT IS MADE ON 
TO INCREASE CAPITAL -—- ~— AUTOMOBILE INSURANCE 


MAY TAKE WARFIELD’S PLACE |BUSINESS MEN’S ACCIDENT 














Company Will Add $1,500,000 to Baltimore Financial Gossip Picks Sec- | Kansas City Association Will Become A. R. Goodale of the Travelers 
Its Capital and a Like Amount retary of Interior for President a Stock Company and Will Gives Suggestions to Agents 
to Surplus of Company Branch Out Soliciting Business 





TO PUSH BUILDING PLAN| BALTIMORE, MD., Jan. 6—That| KANSAS CITY, MO. Jan. 7—| BIG OPPORTUNITY SEEN 


‘Secretary Franklin K. Lane of the de- | W- T. Grant, secretary of the Business 
partment of the interior will succeed | Men’s Accident, announced today that 
Community Center Idea Will Be Car- | former Governor Edwin Warfield as during the spring the association would | Neeq for Careful Explanation to As- 


president of the Fidelity & Deposit is | become a stock company, and add life 
the report in financial circles. Mr. | insurance to its health and accident saps Arena lat ate 





ried Out at Once, in Spite of 





Present High Costs Warfield resigned about a month ago lines. It has been one of the most suc- Each Coverage 
because of ill health. Van Lear Black | cessful in the health and accident field, 
or Gen. W. Bladen Lowndes will suc- |*anking second among the organiza- Allen R. Goodale, superintendent 


BALTIMORE, MD., Jan. 6.—Action | ceeq Mr. Warfield as president of the | tions which write these lines exclu- 


on two matters of major importance Fidelity Trust Company, the two cor- | Sively. The past year has been by far | Of the automobile division of the 


to the Maryland Casualty was taken at | porations to be segregated. its most successful, income reaching | Travelers, feels that agents should do 
a special meeting of the company’s di- OE ah eae above $1,270,000, and applications dur- | more educational work in their local- 
rectors Friday. ing the year, 69,027. It is said that the | ities in showing owners of automobiles 


The first was adoption of a plan for ihe Fidelity Poe ae ee om the peg have re-| their responsibility so far as their ma- 

sncreasi : ne i sit, - | ceived applications for life insurance, - 

increasing the capital and surplus of | tioned about the rumor that Secretary Secidueal t0 their selling of health and eo a. eo 
& not take out insurance because they 


the company, which will produce $3,- | Lane would be Governor Warfield’s ; +s 
’ : $2 : ; , 
000,000 in cash, of which $1,500,000 is | successor, stated that he knew nothing accident policies, of nearly $2,000,000 lay unction to their souls that they are 


to be added to capital and $1,500,000 about Mr. Lane’s acceptance. Much Business in Sight careful drivers and hence argue that 


“ 

to surplus. It will place the company PR se gd Barna thsp- nen Bo Bay Mr. Grant has personally secured re-| the possibility of an accident is very 
_ foremost in financial strength among | social life of Baltimore,” said Mr. | quests for half a million of insurance | remote. However, the most careful 
institutions of the kind in America. Whelan, “and for this reason all of i be age eg the pea Page driver may meet with an accident, re- 

i usiness. thers connecte i i 

Proceed ‘With tsiétiink-ii: Guns pissy te gh oe: Nay eo oe poe) AR no rn na Bg over — of his caution. a — 
The second was the decision to pro- | has not been offered the presidency by | ready to turn in. The annual meeting scrap gmc whet alee niitmemmanie: sma os Bio 
the board, and, therefore, has not ac- | of the One Thousand Club has 57 shown to him. 


a 


Ww. 


a HUCUCLOCCUUCOUEUOEOEOGEEOLAUOOUGUAUOOOLOAOGUAOSUEOOOUSOOOOSOONSOOEOOSSONGDOLSELAOOSAOOLSOOOLSAOUAONONAOSAALAASAAOAA00N0401 


ie 


ceed at once with -cuti ; : 

| es ow ee cepted it.” members this year, against 37 a year| Mr. Goodale says that another way 
plan, previously adopted, for the loca- ago. The leaders have far exceeded | to secure insurance is to get automobile 
tion of a group of home office build- Recent Visiter to Baltiuane previous results. Four men produced | garageg and sales agencies that have 
ings for the company on a 25-acre tract | Secretary Lane was a recent visitor | more than 2,000 points in 1919—the | an attractive line of business. Another 


fronting on Fortieth str _|to Baltimore and while here was a | President of the club, F. J. Fleming, | way 1s to cultivate and solicit clients 
tes aosecal wentile sehen sorRsey dinner guest of Van Lear Black, who | producing 2,895 points. Mr. Fleming | whose other lines of insurance the 
onths ago. “\ Dullding | represents a majority of the stock hold- | incidentally wrote also $112,000 of life | agent controls. Many of them have 
committee was named, consistitig of ings of the Fidelity & Deposit. Prior | insurance while making his extraordi- automobiles and an agent should se- 
President John T. Stone, John Hub- to his visit the statement had been | nary record in health and accident bus- | cure their automobile insurance. 





ot “athe roan paper and H. G. Evans, made by the secretary that he would | iness. Ne Longer a S ble Busi 
: ucted to proceed immediately | resign his portfolio as soon as Presi- peste eae 
with the work. dent Wilson’s health had so far im- é : Mr. Goodale said that a few years 
The new home of the company is to proved as to justify a break in his Travelers in New York City ago agents considered automobile in- 
cost several million dollars. A careful | official family. The president’s recov- NEW YORK, Jan. 6—Floyd N. Dull} surance soliciting a seasonal business, 


analysis of all the conditions affecting | ery is reported to be so well estab- has been appointed manager of the Met- }| they concentrating on soliciting this 


the undertaking submitted to the board | lished that Mr. Lane will be in a posi- ggg Bey hat gol ie. togges line in April, May and June. These 


y President Stone led to the conclu- tion to resign and come to Baltimore | creased 33% percent in New York City months, he says, no doubt will consti- 
sion that notwithstanding the high cost | at any time. A meeting of the board | last year. Henry H. Sutton is appointed } tute the peak, owing to the fact that in 
of both material and labor, it is clearly | of directors of the company will be | assistant registrar in the accident and | Certain sections of the country the cars 





the part of wisdom to push the con- | held Jan. 8 to elect a new president. life department. Assistant Manager {cannot be operated during the winter 
ection work to completion at as|Some say that Mr. Whelan will suc- | W- © Pap eee r san aarti mana- | with any degree of satisfaction. How- 
early a date as possible. , idi Sepia geniganmes cot thee i a as Taping r re is mo inter driving than 
i possible. The very large | ceed to the presidency. pointed assistant manager. Charles E. |...’ there te more: winter — 


_ in the company’s working Wesves; ausisthat wmaneadt, goede to the. boo” because of the large number of 
rorce, necessitated by a corresponding home office at Hartford to become as- | heated garages and the greater experi- 
increase in the volume of business, is | the concentration of the various state }sistant superintendent of agents. Mr.|ence in running machines in cold 








the primary cause. eiieun. Dull went with the Travelers in 1912 as | weather. 
special agent in Detroit and took charge 
Display of Downtown Holdings Sell New Stock at $50 of the Chewalant office as special rahe: talent, sie oa 


The compan = ‘ ‘ sentative on April 1, 1914, and later Mr. Goodale believes that the new plan 
pany has taken the first step It is planned to issue the new stock came to New York as assistant manager |for writing automobile insurance that 


th disposing of its realty holdings im of the company in 60,000 shares, Par | in the metropolitan branch. In the | went into effect the early part of 1919 
e center of Baltimore preliminary to | value $25, at $50 per share. This is, of | spring of 1918 he became acting man- |has proved much more satisfactory than 
removal to the proposed community | course, subject to the approval of the | ager. the old plan. He calls attention to the 
par opment = selling the Sexton | stockholders who will take — at meets of pene: the eres, ae 

ulding at 7 South Gay street. The | their annual meeting Jan. 13. e new : : oughly understand what he is buying, 
building is at present occupied by some | financing will have the following ef- a ee ; ones semis Ae redone a pee 
of the company’s offices and the new | fects concerning the company: Its ; og oe — Jan. bp —— a a a Geom an he owreéan 1 ae 
owners will not be given possession for | capital will be $3,500,000; surplus, about | Pinas in reliable liability companies in | machine is driven only by the assured 
@ year. $3,500,000; annual dividend distribution, | gyuture as a result of disclosures made in | himself. There are few machines where 

It is rumored in local circles that | $700,000; income from investments, | connection with the securities previously | the assured alone drives the car. When 
the state is seeking to purchase the | probably more than $950,000. For each | furnished. The Lynn city council adopted | one is getting this reduced rate the facts 
Tower Building at Baltimore street | four shares now held, stockholders | resolutions this week calling for a grand | should be clearly explained. 


and Guilford avenue from the Mary- | will be entitled to subscribe and pay | Jury investigation of the securities, to- Results in Rural Field 

and 5 am : sae talling approximately $75,000, which the 

iy scanty. Lo oey ith a = Tega of a a gy ote peer at e en Lynn jitney men have filed with City | Mr. Goodale said that the new plan 

Marked j Signe Es eek Attar A n each of these new shares, he will | qreasurer Frank A. Turnbull. The lat- | in addition to reduction for a more lim- 

th increase in rents and it is | receive an annual dividend of $5, or 10 | ter claims that an investigation which | ited use of cars provides a rural rate 
ought that this has caused the state | percent, net, free of taxes, payable | he recently conducted has shown that the | attempting to attract cars in the country 

to attempt to purchase the building for | quarterly. bonds are practically worthless. districts that the stock companies have 
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riot been able to secure. Mr. Goodale 
said that the results were not those for 
which the companies had hoped. The 
efforts of late have been to broaden the 
policy contract and virtually to allow 
the insurance to follow the car where 
that procedure is legal and not against 
public policy. Mr. Goodale said that 
this is shown by the coverage by which 
the policy is extended to include the lia- 
bility of any person riding in or legally 
operating the automobile with the per- 
mission of the assured as well as the 


person legally responsible for its oper- 
ation, 


He also notes the tendency to write 
higher limits on automobiles and says 
that agents are not driving home as 
forcefully as they might the tendency 
of the times for juries and courts to 
award larger verdicts. 


Full Coverage 
Mr. Goodale says that agents should 


take more time in explaining the policy | 
so that an assured should know just : 


what kind of insurance he has and what 
he can get. The term “full coverage” 


may mean one thing to the assured and ' 


another thing to the agent. Some agents 
regard full coverage as only liability 
and property damage, whereas the as- 
sured may have in his mind that it in- 
cludes also. collision. Mr. Goodale says 
that a letter should be written explain- 
ing the policy restrictions on account 
ef either of the reduced rate propgasi- 
tions. It should also explaim the actual 
coverage which has been purchased and 
advise of others which may be secured 
if desired. 
Service Is Very Limited 


Mr. Goodale calls attention to the-keen 
competition in the automobile field, espe- 
cially so far as local mutuals and reci- 
procals are concerned. He thinks that 
while the price may be attractive to the 
assured these concerns cannot give the 


service that the standard companies can. } 


When an automobile owner goes on an 
extended trip he wants a countrywide 
service. Mr, Goodale says that many of 
the reciprocals and mutuals are local in 


their ability to take care of an accident | 
and when such occurs away from home, 


their service is decidedly limited. 
Loss of Use 


Commenting further Mr. Goodale says: 
“There are many matters relating to 


automobile insurance which we have noté 


the time to discuss in detail. Judging 
from results, we have not all taken to 
heart the necessity of loss of use in con- 
nection with property damage. We can 
tell you of interesting cases. Every 
property damage accident contains the 
possibility of a loss of use claim. Con- 
sider for a moment the effect which dam- 
age to your own car would have on your 
business if you could not obtain another 
immediately. Some day there will be 
only one rate for the whole thing, but 
until then you should include the small 
additional premium in your original quo- 
tation and be saved an embarrassing ex- 
planation to your policyholder. 


Collision Insurance 


“Would you be surprised to know that 
only a very small percentage of the com- 
pany’s automobile policies carry collision 
insurance? You who drive cars may 
know the reason for the high loss ratio 
on account of the cost of repair parts 
and labor. The premiums may seem 
high; but, if we follow the line of least 
resistance in perhaps not even quoting 
for collision insurance, or not pressing 
the sale when the assured objects to the 
price, we do not qualify as proper in- 
surance advisers. If more collision in- 
surance were written, we should expect 
the average to improve and rates be bet- 
tered. Many private car owners are will- 
ing to take their own chances as respects 
injury to their own cars, on the principle 
that they are careful drivers and that if 
someone runs into them they can collect 
damages. They forget that many opera- 
tors of automobiles today are not finan- 
cially responsible and would not be able 
to pay a claim if a judgment were se- 
cured,” 





Discontinues the Arrangement 


The New Amsterdam Casualty has had 
a brokerage arrangement with the Con- 
tractors Service Corporation of New York, 
which was organized by the Associated 
General Contractors of America. The 
agency forces of the country are solidly 
opposed to the program of the Contract- 
ors Service Corporation and the New Am- 
sterdam Casualty is acceding to the 
agency demands of the country to sever 
all relationships with it. 


| 





B. M. A. A. CONVENTION 


HOLD RALLY IN KANSAS CITY 





Agents Gather for Enthusiastic Meet- 
ing—Year Biggest in Organiza- 
tion’s Experience 


KANSAS CITY, MO., Jan. 7.—The 
1,000 Club of the Business Men’s Acci- 
dent opened its eighth annual conven- 
tion here yesterday. Approximately 
100 representatives of the company 
were in attendance and even more 
than the usual enthusiasm and opti- 
mism prevailed at the meeting, as the 
year has been by far the biggest in the 
company’s experience. Its income for 
1919 was in excess of $1,200,000, and it 
closed the year with assets exceeding 
$500,000. 

The program for the opening session 
yesterday included addresses of wel- 
come by James Cowgill, mayor of 
Kansas City, and W. S. McLucas, 
Chamber of Commerce president; an 
address by the club president, F. J. 
Fleming, and the report of the club 
secretary, L. N. Hahn. At the after- 
noon session, Secretary W. T. Grant 
discussed plans for 1920 and Solon T. 
Gilmore, general counsel, told why the 
B. M.A. A. policy. is-as.3t is. L.:D. 
Ramsey, assistant secretary, spoke on 
“Helping each other avoid errors,” and 
L. L. Graham, chief claim adjuster, 
spoke on “Claims you should not in- 
vestigate unless requested by the 
health officer.” 


Program for Wednesday 


Today’s program was as follows: 

Various Methods Used in the Approach— 
N. H. Randall. 

Discussed by _ C. F. Phillips, J. S. 
Jackson, W. J. Reece, L. C. Snyder, R. 
A. Barr, P. C. Ditchenbaniss, N. L. 
Williams, H. B. MacMorris. 

How Long Should We Talk Before Giv- 
Ing the Prospect an Opportunity to 
Sign?—H. S. McMillen. 

_Discussed by E. S. Hall, J. O. Caba- 
niss, N. L. Williams, H. B. MacMorris, 
W. N. Allen, Mrs. M. L. Smith. 

How Much Equipment in the Way of In- 
dorsements, Literature, Etc., Should Be 
Used?—G. W. Morrow. 

Discussed by Earl Snyder, B. F. Ger- 
ard, G. A. McKelvey, R. H. McQuar- 
rie, Harvey Ray. 

The Value of Keeping the Home Cffice 
Advised so That You Can be Reached 
Each Day. 

Discussed by E. L. Neal, F. W. Meyer, 
R. H. Harris, V. E. Taylor, E. S. Decker. 

My Method of Keeping Account of Busi- 
ness Reported—J. A. Symonds. 

Discussed by W. T. Carpenter, G. ¢. 
Jasper, A. M. Bogart, C. G. Hall, F. B. 
Hatch. 

Afternoon Session 


How Long to Stay in a Town and How to 
Know When It Is Best to Go—J. P 
Bodine. 

Discussed by B. B. Priest, W. A. Rod- 
dick, P. H. Yarbrough, Chas. Stilwell. 
The Outstanding Characteristics of Suc- 
cessful Men—Frank G. Crowell, Vice- 

President B. M. A. A. 

Shall the B. M. A. A. Change Its Method 
of Routing and Confine Men to Ex- 
clusive Territory?—L. H arris. 

Discussed by J. W. Hornocker, Joe 
Atkins, C. P. Hale, R. S. Frenchman, 
H. A. McDonald. 

Shall We Make the Full First Week Pol- 

icy the Regular Policy?—W. M. Jones. 

Discussed by J. E. Norris, F. C. 
Kettler, B. F. Gray, Joe Hodge, C. B. 
Daugherty. 

The Ideal of the B. M. A. A. Claim De- 
partment—J. H. Torrence, Manager 
Claim Department. 


Closes With Banquet 


The session will continue tomorrow, 
concluding with a banquet in the even- 
ing at the Hotel Muehlbach, at which 
C. S. Jobes, president of the associa- 
tion, will act as toastmaster, and ad- 
dresses will be given by Frank L. 
Travis, insurance commissioner of 
Kansas; Secretary W. T. Grant, A. L. 
Harty, insurance commissioner of Mis- 
souri, and W. B. Burress, associate 
general agent, Provident Life & Trust, 
closing with a presentation of trophies 
by J. C. Swift, director of the associa- 
tion. The following addresses will be 
given tomorrow: 

How Often Can We Profitably Work the 
Town of From 500 to 5,000?—L. N. 
Brown. 

Discussed by C. W. Stoltz, F. J. Gam- 


‘health business than now. 





MAKES FINE SHOWING; 


LION BONDING HAS BIG YEAR 


Business Shows Nearly 100 Percent 
Increase—Changes and Promo- 
tions Announced © 





OMAHA, NEB., Jan.-7.—The Lion 
Bonding & Surety of Omaha, through 
its president, E. R. Gurney, announces 
a record-breaking year for 1919, the 
volume of business written reaching 
approximately $990,000, which repre- 
sents an increase of nearly 100 percent 
over the previous year. 

The company also announces a num- 
ber of changes and promotions, which 
became effective Jan. 1. Dan F. Brown, 
former manager of the contract de- 
partment, has been promoted to the 
vice-presidency of the surety division; 
F. B. Alldredge, former manager of 
the accident and health department, 
has been made vice-president of this 
division; H. O. Beatty, formerly 
agency supervisor, is advanced to the 
vice-presidency of this division; H. C. 
Leigh becomes secretary, exchanging 
positions with J. C. Leonard, who be- 
comes assistant secretary; F. P. Cow- 
dery is made assistant treasurer and 
J. H. Wheeler assistant secretary. 

The company is also rearranging its 
local offices, in order that those in each 
division will be grouped together. 

Mr. Alldredge announces that a con- 
vention of accident and health men has 
been called to meet in Omaha March 
4, 5 and 6. State agents, district man- 
agers and all agents who are writing a 
certain amount of business are ex- 
pected to attend. At least twenty 
states will be represented, Mr. All- 
dredge says. It is planned to make the 
convention a regular school of instruc- 
tion. One half day will probably be 
devoted to agency development prob- 
lems and territory organization, and 
probably a full day to the schooling 
of canvassers. There will be a ban- 
quet, theater parties, etc., to provide 
entertainment for the visitors. 


Small Town Prospects 


URING 1918 one of the companies 
D states that an agent in a town in 

Ohio wrote $747 in accident and 
health premiums. A few weeks ago a 
special agent visited the local agent and 
in one week the agent and special wrote 
over $8,000 in disability business. This 
gave the agent something like $2,500 in 
commissions in a week. 

It shows what can be done by intelli- 
gent soliciting, industry, resourcefulness 
and the intelligent use of insurance 
knowledge. This $2,500 in commissions 
is well worth while because it is not at- 
tached to one risk. There were many 
men insured and the loss of any one 
would not leave a big hole in the agent’s 
income. In the smaller cities and towns 
in the rural districts there was never a 
greater opportunity to solicit accident and 
It is one of 
the cleanest and best lines of insurance. 
People are prosperous, they have the 
money and are willing to spend it for 
something that is worth while. An in- 
surance agent should present his case and 
get his share of the returns. Accident 
and health insurance is of far greater 
value to a home these days than a pianola, 
a victrola, a lot of ornaments, pictures 
and other articles that are being bought 
in the present era of extravagance. 








ble, C. G. Duffy, D. H. Payne, H. B. 
Morris. 

Selling Suggestions—J. C. Nichols, Direc- 
tor B. M. A. A. 

Why the B. M. A. A. Has Grown—O. V. 
Dodge, Director B. M. A. A. 

Why We Can’t Take Them All—Dr. E. F. 
Robinson, Chief Examiner. 

The Risk and the Application—A. I. 
Beach, Chairman Membership Com- 
mittee. 

Round Table Talks—Led by F. J. Flem- 
ing, President 1,000 Club. 





CALL SALESMEN IN 


FIELD MEN HOLD MEETING 





Selling Talk Is Feature of Central 
Business Men’s Anhual Conven- 
tion in Chicago 


A number of good sales points were 
made in talks at the opening session 
of the annual meeting of the Central 
Business Men’s association in Chicago 
Tuesday. Talks were given by H. G 


Royer, president, and by H. L. Fogel- 


man of the Sheldon School of Sales- 
manship. 

Mr. Royer led his talk with the list 
of leaders for the year, G. A. Dunagan 
of Detroit leading in personal produc- 
tion. He prophesied a big year for 
1920 and put the question to the agents 
“Why are you in the business?” He 
pointed out that those who had not 
fulfilled the possibilities of the busi- 
ness had not awakened to the real need 
for accident and health insurance and 
had not realized the money making 
possibilities of the business. He an- 
nounced that the company had written 
31,600 applications during 1919. 

“Give yourself something to be 


thankful for in 1920,” he said in em- - 


phasizing the value of hard work. 
Defines Salesmanship 


The spectacular speech of Mr. Fog- 
elman, of the Sheldon School, who has 
been nicknamed “Gatling-gun” Fogel- 
man, was full of good sales sugges- 
tions. He based his talk on this defini- 
tion of salesmanship—“Salesmanship 
is the art of securing progressively, 
profitable and permanent patronage.” 
Another definition which he gave was: 
“Salesmanship is the power to make 
statements to which the prospect can- 
not object.” , 

He emphasized the need of faith. He 
said he believed that most sales that 
are lost, are lost outside the door of 


the prospect’s office. After using the — 


faith of Christ as an example, he said 
that the salesman should not wait and 
thank the Lord after he had secured 
the application, but should say “I thank 
thee for this policy” before he goes 
into the interview. 


Gives Winning Principle 


In closing he gave one principle 
which he declared would increase the 
production of any salesman 300 per- 
cent if followed. It was: “You have no 
moral right to pass up a_ possible 
buyer.” He said that many salesmen 
make eliminators of themselves, lying 
awake nights to eliminate all the pros- 
pects that they might fail to land, so 
that when they get up in the morning 
there is nothing to be done that day. 

This was the sixth annual meeting 
of the CBMA’S field force. About 70 
were in attendance. The meeting will 
last until Thursday evening. 


Wednesday’s Meeting 


At the Wednesday morning session 
two contests were held. Each contest- 
ant gave a five-minute paper on ap- 
proaching or closing a prospect. In the 
approach contest C. C. Ayres of Chi- 
cago was the winner and Samuel 
Groose of Wisconsin won the second 
prize. The prize for the best paper on 
closing a prospect was awarded to R. J. 
Long of Detroit, while the second prize 
went to K. E. Smith. Mr. Ayres won 
with a list of ten commandments as 
to the approach, while Groose put his 
talk over by telling of the use of a tele- 
phone conversation in making an ap- 
pointment with a busy man. 

R. J. Long told of closing a big busi- 
ness man who had plenty of money. 
After presenting the argument o* pro- 
tection he closed by using the man’s 
statement that he had never been sick 
as the answer to the question from the 
application, “You say you have not been 
sick for the last five years?’, starting 
to fill in the application from his answer 
and then going right down the list of 
questions. 
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is the Keynote of Successful business. When the term 
is applied to the Health and Accident Insurance business 
it assumes a superlative degree, a service that is fair to 
its policy holders, a service that is not only fair, but also 
liberal and prompt. A service that anticipates every 
need of its patrons and is applied in such a way as to 
bind them closer to their Company. 


The Federal Savings and Insurance Company has 
builded for years on the basis of 


Superlative Service 


and the rapid and sound increase of business is evidence 
of the soundness of the theory. 


Representatives of the Federal Savings and Insurance 
Company are selected men in their various communities 
who are in accord with the principles of their Company 
and who have their policy holders’ interests at heart. 


The public has learned that a Health and Accident 
policy should be more than a promise to pay, subject to 
a lot of provisos, and are demanding the Federal policy. 


If your community has no Federal representative and 
you are the man who should be that representative, it 
will be to your interest to get in touch with us. 


There are some good locations open in Indiana, IIli- 
nois, Michigan, Iowa and Missouri. 


Get acquainted with our contract and you will be 
interested. 


The 
Federal Savings and Insurance Co. 


Indianapolis 
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AMERICAN. BONDING 
CASUALTY COMPANY 











Over $700,000.00 in Sioux City, Iowa Writing Surety and 
approved securiti s . Fidelity Bonds 
Insurance Depart- aeuttee 13 x 

ment for protection Assets, Dec. 31, 1918 ee 


of Policy- holders fourteen States. 














$1,365,275.23 














LIABILITY SURGLARY 
ACCIDENT CREDIT 
HEALTH BOILER 
AUTOMOBILE LANDLORD’sS 
TEAMS ELEVATOR 
COMPENSATION 


GEN’L LIABILITY 





uereniaien 1865 
London Guarantee & Accident Company, Ltd. 
OF LONDON, ENGLAND 
Head Office, Chicago F. W. LAWSON, General Manager 


xen. Agts. Illinois, Mo., Ind., 1423 Insurance Exchange, 
FRED. L. GRAY COMPANY............ Northwestern Managers, 328-336 Security Bank Bldg., .—- 
RAYMOND General Agents, Southern Michigan, Journal Bldg., Detroit 
RED PAL _SoD General Agents, West Virginia, Board of Trade Bldg., Wheeling 
wig & PERDUE COMPAN en. Agts., Northeastern Ohio, Leader-News Bldg., Cleveland 





; E. Gen. Agts., So. Ohio, 1217-18 First Nat. Bank Bldg. Sine! 
ANSEN & ROWLAND, Inc., Gen. Agts., Wash ‘ a: 1708. gy ag 
THE MERRILL, DODGE & JACKSON CO. 
O'CONNOR BROS.-McCUNE AGENCY 


‘The Sign of Good Casualty Insurancé 











BROWN’S ESTIMATES 
AND 
AGENT’S COMPANION. 


By James N. Brown 

Just the information the Local Agent and Field Man 
should have at his Finger tips. 

Clearly and simply stated. 

New Edition—thoroughly revised. All figures based 
on 1917 costs of Labor and Material with an addenda 
estimating increases as of September 1918. 

A complete Underwriting Manual of convenient pocket 
size, compiled by a man whose fifty years’ experience as 
contractor, local agent, field man and adjuster give him 
an ideal equipment for the work. $2.00 per copy. ., 


The National Underwriter Co. 
1362 Insurance Exchange Bldg. CHICAGO, ILL. 
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P. Tecumseh Sherman’s Observations 


P. TECUMSEH SHERMAN, who is a former 
commissioner of labor in New York 
State and who has made a very ex- 
haustive investigation of workmen’s com- 
pensation insurance, has gotten out a 
written statement as to the merits of 
stock companies and mutuals, when it 
comes to-writing compensation business. 
Mr. SHERMAN has made a thorough study 
of the subject. He has investigated the 
insurance laws of the different states and 
studied the trend of events. Mr. SHEr- 
MAN’S statement is made in a letter to 
President Lorr of the Unitep Srates 
Casuatty. It is worth reading, worth 
studying, worth thinking over. Mr. 
SHERMAN is not a partisan. He is an ob- 
server of the times and what he says 
carries the weight of authority. In con-: 
nection with the statement he makes the 
following observations: 

“The stock company contract provides 
complete indemnity at a rate fixed or 
approximately fixed in advance, whereas 
in mutual insurance the policyholder re- 
mains subject to a risk of liability while 
retaining a chance of a dividend. In 
workmen’s compensation insurance par- 
ticularly, by reason of its long contin- 
uing and uncertainly estimable liabili- 
ties, the risk of loss seems to far out- 
weigh the chances of dividends. It 
is often thought that the policyholder’s 
risk in mutual insurance consists solely 
of liability to extra assessment, com- 
monly limited to the amount of one 
annual premium. That is far from cor- 
rect. The risk is that the policyholder 
may be subjected to such extra assess- 
ment and, in addition, left liable without 
indemnity for large balances of compen- 
sation to his employes. 

“In my opinion the dangers of mutual 
insurance are increased in practice by 
the fact that the management is gen- 
erally vested in persons, on _ salaries, 
without direct personal interest in or 
responsibility for the funds, and most 
concerned with immediate success. Con- 
sequently the tendency is to popularize 
the business by paying unearned divi- 
dends to the impairment of reserves 
and the eventual peril of the policy- 
holders. In stock companies, on the 
other hand, any tendency on the part of 
the managers to speculate and run 
risks is checked by the control exer- 
cised by the stockholders to protect 
their interests in the funds. Stated dif- 
ferently, employers who insure mutually 
enter into a new business, as a side line, 
in which they assume new liabilities as 
insurers; and, consequently, either they 
must have the same technical knowledge 
and experience and devote to the con- 
duct of the insurance the same vigilance 
and attention as do the controlling 
stockholders in stock companies, or their 
insurance will suffer. I think that pol- 
icyholders in mutual associations gen- 
erally do not comply with those condi- 
tions. 

“Under present conditions, moreover, 





al 


the danger involved in mutual insur- 
ance is aggravated by the fact that few 
if any mutuals in existence have a suffi- 
cient distribution of risks to absorb the 
shock of catastrophe. On the contrary, 
some mutuals have their risks so con- 
centrated as positively to invite disaster; 
They may have had good luck to date, 
but it is the opposite of insurance to 
trust to luck. 

“To those employers who work with 
small capital or figure closely on profits 
a fixed charge for insurance is, in my 
opinion, essential—far too essential to 
be sacrificed for the possibility of a 
small rebate on the premiums. Sim- 
ilarly those who ask credit on prospec- 
tive profits must have absolute indem- 
nity insurance; and insurance which may 
prove to be a liability rather than an 
asset is radically unsuited to their needs. 
This leaves only the exceptional em- 
ployers in industry who can possibly 
afford to take the chances of the gamble 
involved in mutual insurance. 

“The risk incurred in mutual insurance 
of workmen’s compensation is much 
greater than is generally realized or than 
experience in America to date would 
indicate. The extent to which compen- 
sation liabilities are deferred permits of 
a long continuance of unsound finance 
before disclosure and of the accumula- 
tion of enormous liabilities in the mean- 
time. The nearest analogy in America 
is to be found in the harrowing experi- 
ences of the surviving policyholders in 
mutual assessment life insurance asso- 
ciations. 

“T also prefer stock company insur- 
ance because I believe in the value of 
the assistance and advice rendered to 
customers by the agency service. With- 
out that service each policyholder and 
prospective policyholder would have to 
do for himself all that the agent now 
does for him—and I know by experience 
that he could not give the time and 
would not have the knowledge and ex- 
perience to do it so well. Whether or 
not the present rate of agents’ commis- 
sions is reasonable for the _ services 
rendered on large premiums, I do not 
know. But I do know from experience 
that it is more than reasonable on the 
general run of premiums. 

“T am not a bigoted partisan of stock 
company insurance. In my _ opinion, 
‘grand industries’ e.g., the railroads, the 
United States Steel Corporation, etc., 
may well carry their own risks. And 
somewhat smaller enterprises, each with 
a good insurance manager of its own, 
may find advantages in pooling their 
risks in a mutual association, as a sort 
of limited self-insurance, provided the 
risks be well distributed and the mem- 
bership altogether select. But those are 
about the limits of expediency for mu- 
tual assessment insurance of workmen’s 
compensation. My opinions, as above 
expressed, are partly based upon and 
largely confirmed by a study of compen- 
sation insurance experience in Great 
ritain and France, in both of which 
countries, after more than twenty years’ 
experience, stock companies’. provide 
nearly three-quarters of the compensa- 
tion insurance and mutuals have had a 
successful record only in the _ special 
ficlds above indicated.” 





Business-Builders 


Developing 
Fidelity and Surety Bonds, Automobile, 
Elevator and General Liability, Accident, 
Health, Burglary and Plate Glass Insurance 


Appreciate the co-operation of the 


Massachusetts Bonding 
& Insurance Company 
BOSTON T. J. FALVEY, President 


Paid-in Capital $1,500,000 Write for Territory 


























PERSONAL GLIMPSES OF CASUALTY MEN 

















W. G. Kress, who has been asso- 
ciated with the Conkling, Price & 
Webb agency for twenty years, and 
for the past five years assistant man- 
ager in Chicago of the Fidelity & 
Deposit, has become a member of the 
firm. He will continue as heretofore 
as assistant manager of the fidelity and 
surety business in the Conkling, Price 
& Webb agency. Mr. Kress is recog- 
nized as one of the best underwriters 
and one of the leading men in the 
surety business in the west. 


J. R. Buckton, who has been man- 
ager of the compensation and liability 
department of the Contractors Service 
Corporation in New York and was for- 
merly manager of the insurance divi- 
sion of the United States Housing Cor- 








poration in Washington, D. C., has 
gone to Oklahoma City to become as- 
sociated with the T. E. Braniff Com- 
pany and will take charge of the 
miscellaneous department. The Braniff 
Company is general agent for the 
Maryland Casualty and Fidelity & De- 
posit. It is one of the aggressive, 
growing agencies in Oklahoma. 

George D. Webb, of Conkling, Price 
& Webb, of Chicago, has gone to. La- 
manda Park, Cal., where he will spend 
the winter. 


W. L. Taylor has gone to Davenport. 
Ia. to become general manager of the 
Federal Surety, having left his desk 
at the Massachusetts. Bonding last 
Friday. He has been for many years 
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manager of the liability department of 
the Massachusetts Bonding’s head 
office. a; 
Charles Howard has returned 
he has 


Capt. 
from the West Indies where 
been on a vacation, and is again in 
New York. On Oct. 1 he resigned 
as resident secretary of the New York 
City branch of the United States Fi- 





delity & Guaranty, and will now re- 
sume his old position. It had been 
arranged that he should take an im- 
portant position in its Washington D, 
C. office, but the plan has been aban- 
doned because it was thought Captain 
Howard would be of much larger serv- 
ice to the company in New York. The 
company persuaded him to reconsider 
his resignation. 








AMONG SURETY MEN 

















TO BE EARLY DISTRIBUTION 





New York Department Will Make 
Return to Claimants of the 
Empire State Surety 


NEW YORK CITY, Jan. 7.—There 
is likely to be an early distribution 
to creditors of the Empire State Surety 
in the form of a dividend of about 45 
per cent of the adjusted claims. The 
company is in process of liquidation 
in the hands of the New York depart- 
ment, having been taken over by the 
department in September 1912. Its out- 
standing business was reinsured in the 
National Surety. It was thought when 
the company was placed in the hands 
of the departfent the assets would all 
be consumed by the preferred claims 
of the New York state and United 
States Governments and there would 
be noe funds for distribu. cn to insur- 
ance and general cr:diicis The is- 
sets cn hand amount to $555,083. The 
cost of liquidation has been compara- 
tively small. The insurance depart- 
ment has been able to do the work at 





much less expense than would a re- 
ceiver. Claims amounting to $1,370,- 
868 have been adjudicated invalid and 
dismissed by the court. 





Say Cost Is Too Higi: 


Surety men declare that in a number 
of points architects are advising the 
waiving of the surety bond owing to 
the high cost. This is particularly true 
where building is being done. During 
the war period, contract bonds were in- 
creased from $1 to $1.50. The con- 
tractors contend that $1.50 is too much, 
especially where the financial ability of 
the contractor is not questioned. There 
is plenty of contract work on hand but 
the surety men feel that they are being 
deprived of writing contract bonds be- 
cause of the premium that is regarded ag 
too high, 


Goes With Hartford Accident 


Frank J. Menig has recently entered 
the service of the Hartford Accident & 
Indemnity as assistant superintendent 
in the surety department at its New 
York office. He was formerly connected 
with the National Surety as assistant 
secretary and superintendent of public 
official department, having been in its 
employ since 1908. 

















EQUITABLE HAS NEW POLICIES 





One Contract Covers Loss Through 
Accident or Illness and the Other 
Accident Alone 


True to tradition, and “prompted by 
the desire to serve not only the agency 
force and policyholder, but to exercise 
a beneficial influence upon the business 
as a whole,” the Equitable Life of 
New York has newly placed upon the 
market two new casualty policies, sure 
to excite wide interest among under- 
writers. The one contract covers loss 
suffered through accidents or illness, 
and the other loss through accident 
alone. Both policies are inconvertible 
from date of issuance and are non-can- 
cellable by the society. 

The accident and health contract (is- 
sued on male lives only, from ages 20 
to 55 years inclusive, and requiring a 
medical examination of the applicant) 
pays ordinary benefits of $10,000 for 
the accidental loss of life, both hands, 
both feet, sight of both eyes, one hand 
and one foot, either hand or foot and 
sight of one eye. Should death or the 
injuries above enumerated be sustained 
while traveling, double indemnities will 
be paid. Weekly indemnities for partial 
or total disability will be paid in 
amounts ranging from $25 to $100, ac- 
cording to the disability, whether 
caused by accident or sickness. Other 
features provide allowances for surgi- 
cal fees and hospital charges. Should 
the assured so elect, liberal single set- 


tlements will be allowed in lieu of 
weekly indemnities, 
The premiums, which may be paid 


either annually or semi-annually, are 
scientifically computed, and are upon 
a scale graduated according to age. 
The charge per $1,000 for Class 1 mem- 
ers at various ages is as follows: 
Age 20, $10.76; 25, $11.80; 30, $13.13; 
35, $14.78: 40, $16.78; 45, $19.19; 50; 
$22.16; $55, $25.64. 

The purely accident contract allows 


ACCIDENT AND HEALTH | 


| 
| 











above, save such as are due to sickness, 
which the policy does not cover. The 
rates for this form of coverage are like- 
wise upon the step plan, increasing 
slightly each year from age 20 to age 55, 
the limit on which applications will be 
received. The charge per thousand for 
the accident policy at age 20 is $4.44; 
at age 30, $4.61; age 40, $4.97; age 50, 
$5.90, and at age 55, $6.87. 

In advising agents of the Equitable 
Life of the issuance of the new contract, 
Superintendent of Agencies Leslie C. 
York, who has direct supervising over 
the society’s casualty business, says in 
part: 

“We are appreciative of the reception 
of this new phase of our business, on 
the part of the field force. As our agen- 
cies have an opportunity to introduce 
the accident and health business with 
life insurance, they are more apprecia- 
tive of its value. You will be pleased to 
know that the accomplishments in this 
department are quite beyond our ex- 
pectations for the first year.” 


Aid to Life Agents 


So far from interfering with the sale 
of life insurance agents of the Equit- 
able Life have found the offering of 
life and accident policies a decided bene- 
fit, in that purchasers of casualty con- 
tracts usually follow such action by tak- 
ing out a life policy for a substantial 
sum. 


Expect Big Meeting at Des Moines 


CINCINNATI, O., Jan. 7—Letters. of 
response and notification to Secretary 
W. R. Sanders of the American Liability, 
chairman of the executive committee of 
the Health and Accident Underwriters’ 
Conference, indicate that the Des Moines 
meeting, to be held Feb. 24-26, will be 
the largest in the history of the organi- 
zation. There was some opposition to 
the selection of Des Moines for the mid- 
winter meeting, on the ground that it is 
so far west that Hastern companies 
would not attend. Letters to Chairman 
Sanders indicate that an unprecedented 
number of Eastern companies will be 
represented, and many of them will be 
represented by unusually large deléga- 
tions. 

Selection of the western city is ex- 
pected to influence the attendance of 
many western companies that have not 
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THE NATIONAL 
LIFE & ACCIDENT INSURANCE CO. 


OF NASHVILLE, TENNESSEE 


Capital, $300,000.00 


Record For 
Growth Unsurpassed 


Cc. R. CLEMENTS 
Sec’y and Treas. 3 


C. A. CRAIG 
President 








Money-Making Contracts 
For Good Agents 
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CASUALTY REINSURANCE 
BY TREATY 


Enables the REINSURED to accept larger lines 
and deliver better SERVICE 


EmpLoyers INDEMNITY CORPORATION 


KANSAS CITY 
NEW YORK 


CHICAGO 
35 Nassau St. 


Insurance Exchange 








“OUR BONDS GUARANTEE INTEGRITY” 


SURETY 
BONDS 


CASUALTY 
INSURANCE 





NEW YORK 


CHARLES H. HOLLAND, PRESIDENT 
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CAPITAL ONE MILLION DOLLARS 


Emory H. English, President Joel Tuttle, Secretary 
HOME OFFICE: 715 Locust St., DES KiOQINES 


FIDELITY AND COMPENSATION 


SURETY BONDS AUTOMOBILE 
BURGLARY PUBLIC LIABILITY 


Semi-Annual Statement, June 30, 1919 
Admitted Assets........ $1,573,772.55 










Liabilities and Reserves 172,180.93 
Paid Up Capital...... ..... 1,000,000.00 
SRRBOUS xs in cn ciditisn ate beh x rekea= + ack cake GasWestenns cor 401,591.62 


$1,016,800.00 in Approved Securities on Deposit with Insurance Department of Iowa 











attended meeting in the East, on account 





benefits identical with those noted 


of distance. Chicago companies, of 

















MERICAN LIABILITY 
COMPANY 


Disability Insurance 
W. R. Sanders, General Mgr. 
Citizens Nat’l Bank Bldg., CINCINNATI, OHIO 

$100,000.00 leseraace Depataent Depesit 


** Everything for the 
Insurance man” 


THE NATIONAL UNDERWRITER CO. 
1362 INSURANCE EXCHANGE 


CINCINNATI 





NEW YORE INDIANAPOLIS 
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epublic Casualty Co. 





PITTSBURGH, PA. 


Writes All Lines of Casualty Insurance 


and Surety Bonds 



























| “The Company is in a sound financial condition. 
are well invested 
efficiently managed. Claims are promptly settled and policy 
holders and claimants receive fair and equitable treatment.” 


RESPONSIBLE AGENTS WANTED WHERE NOT REPRESENTED 


American Indemnity Company 


(GALVESTON, TEXAS) 


CASH CAPITAL - + -.- - $ 600,000.00 
ASSETS—OVER - - -+ - = = 2,000,000.00 


This Company was examined by the New York Insurance Department as of June 


30,1919. The examiners stated in part: 
Its funds 


, its reserves are ample and its affairs are 





course, will be largely represented. 
These three factors are expected to re- 
sult in a record-breaking attendance. 





Would Amend Kansas Law 


TOPEKA, KAN., Jan. 6—Superinten- 
dent Travis has prepared for introduction 
at the special session of the legislature 
a bill which will allow life insur- 
ance companies to write health and ac- 
cident policies and also makes provision 
for double indemnity policies. The priv- 
ilege is extended to any mutual life in- 
surance company and to any stock life 
company with a capital in excess of 
$200,000. The bill is quite broad in its 
provisions and it is understood that sev- 
eral amendments will be proposed by 
the senate committee on insurance. 





Seek to Check Crossing Accidents - 


INDIANAPOLIS, IND., Jan. 6—John 
W. McCardle, vice chairman of the Indi- 
ana public service commission, plans to 
call a conference of railroad and interur- 
ban men, automobile associations, city 
and county officials, to discuss what is 





The annual meeting of 


Policy holders of GREAT 
NORTHERN CASUALTY CO. 


will be held in the offices of the Company, 


408 Great Northern Bldg., Chicago, on Mon- 
day, Jan. 19th, at 12 M. 





















Re-Insurance 
Excess Re-Insurance 
Catastrophe Hazard 


Accident Re-Insurance Underwriter. 


DEE A. STOKER 


RE-INSURANCE UNDERWRITER 
11 So. LaSalle St. CHICAGO 
Employers Indemnity Corporation 


























Agents Wanted: To sell an unrestricted Acci- 
dent and Health policy costing $9.00 quarterly. 
Covers every disease and every accident. Lib- 
}) eral commission paid to live producers. 

Central Business Men’s Association, 


Westminster Bldg. 
CHICAGO, ILL. 


H. G. ROYER, Pres. 
C. O. PAULEY, Secy. & Treas. 
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Very Few Life Insurance Men Make Good Without 0.5 


SYD 1 E Fi 


The Systematic Salesmanship Outfit will provide 

you with a good system. Write THE NATIONAL 
UNDERWRITER, 1363 Insurance Exchange, g 
Chicago, for particulars. oo 








The Largest 
Casualty General Agency 
in Indiana 


Desires to place four additional 
men for work in Indianapolis. For 
right men this will lead to field 
positions. Address 22-N, care 
The National Underwriter. 








Excellent Opportunity for 
right man to take charge of 
Casualty Department in an 
agency that has been doing a 
large business for 20 years, 
state experience. Address 


1 9-K care The National Un- 


derwriter. 
















































A Progressive Surety and Casualty Company 

























Liberal Contracts 


ELMER H. DEARTH ‘ : 


General Casualty & Surety Company 
114 WOODWARD AVENUE, DETROIT 
A Michigan Company for Michigan People 
Live Agents Can Secure 
Up-to-Date Policies 
WRITE US 


President 


to be done to promote the safety of 
crossings in the state. The plan pro- 
posed will be worked out as soon as the 
roads are returned to their owners. The 
commission has had a survey made of 
more than 10,000 steam railroad cross- 
ings on 75,000 miles of track. Last year 
122 persons were killed and 214 injured 
on three crossings. The commission 
now has accurate descriptions of all these 
crossings and the state will proceed to 
mark, improve or wipe them out. A 
similar survey of the interurban cross- 
ings is now to be made. The conference 
will attempt to agree on some proper 
legislation concerning safety at cross- 
ings. The Indiana legislature meets 
next winter. 





Would Let in Life Companies 
BOSTON, MASS., Jan. 6—Mutual life in- 
surance companies of Massachusetts will 
be allowed to write health and accident 
insurance if the recommendations made 
by Commissioner Hobbs to the legisla- 
ture, which convenes here this week, are 
earried out. He says that Massachusetts 
is probably the only state in the Union 
where such a condition exists and that 
he sees no reason why it should con- 
tinue. 





Report on Indiana Accidents 
Statistics kept by the Indiana Indus- 
trial Board show that 100 accidents per 
day were suffered by industrial workers 
in the state during 1919, this record being 
limited to those who come under the pro- 
visions of the workmen’s compensation 
law. Of the approximately 37,000 acci- 
dents, 213 proved fatal. 


Restrict Companies in Massachusetts 
BOSTON, MASS., Jan. 6—At the inquiry 
of the insurance department of Massa- 
chusetts, Attorney General Wyman has 
handed down an opinion to the effect 
that casualty companies of another state 
cr country seeking admission to Massa- 
chusetts may be permitted to do only 
certain combinations of classes of in- 
surance, as specified in the statutes. 


Chicago Burglary Meeting 
The casualty men who are especially 
interested in burglary insurance in Chi- 
cago will hold a meeting Thursday to dis- 
cuss the situation in the city and Cook 
county. The Burglary Underwriters As- 
sociation recently promulgated a rule to 
the effect that all policies less than $2,000 
should carry the 80 percent coinsurance 
clause. Many of the burglary men feel 
that the rate should be advanced without 
requiring this clause. It is likely that 
the Chicago burglary insurance men will 

take steps to form an association. 


Many Window Burglaries 

INDIANAPOLIS, IND., Jan. 7—There 
has been almost an epidemic of window 
robberies in Indianapolis, resulting in an 
unusual number of claims for both plate 
glass and burglary insurance. Since the 
Christmas shopping season, however, 
there appears to have been a let up in this 
form of criminal activity. The police 
have been active and have succeeded in 
locating some of the offenders and their 
plunder. The plate glass insurance com- 
panies interested in these losses have 
shown a remarkable speed in getting the 
windows replaced, in spite of the present 
acute shortage of glass. In the case of 
the Sommers furniture store, where six- 
teen large plates were broken by a wind- 
storm on a Saturday afternoon, the new 
plates had all been set by the evening of 
the following day. The insurance loss 
was about $2,500. The plate glass insur- 
ance companies are rendering a service at 
this time which is highly appreciated by 
the assured, especially where it is known 
that the individual owner cannot hope to 
get such service for his single loss except 
through an insurance company. 


Casualty Notes 


P. J. Martin, attorney in the casualty 
claim department of the Chicago Bonding, 
has gone with the Chicago office of the 
New Amsterdam Casualty as manager of 
its claim department. 

Henry M. Reitzel has been appointed 
assistant in the office of the United States 
manager of the Norwegian Globe. He was 
with the London & Lancashire Indemnity 
in charge of the fidelity and surety claim 
department. : 

Charles C. Rausenbach, rating clerk in 
the Illinois branch of the National Work- 
men’s Compensation Service Bureau, is 
being transferred to the underwriting de- 
partment of the Central Bureau at New 
York. TT. W. Roberts, formerly inspector 
in the Oklahoma division, and Charles H. 
Potts, who had been inspector in_ the 























Indianapolis branch office, have been 
transferred to Chicago as rating clerks. 
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bs Inter-Qcean 


Casualty Company 


CINCINNATI, OHIO 
Cash Capital $200,000.00 


(Invested in U.S. Bends) 
J. W SCHERR, Prest. |W. G. ALPAUGH, Sec’y 





Under direct supervision of TWENTY-THREE 
State Insurance Departments 





Commercial, Business Women, Teachers’, . 
Nurses’, Monthly Payment and In- 
dustrial Health and Accident 
Policies Written 





Address Home Office for local and 
district agency contracts 




















THE 
JIFFY 
PEN 


The word “Jiffy” de- 
notesspeed and action. 
The shape and bal- 
ance resembles the dip 
penholder. It is built 
for those who appre- 
ciatea properly shaped 
and balanced pen. 
Prices from $2.50 up. 
Self-filling without a 
r sac. 








Senu ‘or descriptive 
matter. 


JIFFY PEN CO. 
Dept. No. 2 
406 Pierce Street 
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Sioux City, lowa 











CLAIM SUPERVISION 
Py ee 
rej ve 
efficiently handled without further caperdiee. 
R. L. NASE 


Adjuster for C lty Comp 
1109-10 Mutual Bldg., Richmond, Va. 


Compensation, Accident and Health Claims. 
ecritory:—Virginis and No, Carolina 


di 











Live Wire Agents 


in Eastern Missouri and Southern half of 
Illinois desiring to represent an up to date 
casualty and surety company should advise 

* Bauer & Zachritz Agency Company, 625 
Pierce Bldg., St. Louis, Mo. 








Expert Claim Adjuster and Confidential Advisor 
Thirty years’ experience in adjusting 
Health and Accident Claims, etc. 
J. STEPHENSON 


624-26 M. & M. Bank Bidg., 
Milwaukee, Wis. 


For Wisconsin and Northern Michigan 


AMONG BURGLARY MEN 
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ILLINOIS 









a SURETY COMPANY 
The Rookery 
Surety Bonds of every description 
JOYCE & COMPARY, Inc., General Agents 


PIONEER MUTUAL IS STARTED 





New Burglary Insurance Company 
With Headquarters at Peoria, IIl., 





Begins Writing 





The Pioneer Mutual Casualty of 
Peoria, Ill, has been licensed by the 
Illinois department, it being organized 
to write burglary insurance on mer- 
chandise in stores, offices and safes. 
It is writing some residence burglary, 
but is specializing on merchandise. It 
is writing a large business covering 
garages. The garage business is one 
evidently that has not been worked up 
to any great extent and the Pioneer 
Mutual finds that it is a big field. It 
will branch out in other lines of 
casualty later on, but at present is 
confining itself to burglary. F. E. 
Mendenhall is president and general 
manager; Clough is secretary 
and treasurer; W. T. Moore, vice-presi- 
dent. The board of directors consist 
of Mr. Mendenhall, who is an organ- 
izer of corporations; Mr. Clough, who 
is a retired merchant and financial 
man in Peoria; John Flannery, an at- 
torney in Peoria; W. T. Moore, auto- 
mobile dealer, and L. R. Burr, 
automobile dealer. This is the only 
company of the kind in the state. 





Big Omaha Bank Loss 


OMAHA, NEB., Jan. 7—The biggest 
bank robbery ever staged in Nebraska 
occurred last week when four unmasked 
bandits entered the Farmers & Merchants 
bank at Benson, formerly a suburb of 
Omaha, but now incorporated in the city, 
forced the cashier, six other employes 
and four patrons into the vault, and 
escaped with $109,000, consisting of about 
$14,000 in currency and the remainder 
in unregistered Liberty bonds and other 
negotiable securities. 

Approximately three-fourths of the 
Liberty bonds, which made up the larger 
part of the loot, belonged to individual 
holders who had deposited the bonds 
there for safekeeping. For these the 
bank was not legally responsible, but in 
accordance with a specific provision made 
by the bank officials with the insurance 
companies, the owners will be reimbursed 
in full. The loss was covered by two 
policies, one for $65,000 with the Ocean 
Accident & Guarantee and one for $15,000 
with the National Surety. Both com- 
panies are represented in Omaha by the 
Wheeler & Welpton company. 


TRAVELERS’ GREAT BUSINESS 





Magnificent Record Was Made as to 
New Business and Premium 
Income Last Year 





The Travelers paid for $512,000 on 
new life insurance last year. The fig- 
ures for the year are: 

Travelers Insurance Company 


Uebel Debages eyeae over $512,000,000 


1 Seep anaes ease ts ees eee over 299,000,000 
Paid life premiums.... over 

MENUN wo a rete Gee bad'e claret over 7,600,000 
Paid accident and 

health premiums .... over 7,600,000 
GOR oe vad eecatign ct ea over 1,300,000 
Paid compensation and 

liability premiums... over 30,800,000 
COM cd dc eu cavccs. +deue over 3,800,000 
Total premium income. over 65,700,000 
GE Mis tecsaesecedins ‘... over 12,900,000 
Total income ......... over 73,000,000 

SN a> cawec had ecabawe over 14,300,000 


Travelers Indemnity Company 


Total premium income. over $ 5,800,000 
GPT iia Eee oa ces CER over 2,000,000 
Total income ......... over 6,000,000 

US wt oss co nee oe eo over 2,000,000 


Both Companies 
Total premium income. over $ 71,500,000 
i 


MA re cuak kegels teiee over 14,900,000 
Total income ......... over 79,000,000 


CRETE sis 630 sree: cua veneae over 


The Gopher Mutual Casualty of Duluth, 
Minn., has opened an office at St. Paul in 
the Merchants Bank Building. When it 
commences to write business, the com- 
pany will handle only compensation in- 
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The Lion Bonding and Surety Company of Omaha 
Capital and Surplus = 


I have just written to a friend,— 


“In the management of The Lion, I have two ideals,— 
one, to keep the assets of the Company sound, and the 
other, to give the public a fair deal”. This program 
ought to appeal to the Agent who is wise. The Lion 
has a premium income of a Million a year, and is in 
the arena for keeps. With these things to recommend 
us, you should write for an agency. We write practic- 
ally all lines. 


E.R.Gurney 





WE DON’T WANT MUCH 
JUST THE LION'S SHARE 


$750,000.00 


President 























RATES 


One person - - 
Two persons. - - 


HoTel FONTENELLE 
OMAHA, NEB. 
H. EDGAR GREGORY, Manager 


ee 


330 Rooms—330 Baths 


$2.50 
$3.50—$7.00 








R. J. LYDDANE, General Agent 


The American Credit-Indemnity Co. 


of NEW YORK 





CREDIT INSURANCE ONLY 





E. M. TREAT, President 


The American’s Unlimited Policy not only provides 2bsolute protection against abnor- 
mal loss on all outstanding covered accounts, but serves to prevent losses. 


If you are a manufacturer or jobber, write for the full particulars of this service. 


415 Locust St., St. Louis, Mo. 


OFFICES IN ALL PRINCIPAL CITIES 


91 William St., New York 


1140 Marquette Bldg., Chicago 








' GEORGIA CASUALTY COMPANY 


Surplus and Reserves to 


Policy Holders, $2,030,162.08 


Compiled Under Laws of New York, Pennsylvania and Georgia 


GEORGIA 





MACON 





P. A. COOLING CO., 


Agents: If you desire connection with a Company rendering REAL 
SERVICE write to one of the following agencies in your territory: 
General rits, 404 Amer. Central Life Bldg. 


Indianapolis, Ind. 


OSCAR R. WITTE & CO., —— A 403-6 Wainwright Bldg. 
it. wu: 
FRANK V. SMITH & BROS., General Agents, 428 Reserve Bank Bldg. 
Kansas City, Mo. 
General Agent, 311 Gas and Electric Bldg. 


E. J. MILLER, 


Oe 





16,300,000 





surance, 








JOPLIN & WHITESIDE 


Denver, 
General 
Wichita, 


(For Other States Write Home Office) 


We Specialize in Aceident and Health, Plate Glass and Automobile Insurance. We Write All Casualty Lines 


WESTERN INDEMNITY COMPANY, Dallas, Texas 
bs Capital, $300,000 


lo. 
nts, 305 Hoyt Bidg. 
ry 


Assets, Over $1,500,000 
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Southern Surety Co. 


Des Moines, Iowa 


C. 8. Cobb, Pres. J.H. Huckleberry, Vice Pres. 
E. G. Davis, Secy. Jno. T. Suggs, Vice Pres. 
M. H. Cohen, General Counsel 





Capital $1,000,000 Surplus $482,067.36 





Entered in 24 States 
Writes ‘‘All Casualty and Surety Lines’’ 
Agents Wanted in Unoccupied territory. 





Interstate Casualty Company 
Home Office: Birmingham, Ala. 


Capital, Surplus and Reserves, $747,657.55 


Specializing in Automobile and Public 


Liability and Excess Insurance 


General Agents 
STATE AGENCY 
Insurance Exchange, Chicago 


THE AGENCY COMPANY 
Salt Lake and San Francisco 
CRAIG BELK & CO. FERGUSON & HARRIS 
Chronicle Bldg., Houston, Texas Columbia Bldg., Louisville, Ky. 
STATE AGENCY, No. 1 Montgomery St., Jersey City, N. J. 














ANNOUNCING THE CONTINENTAL’S NEW 
NON—CANCELLABLE DISABILITY INCOME POLICY 
(a) It increases the sale of Life 

Insurance. 
(b) It increases the sale of Commercial 
Accident and Health Insurance. 
YOU ARE INTERESTED IN EITHER. 

Write or telegraph for particulars. 
CONTINENTAL CASUALTY COMPANY 
H.G.B. Alexander, President 

General Offices: Chicago, Illinois 


The CONTINENTAL is an American Company with 
a national reputation. 














Chas. L. Nicholson, President Harry R. Wood, Secretary 


THE INTER-STATE, SURETY COMPANY 


FIELD, SOUTH DAKOTA 


WE ISSUE 
DEPOSITORY, FIDELITY JUDICIAL, OFFICIAL and 
WAREHOUSE BONDS MISCELLANEOUS 


PLATE GLASS and BANK BURGLARY INSURANCE 











THE HOOD AGENCY, Inc. 


Largest Insurance Agency in the Northwest 


Specializing in Workmen’s Compensation, Casualty, 
Fire and Tornado and Surety Bonds 
GENERAL AGENTS 


THE OCEAN ACCIDENT & GUARANTEE CO., Ltd. 
Phoenix Building, MINNEAPOLIS, MINN.. 























WORKMEN’S COMPENSATION 








ENDORSEMENT RULE SOUGHT 


Commissioner Hobbs of Massachusetts 
Recommends Amendments to 
Law 


BOSTON, MASS., Jan. 6—lInas- 
much as a question has been raised as 
to the authority of the Massachusetts 
department to require an endorsement 
upon policies of workmen’s compensa- 
tion insurance to insure conformity 
with the state law, and as to whether 
such endorsements when made are 
subject to the approval of the commis- 
sioner, Commissioner Hobbs in _ his 
recommendations to the Massachusetts 
legislature, which convened today, 
urged an amendment of the law in that 
respect. In that connection he said: 

As the question has been raised, it 
should be settled, and settled at once, 
inasmuch as such endorsements fre- 
quently constitute extremely important 
and necessary parts of policies of work- 
men’s compensation insurance, It is to 
be observed, also, that the statute rela- 
tive to the form of workmen’s compensa- 
tion policy contains no penalty clause, 
nor does it provide that the policy if 
issued shall be valid and binding upon 
the company issuing the same, thus af- 
fording the company some opportunity 
to profit by its own wrong doing. 


Ruling Sought on Undersheriffs 


HELENA, MCONT., Jan. 6—The Montana 
state accident board, in charge of the 
administration of the state workmen’s 
compensation commission, has asked At- 
torney General Ford for a ruling on the 
liability of the compensation fund in the 
ease of an undersheriff, shot and killed 
while in the performance of his duty. 
Lola E. Curtiss of Manhattan asks com- 
pensation for the death of her husband, 
an undersheriff of Gallatin county when 
he was killed. A previous ruling of 
the state board was to the effect that 
sheriffs do not come within the provi- 
sions of the compensation act, but there 
is a possibility that undersheriffs come 
in a different classification. 


No Compensation for Cyclone Death 


MADISON, WIS., Jan. 6.—In a decision 
in the case of Ray R. Dalton of La 
Crosse, the Wisconsin Industrial Com- 
mission has held that compensation 








could not he paid because of the death 
of a man in a cyclone accident. The 
commission found that Ray R. Dalton’ 
was employed by Segelke & Kohlhaus of 
LaCrosse at Tyler, Minn., and that he’ 
was accidentally killed by a a 
while employed there. : 


Claims Being Ir Investigated 


The Illinois Industrial Board has sent 
out notices to all companies—-stock, mu- 
tual and interinsurers—writing com- 
pensation insurance in Illinois, not in’ 
anyway to move, change nor destroy | 
claim papers. Experts from the Indus- 
trial Board are making an investigation 
of claim payments of companies to see 
how claimants are treated as to prompt- 
ness, service and liberality. 


May Change Kentucky Law 


LOUISVILLE, KY., Jan. 6—The Ken- 
tucky legislature convened this week, 
and it is expected that numerous bills 
will be introduced affecting insurance. * 
It is believed that the present work- ~ 
men’s compensation law will be changed, 
as Governor Morrow prior to his elec- 
tion was strongly opposed to the law as | 
it reads. Employers are fairly well sat- © 
isfied with the law, except that portion ~ 
of it which places the employer in a — 
position where he alone is responsible 
for hiring juveniles. There is no penalty ~ 
where juveniles, their parents or guar- | 
dians make false statements as to age, — 
and occasionally some one under the 16- | 
year age limit is hurt. The only re- | 
course for the employer is to take up © 
all applications of boys or girls with 
the board of education. 


Too Much of Law Repealed 


BISMARCK, N. D., Jan. 6—The status 
of the state workmen’s compensation 
commission of North Dakota is uncer- 
tain as a result of the unintentional 
repeal by the state legislature at its 
special session of some of the powers 
and authorities conferred on the com- 
mission in the original compensation act. 
It was not known until some time after 
the legislature adjourned that the as- 
sembly had made the changes. 

Five paragraphs were omitted and 
consequently stand repealed, including 
those giving the compensation commis- — 
sion authority over all employes and 
employments in the state, authorizing 
the commission to draw on its own funds 
for its expenses, giving it a $50,000 ad- © 
vance from the state treasury, and 
authority to organize a staff of workers. 











STONE’S TRIBUTE TO WARFIELD 











RESIDENT JOHN T. STONE of 
Pre Maryland Casualty, and Presi- 

dent Edwin Warfield of the Fidel- 
ity & Deposit have worked as com- 
petitive presidents for a number of 
years. President Warfield is retiring 
from the Fidelity & Deposit. President 
Stone takes the opportunity to make 
a few observations regarding his com- 
petitor. His comment shows that the 
amenities of the business are not lost 
in the strife of competition and busi- 
ness getting. Mr. Stone takes occasion 
to pay a tribute to President Warfield 
as follows: 


The resignation of Edwin Warfield 
from the presidency of the Fidelity & 
Deposit cannot be passed by without im- 
proving the opportunity it offers for a 
sincere tribute to his work. He had the 
vision to see tne possibilities of the wide- 
spread use of corporate surety bonding 
and of its service to the safeguarding of 
commercial and domestic values, when 
other men failed to see them. He had 
the courage, the faith and the persist- 
ence to bring his vision from the horizon 
and make it a present fact. He had the 
organizing genius to perceive the neces- 
sity for a nation-wide corps of salesmen 
for his idea and the industry and per- 
sonality to find and enlist them. In 
doing all this he accomplished also the 
spreading of the name and fame of 
Baltimore throughout the nation and 
turned in this direction the gaze and 
the thought of many leaders and many 
others in business and professional life. 
His success in establishing his company 
and in demonstrating the saleability of 
the idea of corporate suretyship en- 





couraged other Baltimoreans to engage 
in the same and related lines of business; 
and out of all this it has come to pass 
that in the short period of 30 years, this 
city has become one of the not more | 
than two or three recognized headquar- — 
ters for insurance. 

It is a real privilege and pleasure to 
say these things while Mr. Warfield is 
still here to read them, rather than to 
say them in obituary form. He has made 
a record as a builder of a new class of 
business structure, and has set a pattern 
that is so widely adopted as to insure 
the permanence of both the structure and 
of the reputation of its pioneer builder. 
May he live long, in his well-deserved 
“Indian summer” rest, to enjoy the mem- 
cries and the results of work well done. 


Plan Omaha Casualty Association 


OMAHA, NEB., Jan. 7—A new casualty 
association in Omaha is a project now 
under consideration by representatives 
‘of a number of local agencies, who held 
a meeting Jan. 3 to outline plans for the 
development of the organization. Frank 
Martin of Martin Brothers & Co., H. W. 
Wheeler of the Wheeler & Welpton Com- 
pany, Robert Burns of the Wilcox-Burns 
Company and Clyde M. Drew were ap- 
pointed as a committee about a month 
ago to look into the proposition, and the 
meeting last week was the result of their 
efforts to get the project started. The 
meeting was attended by more than a 
dozen men, who were decidedly enthu- 
siastic in seeing such an association 
formed. No definite action was taken at 
the meeting, but it is expected that a 
definite program will be outlined at an- 
other to be held in the near future. 
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“SAFETY FIRST”? 


1920 


If your plans for 1920 include a change of territory or a change of company or We have splendid territory o with general agency contract, maximum com- 
“a step up” from solicitor to general agent— missions, for experienced and successful producers of clean records. 


This Fine Territory Is in the Following States: 
Illinois Indiana lowa 


Kansas Kentucky 
Missouri Ohio 


Oregon Pennsylvania 
Confer With Us Before Deciding 


Reserve Loan Life Insurance Company - Indianapolis, Indiana 


narra one 














ee 








LIFE INSURANCE SECTION 














e EYFE 





THE NATIONAL UNDERWRITER 





January 8, 1920” 





BIG PLANS MADE FOR 
NATIONAL THRIFT WEEK 


Life Underwriters Will Take Ac- 
tive Part in Observance Set 
fer January 17 to 24 


PROGRAM IN CINCINNATI 


Association to Send Out 100 Speakers 
and Have School for Them— 
No Direct Soliciting 


CINCINNATI, O., Jan. 6—Great 
preparations are being made in Cin- 
cinnati by the life underwriters for 
National Thrift Week, Jan. 17-24, in- 
clusive. J. S. Drewry, of the Mutual 
Benefit, is chairman of the committee 
having the matter in charge. About 
100 speakers for the week will be fur- 
nished by the insurance men alone. 
The outline of the talks for each day 
is furnished by the general committee 
and there will be a school for the 
speakers, who will make two or three 
addresses a day at moving picture 
shows, before factory employes, and 
various organizations. 

The Underwriters’ Association will 
spend $1,000 for a three-fourths page 
advertisement on life insurance day in 
each of the daily papers. The Cincin- 
nati Gas Company will send out litera- 
ture to 100,000 purchasers of gas serv- 
ice on Thrift Week. The agents of the 
industrial companies will distribute 
from 30,000 to 40,000 pamphlets in go- 
ing their rounds during or before 
Thrift Week. No company will ad- 
vertise individually, but all advertising 
will be under the auspices of the Un- 
derwriters’ Association. Another form 
of advertising will be by bill posters 
and also there will be erected on Foun- 
tain Square a poster, changed each day 
during Thrift Week. A number of 
spectacular advertising plans have been 
suggested, but the committee has 
thought wise to confine the advertising 
and publicity to dignified channels. 

Committees to Use Own Material 


The general committee is composed 
of prominent men and each group in- 
terested in a business way has its own 
committee. Life insurance men were 
urged especially to take an interest in 
the other days as if each group became 
interested only in its own day, the pro- 
gram would fall flat. The Cincinnati 
committee decided to use largely its 
own material for speeches, rather than 
that furnished by the general commit- 
tee, as it was felt that better results 
would be obtained by original work. 
The campaign is designed to reach par- 
ticularly the workmen now drawing 
large wages who have become extrava- 
gant; to show them that the present 
good times cannot continue forever 
and that now is the time to “lay by” 
for a rainy day. 

The campaign will be directed to 
concrete and definite results as far as 
possible, not mere general publicity 
and education. For instance, on Bud- 
get Day it is hoped to distribute many 
thousands of forms of budgets for 
various sized incomes; on Make a Will 
Day an effort will be made to show 
just how anyone should go about mak- 
ing a will and what should be done. 
In other words the campaign is not 
merely for the purpose of impressing 
upon people that they should make a 
hag or keep a budget, etc., but how to 

oO it. 

No Direct Solicitation 


There will be no direct solicitation 
of life insurance during Thrift Week 
on account of or through the cam- 








EDMONDSON’S FAREWELL ADDRESS 





T the recent meeting of the 

Green Signal Club of the Illinois 

Life, Stuart B. Edmondson de- 
livered one of the greatest life insur- 
ance addresses of his career. Mr. 
Edmondson resigned on Jan. 1 as Chi- 
cago general agent of the Illinois Life, 
to return to the ministry at Lake For- 
est, Ill. He is a strong, forceful speaker, 
always successful in moving his audi- 
ences and his latest address was re- 
ceived with the greatest enthusiasm. 

Mr. Edmondson said that in order to 
have the abiding faith in life insurance 
possessed by all big producers, the 
agent must get a high appreciation of 
the calling. The man without the real 
life insurance vision, who is unable to 
visualize and appreciate what life in- 
surance is and what it does in the best 
and broadest sense cannot carry an en- 
thusiastic message to prospects. The 
life insurance producer must know and 
understand that life insurance brings 
cheer and help and comfort and works 
out ideals impossible without the life in- 
surance money with which to carry on. 

Mr. Edmondson said that from a 
material standpoint, life insurance is 
the corner stone of the temple of life. 
The various agencies that life insur- 
ance serve should not be forgotten. 
Life insurance makes for social uplift. 
In every big city are to be found great 
agencies and charitable organizations 
seeking to cure the social evils. Enor- 
mous sums of money are spent by set- 
tlement workers, comunity centers and 
the like, to bring cheer and ‘education 
to the dispossed. If every man carried 
life insurance, much of this work would 
be unnecessary. Life insurance money 
in the hands of widows with children 
would prevent the constant overflow in 
jails, asylums, bridewells and poor- 
houses. 

Life insurance, Mr. Edmondson said, 
is indirectly an advocate and promoter 
of education. The woman whose hus- 
band dies when the children are young, 
is unable to provide them with an edu- 


cation unless life insurance money has 
been left with which to do it. It is 
being more and more recognized that 
the big positions in life, and the impor- 
tant work in life, can be filled and 
carried on only by those who are 
equipped with the proper education. 
In thousands of cases, life insurance 
money is the one means of providing 
immature children with the right kind 
of an education and of bringing them 
into the fullest kind of a life. 

Life insurance, Mr. Edmondson said, 
is the greatest eradicator of poverty in 
the country today. Poverty numbs am- 
bition and kills growth. It discourages 
progress and brings misery, despair 
and hopelessness. The children forced 
to struggle with poverty through the 
best years of their life are compelled to 
merely exist, not live. Life insurance 
salesmen too often do not know the 
good that the checks do that they dis- 
tribute. They see only the grateful 
smile of the beneficiary, but do not fol- 
low the case further to see just what 
use is made of the life insurance money. 
They do not see how dreams are 
made to come true, how discourage- 
ment gives place to happiness and how 
a family that one day wallows in the 
depths is lifted up to the heights be- 
cause of the receipt of a life insurance 
check. 

Mr. Edmondson said that the great 
value of life insurance was known to 
those who did religious work. Particu- 
larly is this true of those who work in 
the large cities where poverty is the 
most apparent. Religious development 
cannot take place where poverty pre- 
dominates. Religious workers must 
feed and clothe the people they want 
to help before. religious advance and 
improvements can take place. Mr. Ed- 
mondson said that in his capacity as 
a minister he will twice a year devote 
his sermon to life insurance, its im- 
portant place in the scheme of life, 
and what it has done and will do for 
those who buy it. 








paign, but the after results are expected 
to be considerable. The life insur- 
ance men of Cincinnati are taking an 
interest in the entire week and not 
merely in Life Insurance Day for the 
reason that life insurance is only a 
part of the Thrift program and that the 
entire week will be helpful in some way 
or other to life insurance. The plan 
in Cincinnati has been to have a gen- 
eral committee outline the whole pro- 
gram in a comprehensive way and not 
delegate much of the work to any in- 
dividual group. However, each group 
is expected to furnish speakers and 
also to help in the financing. The 
sentiment among life underwriters in 
Cincinnati is that no matter what the 
campaign costs, the expense involved 
for each group will be returned many 
times over. The total expense of the 
Cincinnati campaign is expected to be 
not over $10,000. Thrift Week is be- 
lieved to be one of the most construc- 
tive movements for education and pub- 
licity that has ever been undertaken 
and the life insurance men of Cincin- 
nati are heartily back of the whole 
movement. 


Combat Tendency to Extravagance 


Fred B. Shipp, general secretary of 
the Y. M. C. A., was in Cincinnati re- 
cently and addressed a representative 
body of business men, at which time 
he called attention to the wave of ex- 
travagance which is sweeping the 
country, particularly among working- 
men who are earning high wages. He 
said that a negro recently walked into 
a Philadelphia store and bought half 
a dozen silk shirts at $17 apiece and 
that there are evidences that this spirit 
prevails to a large extent all over the 
country. It is to combat this tendency 
to extravagance that the Thrift Week 


program has been devised, with the 
idea of turning this expenditure into 
such channels as savings banks, life 
insurance, home owning, etc. 

Life insurance men are interested al- 
most as much in “Family Budget Day” 
as in their own day. Earl Manning, of 
Boston, at the Pittsburgh convention, 
pointed out that he invariably bases 
his life insurance selling plan on the 
family budget that he first teaches 
the man how to save, by means of 
a budget, and then takes his sav- 
ings for life insurance. This is the 
coming idea in life insurance and the 
whole movement will be greatly stimu- 
lated by a hearty participation of life 
insurance men in “National Thrift 
Week.” 


No Women in Boston Association 

BOSTON, MASS., Jan. 6—The executive 
committee of the Boston Life Underwrit- 
ers’ Association has decided to stand by 
its constitution and by-laws and not to 
admit women as members. The question 
has come up within the past few weeks, 
ewing to an informal request of Miss 
Sara Frances Jones, formerly of the 
Equitable staff in Chicago, and also for- 
merly a member of the Chicago Life Un- 
derwriters Association, who recently 


formal application for membership in 
the Boston Underwriters, but she did 
talk the matter over with the officers of 
the local association. The matter was 
discussed, not on the merits of the indi- 
vidual case, but as a general policy and 
it was deemed best not to change the 
existing by-laws. The Boston associa- 
tion is strongly inclined to this. course, 
owing to the existence in Boston of the 
New England Woman’s Life Underwrit- 
ers’ Association, composed entirely of 
women, active and well organized and 
with a large sized membership. Miss 
Jones is eligible to the New England 
body and will be gladly welcomed to that 





organization, it is stated. 


came to Boston, Miss Jones did not make , 


COMPANIES SHOW FINE 
GAINS FOR THE YEAR 


Extracts From Annual Reports of 
Life Offices Are Most 
Interesting 


BIG NEW BUSINESS DONE 


From Every Quarter the Figures Re- 
flect the Greatest Insurance 
Era of History 


The Continental Life of Wilmington, 
Del., is one of the first companies out 
with a new statement, it showing new 
paid for business, $7,140,928. Its in- 
crease in insurance in force is $5,551,- 
786. Its assets are $3,346,170 and sur- 
plus to policyholders, $1,324,974. Its in- 
surance in force is now $26,472,792. Its 
renewal premium income amounted to 
$602,043, and its first year premiums 
$229,234, its total income being $1,018,- 
622. Its death losses were $136,152. It 
paid to living policyholders $110,810, 
Its total disbursements were $595,454. 
The assets exceed the liabilities by 
$1,324,974. This last item is a striking 
feature of the statement, showing a fac- 
tor of safety that is seldom found in so 
large a degree. In other words, the as- 
sets exceed the liabilities by no less 
than 66 percent. There is an increase 
of 67 per cent in new business, resulting 
in a gain of 90 percent in net increase 
of insurance in force, largely due toa 
substantial decline in lapses and_ other 
terminations. Naturally the influenza 
losses of the early part of the year af- 
fected the earnings. The outlook is 
very promising for the company this 
year. President Philip Burnet is re- 
garded as one of the live executives of 
the country. The Continental is well 
fortified financially. 

Illinois Life 


The Illinois Life announces that on 
Dec. 31, its paid for insurance in force 
was more than $106,000,000, an increase 
of over $16,000,000. Its assets amounts 
to $16,500,000, increase $1,000,000. Its 
income last year was over $4,000,000. 
The new paid for business last year 
was over $25,000,000. 


Travelers 


The Travelers shows new life insur- 
ance paid for during the year amount- 
ing to $512,000,000. This is a gain of 
$299,000,000. In 1918 the Travelers got 
in business $214,079,457. This is a tre- 
mendous gain and is probably one of 
the new life insurance records in the 
country. Its life premiums last year 
amounted to $27,200,000, gain $7,600,000. 
Its accident and health premiums were 
over $7,600,000, a gain of $1,300,000. 
The total premium income for the com- 
pany amounted to over $65,700,000, a 
gain of $12,900,000. Its total income 
was over $73,000,000. The Travelers 
Indemnity had a total premium income 
of $5,800,000. The total premium in- 
come of both companies was over $71,- 
500,000 and the total income $79,000,000. 

The National American Life of Bur- 
lington, Ia., reports new paid for busi- 
ness during the year of $1,900,728. Its 
increase in insurance in force is $1,000,- 
000. ‘ 
New York Life 


The New York Life had in paid for 
business last year $531,800,000 which is 
exclusive of dividends and all other 
additions. This is a net increase of 
$491,800,000 practically all in domestic 
territory. At the close of the year the 
total outstanding insurance was $3,127,- 
800,000. Its death losses last year 
amounted to $38,000,000, and it paid 





(CONTINUED ON PAGE 19) 
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C. W. SCOVEL ASSAILS 
“KNOCKING” BY AGENTS 





DOES LIFE INSURANCE CARRY YOU? 


(National Life Insurance Day, Jan. 19) 








Condemns Competitive Solicitation 
Methods at Dallas Sales 
Congress 





400 ARE IN ATTENDANCE 





Texas Conference Proves Great Suc- 
cess—Salesmen Are Urged to 
Drop Lump Sum Talk 





DALLAS, TEX., Jan. 6—That the 
solicitation of life insurance on a com- 
petitive basis is dead wrong; that the 
practice of insurance agents knocking 
another company and boosting their 
own to a prospect makes the man really 
wanting insurance skeptical of the in- 
surance game generally; that trying to 
take business from a competitor hurts 
the agent and loses business for both 
concerns, and that life underwriters 
should go after business among the 
uninsured and those not carrying a 
sufficient amount of insurance, were the 
pointed statements made by Charles W. 
Scovel of Pittsburgh, at the first annual 
Texas Sales Congress held here under 
the auspices of the North Texas Under- 
writers Association. Mr. Scovel was 
formerly president of the National As- 
sociation of Underwriters and a man 
who writes $1,000,000 in life insurance 
annually. 

Real School of Instruction 


The one-day Congress here was a 
school of instruction where 400 agents 
and underwriters from all sections of 
the state, both men and women, gath- 
ered to learn some of the means and 
methods used by a premier life insur- 
ance writer in securing business. 
Agents brushed against each other and 
gathered the best ideas from the en- 
tire field to carry back home with them 
with a view of reorganizing their sell- 
ing and soliciting methods. While Mr. 
Scovel discussed several subjects, some 
from a theoretical and some from a 
more practical standpoint, including 
inheritance tax, monthly income in- 
surance and thrift, his address on in- 
stitutional solicitation, in which his 
successful methods in securing busi- 
ness were outlined, was considered 
most important by the agents attend- 
ing the meeting. They declared that if 
Scovel, with ordinary policies, and by 
ordinary business methods, can sell 
$1,000,000 worth of insurance an- 
nually, they can take the same methods 
and materially increase their sales. 


Ministers and Bankers Speak 


At the congress several other promi- 
nent life insurance men discussed sub- 
jects pertaining to selling and organi- 
zation. Ministers and bankers told 
what they thought of life insurance and 
€ven smaller agents, with a desire to 
get into the game from the right angle, 


“saw the light” and explained why 
they had fallen down.” 
The North Texas Association, 


through its secretary, James B. Harris, 
declared that the result of the congress 


would be to put the insurance busi- 
ness in Texas on a higher plane and 
the amassing of much more business. 
He declared that was the primary pur- 
pose of the congress and that the mem- 
bers of the association felt the com- 
Panies had spent wisely the several 
necessary to bring 
prediction 
was that as a result of the conference 
and the continued work of the North 
Texas Association, the amount of life 
insurance written annually in Texas 


hundred 


dollars 
about 


these results. His 


‘would be increased one-fourth. 


Does life insurance carry you? 
That’s the way to put it. 
There used to be an old question 
asked of men by their fellows and by 
life insurance solicitors—‘Do you carry 
Life Insurance?” 
But that question is out of date. 
Nobody carries life insurance; the 
thing is an impossibility, for life insur- 
ance won’t be in the position of being 
carried. It is no burden on any man’s 
back. It is an automotive vehicle that 
carries everybody who invests in it. 

*” . 


But let’s not juggle. with words— 
what do we mean when we say that 
life insurance “carries” the man who 
buys it? 

To begin with there is something 
that every decent man feels with regard 
to the future of wife and children that 
is actually a load on his mind and on 


ficiency in others things; that either 
makes him reckless in his expenditures, 
because he sees no way of meeting ade- 
quately this problem of the future wel- 
fare of his family, or that makes him 


son. 


illness. 
* ok * 


saving. 


him.” 


vidual who invests in it. For instance 


could have imagined. 


the position of a sizable estate just a 
soon as the first premium is paid. Thi 


man who invests. 
* 


Again, in almost every man’s lif 


his head,—a load that cripples his ef- 


miserly and unhappy for the same rea- 
This load, life insurance assumes 
and carries in such a way as to abso- 
lutely relieve the man of his burden. 
It starts him out every day carefree 
in reference to future obligations in 
case of his sudden death or serious 


Again, life insurance carries you into 
a first-rate habit which is hard, other- 
wise to form, viz., a habit of systematic pay as 


“Yes, but,” you say, “a man must 
carry life insurance before it can carry 
This might be true if there 
were not so many additional things 
which are intensely personal, in which 
life insurance actually carries the indi- 


a life insurance policy carries you to 
the door of the bank and gives you a 
welcome with the president when you 
ask him for a business loan, and you 
would find, if you could explore the 
back of his mind, that that life insur- 
ance policy had carried you very much 
farther into his good graces concern- 
ing that financial transaction than you 


Again, life insurance carries you into 


is a good big argument in favor of the 


there comes a time when he actually 
needs to be picked up and carried for 
a while. Something serious has hap- 
pened, a b‘~ doctor’s bill or an unfor- 
tunate business experience, or some- 
thing of the sort, has bowled him over. 
At that time a life insurance policy 
comes along and actually puts him on 
his feet and starts him all over again. 
This, of course, is due to the loan 
value which life insurance policies al- 
he have after the first two years of 
ife. 

Again, although a life insurance pol- 
icy hasn’t as many lives as a cat, yet it 
has been frequently found to be alive 
when the man who had previously in- 
vested in it thought it had died for 
lack of premium payments. In the 
modern life insurance policy there is a 
provision which starts a reserve fund 
working after the premium fund has 
failed and if a man dies within a cer- 
tain length of time his heirs will dis- 
cover that that policy, although appar- 
ently surrendered, has full vitality,— 
that is to say, is payable in full to his 
beneficiaries. 

* * 

There are many other instances in 
which it can be easily shown that a 
life insurance policy, under all circum- 
stances, carries a man who invests in 
it. So it is no longer accurate to say 
that you carry life insurance any more 
than you say you carry a United States 
Liberty Bond, in which you have in- 
vested and which can at any time be 
turned into cash. 


Let us ask you very seriously— 

Have you given life insurance the op- 
portunity to take you along the road of 
success in life, releasing your energies, 
your time, your thought for work and 
for enjoyments which would be impos- 
sible if life insurance did not carry for 
, | you the big liabilities to which we have 
referred. 

If life insurance does not carry you, 
won’t you hail the first life insurance 
salesman you can think of just as you 
would call up a taxi in order to be car- 
ried from one place to another—won’t 
you call this man up and tell him that 
you want a quick trip from uncertainty 
to insurance; that you want to have a 
big load taken off your mind concern- 
ing the future of your wife and children, 
s | and in short that you want to have life 
s | insurance carry you and your family 
safely, smoothly, to the place of finan- 
cial security that will be at once eco- 
nomical and will give you a sense of 
e ! welfare quite inexpressible. 











the congress Mr. Scovel said: 
Opposes Competitive Solicitation 


insurance selling 


Discussing his main subject before have protection for members of the fam- 


Cut out the competitive solicitation. It 
is dead wrong. When an insurance agent 
pries into a prospect where several other 
companies are already after him, he not 
only creates a bad impression on the 
prospect and fails to get the policy him- 
self, but loses it to his competitor. Life 


is a business and 


ily. That’s a business proposition pure 
and simple and if followed up will get 
insurance policies. 


Not a “Bargain Affair” 


Quit pretending that life insurance is 
a “bargain affair” and sell it because the 
prospective customer needs it. Find an 


egainst old age and protection against 


ILLINOIS LIFE MEN 


uninsured man and sell him on the basis 
of protection against death, protection 


should be handled in a business method. 
Dry goods salesmen are not going to 
spend much time with a customer when 
they know he is fully stocked up. They 
are not going to worry much about him 
while a half dozen other salesmen are 
occupying his time. An insurance agent 
can’t sell a~man insurance when that 
man has all he can carry. He will hardly 
sell any to a man which another agent 
just left by knocking the competitor’s 
policy and boosting his own. The pros- 
pect becomes leery of the entire game 
and takes out no insurance. 

Devote your time to soliciting the un- 
insured or those whom you know are not 
carrying a sufficient amount of insur- 
ance. Less than 10 percent of the peo- 
ple in this country have their lives in- 
sured. The remainder makes a fertile 
field for the wide awake insurance soli- 
citor. While this small number of our 
people are uninsured against certain 
death 80 percent of the people have their 
property insured against fire. If it’s good 


“dropped off.” 


himself. 


bined 








to protect one’s property it is good to 


business calamities. 
Don’t talk lump sums. 
much his family would need at the end 
of every month to live comfortably if he 
When you have that an- 
swer talk a policy of that kind. Usually 
you will get the business. 
those who are not carrying a sufficient 
amount of insurance. 
death and the grave stuff and show him 
it’s a business proposition to carry more. 
If you don’t land his additional policy 
some other man will and you will have 
done a service to his dependents and 


Presents “Mother Ideal” 


Ask him how 


Leave off the hell, 


Mr. Scovel presented his “mother 
ideal” which he declared is the com- 
interest of the 
insurer and the public. 
that life insurance is a science, a co- 
operation and a social institution, in 

(CONTINUED ON PAGE 4) 


Get after 


insured, the 
He declared 





GATHER IN CHICAGO 


More Than Two Hundred Attend 
Eleventh Annual Convention 
of Green Signal Club 


MEDLEY IS PRESIDENT 


Home State Agents of Chicago Com- 
pany Discuss Various Topics— 
Company’s Progress Shown 


Over 200 members of the Green Sig- 
nal Club of the Illinois Life and Illi- 
nois representatives of the company 
met in Chicago last week for the elev- 
enth annual convention of the com- 
pany’s home state organization. The 
meeting was the largest and most suc- 
cessful ever held, and at the business 


sessions, a great deal of helpful, prac- 
tical selling material was presented. 


Frank L. Medley President 


The race for the presidency of the 
Green Signal Club was close this year, 
the honor finally going to Frank L. 
Medley, of Anna, Ill. Robert S. Baker 
of Decatur, Ill, won the first vice- 
presidency and John B. Norris of San 
Jose, Ill, captured the second vice- 
presidency. The third vice-presidency 
went to James E. Wroughtan of Joliet, 
Ill., and Karl B. Korrady is, as usual, 
this year’s secretary. Mr. Medley hails 
from Clay county in the southern part 
of the state known as Egypt and the 
bulk of his business is written in that 
one county, a territory which for 
wealth and natural resources is not to 
be compared with other districts in the 
state. He made a big record this year. 


Help From Policyholders 


In his inaugural address, Mr. Med- 
ley said that when he started in for 
the Illinois Life, the company ha: 

one policyholder in Clay count 

that now they can be counted | 
hundreds. In order to get real co 

tion from a policyholder, Mr. Medley 
said that the agent must make policy- 
holders see that in inducing others to 
take out life insurance they are really 
working for the betterment of human- 
ity and the community in general. 
Little can be expected from the pol- 
icyholder who thinks he is merely 
financially assisting an agent. The 
policyholder must be given by the 
agent a broader conception of life in- 
surance. 

Ideas on Settlements 


Mr. Medley said that unlike a great 
maay agents he is not in favor of 
getting a settlement with the applica- 
tion. This, he believes, interferes with 
the prospect concentrating his mind 
upon the proposition that is presented 
to him. Mr. Medley believes in letting 
the policyholder see the actual policy 
that he is to own, and that after look- 
ing it over he will want to own it and 
to keep it. If the policyholder’s mind 
is filled with doubt as to how, when 
and where he is going to pay for the 
policy, a quick closing of the business, 
Mr. Medley believes, is interfered 
with. Mr. Medley lives in a town of 
2,000 people, in which eight life com- 
panies are represented. 


Comparison of Figures 


R. W. Stevens, vice-president of the 
company and in direct charge of the 
agency department, brought some 
good news to the convention in his 
comparison of last year’s results with 
the figures of 1918. He said that last 
year the company issued 11,158 policies 
for $30,396,000 of insurance as. com- 
pared with 6,271 policies issued last 

(CONTINUED ON PAGE 14) 
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LOVELACE IS SPEAKER 


GOOD ADDRESS AT CLEVELAND 





Progress of Life Insurance Reviewed 
in Talk Before Underwriters’ 
Association 





CLEVELAND, O., Jan. 6—G. M. 
Lovelace, for twelve years superinten- 
dent of agencies of the Connecticut Mu- 
tual Life and now secretary of the in- 
surance school of the Carnegie Insti- 
tute, Pittsburgh, was the speaker at the 
regular meeting of the Cleveland Life 
Underwriters’ Association Monday. 
Mr. Lovelace compared present prac- 
tices in the professions with the old 
school ideas and commented upon the 
results, if no progress had been made. 

“We would still be writing death in- 
surance instead of life insurance, if we 
had made no progress during the past 
thirty or forty years,” he said. “We 
would have been writing for the com- 
panies alone ,instead of for the great 
public which has benefited so much by 
the modern forms of contracts that 
have been brought about through prog- 
ress.’ 

He predicted that the time is not far 
distant when all men who wish to en- 
ter the life business will be required to 
make special preparation for the work. 
In the future the agencies will be saved 
the expense and hard work of training 
men only to have a majority of them 
fall down and fail in the end. 


Social Institution 


One of the things that many agents 
need is a wider knowledge of life in- 
surance as a sociai institution, he said. 
In modern times the necessity has 
arisen for people to share each others’ 
burdens and cooperate in the main- 
tenance of the community. A deeper 
knowledge of this phase of life will be 
of great advantage to the man who is 
writing insurance. 

Then there should be a more thorough 
understanding of the institution of 
thrift. Many people open savings bank 
accounts, he said, merely in order to 
accumulate funds for certain purposes, 
or, if not, they use their savings for 
anything that may attract them as they 
go along. In life insurance there is a 
deeper meaning for the word thrift. It 
is saving for old age and against the 
time when production is no longer pos- 
sible. 

Insurance is a means of guarding 
against economic dependency. Life men 
should post themselves upon the sub- 
ject of dependency and understand how 
to present it properly. In fact, it is 
necessary for men, if they are to be 
successful, to have a knowledge of all 
the phases of life affected by proper 
protection of productive ability or the 
lack of it. 


Capitalize Brains and Industry 


Life Insurance 


Mr. Lovelace made a strong point of 
the capitalization of the brains and in- 
dustry of the producer and the proper 
protection of this capital value for those 
who may be dependent upon it. This is 
a point of vital interest to the benefic- 
iary, when this production ability is 
effaced by death. Knowledge or ability, 
which may be exchanged for money, con- 
stitutes wealth and such wealth may 
be as properly insured as if it were in 
any other form. Labor comes under the 
same head, for it is a form of ability 
which may be exchanged for money. 

Aside from all other forms of protec- 
tion, men often make plans or begin 
some task which they will be able to 
earry out if they live, but which will fail 
if death should come before they are 
completed. It may be the building of a 
house, the accumulation of an estate, 
the education of children or any one or 
more of a thousand things. These plans 
are generally dear to the heart of those 
who form them and they would be will- 
ing to do anything to make certain they 
would be carried out, if death should in- 
tervene. Modern life insurance may be 
used to protect such plans and enable 
men to build earnestly in the assurance 
that their work will be completed. Mr. 
Lovelace expressed great interest in this 
form of protection and feels that there 
is an opportunity for life men to be of 
much aid to men who are in this posi- 
tion. 

In closing, 


he said the “Insurance 








Salesman” had rendered -a service in 
publishing a list of 100 books in its 
issue of Dec. 18, from which an insur- 
ance library might be made up. He 
recommended ten of these books as a 
beginning, but said that most of the 
others are excellent and that some 
agents might want to select some of 
them instead of those he mentioned. 


C. W. SCOVEL ASSAILS 
“KNOCKING” BY AGENTS 


(CONTINUED FROM PAGE 3) 


which the agents, to succeed, have 
only to work by the rules. 

Commenting on the approach of 
thrift week Mr. Scovel declared that 
the life insurance agent is the apostle 
of thrift. He said investing in life 
insurance .is thrift and urged that on 
the day set aside as life insurance day 
the agents urge families to put aside 
at least 12 per cent of their income 
for life insurance. He declared that 
the people of America, through life 
insurance, are the greatest savers in 
the world, and submitted figures to 
bear out his contentions. 

Orville Thorpe of Dallas declared 
that no matter what is said or done, no 
matter how valuable life insurance may 
be or how attractive in appearance, it 
is a commodity to be sold and the 
successful selling of it depends upon 
the efforts of the agent. He said to 
seek out the uninsured, pick him up, 
show him what he needs and write 
the policy. 

J. L. Traylor of Denver, representing 
the National Association, discussed the 
value of underwriters’ associations. He 
declared that the insurance men, through 
such organization and educational adver- 
tising campaigns can do more to put the 
insurance business on a high plane than 
any other body of men. 

J. Dabney Day, of the American Ex- 
change National Bank, Dallas, declared 
that every business man should carry 
sufficient life insurance to assure suffi- 
cient cash to carry on his enterprises 
after their death. He declared one of the 
questions asked business men seeking 
credit now is, “How much life insurance 
do you carry?” He thought that even- 
tually it would be necessary for business 
men to carry life insurance to insure re- 
ceiving proper loans at all times. 





Joseph First Insurance Man 


Dr. Harold Major, pastor of the Gaston 
Avenue Baptist church, one of the 
leading ministers in the south, made 
a half hour talk brim full of 
humor and far reaching philosophy 
as applied to the life insurance busi- 
ness. Dr. Major placed the origin of the 
insurance business on the shoulders of 
Joseph, who stored grain away in Egypt 
during the seven fat years to provide 
against disaster in the seven lean years 
which were to come. 

“Life insurance,’ he said, “brings to all 
the human race an advantage, an inter- 
est and a reliance which can come from 
no other source. Every insurance agent 
should memorize this passage of scrip- 
ture, ‘The man who does not provide for 
his own is worse than an infidel,’ and 
drive it home with arguments which can 
not be answered.” Dr. Major declared 
the modern insurance agent is a mes- 
senger of joy and a man “who will aid 
you in protecting and providing for your 
family if you will let him.” 


Insurance Social Institution 


W. C. Rylander of Lubbock, Tex., one 
of the best selling agents in Texas, de- 
clared that life insurance is a social in- 
stitution and that with modern methods 
and modern policies and dividend parti- 
cipating plans it is becoming more so 
than in the past. 

A paper by George Waverly Briggs, 
state commissioner of insurance, was 
read by Secretary Harris. Mr. Briggs 
was unable to attend the meeting be- 
cause of pressing business elsewhere. He 
approved of the annual selling day meet- 
ings and the monthly gatherings of the 
association and declared such events 
would serve to make the people better 
acquainted with life insurance companies 
and the necessity of carrying all the in- 
surance possible. 


Doerr Discusses Purposes 


A. S. Doerr, president of the associa- 
tion, discussed the purposes of the or- 
ganization. He declared it was to bring 
the insurance companies and the various 
employes and agents closer together, and 
to educate the people to the necessity of 





UNION CENTRAL RALLY 


AGENTS MEET IN CINCINNATI 


More Than 450 from All Parts of 
Country in Attendance at Com- 
pany’s Agency Convention 


CINCINNATI, O., Jan. 7.—More 
than 450 agents of the Union Central 
Life from all parts of the country, in- 
cluding a number of women, and wives 
of about 100 agents qualified for both 
the 1918 and 1920 meetings, attended 
the company’s agency convention 
which closed’a three-day session to- 
day. It was a hard working conven- 
tion, whether at work or play, and 
plenty of play was interspersed with 
the work. 


Much Salesmanship Information 


Yesterday, although devoted largely 
to an exposition of the company’s 
financial standing, policy and methods, 
was pregnant with insurance salesman- 
ship information and __ inspiration. 
Joseph G. Graydon, of general counsel, 
outlined inheritance tax laws, both fed- 
eral and state, and their effect on life 
insurance, and in the discussion that 
followed, Preble Tucker of New York 
threw much light on the same subject. 

Dr. William Muhiberg, medical di- 
rector, speaking on the work of his 
department and its relation to the 
agency, provided much food for 
thought, especially on border line risks. 
Treasurer Louis Breiling outlined the 
work of the financial department in 
1919; A. L. Todd discussed the amorti- 
zation plan; L. C. Miller summarized 
the method and emphasized the im- 
portance of maintaining a high interest 


rate, and W. M. Leonard outlined loan [ 


conditions. 
Banquet Tuesday Night 


In the afternoon there was a special 
matinee of ‘““Maytime” for all the mem- 
bers, and last night there was a bril- 
liant banquet, with addresses by 
President Clark, C. B. Knight, E. A. 
Ferguson, M. G. Hodnette, Capt. Leon 
Schwartz, Capt. Philip Jerome Clark, 
Gen. N. E. Turgeon and John L. Shuff. 

Today’s program consisted of dis- 
cussions of salesmanship, business in- 
surance, delivery or return of addi- 
tional policies, and Union Central serv- 
ice, with a most plethoric question box. 

As a preliminary to yesterday’s pro- 
gram, it was voted unanimously that 
August, 1920, in which months falls the 
the fortieth anniversary of Vice-Presi- 
dent Allan Waters’ connection with the 
company, shall be “Waters Month,” to 
be honored with an intensive campaign 
for new business, for which the com- 
pany will issue a specially inscribed 
policy. 


Agency Conference at Oshkosh 


D. N. Cameron, general agent of the 
Northwestern Mutual Life at Oshkosh, 
Wis., has called his entire agency force 
together at the general agency head- 
quarters on Saturday, Jan. 8, for a con- 
ference on 1920 business and a celebra- 
tion of 1919 achievements. Invitations 
were issued to more than 100 special 
and district agents. There will be a 
business session at Mr. Cameron’s office 
in the morning and afternoon, and a 
banquet in the evening at the Hotel 
Athearn. Several officers and home office 
representatives of Milwaukee will be 
present. The Cameron agency includes 
the central district of Wisconsin. 





The Provident Life & Trust is no longer 
operating in South Dakota or North 
Dakota. 








having lives as well as property, crops, 
animals and health insured. 

There were many musical selections 
rendered at the meeting and an elabor- 
ate banquet was served. 

Early next year, or probably just be- 
fore the holidays, the North Texas as- 
sociation will hold another annual meet- 
ing, which is expected to be even more 
successful than the one just held. 








MELLOR IN NEW POST 


GOES WITH MUTUAL BENEFIT 





General Agent of Provident Life & 
Trust at New York Joins 
L. A. Cerf Agency 


NEW YORK, N. Y., Jan. 7.—Sigour- 
ney Mellor, general agent for New 
York, of the Provident Life & Trust, 
has severed his connection with that 
company to become associate general 
agent with L. A. Cerf at New York 
for the Mutual Benefit of Newark. Mr. 
Mellor will open offices at 149 Broad- 
‘way and will report his business 
through the office of his associate, L. 
A. Cerf, who for some years past has 
been the general agent here of the 
Mutual Benefit and whose agency paid 
for $21,000,000 of insurance in 1919, 
Mr. Mellor came to New York some 
years ago from Philadelphia and has 
conducted here a_ very successful 
agency for the Provident Life & Trust 
in partnership with Rushton A. Allen 
rola the firm name of Mellor & Al- 
en. 

Graham C. Wells, general agent of 
the Provident at Pittsburgh, will suc- 
ceed Mr. Mellor at New York. Mr. 
Wells has one of the largest and most 
successful general agencies of the 
country and-has made good in a big 
way. 


PIONEER MERGER APPROVED 





Three Companies to Be Joined in New 
Continental Insurance Com- 
pany of Kansas City 


TOPEKA, KAN., Jan. 6—Merger of 
the Pioneer Life of Kansas City, Mo., 
the Globe Life of Salina, Kans., and 
the Continental Life of Salt Lake, 
Utah, into the Continental Insurance 
Company of Kansas City, Mo., has 
been completed and approved by the 
insurance superintendents of four states 
affected. Frank L. Travis, superin- 
tendent of insurance for Kansas, an- 
nounced the merger this week, and 
stated it had the approval of A. 
Harty, state superintendent for Mis- 
souri; Commissioners C. W. Fairchild 
cf Colorado, and Rulon S. Wells of 
Utah, and himself for Kansas. 

The Continental Insurance Company 
starts out with a capitalization of $490,- 
000, to be increased this month to 
$590,000; surplus of $100,000, which will 
be increased $100,000 this month, and 
$36,000,000 of insurance in force. Of- 
ficers of the new company will be 
elected at a meeting in Kansas City 
this month. The new company is 
backed by W. T. Kemper, Mayor 
Cowgill of Kansas City, and a large 
number of the directors of the Com- 
merce Trust Company of Kansas City, 
Superintendent Travis stated. 

The Pioneer’s capital was $200,000, the 
Globe’s $100,000 and the Continental’s 
$210,000. The capital of the new com- 
pany will be $490,000. The Pioneer un- 
der the new name has about $31,000,000 
of business in force, and assets of close 
to $4,000,000. The officers and directors 





‘of the Pioneer are officers and directors 


of the new company. None_of the Con- 
tinental company’s officials come to the 
new company, but the new company will 
have the large agency plant of the Salt 
Lake concern. « 





H. D. Spaulding 

Homer D. Spaulding has been ap- 
pointed as district manager for the New 
England Mutual Life, with headquarters 
at Mankato, Minn. For several years he 
was superintendent of schools at St. 
Cloud and is regarded as an especially 
high grade agent with large potential- 
ities in the insurance business. 





H.°L. Miller of Minneapolis, agency 
divisional manager of the New York 
Life and vice-president of the National 
Association, will address a meeting of 
St. Louis delegates Saturday at a lunch- 
eon at American Annex Hotel. 
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Where the Word “Supervising” Means “Helping” 





THE LINCOLN LIFE supervises all of its agents in a peculiarly 
Lincoln way. At the home office of the company in Fort Wayne 
and at the branch office in Fargo, N. D., the word “supervising” 
means “helping.” 


THE LINCOLN LIFE believes that sales suggestions are helpful 
and it provides agents everywhere with these. 


THE LINCOLN LIFE believes immediate action on applications 
is helpful and the Lincoln has won a fame for its ability to get 
policies back to agents immediately. 


THE LINCOLN LIFE believes acceptance of more than an aver- 
age per cent of applications is helpful and, by maintaining a sub- 
standard department, THE LINCOLN LIFE accepts far more 
applications out of every hundred received than the average com- 


pany. 


In numerous other ways THE LINCOLN LIFE supervises its agents 
by helping them. 


























THE LINCOLN NATIONAL LIFE INSURANCE COMPANY 


“‘Its name indicates its character’’ : 


FORT WAYNE - - - INDIANA 


Operating in the Northern States from More than $100,000,000.00 
Pennsylvania Across to California. Of Insurance in Force. 
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Lessons From the Twister 


Out of all the discussions on twist- 
ing that have recently taken place, life 
insurance men may learn a few valu- 
able lessons. In the first place it has 
been found by those who have investi- 
gated twisting and its results that the 
policyholder whose insurance has been 
changed by the professional twister, 
very seldom expresses dissatisfaction 
over what has been done to him. On 
the other hand many such men feel 
that they have been rendered a distinct 
service. In the great majority of 
cases they have not. It is more likely 
that they have been done a financial 
injury but the fact remains that the 
manner in which life insurance was 
presented to them by the professional 
twister actually made an appeal. 

In other words, the twister had 
something definite and business like to 
present. He offered a workable plan. 
He did not tell the policyholder that 
the company he already was insured in 
was no good, likely to fail and was 
conducted by a set of incompetents, 
but merely outlined what was declared 
to be a better form of protection. 

It is unfortunately true that many 
regular life insurance agents when they 
find a prospect carrying a large 
amount of insurance and realize that 
they have little hope of placing any 
more resort to “knocking.” Disap- 
pointed at the prospect of not being 
able to write a new policy, they feel 
that perhaps by innuendo they can 
shake the faith of the policyholder in 
the company in which he is insured. 
Then either by inference or faint 
praise they give the prospect an un- 
favorable impression of the company 
he is insured in. 

Life insurance men who do this sort 
of thing work as great an injury to the 


Seriousness of the First Interview 


One of the companies in commenting 
on the seriousness of the first interview 
holds that an agent makes a big mistake 
who treats that event lightly and springs 
all the jokes in his reportoire. Soliciting 
life insurance is, after all, a very serious 
business, and the manner of approach 
measures pretty accurately the success 
of the results of the interview. The 
agent naturally desires to secure the at- 
tention of his prospect, and some men feel 
that the best way to maintain interest is 
to be humorous. 

Here, however, is a business proposi- 
tion of considerable importance. An agent 
is either mapping out a program of pro- 


business as the professional twister. 
Instead of strengthening the faith of 
the insured man in the institution of 
life insurance, they plant doubt and 
suspicion in his mind. He begins to 
feel that he has selected the wrong 
company, the wrong plan, too large an 
amount and has made a failure of his 
insurance investment. While the 
twister goes about reaping his profits 
at the expense of the policyholders he 
twists, the fact must not be lost sight 
of that the twister sells life insurance. 
He talks protection and the need of 
more protection. He does not knock 
out one policy without replacing it with 
another and usually for an increased 
amount. He is not content to “knock” 
unless the knocking results in getting 
some new business. The twister has 
no scruples about knocking and be- 
cause of this, is dangerous. But in a 
great majority of cases he simply sup- 
plants one policy with another, selling 
additional insurance if possible, all, of 
course, to his benefit and to the detri- 
ment of the policyholders. 

But during the transaction the insti- 
tution of life insurance is not neces- 
sarily attacked. No one company is 
maligned. The effort is merely to 
change the form of insurance carried 
and to take additional insurance. The 
twister would not hesitate to say any- 
thing that would help him accomplish 
his purpose. Any means to the end. 
The twister has no moral sense. But 
frankly, the professional twister sel- 
dom resorts to attacks on companies. 
He assails the plan rather than the 
company. To the extent of refraining 
from knocking, where knocking can- 
not possibly do any good, many life 
insurance men might well emulate the 
twister. 


tection for a prospect or he is assisting 
him in carrying out one already formed. 
The interview therefore should not be 
treated as a trivial matter, but the sub- 
ject at hand should be seriously and 
soberly presented and the fact impressed 


on the prospect’s mind that he has before . 


him a project of vital interest. 


Politics and religion don’t mix with 
life insurance. Why should they since 
life insurance is love in action and 
solves all problems? 


Self makes the salesman and the 
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Elmer E. Rittenhouse, an assistant 
secretary of the Equitable Life, died at 
his home in Montclair, N. J., last week, 
of blood poisoning. Born in New York 
city in 1861 Mr. Rittenhouse started his 
career as a telephone operator. Later 
he went to Corea to engage in railway 
construction, serving at the same time 
as a special correspondent for the New 
York World. In 1905 he edited a daily 
paper at Colorado Springs, resigning to 
become deputy insurance commissioner 
of Colorado, subsequently being named 
as insurance commissioner. While 
serving in this connection he took an 
active part in the councils of the Na- 
tional Convention of Insurance Com- 
missioners. 

In-1907 he was called to the presi- 
dency of the Provident Savings Life in 
an effort to extricate that society from 
the serious difficulties into which it 
had been allowed to drift by former ad- 
ministrations. The task was found 
hopeless, however, and the Provident 
Savings was forced to reinsure, its risks 
being taken over by the Postal Life of 
New York. Mr. Rittenhouse then as- 
sisted in organizing the Life Extension 
Institute, continuing as.its directing 
head until called to the service of the 
Equitable Life as manager of its health 
conservation bureau. He is survived 
by a widow, two daughters and a son. 


Gen. W. W. Atterbury of Philadel- 
phia, a trustee of the Penn Mutual Life, 
is proposed as a nominee for the pres- 
idency of the United States by Con- 
gressman Morin of Pittsburgh, to meet 
the views of those who desire to place 
a practical man of affairs in charge of 
the federai government. The Penn 
Mutual’s advisory management now in- 
cludes the governor of Pennsylvania, 
William C. Sproul, also mentioned as a 
presidential possibility. 

Mr. Atterbury served as director gen- 
eral of transportation of the American 
military railways in France during the 
World War with the rank of brigadier 
general and his marvelous work in that 
capacity brought him decorations from 
the United States, England, France and 
Belgium. 


Seed 

H. O. Kramer, Ohio state agent of 
the North American life, with offices at 
404-06 Brunson building, Columbus, O., 
has made a notable record for success 
in picking men and training them into 
successful producers, as is evidenced by 
the fact that three men from the Co- 
lumbus office have recently been se- 
lected as managers after only two or 
three years’ experience in the life insur- 
ance business. J. T. Highland, who has 
become manager of the Chicago office, 
has paid for more than $300,000 of in- 
surance during the year. Guy T. How- 
ard was the leading agent for the com- 
pany in the entire United States dur- 
ing 1919. He goes to Lima, O., as 
manager. Frank T. Hartinger, who has 
been with Mr. Kramer for the past two 
years, becomes manager at Dayton. 
The Columbus office closed the year 
in the first place for 1919. 


The printed proceedings of the thir- 
teenth annual convention of the Asso- 
ciation of Life Insurance Presidents, 
held in New York, December 4-5, were 
issued Dec. 31, and are now being 
mailed. The book contains about 200 
pages, reproducing all the formal ad- 
dresses of the meeting, besides the 
other transactions. 


Herman Fellinger, general agent of 
the Pacific Mutual Life at Cleveland, 
died at his home in that city last 
Wednesday evening, following an oper- 
ation. Mr. Fellinger had been in ill 
health for some weeks, although he oc- 
casionally visited his office and looked 
after business. He had been a resident 
of Cleveland for 25 years. His entire 
life was devoted to life insurance. For 
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ELMER E.. RITTENHOUSE 
‘Late Assistant Secretary, Equitable Life 








one of the Cleveland districts in the 
Ohio house of representatives. Follow- 
ing this, he was a member of the sen- 
ate for one term. Several of the impor- 
tant insurance laws now on the statute 
books were due to his work while in 
the legislature. For years he was an 
active member of both the Cleveland 
Life Underwriters’ Association and the 
National Association. 


Edgar L. Webster of Seattle, ex- 
president of the $200,000 Club of the 
New York Life, has been appointed 
organizer-at-large retaining headquar- 
ters at Seattle. He has represented the 
New York Life on the Pacific Coast 
since 1897. He made the $200,000 Club 
from the start and has always stayed 
there. Mr. Webster is a high-grade 
man in every way, who has been a top- 
notcher in personal production in his 
territory. 


Joseph D. O’Brien, who has been con- 
nected with the home office adminis- 
trative force of the Northwestern Mu- 
tual Life of Milwaukee for many 
years, has accepted the position of sec- 
retary and general manager of the 
New York baseball club of the Na- 
tional League. Mr. O’Brien is widely 
known in baseball circles, having 


Association from 1905 to 1910. Later 
he served a year as secretary of the 
New York club, to which he now re- 
turns in a more important capacity. 


Harold Dyrenforth, general agent of 
the Illinois Life in Chicago, succeeded 
in playing a practical joke on the 
banqueters of the Green Signal Club of 
the company last Saturday evening in 
the Hotel LaSalle, Chicago. The big 
ball room was filled with the insurance 
men and their, families. Before the 
dinner started *Mr. Dyrenforth an- 
nounced that Wm. Wrigley, Jr., the 
chewing gum magnate, to whom he 
sold a million dollars of life insurance 
last year, was dining in the hotel and 
he hoped to induce Mr. Wrigley to 
come to the ball room and be intro- 
duced and perhaps say a word. Fol- 
lowing the dinner Vice-President R. 
W. Stevens announced that Mr. Dyr- 
enforth had succeeded in getting Mr. 
Wrigley to come to the room. Mr. 
Dyrenforth and Mr. Wrigley appeared 
on the scene and the latter was intro- 
duced to the company officials and 
some of the agency leaders. 

Mr. Wrigley started to speak from 
the floor and he was asked to take the 
platform. He did so and paid a rather 
glowing tribute to life insurance, re- 





two terms Mr, Fellinger represented 


(CONTINUED ON PAGE 8) 
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An Increased | 
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UR Agents can sell policies on the 

annual premium plan, up to $3,000, to 
young men and young women as young as 
age 2—protective insurance and Educational 
and Business Start Endowment Insurance. This 


: f extension of the age limit for Ordinary Insurance down 





to age 2 helps our Agents considerably, and we have 
other advantages that help still more. We provide 
banking facilities for our Agents in the rural districts. 
We issue Participating and Non-Participating Policies. 
As regards adults, we write contracts with Double 
Indemnity provisions covering any kind of tatal ac- 
cident, or with Double Indemnity provisions cover- 
ing fatal travel accident only, as may be desired. 
We issue policies with waiver of Premium and 
Disability Annuity or Instalment Payment 
7» features. We insure males and females at 
wee the same rates. 
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“THE OLD COLONY LIFE 
| INSURANCE COMPANY 
2 of CHICAGO, ILL.” 
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CENTRAL LIFE INSURANCE COMPANY 
OF ILLINOLS 


OTTAWA, ILLINOIS 






























has recently been admitted to the 
State of Michigan, and is desirous 
of securing on a general agency 
basis, the services of one or two 
men who are well acquainted with 
the insurance business of that State, 
who have demonstrated organiza- 
tion ability coupled with character 
and standing, and who are capable 
of handling large territory. There 
is a good position for the right man 
who wants to establish himself in a 
life job with a company that has 
$27,000,000 of business in force 
and assets of $3,000,000, and one 
that has neither ‘‘a scandal behind 
it nor a cloud ahead of it”. We are 
not bidding for men satisfactorily 
established with other standard 
companies. Look us up in the 
“books”, and if you can fill the 
specifications, write us. 


H. W. JOHNSON 


President 


W. F. WEESE 


Vice-President 


S. B. BRADFORD 
Secretary 


































x Motel Ia Salle P2 


Chicago’s Finest Hotel 


ERNEST J. STEVENS, Manager La Salle at Madison Street, Chicago 


WHERE INSURANCE MEN MEET 


Hotel La Salle ranks first among Chicago 
hotels for its perfect service, elegant equip- _ 
ment and comfortable accommodation. Lo- 
cated at the center of the insurance 
district it is the most convenient stop- 
ping place for the busy man. 
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RATES: « 
ONE PERSON a2 
Room with detached bath = = = = §$2to$3perday #8 
Room with private bath © © «© e« $3 to$5 perday Hr) 
TWO PERSONS 1 
Room with detached bath © = «© e to$5 perday La! 
Rooms with private bath - = © 2 §5to$Sperday Pym 
Connecting rooms and suites as desired % 
























All rooms at $5 or more are the same price 
for one or two persons. 


Hotel La Salle gives more for the price 
you pay than anyother hotel in Chicago 
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PERSONAL GLIMPSES of 
LIFE UNDERWRITERS 


(CONTINUED FROM PAGE 6) 
ceiving: much applause. He told of his 
new interest in life insurance and ex- 
plained why he took such a large pol- 
icy. He said that Mr. Dyrenforth told 
him that on any anniversary date he 
could withdraw his premiums that he 
had paid compounded at 3% per cent. 
He said that he realized that the Ifli- 
nois Life allowed 3%4 per cent while 
some other companies allowed but 3 
per cent. He felt that if companies 
could grant 4 or 5 per cent they would 
get much more business. Furthermore 
he stated that he was interested in 
taking a large amount of life insurance 
because of the income tax as Mr. Dy- 
renforth had told him that he could 
deduct the premiums he paid for life 
insurance from his income, that it 
would be allowed as a deduction. It 
was plain to be seen from expressions 
of the life insurance men that Mr. 
Wrigley was getting into deep water. 
Mr. Dyrenforth arose and told Mr. 
Wrigley that he thought he misunder- 
stood him and that he had not said 
that he could withdraw his premiums 
compounded at 3% per cent nor did 
he say that he could deduct his pre- 
miums from his income tax and the 
deduction would be allowed. Mr. 
Wrigley was very positive that Mr. 
Dyrenforth had made such a state- 
ment and said that his stenographer had 
taken down the conversation and it had 
been sworn to. In the midst of the 
embarrassing moments, Mr. Stevens 
read a telegram dated at Catalina Is- 
land from the real Mr. Wrigley. Mr. 
Dyrenforth had succeeded in deceiv- 
ing the whole crowd. 




















Alex E. Yahr, special agent of the 
Central Life at West Bend, Wis., who 
early in the summer of 1919 abandoned 
the position of a rural mail carrier to 
engage in life underwriting, has set 
up records of note as a personal pro- 
ducer since that time. In July, Mr. 
Yahr won first place among all Cen- 
tral Life agents in the United States 
in new business. In August he led 
all Wisconsin agents and repeated this 
achievement in November. The home 
office in referring to Mr. Yahr’s work 
refers to him as “The Whirlwind of 
West Bend.” 


Illinois Handbook Is Out 


Life insurance men and company offi- 
cials will be interested in the new Un- 
derwriters Hand Book of Illinois, which 
comes from the press of The National 
Underwriter, it giving complete insur- 
ance information for all cities and towns 
of the state, including a complete insur- 
ance directory of Chicago. This book is 
one of the most important in the direc- 
tory series of The National Underwriter, 
covering as it does one of the most im- 
portant states with Chicago itself as the 
insurance center of the West. There is 
full information concerning each com- 
pany. One of the features of the book 
is a digest of the insurance laws of Illi- 
nois by Guilford A. Deitch of Indianapo- 
lis, the well known life insurance attor- 
ney, who is a member of the executive 
committee of the American Life Con- 
vention. The book is an insurance refer- 
ence book of Illinois. 


Syracuse Agency’s Annual Meeting 


The Wells & Herrick agency of the 
Aetna Life, 424 Union building, Syracuse, 
N. Y., held its annual. meeting Dec. 29 
and 30. This agency is known as the 
Central and Northern New York Agency. 
Some twenty-five agents were present. 
The speakers were Frank Bushnell, 
agency secretary home office; K. A. Lu- 
ther, manager Boston office, formerly 
manager of the Syracuse office; Arthur 
W. Loasby, president First Trust & De- 
posit Company, Syracuse; William J. 
Burke, cashier Salt Spring National 
Bank, Syracuse, and Harry F. Farner, 
mayor-elect of Syracuse. Friend L. 
Wells of Wells & Herrick was chairman 
of the convention. The Syracuse agency 
has made a splendid showing during 
1919, having more than doubed the rec- 
ord of previous years, : 


—_— 


GENERAL AGENTS IN MEETING 





Company Closes Year with $28,000,000 
in Force—Plans $1,000,000 a 
Month This Year 





The Central Life of Illinois held a 
general agents’ meeting at the home 
office at Ottawa, Ill, Dec. 29 and 30. 
This meeting was limited to those 
agents holding general agents’ or state 
agents’ contracts. A very interesting 
program was carried out, as follows: | 

Making Connections for Men on the 
Road—Geo. W. Van Fleet. 

A General Agent’s Office Records—S. B. 
Bradford. 

Holding Agency Meetings Under a Gen- 
eral Agency—N. H. Walt. 

- The Advantage of Daily Reports From 
Men on Advance—W. F. Weese. 

The Securing and Training of New 
Men—M. Kuciemba. 

Federal and State Inheritance Taxes— 
oO. D. Weaver. 

General Discussions—Lloyd Sigmond, 
H. E. Slaughter, F. H. Prichard, Ern- 
est Tracy, T. K. Scott, A. J. Foot. 


Good Progress During Year 


The company made very satisfactory 
progress during 1919, closing the year 
with about $28,000,000 of business in 
force, making a net gain of $6,500,000 
to $7,000,000. During the year it has 
entered the states of Nebraska and 
Michigan. A big program has been 
set for 1920 and it is expected that the 
company will write $1,000,000 per 
month during the year. 

On Jan. 5 and 6 the company held a 
meeting devoted to the interests of 
district managers and personal pro- 
ducers holding contracts direct with 
the home office. This meeting included 
principally agents of Illinois. 


Developing Agency Force 


The past year has marked an extra- 
ordinary development in the agency 
force of the company, and_ several 
large general agencies have been es- 
tablished. The company has moved 
along on conservative lines, getting 
business at moderate cost with a view 
of laying a foundation for a big solid 
company. The company has increased 
its surplus every year since organiza- 
tion and 1919 was no exception in that 
regard. 


Plan for Northwest Congress 


SIOUX FALLS, S. D., Jan. 6.—North- 
west Congress plans were gone into ex- 
tensively at last week’s meeting of the 
South Dakota Life Underwriters’ Asso- 
ciation and tentative dates were set: as 
July 1 and 2, 1920. -The president named 
the following committee chairmen who 
will have charge of the work relative to 
the holding of the Northwest Congress: 
George Douthit, finance; John K. Cres- 
sey, program; E. J. Morgan, advertising 
and publicity; F. E. Carpenter, amuse- 
ment and music; John A. Grose, banquet 
and hotel; S. C. Hamilton, reception and 
automobile. 

The double membership drive was con- 
sidered and discussed. The president ap- 
pointed A. E. Nickelson and 
Lemonds team captains, and everything 
will be lined up for the drive. 

National Life Insurance Day, Monday, 
Jan. 19, was discussed and the executive 
committee was empowered to take what- 
ever action it deemed best to give wide 
publicity to the matter and to focus at- 
tention on life insurance day. The 
executive committee has already laid 
plans and is making preparations to 
make it thoroughly a life insurance day 
in this territory. 


Organizing Group Department 


The Missouri State Life, which has 
been writing group insurance in a lim- 
ited. way, is now organizing a special 
group department, which will be in 
charge of Henry Reichgott. He was for- 
merly with the Travelers and has had 
a wide experience in group insurance. 
The Missouri State Life is well qualified 





to handle group insurance. 
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Prompt Service 


THE REINSURANCE LIFE COMPANY 
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DES MOINES, Iowa. 


Attractive Contracts 


H. B. HAWLEY, President 


Full Coverage 


F. D. Harsh, Secretary 
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JAMES A. McVOY 
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The Agents of the 


New England Mutual Life Insurance Company, 


After another Year of Splendid Success, 














Face the New Responsibilities resulting from the War, 
with the Determination to give that 


Generous Service which is making Life Insurance 


A Universal Necessity 














MONTHLY INCOME PLAN 
ONLY FULL INSURANCE 





Charles W. Scovel Emphasizés 
Its Value in Strong Address 
at Oklahoma City 


HOW TO GET PROSPECTS 


Successful Salesmen Join in Sympo- 
sium Showing Methods Which 
They Have Used 


OKLAHOMA CITY, OKLA,., Jan6. 
—“The monthly income plan is the only 
complete life insurance,” Charles W. 
Scovel, of Pittsburgh, Pa., former pres- 
ident of the National Association of 
Life Underwriters, told 300 members of 
the Oklahoma Life Underwriters’ As- 
sociation, in convention here Saturday. 

The meeting was the first full day’s 
convention ever held by the association 
and was pronounced by leaders of the 
body to be a greater success than had 
been anticipated. Mr. Scovel praised 
the spirit of the membership. Another 
meeting of the same sort will be held 
one year from now, it was decided, the 
place of the convention to be decided 
later. 

Income Is Ultimate Basis 


“Life insurance ultimately means 
monthly income, whether it be in the 
old age of the insured or for the bene- 
ficiary after the death of the insured. 
It is to meet the monthly and daily ex- 
penses that life insurance is intended. 
No life insurance agent has any busi- 
ness to talk to a prospect about lump 
sums; it always should be in terms of 
income. We should speak of an in- 
come of $30 a month, rather than a 
$5,000 policy,” Mr. Scovel declared. 

“Not only should we talk the monthly 
income plan to prospects, but wher- 
ever possible we should explain the 
plan to policy-holders and induce them 
to ask a monthly-income settlement on 
their old policies. 

No Investment So Safe 


“No investment, be it government 
bond, bank stock or what not, can com- 
pare in absolute safety with a monthly 
income policy. If the widow invests 
$5,000 of insurance money, the loss of 
it means absolute helplessness to her. 
If a life insurance company loses $5,000 
in an investment, the loss is so widely 
distributed that no beneficiary suffers 
to any considerable extent. 

“The monthly income policy also is 
the best bet as a business-getter. If 
you will talk to a man about an income 
of $30 a month for his widow you will 
find that you will get bigger business 
than if you talk about the lump sum. 


Talk More of Service 


“*Thrift Week,’ which is to be con- 
ducted this month under the auspices of 
the Y. M. C. A., will be one of the most 
effective short campaigns from a social 
and economic standpoint ever waged 
in this country. ‘Tkrift Week’ and 
every day of ‘Thrift Week’ will work 
to the advantage of life insurance and 
against the competitors of life insur- 
ance men. And those competitors are 
not in this room; remember that. We 
are all gartners, and our competitors 
are carelessness, extravagance and spec- 
ulation. If we will talk less of com- 
panies and contracts and more of life 
insurance and its service and the needs 
it fills we shall get more business. 

“Thrift means financial independence 
in old age. It is difficult for a young 
man to imagine himself financially de- 
pendent when he grows old. He ex- 





pects to make money, but it is a part 


of your duty to society to impress” 
upon him the possibility of financial 
dependence and to induce him to pro-| 
vide against it. t 
Preparing for Old Age 


“And the long-term endowment is. 
not the only means of preparing for 
old age. A man can carry $9,000 of 
ordinary lifé insurance for approxi- 
mately the same premium he would pay 
for $8,000 of 40-year endowment. ‘In: 
many cases it would be a sad mistake. 
for him to lessen the protection he 
gives his family against his death in: 
order to get the endowment feature in: 
his policy. If he grows old and de- 
pendent and needs life insurance no 


‘longer, the cash value is available to’ 


take care of his expenses. 

“IT am. not asserting, however, that 
the ordinary life policy should be sold 
in every case. It shouldn’t. We must 
get out of the habit of having in our. 
minds a pigeonhole for each form of! 
policy. As a broad, general basis for 
sales talk, the ordinary life policy is 
among the best, but we must learn to’ 
fit the policy, rather than to pick it.” 


Value of Associations 


Crville Thorpe of Dallas, Tex., spoke 
on the value of underwriters’ associa-. 
tions to life insurance men. 

“It is through the association that we 
can cooperate most effectively in in- 
creasing the service of life insurance to 
the public,” Mr. Thorpe said. “We must 
recognize that any contract of any com- 
pany is a contract of the institution of 
life insurance. We must organize for 
group action and for the education of 
our recruits in order to increase the 
value of our service to the prospect and 
the policyholder.” 

“While the agent is talking to the 
prospect about caring for his wife and 
his children in case of his death, he 
should talk also about caring for him- 
self in case he should grow old and de- 
pendent,” said J. Henry Johnson of Okla- 
homa City, manager for the National 
Life of Vermont and former vice-presi- 
dent of the National Association of Life 
Underwriters, in speaking on the sub- 
ject of long-term endowments. 

“For but a slight increase in premium 
a man can provide this protection for 
his old age. The protection is provided 
best by the long-term endowment, for a 
man comes to think of his policy as 
worth the lump-sum face value, and 
while he may recognize.that the cash 
value cannot be so great as the face of 
the policy, he never is quite satisfied 
with it.” 

Protection for Loans 


A. V. Davenport of Tulsa, general 
agent for the Aetna Life, urged the 
agents to give more attention to the sale 
of insurance for the protection of loans. 

“A policy sold for such a purpose 
should be on the term plan,” Davenport 
said. “Then when the loan is lifted, the 
policyholder is not going to be anxious 
to give up his protection and it is com- 
paratively an easy matter to get him to 
convert it into some form for the pro- 
tection of his family.” 

“T have found that one of the most 
effective ways of getting prospects is not 
only to have men I sell suggest names 
of their friends, but to have them and 
my old policyholders to write letters 
commending me and my company to their 
friends,” said Jack Horne of Muskogee, 
district manager for the Mutual Life. 
“We must avoid competition in order to 
do most effective work. When I go to 
see a man and find that he has just 
bought a policy of somebody else, I make 
it a point to say a good word for the 
man who sold him.” 


How to Get Prospects 


Mr. Horne was followed by W. A. 
Buchholz of Oklahoma City, New York 
Life; R. G. Emmert of Muskogee, North- 
western Mutual Life, and Edward A. 
Braniff of Tulsa, Equitable of New 
York, each of whom’ spoke for five min- 
utes on “How to Get Prospects.” 

“One of the most effective ways to get 
prospects is by accident,” Mr. Buchholz 
said. ‘When I first started in the busi- 
ness I started on railway mail clerks 
and I canvassed every railway mail 
clerk in town before I quit. Sometime 
ago I saw a fine new automobile on the 
street. I jotted down the tag number 
and through the state highway depart- 
ment I learned the name of the owner 
and sold him a policy.” 

Mr. Emmert spoke of his method of 
keeping a card-index list of prospects, 





but urged that it be not carried to such 
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an extreme that the agent must spend 
half of each day in the office working 
on it. 


Get Men Worth While 


“The main problem in handling pros- 
pect lists is in deciding what prospects 
are worthy of the ageént’s time,” Mr. 
Braniff said. “There is no need for 
wasting time on men who are of such 
a mind that to sell them insurance is 
impossible, and there’s no use in talking 
to the man who can’t pay for the policy.” 

Other speakers were A. L. Farmer of 
Tulsa, New York Life; Fred M. Engle 
of El Reno, Phoenix Mutual Life; Mar- 
maduxe Corbyn of Oklahoma City, Cen- 
tral States Life, and R. B. Wedding, 
general secretary of the Oklahoma City 
Y. M. C. A. 

Messrs. Scovel and Thorpe were 
speakers at the banquet which concluded 
the convention. Milas Lasater, formerly 
of the Equitable Life of New York in 
Oklahoma City and now president of 
the federal land bank at Wichita, Kan., 
made a brief speech. Other features 
were readings and songs by students of 
the University of Oklahoma. 


Peoples Life Insurance Company 


Frankfort - - - - - =: - Indiana 


$ 1,000,000 
10,000,000 


Assets - - - - 
Insurance in force 


Of course we want salesmen 
Of course we will pay the right kind well. 


Nor do we consider former life insurance experience absolutely 

necessary, in order to succeed with us. 

_ If you are loyal, enthusiastic and industrious we will stand 

“back of you. 

E. O. BURGET, 
Secretary. 


W. A. IRWIN, 
Supt. Agents. 








HOBBS OFFERS AMENDMENTS 





Would Allow Mutual Life Companies 
to Write Disability Business 
in Massachusetts 


BOSTON, MASS., Jan. 6—A re- 
moval of the prohibition which now pre- 
vents mutual life insurance companies 
of Massachusetts from writing health 
and accident insurance is recommended 
by Commissioner Hobbs in his recom- 
mendations to the Massachusetts legis- 
lature, which convened Wednesday. He 
states that Massachusetts is probably 
the only state in the union where this 
condition exists, and that there appears 
to be little reason why the exception 
should be continued, inasmuch as the 
right is now allowed to foreign life 
insurance companies having a capital 
stock of not less than $400,000. 

Several changes in the laws govern- 
ing the computation of the reserve lia- 
bility of life insurance companies are 
recommended, having for their purpose 
clarification of the existing statute. 

He urges that the definition of insur- 
ance should be modified so as under cer- 
tain circumstances to include contracts 
of annuity and pure endowment, in order 
that the right of the department to re- 
quire a setting up of a reserve against 


: WANTED 
MANAGERS FOR IMPORTANT DISTRICTS IN OHIO — INDIANA — ILLINOIS — MICHIGAN 
As Good as We Can Make Them. 


Any one of the above is an absolutely first class opportunity. If your record is clean and you can 
furnish evidence of your ability as a Personal Producer, your application will be considered. 


SECURITY LIFE INSURANCE COMPANY OF AMERICA 
The Rookery, Chicago 


Guaranteed Low Cost Policies. 


O. W. JOHNSON, President S. W. GOSS, Vice-Pres. and Agency Mgr. 











Indiana National Life Insurance Co. 
INDIANAPOLIS 


WE AIM TO GIVE THE FULLEST SERVICE TO ALL WITH WHOM WE HAVE RELATIONS 


Our SS are liberal and modern, having many Our Home Office is helpful: our agents are pleased with 
features that appeal to agents and prospects. the treatment accorded them. 


WE PAY OUR AGENTS WELL WHO DESERVE WELL 
For Territory and Agency Contracts Address C. D. RENICK, President 





such contracts may be beyond question, 
and also in order that the provisions of 
law with regard to agents and brokers 
may cover such contracts. The inhibi- 
tion against insurance agents or insur- 
ance brokers as to making, negotiating 
cr soliciting unlawful insurance should 
be extended to include all persons. 

Certain changes in the provisions for 
filing life policies are recommended. A 
point similar to the questions raised as 
to workmen’s compensation policies has 
been raised with regard to endorsements 
and applications. A recommendation is, 
therefore, made similar to the one made 
as to workmen’s compensation policies. 


Cash Value Policy for Hibernians 


At a meeting of the officers of the 
Michigan branch of the Ancient Order 
of Hibernians, called by State Secretary 
M. F. Powers of Grand Rapids, Mich., for 
Detroit, from Jan. 11 to 13 inclusive, the 
proposition of adopting a paid up life 
policy or a policy with a cash or loan 
value after a member has been in the 
organization for ten years will be taken 
up. The idea, according to Secretary 
Powers, is to make the policy of the 
order resemble the policy issued by non- 
fraternal insurance companies. 


Metropolitan to Loan in Colorado 


DENVER, COLO., Jan. 6—The Metro- 
politan Life of New York has appointed 
the Irrigated Farms Mortgage company 
of Denver as its state correspondent 
for the making of farm loans in Colo- 
rado. The Metropolitan, which does a 
large insurance business in this state, 
and has invested considerable money in 
other industries here, is eager to pro- 
mote by the use of its capital the rap- 
idly developing agriculture of Colorado. 
Heretofore eastern life insurance com- 
Panies have not been willing to investi- 
gate the complicated questions connected 
with irrigation and therefore have re- 
fused to lend money on farms in this 











DETROIT LIFE INSURANCE COMPANY 


The Leading Michigan Company 


for the fourth consecutive year led all Michigan Companics in new paid-for business issued in Michigan in 
1918. Over $3,800,000 new business paid for last year. Now has $13,500,000 in force. 

A number of counties are open for General Agents and we invite Michigan men to investigate this op- 
portunity. We write Participating and also Non-Participating Insurance, Double Indemnity and Disability. 


Write Direct to 


M. E. O’BRIEN, President DETROIT, MICHIGAN 


Home Office, Blessed Building 

















George Washington Life Insurance Company 


Our 20 Pay Endowments at Ages 60, 65, 70 and 75, and our Monthly 
Income Coupon Bond Policies are growing in popularity. We are 
also writing all standard forms at low premium rates. A few attract- 
ive Agency openings are now available in the state of Ohio. For 
particulars address 


Cc. B. BEAUMONT, State Manager, 2205 E. 83rd St., Cleveland, Ohio 














Pioneer Life Insurance Co. || HOTEL WISCONSIN’ 


of America KANSAS CITY, MO. Big Hotel of Milwaukee 
_ Organized 1907 John W. Cooper, President é HEADQUARTERS for INSURANCEMEN 
EVERYTHING NEW BUT THE NAME 500 Rooms-400 with Bath 
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NEWS ABOUT LIFE POLICIES 





Policy Literature, Rate Books, 
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New Policies, Premium Rates, Dividends, Surrender Values and all Changes in 
L etc. Supplementing the “Unique Manual-Digest” 
and “Little Gem,” Published Annually in May. PRICE, $3.00 and $1.50 respectively. 
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POSITION AS TO WAR CLAIMS 


Illinois Life Announces Its Position as 
to Extra Premium Charges 
and Death Losses 


The Illinois Life announces “that it 
has decided to waive all premiums paid 
and charged for engagement in military 
and naval service and pay in full all 
war claims that occurred during the 
war period. It states that its extra 
mortality resulting from the war was 
$300,000 as against which it had a credit 
in extra premiums paid and charged 
and by reason of the deductions from 
war claims paid, of approximately $150,- 
000. The deductions from policies ma- 
tured by death amounted to $41,000, 
leaving $109,000 contributed to the war 
fund by those who were in the service, 
but did not lose their lives. Vice-Pres- 
ident R. W. Stevens states that it has 
been scientifically determined that the 
company can, without weakening its 
financial strength and without cost to a 
living Illinois Life policyholder waive 
its war provisions, excepting those re- 
lating to double indemnity and total 
disability. Therefore to those ‘bene- 
ficiaries under soldiers’ policies secured 
by death, the company is paying the 
$41,000 which has been withheld under 
the terms of the war clause. It is also 
refunding to living policyholders, war 
premiums paid or charged, which 
means that it is taking out of the 
stockholders’ surplus $150,000. Com- 
menting on the decision, Vice-President 
Stevens says: 

The Illinois Life is one of the very few 
American companies which has never is- 
sued a policy without a war clause. 
Competition of the sort that plays with 
fate forced the war clauses out of the 
policies of a great many companies many 
years ago and the managers of those 
companies, while admitting that should 
their policyholders enter upon war serv- 
ice the ordinary peace-time premium 
might not cover the war-time hazard, 
made a feature of the fact that their 
policies contained no war clause. They 
were betting with the other fellow’s 
money that a great war would never 





again occur. They were gambling with 
fate and holding out as an inducement 
to their insurance a feature which in 
their opinion was of no value to a policy- 


-hojder, yet trying to persuade him that 


it was of value. 

The great war broke and gradually, 
even’ before we had reason to think 
our own nation wotld become involved 
war clauseS began to appear where none 
had existe@-before. Then we were at 
war and alYfost instantly every Ameri- 
can company had a war clause in its 
policies. Why? Because no company can 
safely insure against the unknown haz- 
ard of engagement in war at a peace- 
time premium. 

Soon after the armistice was signed 
certain companies proclaimed that re- 
gardless of provisions in their policies 
to the contrary they would pay all.war 
claims in full, and that the war clauses 
were being eliminated from all new poli- 
cies being written. These announcements 
began before much definite information 
as regards our losses abroad had come 
to hand, and while the “flu” epidemic 
was still raging. 

It is worthy of note in passing that 
mutual participating companies were in 
the forefront with such announcements. 
Their living policyholders are now pay- 
ing through reduced dividends the excess 
war and “flu” losses of those companies 
whose officers were so promptly willing 
to assume an unknown liability for their 
policyholders secure in the belief that 
their generous action in disbursing other 
people’s money would not cost them any 
reduction in personal income. 

The war is over now and the terrible 
“flu” which held well over into 1919, a 
recurrence of which might have laid low 
companies which were staggering from 
its first blow, seems surely a thing of the 
past, so we are able to consider in the 
light of all the facts whether without en- 
dangering the stability of the Illinois 
Life or impairing in any way the benefits 
and rights of any living policyholder 
we can afford to waive all premiums paid 
and charged for engagement in military 
and naval service and pay in full all war 
losses that we have incurred. 


Fidelity Reserve 


The Fidelity Reserve Company of 
North Platte, Neb., is now issuing a life, 
health and accident policy the rate of 
which at age 35 on the 20-payment plan 
is $51.68 per thousand. It provides a 
maximum amount payable in event of 





death by sickness or disease of $1,000; 
death by accident, $2,000; and weekly 
indemnity from sickness or accident of 
$12.50. The policy is on the 20-year de- 
terred distribution plan. The total dis- 
ability provision is for $12.50 per week 
and for partial disability $6.25 per week, 
not exceeding 13 consecutive weeks, For 
loss of both hands, both feet, both eyes 
or one hand and one foot or one hand 
or one eye or one foot at the same time 
the indemnity is $500 and for the loss 
of one hand, one foot or one eye $250. 
There is also a provision for the pay- 
ment of surgeon’s fees not exceeding $15. 
The health provision is for $12.50 per 
week for total disablement and $6.25 
for partial disablement, 


Shenandoah Life 


The Shenandoah Life of Roanoke, Va., 
has made a number of changes. It has 
slightly altered its double indemnity and 
total disability rates and has made them 
so as to cover under any of its regular 
forms of policy, except term. It has also 
issued rates for 25 and 30-year endow- 
ments. It now issues the following rid- 
ers: Waiver of premium, waiver of pre- 
mium and payment of annuity, double 
indemnity travel accident only and dou- 
ble indemnity any accident. Its new 
rate book just issued became effective 
Jan. 1 of this year, 


ee: 
Prudential 

The Prudential, in making an an- 
nouncement as to its dividends to or- 
dinary and intermediate policies for 1920, 
says: 

“The influenza epidemic cost the Pru- 
dential in death losses the enormous sum 
of $19,000,000, the losses continuing dur- 
ing half of the year 1919. Liberal divi- 
dends were paid to policyholders during 
the entire year. In considering policy 
dividends for the year 1920, therefore, 
the company has had to take these facts 
into account and also the possible re- 
currence of the epidemic. The company 
has allotted dividends for 1920 on annual 
dividend policies as follows: (a) On pol- 
icies issued prior to Aug. 1, 1907, such 
dividends will be paid or credited as have 
been found available after making proper 
provision for the losses referred to. (b) 
On policies issued after July 31, 1907, 
under which the low non-participating 
premiums charged-really amounted to 
giving dividends in advance, no dividends 
will be payable during 1920, except in 
the case of maturing endowment policies 
upon which such final dividend as is 
available will be paid. The losses re- 
ferred to do not affect deferred divi- 
dends to as great an extent, these divi- 
dends being paid out of the deferred 
dividend fund accumulated for that pur- 
pose.” 

The Prudential made a uniform reduc- 
tion of 20 percent in its dividends last 
year and as is noted will make a fur- 
ther reduction this year. The Pruden- 
tial did not change its rates when it 








went on the participating basis and 
hence the policyholders are getting life’ 
insurance at practically non-participat- 
ing rates. ‘ 


Iowa Life 

The Iowa Life of Waterloo, Ia., has 
gotten out new policy forms and an en- 
tirely new rate book. It has included 
several new forms. Three of the most 
important are: Ordinary life endowment 
at age 85, ordinary life endowment at 
age 65, special ordinary life, minimum 
policy $5,000. 


Royal Union Mutual Life 

The Royal Union Mutual Life of Des 
Moines will pay some dividends in 19207 
but has not determined on just what! 
scale they will be based: The present 
situation is so uncertain that the com~ 
pany will not decide at present just 
what it is going to do. 


North American Life, Toronto 
The North American Life of Toronto 
will pay the same dividends in 1920 as 
it has paid in 1919. 


Mutual Benefit Life 
The dividend scale of the Mutual Bene- 
fit Life for 1920 will be the same as that 
employed during 1919. 





Conservative Life 


The Conservative Life of Sioux City, 
Ta., which is being organized, will have 
its policy forms ready within the next 
three weeks but the rate book will not 
be out of the bindery until probably 
March 1. Burton H. Saxon is president. 





Sells Prospect by ’Phone 


DES MOINES, IA., Jan. 6—I. M. Trey- 
nor of the Northwestern Mutual offices in 
Des Moines has accomplished something 
remarkable. He has sold a $5,000 policy 
to a Des Moines man without ever seeing 
him. It took a year to do it, but Treynor 
never grew discouraged from the time 
that he first called up the prospect by 
telephone and assured him that he should 
take out a $5,000 policy. From that time 
on Treynor used the telephone to advan- 
tage and the other day he met his pros- 
pect when they arrived at the examining 
physician’s office at the same time. 


Equitable’s Casualty Policies 


The Equitable Life of New York has 
just placed upon the market two new 
casualty policies. One contract covers 
loss suffered through accident or illness 
and the other loss through accident 
alone. Both policies are incontestable 
from date of issue and are non-cancella- 
ble by the society. The new policies have 
been well reecived by the Equitable field 
force. 





‘different policies in each department. 


i 


We write all forms of up to date life and accident policies, issuing more than twenty 
i We are looking for a responsible man for 


TOLEDO, OHIO 


We have over two hundred life policies in force in Lucas County. 
will get behind a producing General Agent. If you believe you are the right man, write. 


The Gem City Life Insurance Co. 
I, A. MORRISSETT, Vice-Pres. and Gen’l Mer. 


The Company 


Dayton, Ohio 
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Fagen cermin tne rece rere 


Of the District of Columbia 
Chartered by Special Act of Congress, March 3, 1869 
* The Security of the Old Line’ 
The Economy of the Fraternal 
Select work, with big returns to high class representatives. For terms 


Wetting? The Masonic Mutual Life Association 


WM. MONTGOMERY, President and Gen. Mgr. 


New Masonic Temple 


and territory, write to 


Washington, D. C. 








EXCELLENT OPPORTUNITY for Reliable, Energetic men to 
represent us in the states of Illinois and Missouri with direct 
Home Office contracts. 


CAPITOL LIFE INSURANCE COMPANY OF COLORADO 


THOS. F. DALY, President 
DENVER, COLORADO 


Liberal policies. 















Southland Life Insurance Co. 
DALLAS, TEXAS 


The Progressive Company of the South 


HARRY L. SEAY, President 




















The Man Who Is Willing---and WILL 


We are prepared-to offer unusual opportunities for 
money-making NOW and creating a competence 


For Contracts and Territory, Address 


H. M. HARGROVE - 


for the FUTURE. 


President 
Beaumont, Texas 








WEALTH) rt Uehling, Secretary 
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The “Giant of the West’? 
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Applications for Agencies 
in Wisconsin to be dated 
January 1, 1920, will now 
be considered. 











"FEDERAL UNION LIFE 
Insurance Company 
Cincinnati, Ohio 


has just issued a very interesting booklet 
“Suggestions for Increasing 
Your Income”’ 
and would be pleased to send a copy to every 
Life, Fire and Accident Agent in 
Ohio, Illinois and Kentucky 








ALWAYS A PLACE FOR 
DEPENDABLE AGENTS 


Those who can not only write applications 
but deliver policies, and are energetic in their 
methods. Good positions are ready for such 
men. 

Union Mutual Life Insurance 
Company 
Arthur L. Bates, President, Portland, Maine 
Address ALBERT E. AWDE 
Supt. of Agencies, 
Chicago, Ill. 











19,712 LEADS 


were acai among Fidelity field men in 1918— 
the result of our direct mail tegen gs This is agency 
co-operation on a vast scale ing why we are 
writing more business than at any time im our 


The Fidelity operates in 40 states. Full level net 
premium reserve basis. Faithfully serving athe 
since 1878. Insurance ia force over $150,000,000. 


A FEW AGENCY OPENINGS FOR THE RIGHT MEN 


THE FIDELITY MUTUAL LIFE 


INSURANCE COMPANY, PHILADELPHIA 
Walter LeMar Talbot, President 








THE PEOPLES LIFE 
INSURANCE CO. 


Now convert- 
dq ing Industrial 
a "w{| policies to 
; Ordinary. 
| Splendid op- 
ia portunities for 
good men. 

















Address 
ELON A. NELSON 


President 
CHICAGO 





Home Office Building 
Chicago 








WITH INDUSTRIAL MEN | 


WOULD CHANGE KANSAS LAW 








Superintendent Travis Opposes Re- 
quiring Lapse Notice on Weekly 
Premium Business 





TOPEKA, KANS., Jan. 6.—Superin- 
téndent Travis will have a bill intro- 
duced as a department measure to 
amend the so-called “price forfeiture” 
law, requiring notice of lapsing of 
policies, so that its provisions will not 
apply to any policy calling for the pay- 
ment of premiums weekly, bi-weekly 
or monthly. 

“If this law were strictly enforced, 
it would drive certain companies out of 
business in the state,” said Travis, “and 
these companies handle what might be 
called the poor man’s insurance. None 
of them could be expected to send 
written notice of the lapsing of a 10, 
20 or 30 cents a week policy for non- 
payment of premiums.” 


Plan Additions to Building 


CINCINNATI, C., Jan. 7—The Western 
& Southern has taken options on two 
pieces of property adjoining the present 
office building at Fourth and Broadway, 
preliminary to the early adoption = of 
plans for increase of office space by ad- 
ditions to the structure. Two plans will 
be considered at the annual meéting. 
One, in conformity with the original 
conception of the existing building, calls 
for the addition of several stories, pos- 
sibly nine, to the present three-story 
structure. The other, calling for addi- 
tional ground space, contemplates no 
change in height, but a substantial ad- 
dition on the Broadway side, and pos- 
sibly one in Fourth street, extending 
east. 

When the present building was put 
up its foundations and walls were built 
with the thought in mind of ultimately 
carrying it to 12 stories. But the pres- 
ent structure is exceedingly impressive 
architecturally, and sentiment has been 
growing against modifying and possibly 
spoiling it by increasing the height. 








New District Created 


The Public Savings has created a new 
district in Indiana known as the Muncie 
district. It will include Muncie, Rich- 
mond, New Castle, Connorsville, Rush- 
ville, Dunkirk and adjacent towns. J. R. 
Macy, superintendent at Richmond, be- 
comes manager of the new district. 





Western & Southern Changes 


CINCINNATI, O., Jan. 7—The Western 
& Southern announces the appointment 
of C. V. Choate to be superintendent at 
Gary, Ind., vice Joseph Leibov, resigned. 
It also announces the creation of a third 
district at Detroit, to be known as 
North Detroit, with A. A. Kennett, for- 
merly assistant superintendent in East 
Detroit, as superintendent. 





Suicide Clause Is Upheld 


COLUMBUS, O., Jan. 6.—The Ohio su- 
preme court has upheld the policy forms 
in which it is prescribed that policies 
shall be void if the insured kills himself. 
The suit was filed by Mrs. Alice R. 
Horn of Findlay against the Western & 
Southern of Cincinnati for the face of a 
policy of $1,000 on the life of her hus- 
‘band containing the two-year provision 
on suicide. 

In another case the court decided that 
the policy issued upon the life of John 
H. Smith covered his’ death caused by 
an automobile acident, due to sudden 
illness while driving. The court denied 
the application for a writ of mandamus 
sought by George H. Phelps against 
Superintendent Tomlinson to compel the 
superintendent to strike from his files all 
life insurance policy forms which he 
claimed did not conform to the laws of 
Ohio. Phelps’ claims were said not to 
be well founded. 


Will Hold Meeting in Chicago 


The Lincoln National Life will hold a 
sectional meeting at the Palmer House 
in Chicago next Monday. The agents 
will meet during the day in business ses- 
sion and the company will entertain them 











at luncheon at noon. 



























































The Prudential Insurance 
Company of America 


Forrest F. Dryden, Home Office, 
President Newark, N. J. 


Incorporated Under the Laws of the State of New Jereey 











Equitable Life Insurance Company of lowa | - 
ANNOUNCES 


$200,000,000.00 of Insurance in Force 


Having Doubled in Size in 
LESS THAN FOUR YEARS 


Low Net Cost with Increased Service, Including Double 
Indemnity and Total Disability Benefits Assures Satis- 
fied Policyholders. 


For Information, address: Home Office, Des Moines 








Combination Accident and Health Policy 
$6,000.00-12,000.00 $50 per week 


$48.00. a Year 


Membership 80,000 Claims Paid $2,000,000.00 


Unusual Agency Opportunities at present in 
Wisconsin, Minnesota, Indiana and Iowa 


Our Leading Salesmen in 1918 made $10,000.00 


BUSINESS MEN’S ACCIDENT ASSOCIATION 


W. T. GRANT, Secretary KANSAS, CITY, MO. 
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A Man | 
Who 
_ Had 
$85,787 


We know a wealthy 
banker and investor 
who paid $85,787 


Spot Cash 


and Received 
therefrom 


$2,724 cash for him- 
self 
AND 
$23,250 for his four 
children, already paid 
to them in cash 
AND 
$4,150 to be paid an- 
+  mnually to these four 
children as long as 
they shall live 
AND 
$64,000 which is to be 
paid to his grand- 
children in 20 annual 
installments. 


The above provisions were 
planned by Hon. John M. 
Cooper, of Baxter Springs, 
Kansas, and were carried out 
by insurance policies in the 


ROYAL UNION 

MUTUAL LIFE 

INSURANCE 
COMPANY 


DES MOINES, IA. 











Do YOU know of 
a wiser investment 
for YOUR money? 


1. Provision for yourself in an- 
nual dividends as long as you shall 
live. 

2. Provision for your children in 
quarterly payments as long as they 
shall live. The principal CAN NOT 
be squandered or borrowed or dis- 
sipated, but the ever-recurring quar- 
terly payments ASSURE the ne- 
cessities of life for an entire lifetime. 

3. Provision for your children’s 
children for twenty years, 
paid to them in 20 annual pay- 
ments. Education aad. physical 
necessities ASSURED. 














ILLINOIS LIFE MEN 
GATHER IN CHICAGO 


(CONTINUED FROM PAGE 3) 


year for $17,583,000, an increase of 72 
percent. *The paid for business last 
year amounted ‘to $26,083,000 as com- 
pared with $15,464,000 in 1918, an in- 
crease of 80% percent. The company 
gained $16,000,000 and now has $106,- 
000,000 in force, although this will be 
greatly increased by the. addition of 
2,500,000 outstanding and unpaid for. 


Increase in Agency Force 


Mr. Stevens said. that in 1918 the 
company had 322 producing agents and 
now has 388. These men showed an 
average production of $46,000 in 1918, 
and last year the average production 
was $67,000. In 1918 the company had 
78 men producing $50,000 or more of 
business and now has 101 such men. 
The contracts of 106 men who were 
with the company in 1918 were not re- 
newed last yeaf. Three of the men 
producing $50,000 or better in 1918 
wrote no business last year. Last year 
the company gained 22 new. $50,000 or 
better men and now has 123 producing 
this much or more. 


Bonuses-on New 


Of the 218 new agency contracts 
made last year, business resulted from 
172. The company had an unusually 
low rejection ratio last year, being 
about 10 percent of the total busi- 
ness applied for. Mr. Stevens assigned 
allotments to the various Illinois man- 
agers,-and read the figures and allot- 
ments for 1919. In practically all cases, 
the 1919 allotments were exceeded. Mr. 
Stevens said that if new insurance is 
secured on 25 percent of the policy- 
holders who took out policies in 1919 
a bonus of $1 per thousand will be 
paid on all such business; if on 50 per- 
cent $2 per thousand; 75 percent, $3, 
and 100 percent, $4. 


War Provisions Waived 


Business 


Mr. Stevens announced that the com- 
pany will waive all war provisions ex- 
cept those relating to double indem- 
nity and total disability and that the 
company is consequently paying to 
beneficiaries under soldiers’ policies 
matured by death, $41,000 which had 
been withheld under the terms of the 
war clause, and is refunding to living 
policyholders the war premiums paid 
or charged, which means that the com- 
pany is taking out of stockholders’ sur- 
plus the sum of $150,000. 


Korrady on Delays 


O. J. Arnold, secretary of the com- 
pany, followed Mr. Stevens and read and 
explained the details of the company’s 
twenty-seventh annual statement. As- 
sistant Manager of Agencies K. B. Kor- 
rady discussed “The Handling of New 
Business.” Mr. Korrady explained what 
causes postponements, and just what is 
responsible for slowing up the issuance 
of policies after the application has been 
received at the home office. Mr. Korrady 
said that the company is now receiv- 
ing on the average of 100 applications 
at the home office daily, requiring 4,000,- 
000 filing cards to take care of the bus- 
iness. He said that 75 percent of the 
business received is issued and mailed 
the same day the medical report is re- 
ceived. Most of the trouble in promptly 
issuing business arises, he explained, 
because of applications being im- 
properly or poorly filled out. In selling 
life insurance, the whole idea is to pro- 
vide protection at once. The agent who 
writes illegibly, who spells a proper 
name one way in one place and another 
way in another, who omits important 
data, actually is denying to the appli- 
cant the benefits of immediate insur- 
ance. He urged greater care in writ- 
ing and filling out applications. 


Augustine’s Rousing Address < 


Otto H. Augustine, general agent of 
the company at Peoria, Ill.,-gave one 
of the most rousing talks heard at the 
meeting. He injected a humorous touch 
into his opening remarks by saying that 
one of the things that attracted him to 
the Illinois Life in the first place was 
the custom of the company in naming 
Martha Priscilla Brown as beneficiary in 











Brown as the.insured. “That made a 
hit with me, because I thought John 
Doe has had enough life insurance to 
last him for a long time.” 

Mr. Augustine made a strong plea for 
greater loyalty. He said that the agent 
and the company are one. If the policy- 
holder is harboring a grudge against 
the company, the agent should make 
such a man understand that in assum- 
ing a hostile attitude toward the com- 
pany he is really assuming the same 
attitude toward the agent. There can 
be no division. If there is something 
the matter with the company, there 
must at the same time be something 
the matter with the man who represents 
the company, because if he were all 
right. he would not represent a com-+ 
pany that was not beyond reproach 
in every particular. 


Building New Agency 
Fred W. Potter, insurance superin- 
tendent of Illinois, who was to have 
given an address, was unable to be 
present, but his paper was read ‘by 
Vice-President Stevens. George H. Kop- 
perl, of Jacksonville, Ill., manager of 
the western central Illinois agency, 
spoke on “The Building of a New 
Agency.” Mr. Kopperl laid great em- 
phasis on the importance of seeking out 
the right kind of men. Bankers he said 
made the best part timers, “but don’t 
leave them until you have made them 
some money.” The banker must be 
shown, he said, that the life insurance 
business actually brings him some dol- 
lar and cent returns, before he will 
give any attention to it. A mistake 
most generally made by the man build- 
ing up a new agency is to contract with 
men, to get representatives without 
carefully considering the kind of men 
that are being contracted with. This 
is purely a waste of time, and the 
agency manager sooner or later finds 
out that to simply appoint men hoping 
that they will produce is to waste time. 
The selection must be made before the 
man is contracted with, not afterwards. 


Wallick on Keeping in Touch 


Ben S. Wallick, special representative 
of the company in western Iinois, told 
“How the Manager and the Home Office 
Can Assist a New Man.” What the new 
man needs most, Mr. Wallick said, is 
close contact with the home office or 
general agent. He must be made to feel 
that someone is thinking about him, has 
an interest in his welfare and is watch- 
ing what he is doing. The long distance 
telephone, Mr. Wallick said, is a very 
effective means of bolsterif#g up non- 
producers and getting in direct touch 
with men who seem to be in a slump. 
The telephone enables the general agent 
to get across a personal and direct mes- 
sage with a punch that is lacking im 
a typewritten letter. 


Getting Physical Rating 


E. C. Wharf, manager at Vincennes, 
Ind., had as his topic “Securing a Physi- 
cal Rating.” The company entered In- 
diana May 1-and since that time Mr. 
Wharf’s agency has produced $1,500,000 
of paid for business. The men in the 
agency work on the theory that busi- 
ness can best be procured where no 
settlements are taken with applications. 
Working on this basis, 95 percent of 
the applications written result in paid- 
for policies. Mr. Wharf said that the 
man who is told that the agent is simply 
seeking a physical rating, does not be- 
come antagonistic and hostile. He is 
told that the idea is simply to find out 
whether or not he can take life insur- 
ance and then to show him a sample 
policy which he can take or reject, as 
he chooses. No obligation is incurred. 
This method of selling makes it easy 
to show the goods and allows the agent 
to pass over many of the obstacles that 
ordinarily stand in the way of a sale. 
Mr. Wharf said that the policy that is 
filled out to fit a man’s personal case 
makes an appeal that is not possible 
with a stereotyped sample contract. 


Foster on Religious Objections 

James E. Wroughton, district manager 
of the Corn Belt Agency, told of his 
work in specializing with the XX pol- 
icy. Edwin H. Foster, manager of the 
Decatur district, spoke on “Overcoming 
Religious Objections.” Mr. Foster is a 
new man and has written $770,000 of new 





HOME OFFICE SERVICE 


and 
POPULAR POLICIES | 


Bring an Exceptional |: 
Year to the Central Life 


The Central Life has had an un- 
usual record of progress. The volume 
of business and assets have been more 
than doubled every, five-year period 
since the organization of the Company, 
but 1919 brought success and progress 
far beyond the greatest expectations. 


eS iano SR gO ee 


MORE THAN FIFTY PERCENT 
OF THE AMOUNT OF INSURANCE 
IN FORCE DECEMBER 31, 1918, 
WAS PRODUCED IN 1919. 


A perfected Home Office service, 
co-operating continually with a pro- 
gressive agency force and liberal policy 
contracts which meet the needs of the 
a public made this record pos- 
sible. 





Central Li e offers a s) 
to Agents for 1920. 


ial opportunity 


“‘CENTRALIZE”’ 








business this year, 67 percent of which 











LEADING HOTELS 


The Following Will Be Found the Head 
for Insurance Men and Tus Nariomat 
Unpzrwaitzr Will Be on File in the 

ing Reom at Ea ‘otel 





MINNESOTA 





— ORMONDE 


Insurance Men’s Hotel 


VIRGINIA, MINN. 





NORTH DAKOTA 
HE GARDNER 


EUROPEAN PLAN 


25 combination sample rooms, bath, $2.00, $2.50 

70 rooms with ing water, $1.00 to $1.50 

80 rooms with bath, $1.50 to $3.00 

Finest cafe in the Northwest. Cuisine unequaled. Rest- 
ful, quiet—only hotel in the city not on a car line. 


FARGO, N. D. A. H. Leimbacher, Mgr. 








WANTED—Man with large 


acquaintaince and considerable experi- 
ence in Life Insurance, and other lines 
of Insurance, in South Dakota, will 

id Be iti se gz I agent or — 
gent, with good life insurance company. - 
deans 16-H, care The National Undersitiene, 














thus standardizing and conserving the 


10 So. LaSalle St. 





sample policies and Richard Gordon 





CONSERVATION OF BUSINESS 


We are reinstating, revamping and cleaning up indebted policies for a number of Life Companies, 
business, increasing the income, preventing lapses, and keeping 
the policyholders satisfied, and at practically no expense to the Companies. ap 

Our references cover eighteen years of satisfactory service, and we respectfully solicit your patronage. 


THE OTIS HANN COMPANY, Inc. 


Chicago, Illinois 
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HOME LIFE. 
glee cer og 


Al iEW 
_256 BROAD SWAY R NEW YORK 
WILLIAM A. MARSHALL, Pres. 
The 59th Annual Report of the Home Life 
Insurance Company shows over Four Mil- 
lion Dollars paid to policyholders in 1918, 


of which over Seven Hundred Thousand 
was in dividends. The influenza pneumonia 
epidemic caused an abnormal mortality, 
greater than any experienced in the Com- 
pany’s history, but notwithstanding this 
the assets show an increase of more than 
4% and are now over Thirty Six Million 
Dollars. 

The total insurance in force was increased 
during the year 8.6% and is now nearly One 


w. aS BRUEHL & SONS 


tu: 
Rooms 601-606 Th Nee, Bank Bldg. 


HOYT ws Osh. General Manager 
Northe ra OSs 


mo-s0 ‘Naoder dee Building 
CLEVELAND, “OHIO 
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flotel Muehiebach 


SALTIMORE AVE. & TWELFTH ST- 


Hundred and Fifty Nine Million Dollars. 
Kansas City, Mo. 
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Utility-Service-Elegance 


Ulra-modern in Equipment— i | 
Complete washed air Ventilating System | 
Unique in the Courtesy of its Service if} 
500 v7 Rate from*200 ‘ 
OPERATED BY 
Whitmore Hotel Company 
one THe 


S$.J.Whitmore & Sonaped Reicht 
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DIRECTORY OF 
LIFE INSURANCE 


ILLINOIS 


C J. McCARY & CO. 

e GENERAL AGENTS 

The Penn Mutual Life Insurance Company. 

Any Life Insurance Man not Already Famil- 

iar with Our Service Should See us at Once 
Penn Mutual Policies Sell Themselves 
CORN EXCHANGE BANK BLDG. 

CHICAGO 




















YMAN & PALMER 
General Agents for Illinois 
BERKSHIRE LIFE INS. CO. 
of Pittsfield, Mass. 
105 So. La Salle 
CHICAGO, ILLINOIS 


MINNESOTA 


O. ELIASON 


* STATE AGENT 
The Minnesota Mutual Life 
Agency Supervisor wanted in Minnesota 
ST. PAUL, MINN. 


OHIO 


A. R. BRUEHL & SON 
e GENERAL MANAGERS 
Central Department 


State of Ohio and Northern Kentucky 
Home Life Insurance Company 


8 and 22 East Fourth Street 
CINCINNATI, OHIO 





























was delivered to people who never car- 
ried a policy in any other company be- 
fore. He has been on the job only 
since March 17. Mr. Foster said that 
religious objections to life insurance 
must be taken seriously and the policy- 
holder made to see that life insurance 
is in accordance with the teaching of 
the scriptures. He said that he has 
been most successful by pointing out 
that the story of the seven fat years 
preceding the seven lean years as re- 
corded in the Bible proves that the 
productive time of life is merely a period 
that must be well used before old age 
comes and it is impossible to be active 
in business life. In other words, pro- 
vision for the future must be made. 
Those with the religious objections usu- 
ally regard insurance and secret socie- 
ties as one and the same as Mr. Foster 
said. 


Answers to Arguments 


Wherever it is possible to secure a 
policy on the life of a minister of a 
faith that objects to life insurance, it 
will be found most helpful. Mr. Foster 
said that he has used with telling effect 
the argument that out of the 50,000 boys 
of one denomination who went into the 
service, practically all carried govern- 
ment insurance and are keeping it up. 
The monthly check of $57.50 coming into 
country communities because of the 
deaths of these boys that occurred in 
France have had no little effect in 
changing the minds of those who object 
to life insurance. 





Avoiding Competition | 


BE. J. Hutchinson, manager of the com- | 
pany at Champaign, Ill., had as his topic j 
‘Is an Agent’s Success Hindered by : 
Competition?” Mr. Hutchinson con- 
tended that an agent makes his own 
competition. He does not get into trou- 
ble about other companies, until he 
commences to talk about other compa- 
nies. As long as he confines his canvass 
to the one company that he represents, 
brings out its strong points and does 
not attempt to attack the weak points 
of any other companies, he is on the 
safe side and does not encounter serious 
competition. If he dismisses references 
to other companies with “Yes, that is a 
good company,” and refuses to make 
deprecating remarks about the other 
companies that the prospect appears to 
be considering, he does not get into ar- 
guments that result in misunderstand- 
ings and the loss of the business. Stuart 
B. Edmondson, who recently resigned 
as home office general agent of the com- 
pany to return to the ministry, closed 
the meeting with a stirring, inspiring 
message. Mr. Edmondson made one of 
the strongest addresses of his career 
that aroused the men present to a high 
pitch of enthusiasm. 


Annual Banquet Well Attended 


The annual banquet was held in the 
evening, with over 300 present. All of 
the home office employes always attend 
this function. For a charige no speeches 
were heard at the banquet, but follow- 
ing the dinner the entire evening was 











The Company 1 hat 
LEADS THEM ALL IN KANSAS 














is closing the most successful y 
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ears 


business in its entire history 


The Farmers’ and Bankers’ 
Life Insurance Company 


WICHITA, KANSAS 











The Minnesota Mutual Life 


INSURANCE COMPANY 


iW 


Contract Direct with Home Office 


For particulars address 


E. S. ALBRITTON 
2nd Vice President 








Excellent Opportunities for Two General Agencies in Illinois 


St. Paul, Minnesota 





10 South La Salle Street 
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Chicago National Life Insurance Co. 


NOW ORGANIZING 


AN ILLINOIS COMPANY OWNED BY ILLINOIS CAPITAL— 
MANAGED BY LIFE INSURANCE MEN 











devoted to entertainment. A series of 
high class vaudeville acts was given. 


B. M. A. A. Enters Life Field 


KANSAS CITY, MO., Jan. 6—W. T. 
Grant, secretary of the Business Men’s 
Accident Association, announced today 
at the annual meeting of the 1,000 Club 
that about March 1 the association would 
be incorporated as a stock company, 
with between $100,000 and $200,000 new 
capital, and would write life insurance, 
as well as continue to write accident and 
health insurance. The association had 
income of $1,250,000 the past year. 

It is said that the salesmen turned 
over to other companies around $2,000,- 
000 of life business. Mr. Grant an- 
nounced that he had agreements with 
118 leading business men of Kansas 
City for $500,000 insurance, and others 
connected with the association have 
$500,000 more ready. 





Mutual Life Men at Baltimore 


- BALTIMORE, MD., Feb. 6—The Balti- 
more branch of the Mutual Life held a 
two-day convention on Dec. 29 and 30. 
Over 75 agents, from the western shore 
of Maryland, southern Pennsylvania and 
West Virginia, were present. The local 
branch has just closed its most success- 
ful season and has over $10,000,000 of 
paid for business. 

The convention was devoted to the 
company’s policies and to the develop- 
ment of agents. A theater party at the 
Maryland was held on Dec. 29 and a ban- 











quet on Dec. 30. 
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of America 
Incorporated 1899 


This Compan 
months next birthday to 60 
a a policies are in fu 


ears. 


by State os Redacnennane: 


BASIL S. WALSH, Pres. JOSEPH L. DURKIN, Secy. 


HOME LIFE INSURANCE COMPANY 


PROTECTION FOR THE ENTIRE FAMILY 


immediate benefit from date of issue. 
olicies contain a valuable Disability clause and are guaranteed 
GOOD CONTRACTS FOR LIVE AGENTS 
Executive Offices, No. 506 Walnut Street, Philadelphia, Pa. 
JOHN J. GALLAGHER, ‘Treams 


issues all modern forms of policy contracts from age 8 








A. R. SMITH, Secretary 


THE NATIONAL BUSINESS MEN’ S_ASSO! ASSOCIATION 





sional men; cost $9.00 quarterly. 


claim settlements ppade. : : : : : : 3? 2 ¢ 3 
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Unrestricted Accic'ent and Health Insurance for business and profes- 


No other Company writes our 
INCOME policy. Ask for folder describing it. Prompt and liberal 





Representatives Wanted in Ohio 








White for Territory 


PHILADELPHIA LIFE INSURA 
PHILADELPHIA. 





Pennsylvania—Ohio—West Virginia 
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Are You Permanently Established? 
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MERCHANTS LIFE 
INSURANCE CO. 


DES MOINES, IOWA. 


Agency Opportunities 
Nineteen States 


Wm. A. Watts, President. 
Established 1894 
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Insurance Co. 


INDIANAPOLIS, IND. 
Established 1899 


HERBERT M. WOOLLEN 
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The Close of the Day’s Work 


4 pea you begin to figure up your earnings and 
recall the several reasons for failures during the 
past year, you then more than any other time keenly 
realize the importance of a helpful constructive home 
office service that trains you to overcome such failures. 


One of the vital elements which makes your day 
profitable is a harmonious working arrangement with 
home office officials and a ‘direct cooperative spirit 
generously given. 


Inter-Southern Life 


JAMES R. DUFFIN, President 


Insurance Company 


All this and more we constantly strive to give our 
agents. This coupled with good policy contracts 
and liberal commissions, is an incentive which should 
interest any ambitious agent who wishes to make 
the most of his salesmanship efforts. 


We would like to hear from several 
good men for important field positions 


LOUISVILLE, KENTUCKY 























MR. SUCCESSFUL LIFE INSURANCE AGENT 
MR. SUCCESSFUL LIFE INSURANCE AGENT W7ORTH KNOWING 
ALIS sone of teits bodes top fie, or Dt "Ee face of she Polley, will will be paid. 
y thot in cove of total debility es n result of neaidontal tafury, te Goungeny ‘wil poy erect tthe Taare" st tate of $2 PER WEEK 
oach but not te exceed 52 weeks, after which the Eedomnity will be at the rave of WEEK throughout the period of disability. Con eee ae Monet 


satisfied with a policy that would do less? 


UNITED LIFE AND ACCIDENT INSURANCE CO. 


General Agents wunted in the follewing states: Pennsylvania, Delaware, Kansas, Mich igan, Ohio and the District ef Columbia. Ain 


Home Office, United Life Bldg. Concord, New Hampehire 
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MODERN BUSINESS GETTING METHODS 

















by Applying the Best Selling Systems to Their Business. 


How Successful Salesmen of Life Insurance are Finding and Closing Prospects 
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IMPORTANCE OF USING SYSTEM 
IN LIFE. INSURANCE SELLING 


W. E. Nichols Tells of Influences That Have an Un- 


favorable Effect on Sales and How to Combat 
Them—Must Follow Up System 


E. Nichols, of the New York 

Life at Chicago, is one of the 

*real life insurance students of 
the country. Mr. Nichols has applied 
his mind to life insurance selling prob- 
lems. He has spent a great deal 
of time in determining why so many 
men fail in the life insurance business. 
He believes that every life insurance 
salesman who expects to make a suc- 
cess of his work must work on a defi- 
nite program with a well thought out 
system. Mr. Nichols himself maps out 
his selling campaign a year ahead. He 
arranges his work as he goes along, so 
that he always has his material shaped 
up about twelve months in advance. 


Lesson from the 
Junk Dealers 


Commenting upon the importance of 
a program for life insurance men, Mr. 
Nichols said recently: 

“The other day I passed through a 
section of Chicago where there are 
located a number of second hand junk 
dealers. These men deal in old papers, 
bottles, rags and the like. As I saw the 
enormous quantities of this material 
stored in great open spaces, the thought 
occurred to me that here were men 
making fortunes each year upon the 
waste material of the city. The things 
that have been cast aside as useless and 
of no value by the people of Chicago 
were being turned into real money by 
these second hand men and junk col- 
lectors. 

“That is what is the matter with the 
life insurance business. There is too 
much waste and none of the waste is 
salvage. There is so much time lost 
and once time is lost, it can never be 
found again. The minutes and hours 
cannot be recalled. When they have 
passed, they are gone forever.” 


Advocates Having Cases 
Prepared in Advance 


Mr. Nichols has in his office a cab- 
inet containing 53,000 prospects, the ac- 
cumulation of his 19 years in the busi- 
ness. For 1920 he will take from the 
cabinet about 6,000 cards, containing 
the names of live prospects. Ofcourse 
many of these will be eliminated, but 
Mr. Nichols says that the big idea is 
to do the eliminating in your own office 
and not im the prospect’s: office. Mr. 
Nichols is not a*believer in straight 
canvassing. He believes that it in- 
volves too much waste and the expen- 
diture of entirely too much energy to 
no direct purpose. He believes that the 
life insurance salesman should make 
calls as salesmen in other important 
businesses do—with the case prepared 
in advance. He believes that to walk 
in On a prospect with no advance ma- 
terial of any kind is not only to waste 
15 or 20 minutes in trying to find out 
a few necessary facts, but it also means 
that the prospect gets an infavorable 
Impression of the salesman and that 
when the salesman makes a second call, 
he meets with a stiffer resistance, and 
a less cordial reception. 








Selling Odds Are 
Always Against Salesman 


Under the most favorable circum- 
stances, Mr. Nichols believes the sales- 
man is always at the disadvantage. The 
salesman has many distractions to en- 
counter that do not worry the prospect. 
For instance, when the life insurance 
man walks into the prospect’s office and 
sits down, it is some time before his 
mind becomes adjusted to the sur- 
roundings. Part of his attention is oc- 
cupied in noticing that he is facing the 
window, and that the light is irritating, 
that the stenographer on the left is 
making a lot of noise irf getting out 
some letters, that there are several at- 
tractive pictures on the wall, that the 
prospect has a mahogany, glass top 
desk, that the carpet on the floor is get- 
ting old, and countless other things. 

In other words, as the salesman com- 
mences his selling talk, his entire mind 
is not centered upon what he is saying. 
There are a number of minor things 
about the office that command at least 
a part of his attention. Not so with the 
prospect. He is accustomed to his sur- 
roundings and what is taking place in 
the office. He can listen to what the 
salesman has to say with freedom of 
mind. He can concentrate upon the 
selling talk that is being made, and give 
no consideration to his surroundings, 
which are perfectly familiar to him. 

Thus the salesman who has all these 
things to encounter, is going up against 
an almost hopeless task, if in addition 
he has no material in advance and is 
consequently able to give the prospect 
only the customary platitudes about life 
insurance. If the talk lacks the indi- 
vidual touch and the personal note is 
not there, the prospect quickly loses 
interest and the salesman is soon labor- 
ing against almost hopeless odds. 


Should Produce Business 

in Any Community 

Mr. Nichols says that this poise and 
composure, so necessary in dealing with 
big men, is positively essential to a big 
success in life insurance selling work. 
Mr. Nichols says that there is no rea- 
son why a well trained and thoughtful 
life insurance man should not be able 
to do business in one community as 
well as another. 
that where the salesman has the proper 
amount of advance information on a 
prospect, the city in which the prospect 
resides has no bearing upon the sale. 
The life insurance salesman who works 
on a program should be able to drop 
into any community and within a few 
days commence to write business, Mr. 
Nichols believes. The man who makes 
it a point to gather the necessary 
amount of data in advance can call on 
any prospect any place, at any time, 
and do business. The salesman who 
knows who his prospect is, what he 
does, how much money he earns, how 
large his family is, what his social con- 


Mr. Nichols believes. 


wife’s age is, when and where he was 
born, where he went to school and a 
few other details of this kind can pre- 
sent a selling talk with an individual 
and personal touch about it that has a 
strong appeal. 


Must Mix Good 
Prospects with Bad 


Mr. Nichols says that working on a 
program means the handling of live 
and waste material together. The 
trouble with the life man often is that 
he diligently pursues half a dozen 
prospects for a week or so only to 
find finally that all of them are unin- 
terested or unable or unwilling to buy. 

number of prospects should be 
handled at one time, in Mr. Nichols’ 
opinion. He says that the big ore min- 
ing companies do not strike a vein of 
pay dirt and work it continuously with- 
out any attention to the surrounding 
territory. Instead, when a valuable de- 
posit has been discovered, it is of 
course worked, but the miners are con- 
stantly drilling and running out feelers 
and drifts in the nearby territory in an 
effort to discover a similar vein. When 
pay dirt is struck the second time, it is 
worked, and the reconnoitering process 
carried on again. In this way valuable 
deposits are being worked, but at the 
same time the waste areas are being in- 
vestigated so that when the first vein 
is exhausted there are other deposits 
to work upon. This idea can be directly 
applied to life insurance. If a salesman 
finds a few good prospects and spends 
all of his time in cultivating and inter- 
viewing them, he will soon write or lose 
them all and then he is without pros- 
pects. This is an unscientific and un- 
businesslike way of going about the 
sale of life insurance. The good pros- 
pects should be, of course, closely fol- 
lowed, but at the same time the waste 
material must be eliminated. The man 
who does not look so good must be 
called upon. 


Conditions Surrounding 
Prospect Important 


Mr. Nichols says that a great deal of 
life insurance, perhaps the majority of 
it, is written purely on chance. By that 
he means that the salesman has no idea 
in advance as to what mood he is going 
to find his prospect in. The salesman 
may be fully armed, equipped with all 
the necessary facts, and able to present 
an interesting, compelling sales argu- 
ment. Arriving at the prospect’s office, 
he finds the man engrossed in impor- 
tant work, holding conferences with a 
number of office associates, and with 
his time fully occupied. Under these 
circumstances even if the salesman is 
granted an interview, he would be fool- 
ish to press his subject upon the pros- 
pect whose mind is--so fully=taken up 
with other matters that can “give 10 
consideration to life insurance. On the 
other hand, the salesman may some 
day drop into the office and find the 
prospect mellow. He may be entirely 
free for the day at least from disturb- 
ing details of his own business and 
what the salesman has to say is listened 
to sympathetically and the application 
signed in quick time. No canvass is 
good unless the prospect is in the right 
frame of mind to receive it. The condi- 
tions surrounding the prospect, not the 
agent, are important. The agent may 
have the best. selling talk in the world 
prepared, but if the prospect is not in a 
receptive mood, it would be foolish for 





nections are, what clubs he be- 
longs to, who his. principal friends 
are, what his age is, what his 


Card System Useless 
Unless Followed Up 


Mr. Nichols operates a card system 
and files his material by days and 
months, much in the manner employed 
by hundreds of other salesmen. How- 
ever, he keeps up his system. He ac- 
tually makes it work. He uses it every 
day in the year and not intermittently. 
He is acquiring new prospects all the 
time and files them for months ahead. 
If a man tells him to come again two 
moriths later, he will look at the clock 
and record the time on the card, and 
say that just two months hence at 
10:30, for example, he will be on hand. 
The prospect will usually smile, but 
really appreciates the fact that his case 
is being handled in a businesslike way. 
Mr. Nichols says in using the card 
system it is just as important to follow 
the system up intelligently as it is to 
install it in the first place. For exam- 
ple, nothing is accomplished if a num- 
ber of cards are taken out for a day’s 
work and are not arranged properly as 
to location. 


Circumstances Under Which 
Straight Canvassing Pays 


Nr. Nichols believes in zoning the 
day’s work. He says that all the pros- 
pects in one district should be called 
upon and then the selling activities 
transferred to another section of town. 
A salesman may take out 25 prospect 
cards and see only two people because 
of improper and thoughtless routing. 
The only straight canvassing that pays, 
Mr. Nichols believes, occurs under cir- 
cumtances like these: If a salesman 
has three or four calls to make.in a 
district, makes them and then finds that 
before he can get to another section of 
town, where he wants to work, it will 
be say 12:30, there is no use wasting 
the time that intervenes. Other men 
in the district may be called on to ad- 
vantage and a few names added to the 
prospect list. 

Mr. Nichols says that every friend 
was once a stranger and that a start 
has to be made sometime. However 
straight canvassing that means starting 
in at the top of a building and walking 
down to the bottom is wasteful, un- 
profitable and an uneconomic use of 
time. When it is a case of riding-on a 
street car, or calling on a few strangers, 
Mr. Nichols believes in calling on the 
strangers, 


NEWSPAPER PEOPLE CONFER 





Field, Office and Editorial Staff of 
The National Underwriter Hold 
Annual Gathering 





The: annual conference of: the field, 
office and editorial staff of THe Na- 
TIONAL UNDERWRITER was held in Chi- 
cago last week. The men and women 
who attended spent three days in the 
city, having both morning and after- 
noon sessions. Edward J. Wohlge- 
muth, head of the organization, 
presided. The annual banquet was held 
Friday evening at the Hotel La Salle 
with Managing Editor C. M. Cartwright 
as toastmaster. The chief speaker was 
Stuart B. Edmundson, who recently re- 
tired as Chicago city manager of the 
Illinois Life, and who is now pastor 
of the Methodist Church at Lake For- 
est, Ill. At the business meetings the 





the salesman to offer it. 


discussions centered around a larger 
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A Record of Thirty Years of Progress— 


Ten-Year Periods 





Assets Insurance in Force Income Policies Issusd 
Dee. 31—1888.... $ 104,307 889,073 1869-1896......$ 2,128,182 $460,386 
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the WESTERN and SOUTHERN 


Life Insurance Company 
W. J. WILLIAMS, President CINCINNATI 
Organized February 23rd, 1888 


Attractive Opportunities 


Open to Agents in Ohio, Indiana, Kentucky, West Virginia, 
Western Pennsylvania and Michigan 














The American Home Life 


Insurance Co. 


Topeka, Kan. 


F. S, Jackson, Pres. F. P. Metzger, Sec. 


Good tracts for live agents. Address F. P. Metzger, Topeka, Kan. 
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It’s a monthly magazine for the Life Insurance salesmen, 
$1.50 a year. Order a subscription by mail. Insurance 
Salesman, 1362 Insurance oe ome Chicago, Ill. 


THE INSURANCE SALESMAN 


service for advertisers and subscribers. 
Abner Thorp, of Cincinnati, head of 
the life insurance educational depart- 
ment, explained the new “Diamond 
Life Bulletin,” a new feature in THE 
NATIONAL UNDERWRITER service which 
will do much to stimulate life insurance 
production and raise the standard of 
agency work. 

Among the interesting announce- 
ments was the splendid growth of the 
“Insurance Salesman,” the monthly 
running mate of THe National UNDER- 
wriTeR. The sworn circulation of the 
“Insurance Salesman” as of Dec. 20, 
was upwards of 13,000. 








LIFE AGENCY CHANGES 




















HOWES JOINS UNION CENTRAL 





Chicago Manager of Union Mutual 
Affiliates with Edward A. Fergu- 
son—Separate Office Opened 





Byron C. Howes, who has been for 
some years Chicago manager of the 
Union Mutual Life, of Portland, Me., 
has resigned and with G. Eldredge 
Hamlin, has formed the partnership of 
Howes & Hamlin, representing the 
Union Central Life in Chicago. The 
new firm has opened offices at 708 Kes- 
ner Building and is affiliated with the 
Edward A. Ferguson general agency 
of the Union Central. Mr. Hamlin 
was formerly with Mr. Howes in the 
Chicago office of the Union Mutual. 
Before becoming manager at Chicago, 
Mr. Howes was cashier in the Chicago 
office. For some years he served as 
secretary of the Chicago Association of 
Life Underwriters. He is a young man 
who has made good and has succeeded 
in writing a steady and persistent vol- 
ume of business. 

No arrangements for a_ successor 
have been made by the Union Mutual. 

Albert E. Awde, superintendent of 
agencies, makes his headquarters in 
Chicago, but is now on a western trip, 
being in Denver. He will return to 
Chicago shortly to appoint a successor 
to Mr. Howes. 





Guy A. Collard 


Guy A. Collard, who was formerly 
state manager in Nebraska for the 






or Nebraska, 


Life of Omaha, Neb. Mr. Collard is a 
high grade man who has made a good 
record. Before going to Cmaha, Mr, 


Central and Guardian of New York. The 
Northwestern Life is making real pro- 
gress and has made plans for a greatly 
increased production this year. 





Nelson L. Shultis 
Nelson L. Shultis, formerly manager 
of the Fidelity Mutual Life at Omaha, 
Neb., has become _ supervisor of the 
Equitable Life of Iowa at Minneapolis, 
He has taken up his new work and is 
making a good record. 





Joseph H. Wells 

Joseph H. Wells of Omaha, who re- 
cently completed a special course o 
study along life insurance lines at the 
Carnegie Institute of Technology at 
Pittsburgh, Pa., has been appointed di- 
vision superintendent for Iowa for the 
Northwestern National Life of Minne- 
apolis. The appointment was made 
through H. O. Wilhelm of Omaha, state 
agent for Nebraska and Iowa. Mr. Wells 
was formerly connected with the Mutual 
Benefit Life and the Equitable Life. He 
will make his headquarters in Council 
Bluffs, Ia. 


W. Arthur Smith 

W. Arthur Smith has resigned as 
manager of the Indianapolis office of the 
Public Savings to become agency super- 
visor of the Crescent Life of Indian- 
apolis. Under the management of Pres- 
ident Bertram Day the Crescent Life is 
now beginning to write a growing vol- 
ume of business and Mr. Smith will work 
upon the development of a larger agency 
force. Mr. Smith has made a fine record 
with the Public Savings in the industrial 
and ordinary field, but desires to get 
into the ordinary end of the business. 


A. B. Curtis 
A. B. Curtis has been appointed man- 
ager of the Guardian Life of New York 
at Birmingham, Ala. He joined the army 
and on his return was appointed asso- 
ciate manager of the company at Birm- 
ingham. 








J. N. Dyer 

J. N. Dyer has taken over the manage- 
ment of the general agency of Mutual 
Benefit Life at Oklahoma City, Okla., suc- 
ceeding the firm of Craycroft Brothers 
& Dyer, which was dissolved by mutual 
agreement. Messrs. Craycroft and Dyer 
have represented the Mutual Benefit for 
many years as general agents, first in 
Texas and later in Oklahoma. Mr. Cray- 
croft was for many years the sole repre- 





Equitable Life of New York and later 


sentative of the company in Texas. 





Unofficial reports as to the magni- 
tude of the business of the life insur- 
ance business in 1919 are fully sus- 
tained by the official figures for the year 


given out by the various companies. 
The first returns are printed below, 
showing the new business for 1919, 














*Issued basis. 
**Estimated. 


Life Companies’ Figures on 1919 Business 


on a paid-for basis, and increase in in- 
surance in force (paid for basis) 1919; 
together with the assets on Jan. 1, 
1920, and the surplus to policy holders, 
Jan. 1, 1920, so far as those figures 
have been compiled by the companies. 
Figures for additional companies will 
be published as they are received. 





Surplus to 
New Business Increase in Assets Policyholders 
Company 1919 (Paid-for) Ins.in Force Jan. 1, 1920 Jan. 1, 1920 

Amer. Nat’l, Mo........ $ 5,656,290* $ TSC Le PR eer ee Re 
Baltimore Life ........ 2,500,000 SMSO i iF RSS 406 Weer. ase Wea ase Oe 
Central Life, Ill........ 9,171,000** ri POMOOUOF®: oe: Sra cmaee neon ope 
Continental Assur., Ill.. 6,500,000 4,650,000 650,000 50,000 
Continental Life, Del... 7,140,928 5,551,786 3,346,170 1,324,974 
Des Moines Life & An’ty 7,020,000 6,466,000 773, 588 158,001 
SPOLTONE S06 o's os 056 4080 5,215,000 MIO 6 0b ols Seg: | 0obrg Wieteteanaery 
Equitable Life, Ia...... 55,691,354 CR LLY 1 Sn Ce maim sr ee 
MOGATEL SEO: 6s vee Caves 13,000,000 ,000,000 4,625,000 425,000 
Fidelity Mut. Life. .. 84,125,474 hE) a: erat. Seat SAPs side aes o 
Girard: Life ..... 3,400,000 SE ST eee ren 2 ae pa 
Grange Life .... ‘ 3,098,000 SED. 2 5 be pete xc bss tee 
Guardian Life .. sate 3,663,267 3,133,091 977,284 160,000** 
Inter Southern Life..... 12,750,000 WRWUUUGT  scteagese 64661 «bre eens 
Kansas City Life....... 62,760,043 ER SER GORE SOM Pe Lilie cnet 5 At Va 
Manhattan Life ........ 7,817,700 BOER. sabe ah STE: Ula Re oemaats 
Maryland Assur. Sve 3,801,586 BOMBS SRR Ke hae Flee tne ee 
Mass. Mutual Life... ... 130,900,000** PRO UUeT lining Cee aves aw el ee waees< 
Mid-Continent Life..... 5,500,000 |. ans -o o steacpeiet 7, (See s dace aie 
Midland Life .......... ,078,400 5,539,177 1,400,000 55,000 
Mutual Trust Life...... ,000,000 SE OGG C08 ind cate pees beeen we 
North Amer. Life, Ill... 14,125,00 9,500,0 5,150,000 900,000 
North Amer. Life, Can.. 21,500,000* AACE. s eeiett dE So. cides 
Northern Assur. ....... 8,000,000 6,250,0 2,000,000 ote 03s 
Northwestern Mut. Life. 297,000,000** apie Se hik bere Cl) he bee eae Oc aeale ae aes 
Phoenix Mut. Life...... 50,000,000** 40,000,000** 52,000,000%* ........... 
PRIMES RALO. «0 4.s4i6.0. 6 uo 4,250,000 4, 500, 000 10,000,000 3,300,000 
Proyident Life & Trust. 85,067,000 468,246,000 110,340,000 7,612,000 
Scranton Life .......... 619,375 257 ,333 SS ser eee ee ee ee 
Southwestern Life ..... 21,750,000 17,900,000 6,970,000 “4 008,000 
Union Central Life..... 127, 000, 000 97,000,000 136, 000, 000 o ofa stethasce Oe 
United Life & Acci..... 5,168,000 4,050,000 Cte Fugees om ecccrccecce 





general agent for the Minnesota Mutual _ 
f with headquarters at — 
Omaha, has gone with the Northwestern — 
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Founded 1865 


DROVIDENT 
LIFE AND 
TRUST COMPANY 


OF PHILADELPHIA 
PENNA. 


The far sighted ‘‘Maturing 
Policy’’ of the Provident is 
in accord with the Spirit of 
the Age. 


It protects your own declin- 
ing years. You can make 
it “Shark-proof’”’ if 
you die. 














“THE COMPANY OF CO-OPERATION” 


DES MOINES 
LIFE AND 
ANNUITY 


COMPANY 


We will insure the whole family! 
Any plan, any age, either sex! 


This is a service our men 
appreciate these days. 


If it appeals to you, write 


HOME OFFICE 
DES MOINES (R-T Bidg-) IOWA 


TERRITORY 
IOWA : SOUTH DAKOTA 











“SOMETHING 
NEW FOR 
AGENTS” 








National 
American 
Life 
Insurance 
Company 








Burlington, Iowa 


COMPANIES SHOW FINE 
GAINS FOR THE YEAR 


(CONTINUED FROM PAGE 2) 


in maturing policies and other cash 
benefits to living policyholders $76,- 
000,000. Its dividends which are in- 
cluded in the $76,000,000 amounted to 
$31,000,000. Its policy loans amounted 
to $20,000,000. This is a decrease of 
$6,000,000 in total outstanding policy 
loans. This is due to the heavier re- 
payments in cash and policy settle- 
ments than in the previous year, and 
shows that there is plenty of money in 
the country for new insurance. There 
were fewer foreclosures on policy 
loans. The New York Life states that 
its loan repayments show that owners 
appreciate the value of their policies 
and have taken steps to pay off the 
montane, either a little at a time or in 
ull, 
Maryland Assurance 


The Maryland Assurance announces 
that its total volume of new life insur- 
ance last year was more than $3,750,000. 
This is more than four times the new 
business paid for the previous year. 
Last year was the second year of its 
operation. The company has added to 
its agency organization and enters 1920 
with splendid prospects. 


Provident Life & Trust 


The Provident Life & Trust is one 
of the early companies to come out 
with its annual statement showing as- 
sets $130,513,656. Capital $2,000,000, 
net surplus $6,585,407. Its new busi- 
ness last year was $92,726,961 and its 
insurance in force is $481,153,542. The 
dividends distributed last year amount 
to $2,468,842 and the endowment pol- 
icies matured amounted to $3,535,997. 
The Provident Life & Trust was organ- 
ized in 1865 and has paid in death 
claims since then $57,127,909. Its pre- 
miums_ received during the year 
amounted to $16,810,684. 


New World Life 


Insurance issued and paid for in 1919 
by the New World Life of Spokane 
amounted to approximately $8,000,000, a 
net gain of $6,000,000, bringing the total 
insurance in force at the end of the year 
to approximately $24,000,000, according 
to John J. Cadigan, president of the 
company. 

“The company made a net gain in 
1919 equal to the entire insurance it had 
in force Jan. 1, 1917,” says Mr. Cadigan. 
“Arrangements are being made to enter 
the state of Minnesota, where the com- 
pany has a large number of stockhold- 
ers, and it is planning an extensive cam- 
paign in California for 1920. The com- 
pany expects to receive at least $2,000,- 
000 in insurance from these states in 
the next year and will write $10,000,000 
of new business in 1920.” 


Old Line Life 


The Old Line Life of Milwaukee re- 
ports that it placed more than $8,000,000 
of new business on its books during 
1919. Examined applications received in 
December amounted to $1,648,000, ac- 
cording to President Rupert F. Fry. 


Will Refund War Premiums 


The Bank Savings Life of Topeka, Kan., 
has notified all its policyholders that all 
war premiums paid by policyholders who 
entered service in the Great War will be 
refunded. The only exceptions are where 
soldiers were actually killed in battle or 
died from wounds. No decision has been 
reached on these cases, which are few, 
but some of the directors have intimated 
that the company may refund the war 
premiums on these, in addition to paying 
the death claims in full. Checks to the 
other war premium policyholders are be- 
ing mailed this month. 


Banquet for Fargo Agents 


FARGO, N. D., Jan. 6—J. Frank Treat, 
manager of the Guardian Life in North 
Dakota for 25 years, banquetted the 
agents of his staff at the Gardner hotel. 
There was a large attendance of the men 
who have been in part responsible for 
the splendid record made by Mr. Treat 
during his quarter century service with 
the Guardian Life. Business during the 
past year has been very good, Mr. Treat 
said. 
























“The Oldest Company in America” 


Issued its first Policy in 1843 











































Three leadership achievements of the Mutual Life:—The 
American Experience Table of Mortality, the cornerstone of 
modern life insurance. The “contribution plan” of surplus dis- 
tribution, used almost universally by American companies. The 
Continuous Instalment policy, the basic form of all Life Income 
contracts. 


‘Mutual Life’’—known in every household. Unexcelled 
policies and service, notable financial strength, co-operation with 
agencies. Life Insurance at its best!—the Agent’s desire and ideal. 


For terms to producing Agents address 


The Mutual Life Insurance Company 
of New York 


34 Nassau Street, New York City 























1 Stock Salesmen Attention! 


THE GARY NATIONAL ASSOCIATES 
COMPANY 


FINANCED THE 


GARY NATIONAL LIFE INSURANCE 
| COMPANY 


i} We are doing a Mortgage Loan, Mortgage Loan and 
Investment business. 


We have $250,000 6% Participating Preferred Stock to sell. 




















Can use a few high-grade stock salesmen who can 
furnish references. 














“S==ADDRESS OR CALL 
GARY NATIONAL ASSOCIATES COMPANY 
Gary Theatre Building GARY, INDIANA 

















General and Local Agents 


Contracts With Very Attractive 
Perpetual Renewals 























We Can Use a Field Superintendent—Salary, Expenses 
and Over-Writing Commissions 







Write, Giving References. TERRITORY: Indiana 








Gary National Life Insurance Company 
Gary Theatre Building 


Gary, Indiana 
WILBUR WYNANT, President 






sesame 







































‘THE NATIONAL UNDERWRITER 
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We 


Insure Total Abstainers 
At Reduced Rates 
OW many TOTAL ABSTAINERS 


do you know whom you could insure 
if you could offer them reduced rates? 
How much business would THEY 
help you to get if you could so write 
themP Wouldn't this be a great 
advantage in opening new territory? 


- We Give That Advantage to Our Men 
E insure TOTAL ABSTAINERS 


on Special Rates, or give them extra 
dividends on Regular Policies. We 
keep mortality records separate for 
the two classes. The savings in mor- 
tality for many years has been an 
average of 27 per cent in favor of the 
Total Abstainers, thereby giving them 
20 per cent greater dividends. Do 
you see the advantage to both Agent 
and Insured? This plan builds the 
best business and gives the agent an 
organization which cannot be secured 
otherwise. 
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E NATIONAL UNDERWRITER 


‘ IN TWO PARTS-PART ONE 
ae NORTH YEAR Ne 3 $200 per Yeur, 15 Ceats a Coy ©. HURSDAY, JAN. 15, 1920 — ron'Gitce'tc‘Ghicaro, i, Under Act of March 81819 Omco of Publication 115 W. Jackson, Chicago 











Fire Insurance Americanization Movement 








To American Fire Insurance Agents : 


The Home Insurance Company of 
New York and The Franklin Fire 
Insurance Company of Philadel- 
phia heartily endorse the Fire 
Insurance Americanization Move- 
ment of the Committee on Public 
Relations of the National Board of 
Fire Underwriters and earnestly 
recommend to all American Fire 
Insurance Agents, and especially 
their own representatives, every- 
where that they give this worthy 
movement their unqualified sup- 
port. 


The present may prove to be an 
exceptional opportunity for favor- 
able action along the lines indi- 
cated. 


ELBRIDGE G. SNOW, President. 


THE HOME 


INSURANCE COMPANY 


NEW YORK 


























NATIONAL UNDERWRITER 






























Classes 
of 
Insurance 
Written 


FiRE 
RENT 
SPRINKLER 
LEASEHOLD 


BUILDER’S 
RISK 


MARINE 
AUTOMOBILE 
PARCEL POST 


REGISTERED 
MAIL 


INLAND 
TRANSIT 


3 TORNADO 
HAIL 


RIOT AND 
CIVIL COM- 
MOTION 


EXPLOSION 


USE AND 
OCCUPANCY 



















COUNOED 1792 





1792 1920 


Time to Plan for 
Hail Insurance 


ow is the time for the agents to arrange for hail insurance con- 

nections for 1920. The soliciting of hail insurance on growing 

crops begins within the next few weeks and will be at its height 
within the next few months. 


The Insurance Company of North America has entered the hail 
insurance field. This branch of the business will be managed by 


men of long experience in hail insurance. 


A hail department has been added to the western office at 
Chicago and branches are being established in the several districts 
to insure prompt service to the local agent and his patrons. 


With the addition of a well planned and well manned hail de- 
partment, the Old North America makes available one more facility 
to its already extensive lines. 


INSURANCE COMPANY OF 


NORTH AMERICA 


Philadelphia, Pa. 


CASH CAPITAL,~ - . - - - - $4,000,000.00 
LOSSES PAID SINCE ORGANIZATION $203,147,689.76 










Department \ 
Offices \ 


Western I 
Department: 


Chicago 


Metropolitan eee 
Managers: 
59 John Street 


New York City 


Brokerage and Ser. 
vice Department: 


111 William Street 
New York City 


New England 
Department: 
- Hartford, Conn. f 
| 
Southern 


Department: 
Atlanta, Ga. 


Pacific Coast 
Department: 


San Francisco, Cal. 


Department of 
Central America: 


New Orleans, La. 


Canada General 
Agents: 


Montreal, Can. 
Department for 
Porto Rico: 
San Juan, P. R. 
Cuba General 
Agent: 
Havana, Cuba 





